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hree-Day “Spring Fashion” Show 

of lawn and garden furniture 

attracts hundreds of interested peo- 
ple to lumber yard 
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Some of the exhibits in “Spring Fashion Show” staged by Columbia Valley Lumber Co., Bellingham, Wash. 


WW surely recommend,” says this 


company, “that dealers put 
on a Spring Fashion Show and dis- 
play lawn furniture” 


[See story on page 42] 


























MICKLIN MANUFACTURING CO., 


DU-ALL WORK 
FASIER-FASTER-CHEAPER 








Omaha, Nebr. 


Without obligation mail us a sample of Micklin Dual 
Corners together with further information and prices: 


Name 
Address 
City 
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LUMBER DEALERS....... 


MAKE DUAL PROFITS! 
WITH 


MICKLIN 


DUAL 
CORNERS 


(1) There's a good dealer profit in Micklin Dual Corners. (2) Then there is another profit 
on the lumber sales that naturally result from every Dual Corner sale. 











Micklin Dual Corners are new, simple, inside metal corner braces that brace, square and 
clamp the frame together ... quickly and easily. Made in two sizes—to fit %/ inch or 
1'/g inch lumber. 


Lumber dealers from coast to coast are realizing attractive profits by featuring these 
corners. Wherever displayed, they sell on sight . . . to the professional carpenter as well as 
to the amateur. They are a great time and labor saver in building strong substantial frames. 


Especially suitable for constructing the following: 


WINDOW SCREENS TABLES 

DOOR SCREENS SHELVING 

PORCH SCREENS THEATRICAL SCENERY 
CRATES LAWN AND PORCH 
SIGN FRAMES FURNITURE 

POULTRY HOUSE AND NUMEROUS OTHER 


FRAMES OBJECTS 


DUAL CORNERS ARE ALSO EXCELLENT FOR REPAIRING OLD FRAMES 


JOBBERS NOW STOCK MICKLIN DUAL CORNERS 


Jobbers all over the nation have sensed the remarkable sale possi- 
bilities of Micklin Dual Corners. Write us for the name of your 
nearest jobber. 


MICKLIN MFG. COMPANY 


OMAHA, NEBRASKA 





Our jobbers 
names and ad- 
dresses are: 


Tables 


\MERICAN 
Street. Chicagt 


LUMBERMAN, 
. re 


Ente 


(Recognized jobbers whose salesmen contact dealers are urged to write us 
4 for jobber proposition.) 


Sign Frames Window Screens Door Screens Shelf or Display Rack 
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Integrating and Unifying the Forest 
Industries 


MEMBERS of the lumber in 
dustry, and in large measure to 
the public generally, lumber here 

tofore only and 

timbers various descriptions; and 
the prevalent attitude of the public to 
ward the lumber industry has 
predicated upon the belief that lumber 
manufacturers have devastated the 
vast primeval forests only to convert 
a relatively small percentage of a bulky 


() 


has meant boards 


of 


been 


product into the crude materials of 
construction. 
It may well be doubted whether 


even the majority of lumbermen them 
selves, not to say any considerable part 
of the public at large, are aware of the 
advancements that have been effected 
during recent decades in the economies 
of conversion by the forest industries. 
Lumbermen have been charged with 
continuing to think, as their fathers be 
fore them with greater justice thought, 
of boards as their major product for 
both the present and the future; and 
they have been thought often to ignore 


the significance of the increase in the 
number, variety and importance of 
products other than lumber derived 


from the forests. 

Veneer and plywood manufacture 
have attained to the magnitude and 
dignity of industries in themselves, 
though the products of these industries 
are related to and affiliated with 
lumber as not only to move largely in 
the same channels of distribution but 
often to constitute but a branch 
lumber manufacture, using the term 
lumber in its generic sense. Synthetic 
lumber is another product of the tree 
that has entered the lists in a sort of 
friendly and co-operative rivalry with 
both plywood and sawn boards, at the 
same time that it has supplemented or 
complemented the service of the lum 
ber industry to the public in a manner 
that reflects the enterprise that ought 
to characterize a progressive industrial 
policy. 

One of the earliest of American for 
est industries was that concerning it- 
self with the production of naval 
stores. In its beginnings, however, 
and for a rather extended period after- 
ward, the naval stores industry, like 
lumber manufacture itself, was deemed 
a wasteful, destructive use of an ex- 
haustible natural resource. But with 
the coming of improved woods meth- 
ods and methods of recovery, the naval 
stores industry has earned and now 
enjoys recognition as a necessary and 
proper instrumentality for converting 
the forest crop into products useful to 
mankind. 

Perhaps it is not an exaggeration to 
say that paper manufacture did not at- 


SU 


ot 


tain to the dignity of a major industry 
until it began to draw upon America’s 
forests for its raw materials, and it was 
not until research and experiment had 
demonstrated the paper-making possi- 
bilities of numerous species that the 
relation actually existing between 
lumber manufacture and paper-making 
began to be realized. A potent factor, 
of course, in this relationship has been 
the waste conserving aspects, and it is 
this factor that has opened the way for 
closer affiliation between sawmill and 
paper mill. 

In of the country 
wood distillation, in spite of vicissi 
tudes, has kept alive an interest in a 
form of recovery that may be expected 
in future to occupy a larger place 
among the forest industries, particu- 
larly as research and experience point 
the directions which wood and 
conversion may take under the fluctua- 
tions enforced by economic laws. 

During recent years there has been 
something akin to integration going 
forward among the varied wood 
forest industries. In some cases single 
organizations have been for a consider 
able time utilizing the entire tree in 


several sections 


use 


or 
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ways that in the aggregate have re- 
turned a profit; but in the main there 
has been no such integration as is sug- 
gested in the formation of the Amer- 
ican Forest Products Industries fore- 
cast in the announcement of Wilson 
Compton, secretary-manager of the 
National Lumber Manufacturers’ As 
sociation, and published in the AMER 
ICAN LUMBERMAN of April 30 (page 
21). The step proposed, as indicated 
by Mr. Compton, 1s not only logical, 
but necessary, and is designed merely 
to hasten and give an orderly direction 
to developments that have come about 
quite naturally. The projected organ 


ization is calculated to promote the 
substantial interests of all the forest 
industries and it should make a very 


positive contribution to the betterment 
of those industries as a unit. It de- 
serves, therefore, from the outset the 
sympathetic consideration and_ ulti- 
mately the practical support not only 
of lumber manufacturers but of all per 
sons and concerns engaged in the con 
version and utilization of the forests. 
The relation to commercial, that is to 
say, practical, forestry, of such an in 
tegration as is proposed is intimate 
and vital. In fact, it may almost be 
said to be indispensable to the attain 
ment of profitable reforestation and 
the perpetuation of industries depend- 
ent upon the forests for their raw ma- 
terials. 
& 


Ask Reasonable Regulation of Non-Rail 
Transportation 


NiO OF THI important resolu- 
tions adopted at the annual 
convention of the National- 


\merican Wholesale Lumber Associa- 
tion that recommending legisla- 
tion that would place truck, bus and 
waterborne transportation under Fed- 
eral and State regulations similar to 
those imposed upon the railroads. This 
resolution has received the endorse- 
ment many business concerns and 
members of Congress are being urged 
to take prompt action along this line. 
The lumber industry is one of the 
largest users of motor trucks and the 
automobile industry is one of the 
largest consumers lumber, hence 
there is, naturally, a kindly feeling 
among lumbermen for the truck and 
the motor car. It is not because of 
any ill will against the automobile in- 
dustry that lumbermen generally are 
in favor of legislation that will impose 
reasonable regulations on motor truck 
and bus transportation, but it is 
through a sense of fairness to the rail- 
roads and because it is felt that con- 
tinued unrestrained operation of these 
transportation facilities is not to the 
best interest of the whole people. 

The resolution adopted by 


Was 


of 


ol 


the 


wholesalers is not at all radical and its 
wording is in keeping with the mod- 
eration and fairness that characterizes 
every action of this outstanding asso- 
ciation. It asks only that motor truck, 
bus and waterborne transportation be 
placed “under such reasonable charges 
and regulations by Federal and State 
authority as may be necessary to have 
them bear their proportionate share of 
the cost of public improvements neces- 
sary to their operation.” 

There is no question that such legis- 
lation is needed and the lumber indus- 
try as a whole may well put the weight 
of its influence behind this movement, 
both to secure proper regulation and 
to prevent any injustice being done to 
another great industry. 

There are those, of course, who be- 
lieve that the best interests of com- 
merce and industry would be served 
by abolishing such regulatory bodies 
as the Interstate Commerce Commis- 
sion. That belief, right or wrong, 
will not be challenged here, but as long 
as one kind of transportation is sub- 
ject to rigid regulation and _ super- 
vision, it is only right and fair that all 
forms with which it has to compete 
should be subject to similar treatment. 





reper 


ae 


One DFP RENE Te seen 


a ee 


oe 


——— 


_—— ae 


May 


In 


F 
Ni 
refus 
men 
trol. 
of r¢ 
lost 
TI 
real 
self 
theor 
expe 
sary 
suffe 
of di: 
indi 
row 1 
busi 
circle 
[ey 
the c 
purel 
factu 
wage 
buyit 
wage 
corp 
cord 
been 


much 
made 
can n 
der f¢ 
whicl 
value 
collat 
so the 
ness 
spiral 
at 
They 
ual b 
efficie 
the ¢1 
later | 
reliey 
crease 
small 
the s; 
done 
creat 
Worke 
appro 
ho lo 
Cut y 
under 
charg 
Ixy 
pont 
benefi 
damas 


82 


e- 
Te 
r- 
re- 
on 
he 
\s 
ER- 
re 
ted 
“al, 
ely 
ion 
out 
an 
the 
‘est 
ery 
ent 
de- 
the 
ilti- 
mily 
per 
Son 
sts. 
s to 
in 
nate 
t be 
fain 
and 
end 
ma- 


ail 


id its 
mod- 
“TizZes 
asso- 
ruck, 
m be 
arges 
State 
_ have 
are of 
neces- 


legis- 
indus- 
veight 
‘ment, 
n and 
one to 


ho he- 
' com- 
served 
bodies 
mmis- 
wrong, 
is long 
iS sub- 
super- 
hat all 
ympete 
tment. 





ot ere PETE TRE EETTT 


ee a ee 


wr nae 


Peace 


May 14, 1932 


AMERICAN LUMBERMAN 


Initiative and United Effort Will Reverse 
the “Downward Spiral” 


OR NEARLY three years Ameri- 
can business has been meeting the 
storm by taking in sail. 

No one can accuse business men of 
refusing to use the means of adjust- 
ment that have come under their con- 
trol. They have followed the policy 
of retrenchment until that policy has 
lost its effectiveness. 

The individual lumberman had little 
real choice of method. He found him- 
self faced by a condition and not a 
theory ; and to survive he had to fit his 
expenditures to his income. But neces- 
sary as this contraction was, it 1s now 
suffering from the operation of the law 
of diminishing returns. It provides the 
individual company with an ever nar- 
rowing margin of safety, and it drives 
business as a whole around a vicious 
circle. 

Every lumberman knows all too well 
the course of this circle. As the public’s 
purchases shrank, dealers and manu- 
facturers have laid off men and cut 
wages. This in itself further reduced 
buying power. A man with reduced 
wages or no wages at all must, like a 
corporation, set his expenditures ac- 
cording to his income. Prices have 
been reduced to attract what money is 
in circulation; and the value of 
goods goes down, the value of money 
goes up. The borrower of five years 
ago must make repayment in dollars 
which are worth perhaps twice as 
much as they were when the loan was 
made. Under such circumstances he 
can not meet his payments; so the len- 
der forecloses and takes over collateral 
which has shrunk to half its former 
value. A forced sale to liquidate this 
collateral produces a further loss. And 
so these and similar factors drive busi- 
ness round and round the downward 
spiral, 


as 


Karly retrenchments were beneficial. 
They relieved pressure on the individ- 
ual budget, and they often stimulated 
efficiency enough to offset the shock to 
the creative powers of business. But 
later cuts began to lose their power to 
relieve this pressure. As wages de- 
creased, percentage cuts yielded 
smaller savings to the company and at 
the same time multiplied the damage 
done to service and to the powers of 
creating trade. The effect upon the 
worker was also cumulative; for as he 
approached the point where he could 
no longer support his family, a small 
cut would be enough to push him 
under and turn him into a_ public 
charge. 

I'xperienced men are saying that the 
point was passed long ago where the 
benefits of retrenchment balanced the 
damage done. Every dollar now saved 


by cutting the budgets of individual 
business is costing the public and com- 
merce as a whole many dollars in un- 
compensated destruction. 

Perhaps business has done enough. 
Perhaps the country has paid for its 
errors and is at the longed-for and 
clusive corner. But if more efforts 
must be made, it is clear that these 
efforts will have to be undertaken by 
the industry as a whole or by the pub- 
lic. Individual retrenchment has done 
all it can. To follow that course far- 
ther is to heap up disorganization and 
destruction which must later be re- 
paired painfully before business again 
can become efficient and profitable. 

The immediate factor which the in- 
dustry or the country as a whole must 
attack is the immobility of credit. It 
may seem like a counsel of despair for 
the lumber industry in its present dis- 
tressed condition to attack the dragon 





NATIONAL MEETING AGAIN 
POSTPONED 


[Special telegram to AMERICAN LUMBERMAN] 

Washington, D. C. May 12.— 
Acceding to the request of two 
of the regional associations, the 
dates for the annual meeting 
of the National Lumber Manu- 
facturers’ Association again 
have been changed. Announce- 
ment was made today that the 
meeting will be held at the 
Congress Hotel in Chicago on 
June 2,3 and 4. 











of frozen finance. But it is possible 
that group or regional efforts can make 
at least a beginning. A Texas lum- 
berman has suggested a Reconstruc- 
tion Finance Corporation to be or- 
ganized and operated by Texas lumber- 
men for the benefit of the industry of 
that State. An Iowa dealer has sug- 
gested local finance companies for the 
limited purpose of attracting hoarded 
or otherwise idle local funds, to be 
used in financing gilt-edged projects 
such as owner-occupied houses. There 
is little doubt but that such money is 
present in every locality; and _ prac- 
tically every retailer is seeing solvent 
prospective owners turning away from 
the market for the lack of compara- 
tively small loans. Nothing would re- 
vive local confidence more than a few 


new houses under way; and getting 


idle money and sound prospects to- 
gether has become one of the most im- 
portant things local dealer groups can 
undertake. 

But it is true that our industry can 
not hope for complete recovery until 
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all major industries recover. This is 
an objective which must be under- 
taken by the public, through the ma- 
chinery that is available for the pur- 
pose. 

Without desiring to make the diffi- 
cult labors of Congress still more diffi- 
cult by captious criticism, it may be 
said advisedly that at least until very 
recently the temper and behavior of 
that body have not been reassuring. 
Congress has made some gestures 
which as yet remain but gestures. If 
one omits the making of political medi- 
cine and the pulling of individual chest- 
nuts out of the fire, the achievements 
of these alleged leaders 
microscopic. 

The emergency is too serious to be 
met by chasing pork and privilege. It 
may be said with confidence that the 
lumber industry as a whole will sup- 
port a reasonable national plan, aimed 
at general recovery, whether or not 
that plan contains immediate special 
privilege for lumber. If bankers, for 
reasons that may or may not be com- 
pelling, have abandoned their chief 
duty of guarding the front-line trenches 
of credit defense, must we also see 
Congress abandoning the interests of 
the United States in order to cherish 
the catfish industry of Podunk? Who 
cares whether the clerks in the Bureau 
of Horseshoe Nails are cut twenty per- 
cent or two percent, at a time when 
the income of the country has shrunk 
from eighty to fifty billion dollars? 


Does no one think for the United 
States? 


have been 





Completes Survey of Oak by 
States 


TENN., May 10.—The Hardwood 
Manufacturers’ Institute has just completed a 
survey of the available oak by States. This 
report, covering about 55 pages, is being dis- 
tributed to members of the organization. 

“The survey shows some interesting facts,” 
said J. H. Townshend, secretary-manager. It 
is practically a complete resume of the stocks 
on hand, from data secured from reports 
from over 500 hardwood mills. It shows that 
unsold stocks of oak on hand are 39 percent 
less than the peak of Jan. 1, 1931. It further 
shows that of the total oak on hand 23 percent 
is No. 3 common and 10 percent sound wormy, 
making a total on hand of 33 percent in these 
two grades. He further said that well informed 
lumbermen say that much of the No. 3 common 
now on hand will soon be entirely too old for 


MEMPHIS, 


sale. The report further indicates that the 
total oak on hand is 24 percent below the 
normal stocks. 

This report shows that if there is even a 


slight improvement in demand for oak there is 
sure to be a shortage and should result in better 
prices within a very short time. A_ similar 
report as to gum will soon be issued by the 
Hardwood Manufacturers’ Institute. 

“Production of hardwoods,” said Mr. Town- 
shend, “will hardly exceed 25 percent of normal 
during the summer months. At the present 
time our statistics show that production is 29 
percent of normal; however, many mills are 
merely running to cut up logs now on hand 
and will close down for indefinite periods 
shortly after June 1.” 
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QUERY AND COMMENT 


Dealer Seeks Samples of Wood 
Please advise where we can obtain a display 
of the different kinds of wood in the United 
States if able to obtain samples of woods 
from other countries, please state this source 
also,—-INQuIRY No. 2809. 

{This inquiry comes from a lumber and build 
ing material dealer in Wisconsin. A complete 
set of wood samples for use by schools and 
similar institutions has been prepared by the 
National Lumber Manufacturers’ Association, 
Washington, D. C., which supplies these sam 
ples at cost, and it has been suggested to the 
inquirer that he communicate with the associa- 
tion. The Hardwood Manufacturers’ Institute, 
Memphis, Tenn., also has prepared sample sets 
of hardwoods which may be available. Sam 
ples of Philippine woods only may be secured 


from the Philippine Mahogany Association, 
Grand Central Terminal, New York City 
E-prror. | 


It Couldn't Be Identified 


We enclose a piece of pressed material, which 
we understand is made on the West Coast by 
some pulp mill or a large lumber operator. We 
desire to get into communication with the manu 
facturer of this product, and if there is any 
information which you now have or can secure 


for us, which will enable us to get into direct 
communication with the producer, we _ will 
greatly appreciate it.—INQuIRY No. 2806 


[Being unable to identify this product through 
the sample submitted, the sample was forwarded 
to the Forest Products Laboratory, Madison, 
Wis., with a request for identification of the 
product and information as to where it is manu 
factured. From the section of pulp and paper 
at the laboratory has come this report: “Un- 
fortunately no method is as yet available to 
identify by means of a stain and microscopic 
examination whether a sample of bleached pulp 
is composed of sulphate and/or sulphite pulp. 
Neither can the species of the conifers used be 
identified except in rare instances. Hence we 
are unable to give you any information relative 
to the sample.” The names of several West 
Coast pulp mills were given, and these have 
been forwarded to the inquirer in an Ohio city. 

Eprror. | 


Who Makes Croquet Balls? 


the name 
croquet 


and address of a 
balls. — INQuiry No. 


Please give 
manufacturer 
2807. 


us 


of 


[This inquiry comes from a retail lumber 
concern in a small town in Arkansas. To the 
inquirer, whose name will be supplied upon 
request, have been given the names of three 
manufacturers of croquet balls, one of which 
is said to be the largest producer in the coun- 
try and turns out more than a hundred thou 
sand sets a year.—EbIrTor. | 


Manufacturing and Selling Costs 

In a recent issue you had a short article men- 
tioning the cost of manufacturing and selling 
lumber, as reported by several mills. Will you 
kindly advise whether or not this cost included 
stumpage? If so, how much”? Also depreciation, 
and if so at what rates? We are anxious to 
get accurate line on the present cost of manu- 
facturing and selling lumber, both pine and 
hardwood, and will appreciate information as 
to where we can get data on this that can be 
relied upon.—INQuIRY No. 2808. 

[The article mentioned by this inquirer, who 
is a large lumber manufacturer located in South 
Atlantic territory, presumably was the monthly 
statement of costs compiled by the Southern 
Pine Association. This is a monthly summary 
of average cost per thousand feet, board meas- 
ure, of producing and shipping lumber, not in- 
cluding interest on loans or invested capital. 
The cost includes stumpage and depreciation. 


Phe stumpage figure includes purchased logs and 
is not a constant figure, but varies from month 
to month. A valuable publication on lumber 
costs and one that is based on accurate data 
is the report of the United States Tariff Com 
mission to the President, on lumber. This gives 
data on monthly production costs throughout 
the country. This bulletin is designated as 
Report No. 32, second series, and copies may 
be obtained from the Superintendent of Docu 
ments, Government Printing Office, Washing 
ton, D. C., at ten cents each.—Epiror. | 


Turpentining in Mexico 


We are interested in a lumber mill in the 
northern part of this country We also are 
interested in the exploitation of the turpentine 


in our forest. Could you recommend some prac- 


tical books on the subject? We would like to 
handle this exploitation with the utmost benefit 
and with the least damage to the trees. — 
INQUIRY No. 2810. 


[This inquiry comes from a concern in Mex- 
ico. While a number of excellent articles con- 
cerning turpentine exploitation have been 
printed in the AMERICAN LUMBERMAN, no 
copies of these now are available. This in- 
quirer, whose name will be given upon request, 
has been advised to communicate with Austin 
Cary, Starke, Fla., a well known logging en- 
gineer in the United States Forest Service, who 
is an expert on all questions of turpentine and 
naval store production and who has written two 
interesting pamphlets on this subject. One of 
these is “On Management of Turpentine For- 
the other, “My ‘Trip to France,” the 
latter being a detailed account of French tur- 


ests ;” 


pentine methods. The inquirer also has been 
referred to a technical bulletin published by the 
Forest Service, “Timber Growing and Logging 
and Turpentining Practices in the Southern 
Pine Region.”—Eprror. | 


Interested in Home Financing 


In your issue of April 
quiry about home financing facilities. 
appreciate any information you can 
on that subject.—INQuimy No. 2811. 


16 you answer an in- 
We would 
give us 


{This inquiry from an important town in 
the State of New York is just another indica- 
tion of the great need for home financing facili- 
ties. There probably is no subject in which 
lumber and building material dealers, home 


ae, 


ree 


builders and home owners are more vitally in- | 


terested than this one of home financing, and 
there probably is no other of equal importance 
about which so little satisfactory information 
is available. To this inquirer, whose name will 


be given to any reader of the AMERICAN LumM- | 


BERMAN upon request, have been given the 
names of certain organizations listed as offering 
facilities for home financing. It is apparent 
that no more constructive legislation has been 
presented to the present Congress than the 
President's recommendation for a National 
Homes Finance Corporation, to be sponsored 
by the Government and operated along lines 
similar to the Federal reserve banks. Unfor- 
tunately this proposition seems to have met with 
strong opposition, and unless there is a more 
determined effort by their constituents to im- 
press upon congressmen and senators the im- 
portance of this legislation, it may fail. — 
I-pITor. | 
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Flinn & Ulrich have leased 
the yard until lately occupied 


was 


no institution 


of the kind The first drive of the season, 


by Bach, ‘Taylor & Co. in Chi- 
cago, and intended to open a 


pine yard there. They later 
exchanged positions with Mc- 


Arthur, Smith & Co., and will 
do business at a yard just 
north of the horse nail works 
on dockage lately held by the 
latter company. 
” om e 

The lumber schooner Charles 
E, Wyman recently built at 
Grand Haven, Mich., lately 
made its first trip to Chicago, 
making a successful run. She 
is made of the best Michigan 
white oak and has a capacity 
for carrying 275,000 feet of 
lumber. Duncan Robinson built 
the schooner and Alex Smith 
is captain. 

_ * oO 

It would be natural to sup- 
pose that some of the largest 
manufactories of sawmill ma- 
chinery would be located in 
Chicago, as in no other city in 
the world does so large an 
amount of lumber pass through 
planing and molding machines. 
But until the organization of 
the firm of Benjamin, Fischer 
& Mallery, and the establish- 
ment by them of large shops 
on South Jefferson Street, there 


worth speaking of in the city. 
The company mentioned manu- 
factures a full line of planers, 
matchers, and molding, floor- 
ing and resawing machines. 

* o o 


It is with both pride and 
pleasure that the Lumperman 
presents its friends and pa- 
trons with the accompanying 
drawings and specifications in 
detail for the construction of 
one of the most attractive 
country or suburban houses we 
have ever examined. [Nore— 
This paragraph introduces the 
first house plan ever printed 
by this journal, designed espe- 
cially by a noted Chicago archi- 
tect, William Thomas, and in- 
cluding ten puges of detail 
drawings of the two stories, 
basement, attic, porch, fence 
and model barn with full bill 
of materials—a most ambitious 
achievement in those early days 
of trade journalism.—Forror. ] 

* «# @ 


The Sawyer-Goodman Co. en- 
larges its Chicago borders so 
as to cover the yard hitherto 
occupied by C. S. Gardiner, 
who has started a yard lying 
on Archer Avenue and the east 





about 11,000 logs, on the Sequin 
River, Parry Sound, Ont., has 
come down. ‘The wind was 
favorable to the operation of 
running the logs over the Mill 
Lake slide, the water was high, 


and the time taken was the 
best ever made, The average 
number which went over per 


minute was 60 and during one 
minute 130 went over. 
* # @# 


At Ottawa, Canada, the first 


loaded on Wednesday. 


to be very lively, large con- 


The ship Pactolus sailed re- 
mill on Puget Sound with 4 


Australia. Some 


dislike for the second officer. 
But after becoming oblivious 
by means of numerous doses of 
alcoholic beverages they were 
put in a boat and taken to the 
vessel, where they doubtless 
awoke and found it unpleasant 





branch of the south branch. 


to refuse to do duty. 


Cerrone 
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LUMBER MARKET REVIEW 


Southern Pine Mills Are Refusing Low-Priced Orders; 
Arkansas Commons Firmer Than Uppers 

Southern pine mills are operating at 52 percent of 3-year 
average, and sales in the week ended May 7 were only 2 
percent in excess of the cut. Industrial demand, especially 
that from railroads, has been disappointing, and the current 
small railroad placements are at unprofitable prices. Yard 
buying in the middle West is extremely slow for this sea- 
son, though there has been a slight pick-up, and inquiry 
from country yards, for mixed lots, has been somewhat 
encouraging. Quotations on all items are soft. Many low 
offers, however, have been turned down, and some whole- 
salers are said to have encountered difficulty in placing 
“short” sales made by them at below market. 

Arkansas soft pine mills are on very limited operating 
schedules, and have reduced stocks 5 to 10 percent since 
Jan. 1, so that certain items of boards and dimension are 
becoming scarce. Such items are fairly firm, but there has 
been considerable decline in flooring, finish, ete. 


Carolina Pine and Roofer Prices Becoming Stable 

North Carolina pine producers report a little improve- 
ment in the inquiry, with indications of a pick-up in build- 
ing in their trade territory, but retail buying is very cau- 
tious, and orders are for difficult mixtures, such as kiln 
dried uppers and air dried commons. Quotations are still 
soft, and in the period ended May 6 there were 25 declines, 
against 10 advances and 6 unchanged. Most of the ad- 
justments were of a few cents, and the market is at last 
showing signs of stabilization. Purchases of box plants 
are at a low point, and very low prices are being offered 
the mills. Though mill output is very low, operators are 
inclined to curtail it further. 

Practically all the Georgia air dried roofers being sold 
are for local consumption, but a few orders for spring re- 
quirements are now coming from outside markets. Some 
reports say 6-inch have sold as low as $7, but the Philadel- 
phia price has been marked up $1, and it is understood that 
quotations show a tendency to firmness. 


Northern Pine Output Small; Hemlock Mills Curtail 


While northern pine production has been resumed, out- 
put in the week ended April 30 was only one-third of that 
for the corresponding week last year; orders were 48 per- 
cent of last year’s, and just 5 percent below the cut for the 
week, but orders to date this year were twelve times the 
cut. Both in the Northwest grain States and the Niagara 
area, industrial trade is very dull. In the Northwest, rural 
trade shows a little seasonal pick-up, but yard business in 
the Kast continues slow. Prices are being held pretty 
firmly, though there are occasional concessions, and the 
mills are hoping to be able to effect some advances. 

Northern hemlock mills are practically closed down and, 
though demand is dull, there is scarcely an order booked 
at less than recent discount sheet. 


West Coast Rail and Export Sales Show a Decline; 


Intercoastal Movement Increases 

West Coast reports for the two weeks ended May 7 show 
that operations continue at 24 percent of capacity, but 
bookings of identical mills were about 2 percent less than 
in the preceding two weeks, and total bookings were frac- 
tionally under the production. Declines in rail and export 
were offset by a gain in domestic cargo. 

It is probable that the decline in rail trade is to some 
extent accounted for by the freight rate situation, as pros- 
pective reductions will encourage the holding back of 





Statistics, Pages 56-57; Market Reports, Pages 68-75; 64-67, 78; Prices, Pages 79-81 


orders for any stock not needed at once. Some inquiry for 
all-rail rush shipment is coming from back-haul territory. 
Averages of flooring and siding in the period ended May 9 
were respectively 28 and 15 cents lower; of No. 1 boards 
and No, 1, 2x4-inch dimension, 63 and 18 cents higher. 

The intercoastal rate remains firm at $10 for June, and 
its firmness gives an advantage to lumber concerns operat- 
ing their own vessels. No tramp steamer space is offering. 
The “pool” arrangement for unsold stocks is being wound 
up, with holdings reduced 60 percent. Some low prices are 
offered, especially on commons, but wholesalers are not 
inclined to add to stocks, and retailers prefer to place 
orders direct with mills for later delivery. Southern Cali- 
fornia receipts and unsold stocks show a decrease. 

Oriental demand is quiet, except for some orders from 
northern China, and so is European trade, but South Amer- 
ica is ordering small parcels. 


Western Pines Demand Is Slow and Prices Weaken; 
Foreign Inquiry Shows Increase 

Identical Inland Empire and California pine mills cut 45 
percent as much in the two weeks ended May 7, as in the 
corresponding period last year, but sold 61 percent as much. 
Output continues at 20 percent capacity, and bookings for 
the two weeks ended May 7 exceeded it by 23 percent. 
Sales reports for the week ended May 9 show that prac- 
tically all items are weaker. Idaho pine is firmer than the 
other two species, selects keeping about even, and Nos. 1 
and 2 commons advancing slightly. Some domestic mar- 
kets note an improvement in the inquiry, but there has 
been no such pick-up in trade as might be expected at this 
season. The movement of Inland Empire woods to the 
Atlantic seaboard is now all by rail. California mills have 
had a good foreign inquiry, but prices offered so far have 
been so low as to be unacceptable. 


Inquiry for Cypress Improved; Redwood Trade Is Slow 


Tidewater red cypress producers have been selling 
mostly their thick stocks and higher grades, demand for 
tank and greenhouse material having shown some improve- 
ment, and such items have been bringing fair prices. Pecky 
cypress is becoming scarce, and is said to have advanced 
from $18 to $20, mill. Retail yard items are dull, and even 
higher grades meet strong competition. There is possibility 
of an early revision in the list, though it is not certain what 
its nature will be. 

California redwood domestic markets are slow, and the 
export movement is relatively better. The mills have been 
encouraged by a quickening in inquiry, from home markets 
and abroad, but are holding down their output. 


Best Demand for Hardwoods Comes From Foreign 
Market; Sales About Equal Low Output 


Though southern hardwood mills are operating at 28 per- 
cent normal, bookings in the week ended May 7 exceeded 
the cut by less than 2 percent; northern mills, operating at 
less than 10 percent normal, sold 22 percent more than 
actual output. Domestic business in practically all lines is 
very poor; sales to such manufacturing consumers as body 
and furniture plants are small, but there has been a slight 
seasonal pick-up in call for flooring stock and shop lumber. 
Exporters are taking considerable oak and ash and a little 
gum, and reductions in ocean rates on light hardwoods like 
poplar and elm should stimulate overseas demand for 
these. Southern sellers are reported to be offering lower 
prices, and are making very difficult competition for pro- 
ducers of northern and Appalachian species. 
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ampaign Brings Results 


Illinois City Reaping Benefits of Drive for 


the Re-employment 


STREATOR, Itt., May 9.-—This 


city’s campaign for the’ re-employ 
ment of men and money, described 


in earlier issues of the AMERICAN 
LUMBERMAN, has been eminently 
satistactory to the entire com 


munity, for the white cards “Owner 
of This Building Giving [employ 
ment to Streator Men” have 
in evidence all over town, and it 
has not hard tor people to 
find visible evidence of work ac 
tually being done, not just promised. 
The accompanying illustrations 
show just a few of the jobs under 
way at the time of an AMERICAN 
ILUMBERMAN representative's recent 
visit. Of the two down-town pi 
tures, the one at right shows scaf 
folding being erected in prepara- 
tion for. tuek-pointing a - building 
formerly occupied by a bank; this 
structure was to be entirely reno 
vated and the main floor remodeled 
for the use of a building and loan 
company. In the other of the two 
views may see some of the 
workmen who were employed by 
Dr. Harry Mason, a dentist, to re- 
model and re-decorate his office. 
The upper picture shows the big 
house that C. C. Bargreen, carpen- 
ter contractor who owns it, was 
converting into an apartment build- 
ing. The wide veranda around two 
sides of the house was being walled 


been 


been 


one 


in (Mr. Bargreen thought he 
would use a Streator product, 
Brickote, as the exterior finish), 
and this was being converted into 
rooms. The result, it could already 


he seen at that time, was sure to be 





of Men and Money 


some wonderfully light and pleas 
Yhe remainder of the 
house was to be remodeled, too, to 
form small apartments. 


ant rooms. 


I’lsewhere in Streator there were 


plenty of signs of work that was 
being done, or had been done. The 
Great Atlantic & Pacific Tea Co. 
had entirely remodeled its store, 
both front and interior; Jerry 
Westwood, a restaurant man, had 


improved his place of business by 


remodeling and a new front; and 
there were homes being repaired, 
remodeled and modernized. W. D. 


Stansil, secretary of the Chamber 
of Commerce, gave much of the 
credit for the success of the cam 
paign of canvassing to the clever 
advertisements prepared by John 
Perry, advertising manager of the 
Streator Daily Times-Press. As in 
the ad which is reproduced here, 


the central theme of the entire 
series has been “Streator Men 
Want Work!” and always there 


has been that appeal “Let those 
who can afford to do it, do the 
thing that ought to be done now.” 
Another ad reminded Times-Press 
readers that “Working Dollars 
Mean Working Men,” and urged 
them to “Put your idle dollars to 
work” and thus “Start the ham 
mers ringing in Streator” : 


Fill the air with the smell of 
fresh paint, mortar and plaster. 
This is no time for dollars to 
loaf. No matter how small the 


job you should have done around 
your house, have it now. 
Put your dollars to and 


done 
work 
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“Let those who can afford to do it, do the thing that ought to be 
done 










Now!” 





UNLOCK THE DOOR 
TO STREATOR LABOR 





SPONSORS OF 
CAMPAIGN 
BANKS 
Streator National Bank 

Union National Bank 


BRICK AND TILE MFRS 
Puringten Brick Co 

8 © Brick Co 

+ Clay Mfg. Co 


s 
s © Drain Tile Co 








BUILDING HAROWARE 
John Alband 
Williams Hardware 


BUILDING & LOAN ASS'NS 
Officers and Directors of the 
Peoples Building and Loan 
Association 





Streater Mutu 
Loan Association 





Building end 





ELECTRICAL CONTRACTORS 

Duis Electr 

Plimmer & Cate 
FINANCE 

Citizens’ Loan & Investment C 


FURNACES ANO SHEET 
METAL WORK 


Haldeman & Davenport 

Holland Furnace Co 
GENERAL CONTRACTORS 

H.W. Borglin 

John Lightholde 

1M. Williame 


HOUSE FURNISHINGS. 


LUMBER AND BUILOING 
SUPPLIES 


Ames Lumber Co 
Hunter Builders Supply 
Streator Lumber Co 


MASON, PLASTERING AND 
CEMENT CONTRACTOR 


PAINTING CONTRACTORS 
Eagle Decorating Co. 
& Windus 


Decorating C 
& Schubert 





PAINTS, VARNISHES 
Streator Decorating Co. 
REAL ESTATE ANO 
INSURANCE 
Holland & Mohan 
Ryon Agency 


SANO ANDO GRAVEL 


Hunter Builders Supply. 



















Streator Men 
Want Work! 


You Have Work 
That Needs to 

Be Done 

Make Contact Now! 


If you are a carpenter and you hire a decorator \o work on your 
home he will be able to hire a sheet metal worker, the sheet metal 
worker will give work to a plumber, who in turn will hire a brick 
mason and he hires a carpenter and electrician. Just to get the first 
dollar spent is all that is needed to bring employment to the building 
mechanics of Streator. It's an endless cycle. 


Invest Your Money InStreator | | 
Property--YOUR PROPERTY 


There's no risk when you spend money on your home. You are 4 
building up a capital that will pay sure dividends in increased sales 4 
and rental value } 


Building Costs Are Down! 


Not for twenty years have building prices been as low as _they 
are at present. Not for twenty years has your dollar been as big in 
purchasing building, decorating, sheet metal, heating or electrical 
work. 


CONSULT YOUR BANKER, BUILDING AND LOAN ASSOCIA- 
TION OR OTHER FINANCIAL INSTITUTION FOR ADVICE ON 
IMPROVING YOUR PROPERTY. 
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Cephas Williams. 3 
uTMITIES Make 1932 the greatest building year Streator has ever known. f 
Cate: revise Oo. Ngati Start modernizing, repairing and beautifying AT ONCE. Get the F 
os 7 ball started and then it will roll of its own volition k 
ORGANIZATIONS 
Carpenters 
Building Trades Section 
| Sheet Metal Workers g 
Merchants Section t 
| Chamber of Commerce STREATOR CHAMBER OF COMMERCE ‘ 
é 
__________}ff j 
e 
E 
there will be no idle men in when you have a safer invest- 
Streator. ment in your own home. If you 


Increase the 
property. 
low 
you can 


lect needed repairs. 
you spend on your home at pres- 
add two dollars to 

Don't 
outside 


costs will 
valuation. 


ent 
the 
money in 


value of 
Because of the present 
costs of materials and labor, 
no longer afford to neg- 


can possibly afford it, do the 
thing that ought to be done now! 

The Ames Lumber Co., Hunter 
Builders’ Supply, and = Streator} 
Lumber Co. are among the four] 
dozen merchants and organizations 
which have been sponsoring and] 
backing the campaign. 


your 


Kvery dollar 


put your 
investments 





Tips on Equipment for Camp 
and Cottage. 


WasHincton, D. C., May 9.—Realizing 
that the arrival of spring and the hint of warm§ 
summer days make the American public begin 
to think of camp and cottage, the National] 
Committee on Wood Utilization has reprinted] 
a helpful little booklet entitled “You Can Make} 
It for Camp and Cottage,” which contains mort 
than a hundred useful suggestions on how tof 
make handy and useful articles inexpensively§ 
and especially suited to the needs and pleasures} 
of outdoor life. Among the articles suggested 
are folding tables, tent pegs, racks, washstands§ 
camp seats and chairs, clothes driers etc. The 
booklet sells for 10 cents a copy and may De 
obtained on request from the National com- 





mittee at Washington, D. C. 
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A Home of Your Own 




















Home Individuality 


One of the great advantages of home 
ownership is the fact that the owner 
can build or alter his home to meet the 
family’s needs, conform to its tastes or 
even to gratify its whims. The owned 
home allows room for individuality 
and adaptability. 
Needs, tastes and 
whims are as vari- 
ous as people, and 
they can satis- 
fied and gratified 
only when a family 
owns its home. It 
is a rare house in- 
deed that is per- 
fectly adpated to 
the tastes and needs 
of two more 
families: if it 
occupied without change 


be 


or 





1S 


different 


by 
families it is at the cost of suppressing 


desires, denying needs or ignoring 
preferences. But let a family buy a 
home and it promptly finds opportuni- 
ties for improvement and adaptation. 

Every home ought to allow the ex- 
pression of the individuality of its 
owners. The bane of the flat or apart- 
ment is that the occupants must con- 
form to its arrangement and suppress 
every instinct for change. The flat 
occupant is much like the mollusc in 
its shell; he may get an apartment 
with more rooms or larger rooms, but 
it is still the same box-like structure 


with inflexibility and monotony of ar- 

rangement. ; ; ’ 
Self-expression is the major factor 

in education and suppression of 1n- 


is the antithesis of educa- 
It undoubtedly is true and must 
true that the child reared in a 
monotonous environment suffers a sti- 


dividuality 
tion. 
be 


fling of initiative, originality and in- 
dividuality. Nobody would nowadays 
recommend flat life for children, or 


even for adults. The flat is a conces- 
sion to the concentration of commerce 
and industry and a concession that has 
been made at infinite cost and loss to 
society. 

Bringing children up in permanent 
homes owned by the parents is, there- 
fore, a means of educating them. A 
permanent and congenial home en- 
vironment is favorable to the cultiva- 
tion and development of individuality 
and initiative, which are qualities in 
themselves worth most of all to their 
It is often said that under 
conditions the school is ex- 


possess¢ TS. 
modern 


pected to take the place of the home; 


but of course it can not do so. If the 
beneficent influences of the home are 
not exerted upon the child the most 
potent factor in character building is 
left out. 

Money invested in a home may be 
counted as a contribution of definite 
and permanent educational value. In- 
deed, the home itself and the grounds 
surrounding it may be made the 
agencies for definite instruction in gar- 
dening and landscaping and in the cul- 
tivation of an appreciation and love of 
the beautiful. Also the work connected 


with the care of house, yard and gar- 
den is healthful recreation that may 
serve to train the child in the duties 
and responsibilities of life at the same 
time that it lays the foundation for 
health and vigor in later years. 
¢ ¢ 
How Built-ins Help 
When planning any interior mod 


ernizing work in your home don’t over- 
look the possibilities afforded by built- 
in furniture. 

Perhaps your home is a small one. 
If so, many problems may be cleared 
up by having built-in furniture. Built- 
in furniture used to be quite an expen- 
sive proposition because it had to be 
constructed by a cabinet maker. Now, 
however, the price has come down con- 
siderably because all of the great mill- 


work factories make a specialty of 
built-in furniture 
and are constantly 


developing innova- 
tions and improve- 
ments in their lines 
which will delight 
the heart of the 
home owner, 

Built-in furniture 
makes a small room 
seem larger because 
it fits so closely 
against the wall. 
Corners which 
cannot be used for 
regular furniture 
because they are 
small may be 
utilized with built-in 
furniture and even 
space between studs may be utilized 
for this purpose thus actually adding 
five or six inches to the size of a room. 

7 - F 

A GARDEN fence, a ttellis here and 
there, and some garden furniture will 
make this pleasure spot of your home 
even more beautiful this year than last. 


too 


Show this page to your local editor. He may want to use some of it. 


Beautify Your Garden 

Your garden is your home setting. 
Just as the frame enhances the beauty 
of the picture, so will the addition of 
architectural features to your garden 
increase its beauty, and, in turn, the 
attractiveness of your home. 

Garden benches, porch and doorway 
seats, arbors, trellises, pergolas, lattice 
fences and archways will be important 
factors in making your garden a beauty 
spot. 

There are really practical advantages 
to these garden items. Garden benches, 
pergolas or an arbor mean a comfort- 
able and delightful place to sit and 
enjoy the beauty of your garden. Lat- 
tice fences will keep the children in 


the yard and will protect your garden 
from being trampled on. Lattice 
screens may often give you a much 


desired privacy. 
Garden furniture should not be con- 
sidered a luxury. A bench under a 
tree or trellis is necessary when you 
want to clean a few early onions. No, 
you don’t want to take the tops and 
roots to the house. 
Benches and trellises 
and flower stakes 


and bird houses 
all can be made of 
lumber at home. Get a few boards and 
strips cut to width and length so you 
can haul them in your car, and while 
you are resting from your strenuous 


hoeing and digging you can build a 
flower stakes and 


trellis, or make a few 





paint them white. A bench isn’t a great 
big job, after the material is cut. 

No garden is too small to need a 
bench, and if you have no garden, 
there’s still the possibility of window 
boxes, and what fun it is to build them, 
paint them and plant them—then 
watch the flowers come. 
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Credit Immobility A Few Glances at General either 

Financing, and a Tentative Sug- Hor 

Is the Neck of gestion by a Practical Dealer Fen 

About Financing Selected New ne 

the Bottle Construction countr 

mistak 

shrink 

Current business troubles are centering which it was created, then the structure and offerings that come within a reasonable mar- recess: 

about the question of credits. If this does organization, if not the personnel, are’ gin of safety; but it will help enormously if, aoe * 

not tell the whole story, it does indicate clearly in need of overhauling. This is as an emergency measure, loans can be se- a bs 

where immediate efforts need to be made. hardly the time to do that necessary work; cured for just the gilt-edged prospects. ~te 

iverybody seems to agree about this, from both because the temper of the country and Dealer after. dealer tells us the same story; ¥ “s 

the President down to the economic experts of legislators is not calm enough to do a_ that he is selling no new houses at all, and iene 

in the corner cigar store; though knowing judicious job, and because just now we need that he is turning down a certain number of poner 
the name of the disease and not knowing action which will get results more quickly. prospects that he’d be glad to have, and even t hi 
where to get the medicine for it is like hav- The country probably must muddle through to underwrite, if outside loans were available. = 

ing a new plug hat and being in jail on with emergency measures, and defer the re- Usually he can not withdraw money enough ah 

Easter Sunday. But if we know that busi- organization of the banking laws until there from his own capital structure to make the ™’ a 

ness needs a reasonable dose of credit mo- is time, and the right temper, to do a_ loan, himself; though within the last few ato 

bility, we may eventually find some place judicious job. days we were told by a prominent dealer of she 
where the prescription can be filled. * *¢ * that he had made a few such loans, just to : 
- : In the meantime the retail lumber busi- keep the wheels turning. He made such a Thi: 
First Line Defense Abandoned ness is sadly hampered by lack of building loan of $3,000, and had sold material on the ha 
But, at the moment, bankers are not filling money. Dealer after dealer tells us he is job amounting to a little over $1,200. No he “ 
such prescriptions. They are no longer obliged to see good and solvent customers dealer can go far with such a program, un- paren 
holding the first line of credit defense. The withdraw from the market, because they less he can get outside money. share: 
old-time banker’s reputation for knowin can’t get the relatively small loans they . , ° ; 
everything about ann credits and the need. Dealers as a rule are not worrying Wanted: A New Financing Machine “ee 
course of business is pretty well deflated. The money is there, in his own town; but iney 

This is often called a bankers’ depression; the usual machinery which gathers and re- ; 

and, while blaming the whole thing on the loans it is not functioning. Unless the man 

bankers personally is unfair, there is a feel- ---the shrinkage of real who owns the money wants to build for him- ae 4 

ing that when the country gets to moving i self, that money does not come into the 

again, there must be a general overhauling estate values is a reason building field at all. This same dealer cited nea 
of American financial machinery. We have for the refusal of bankers instances that had come within his own ae : 
just heard of a banker who refused to loan to encourage investment knowledge, of bankers who had worked sadly 
$1,000 for modernizing a house, although the in lands and buildings, then peo- pros cong ~ ee oe ercagee deflat 

owner offered to put up ten times the value : : either for themselves or for sale, people who , 

of the loan in collateral. A few days ago we ple shouldn't buy anything, for had money enough of their own. We have so 

heard of a New York banker who refused to there’s nothing that has _ not heard so many stories of this kind, in so oy 
loan money to a sound and solvent corpora- shrunk in value; so all business many different paris of the country, that we leila 
tion, even when the corporation offered to should come to a dead halt and begin to believe these things are more thany |; 


_put up Government bonds, dollar for dollar. 
” * * 


A person understands why bankers refuse 
to make loans. To put it bluntly, they are 
afraid of runs; and they are afraid of runs 
because, rightly or wrongly, the banker repu- 
tation for foresight and solvency has been 
sadly deflated. If bank funds are put out in 
real estate loans for long periods, they are 
not available to check a panicky rush of 
withdrawals. The Home Loan Rediscount 
Bank Bill, if passed, would aid this situa- 
tion. 

But at present the banks are proving to 
be largely useless as the first line of credit 
defense. In fact many of them are proving 
to be worse than useless. Both the banks, 
mentioned above, had large supplies of cash. 
Quite a number of lumbermen have told us 
of late that in their opinion the banks were 
the worst hoarders in the country. 


Reconstruction After the Storm 


Once more we admit that the bankers per- 
sonally are not wholly to blame. Their first 
duty is to preserve from loss their own in- 
stitutions and their depositors’ money. But 
if a first line of defense proves useless for 
defensive purposes, in the emergency for 


the books be balanced by writing a 
cypher on each side. Real estate, 
however, has shrunk less than 
speculative stocks, because homes 
fill a fundamental, continuing 
need, and the house built this 
year, at present lower-than-cost 
prices of building materials, must 
show an appreciation in value, so 
that a 50 percent loan on it now 
is ten times as good security as was 
back of the loans placed in 1928. 


MAAAAAAAAAAAAAAAAAAAAAAAAAAAAAL 


about speculative building. For the time, at 
least, speculative operations are out of the 
picture; and few retailers are interested in 
them. The thing that hurts is to see compe- 
tent families turned away from building 
homes for themselves. 

The really troublesome part of this situa- 
tion is that, in practically every city and 
town, there is enough unemployed money to 
carry on this conservative program. Over a 
long period of years, the structure of build- 
ing credits must be organized to carry all 


sporadic instances. In other words, some 


bankers seem to be encouraging their cus-7 


tomers in what is essentially hoarding; to’ 
be urging them to leave their money in} 
banks, which in turn refuse to make loans.) 


* * * 


If we discount the fact that these bankers § 


want the money to lie idle in their vaults 
as an additional reserve against the bank’s 


existing loans (something that interests the? 
banker directly but is not of so much direct) 


importance to the depositor), why should 
such advice be given out? The banker can 
hardly urge his bank’s security as a reason 
for dissuading a depositor from building. He 
must find other reasons. 

The first reason he mentions is that real 
estate has shrunk in value. The second is 
that there are already houses enough, at 


least in any long-established and slow-grow- 


ing city. It may be interesting to take 4a 
look at these statements, for they are of 
paramount importance to the building indus- 
try. 

* * * 

Real estate has shrunk in value. Yes, to 
be sure it has. But if this is a reason for 
refusing to invest in lands and buildings, 
it is a reason for refusing to invest in any- 
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thing. At the moment, we can think of 
nothing that has not shrunk in value; and 
to follow this policy, of refusing to buy any- 
thing that has taken a market loss in the 
last three years, will mean that all buying 
and consequently all selling will cease. And 
presently all of us will be able to balance 
our budgets perfectly, with a cipher on 
either side. 


Homes Considered as Investments 


There are two things to be considered in 
estimating the propriety of investing in 
homes. In the first place, this shrinkage in 
the market value of homes, taking it the 
country over and including the jerry-built 
mistakes, has been much less than the 
shrinkage in commercial paper. This smaller 
recession indicates rather clearly the rela- 
tive stability, and enduring market value, of 
real estate and of corporation shares. In 
the second place, every person must have a 
home. If he does not put it first in times 
of prosperity, he is doing some inaccurate 
thinking. He already has a home, either 
owned or rented, and he takes it for granted. 
Get him into a jam, and the last thing he 
gives up, unless it is the clothes on his back, 
will be a place to live. A good many of 
us have failed to realize, even when we said 
over the words, how utterly basic the factor 
of shelter is. 

* * + 

This fundamental character of shelter goes 
a long way toward explaining why the mar- 
ket value of houses has not shrunk to the 
extent that the market value of industrial 
Mortgages on homes 
have always been considered gilt-edged, at 
least when placed with any care at all, and 
they will continue to be. 


The “Far Sighted” Financier 


In the unlamented days of wildcat finance, 
money lenders urged loans upon people for 
the purpose of building or buying homes; 
and in those days the price of a house was 
sadly inflated. Now when these values are 
deflated even beyond all reason, these same 
money lenders consider houses to be poor 
risks. 

At the present moment, a well placed 50 
percent loan on a house, at current construc- 
tion costs, is much more secure (moral risk 
and other similar factors being the same) 
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than a 25 percent loan was five years ago. 
This statement was made to us by R. N. 
Foster, of the Century Lumber Co., Des 
Moines; and we pass it on, in the belief that 
it is a conservative statement. R. J. Tolson, 
general auditor of Wm. Cameron & Co. 
(Inc.), Waco, Tex., estimates that a house 
which could have been built in 1928 for from 
$6,500 to $7,500, can be built now for $3,500 
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---it seems to a super- 

ficial view that there are 

already houses enough, it 

should be remembered 
that housing facilities have been 
wearing out rapidly, that the 
standard of housing has been too 
low, that every American desires 
a better place to live in, that with 
any return to prosperity one of the 
first expenditures people will make 
will be for housing, that the de- 
pression and money-tightness can 
not continue for ten years and 
leave worth in anything, that 
money should be easier when a 
present building loan falls due, 
and that the last mentioned factor 
is primary in estimating the prob- 
able security of a long-term invest- 
ment like a mortgage loan. 
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to $4,500. The construction of the 1932 
house has about a ten-to-one chance, over the 
earlier building, to be well constructed. 
Unless we can depend upon no part of ex- 
perience to guide us, the house built this 
year is certain to appreciate in value. Ma- 
terials of construction are now being sold 
below cost of production; and that price 
will rise, or the materials will no longer be 
produced. But since the best of houses event- 
ually wear out, and since we can’t get along 
without shelter, no sober person believes 
that building materials will cease to be 
manufactured, or that houses will cease to 
be built. 
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It is difficult to see a more secure invest- 
ment at the present moment than a con- 
servative mortgage placed upon a house in 
which a solvent owner plans to live. This 
does not cover the whole field of construc- 
tion finance, or even of home-building 
finance; but this conservative field is the 
one we are discussing at the moment, as, in 
a sense, an emergency measure to get some 
needed building on the way. 

* * * 


Are there houses enough now? Some re- 
tailers have said to us that, if one takes a 
comprehensive view of the matter, it may 
be said there are not. 


Does the Country Need More Houses? 


To be sure, no great number of families 
are without shelter; and if a person reduces 
the matter of housing to its lowest and 
most primitive terms, there are houses 
enough to keep the American people out of 
the weather. But does anyone believe that 
no new houses will be built when the de- 
pression is only a memory? Probably the 
first expenditures people will make, when 
they return to prosperity, will be for clothes. 
But it is an easy guess that the second will 
be for more adequate houses. Housing 
facilities have been wearing out rapidly. 
And even at the best, in the most opulent 
times, the general standard of housing has 
been low. They tell us that, prior to 1928, 
most if not all the supposedly wealthy cities 
had an imposing minority of houses without 
running water. In every social level there 
are desires for better housing which just 
await easier times, and will then express 
themselves in a general overhauling of the 
nation’s equipment for shelter. 

From a financier’s standpoint, then, if he 
was willing to urge loans upon people prior 
to 1928, when the market was highly in- 
flated and when speculators had been crowd- 
ing that market, why is he unwilling to loan 
on a deflated market, when several years of 
suspended construction have sharply reduced 
the supply of houses? The answer seems 
fairly obvious. In both instances he has 
judged a long-term loan by exactly the same 
standards as he would apply to a short-term 
loan. If a person is making a 90-day com- 
mercial loan, he may be justified in believing 
that general conditions will change very lit- 
tle during the life of the loan. If the imme- 
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Some lumber dealers 


find a demand for playground apparatus, for 
family or school use, and an attractive selection is displayed here 


Trellises, garden furniture and fencing, for which there are always cus- 
tomers during spring, are combined to make this interesting display 
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diate money market is tight, it probably will 
still be tight when the loan falls due. If he 
makes a 5- or a 10-year loan, he must be of 
guided by general long-term averages. Does 
anybody believe the depression will still be 
with us ten years from now? And if it is, 
will anything he owns, including money, be 
worth anything at the end of that period? 
* * + 


conservative and 


pied homes. 


men can 
their own, then that 
and acquaintances. 


AMERICAN LUMBERMAN 


The purpose of his plan is the mobilizing 
of local unemployed money for the financing 
gilt-edged 
It is the simple, and not at all 
novel, idea of a financing company organized 
and managed by lumbermen. 
mobilize some 
belonging to 
A comparatively small 
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would create a bad public reaction. The 
dealers could pick and choose their risks, 
The idea is not to take care of all comers, 
not even all those who would be accepted in 
normal times. Under the circumstances, in- 
vestors would have to be assured unusual 
security; and dealers might well be con- 
tent to make a start on a small and circum. 
scribed scale. Once building actually is 


owner-occu- 


Most lumber- 
money; if not 
friends 


idle 


Mr. Foster, mentioned earlier in this sum would make a start. The reputation of started, it helps create confidence, and thus 
article, made a suggestion which we pass’' the lumbermen involved would be the big encourages more money to come out of hid- 
along as a possible emergency measure. We factor in attracting funds. It would not be ing. 
shall not be discouraged if some of our necessary, or advisable, to advertise the The important point at the moment is 
friends tell us it can not be nationally ap- service of the contemplated organization; for making this start. In certain places, this 
plied. Few things, save acts of Congress, insolvent people are the first to respond to’ kind of organized service may well be the 


can have such application. such advertising, 


and turning 


them down means to that end. 


Building Exhibit Attracts Many 


Los AnGeLes, Catir., May 7.—Display of lumber items and building 
materials, with house-furnishings, to bring out their respective features 
to the best advantage, has been found to be highly successful here. Three 
local lumber dealers have installed exhibits, together with more than a 
hundred other firms supplying materials and accessories for the home. 
The displays are so arranged as to form an effective tie-in of a number 
of allied products so that the prospective home builder or contractor can 








Imposing exterior of the Building Arts & Crafts Exhibit, which includes 
more than 100 displays 


see just how it will look. The building is known as the Building Arts 
& Crafts Exhibit, and is located at 169 North La Brea avenue. 

The E. J. Stanton & Son contribution consists of beautiful hardwood 
floors and artistic panelings, against which furniture, draperies and other 
displays are shown. Dividing the various sections on the five aisles on 
the main floor are six large sections of panels, such as shown in the 
accompanying photograph. These are of antique finishes, Philippine ma- 
hogany, knotty white pine, common and wormy plain oak and wormy 
chestnut, thus forming a variety of backgrounds. 

A unique feature of this company’s exhibit is the flooring, which is 
built into six distinct and different platforms, elevated some six inches 
above the actual floor of the building to emphasize certain types of dis- 
plays. Not only are different types of wood used but a number of attrac- 
tive patterns in floors are presented. 
whole without. noting the flooring. Some is oak in herring-bone design, 
block and hordered effects; an unusual one, in connection with an 
antique booth, being hand-hewn oak. Another is of. teak wood. All the 
‘atterns are attractive, both because of their workmanship and finished 
appearance, and give a wide variety of effect. 
hy the Commercial Flooring Co, 

The Woodhead Lumber Co. has an exhibit of a different type. Con- 
structed like the entrance to a two-car garage, the doors of which are 
operated automatically, the product of another exhibitor (the detail doors 
themselves being built by the lumber company), this unit attracts atten- 
tion. When the doors are opened the interior of the booth is shown. 

This is divided into four sections, the first consisting of five samples 
of veneer panels used in the company’s millwork and interior finishes, 
the next being a Balsam-Wool display, and the two others occupied by 
panels of unstained white pine and Nuwood. 

The La Brea Lumber Co. has its display built into the staircase to one 
side of the building where decorative tiles and ceramics are featured. At 


One can not view the display as a 


The installation was made 


the curve is a built-in cabinet of shelves where samples of various kinds 
of building materials are placed, such as insulations, wallboard, building 
papers etc. At the top is given the name of the La Brea company and 
a list of materials and services. Grade-marked lumber is given first place 
in this list. Along the wall side of the staircase are various panels, 
labeled, of vertical grain Douglas fir, California knotty white pine, ribbon 
grain Philippine mahogany, maple, California redwood, figured gum and 
ash. 

Many of the building material concerns have so combined that. this 
section resembles somewhat the exteriors of several buildings. The roof 
of one of these is covered by Del Rey shingles, while Celotx is shown 
in practical use. In another section, built-in furniture occupies a promi- 
nent place. The architect associations maintain a room where plans and 
drawings are always on display and changed frequently. 

The ensemble feature of the exhibit building is said to be the reason for 
its success, and exhibitors are enthusiastic about results. While its value 
can not be measured by the orders brought in directly through this 
medium, many have been found to have been the result of visitors passing 
through and being impressed by certain features. There is a system 
whereby each exhibitor is given the name of the prospect who is inter- 
ested. 

The Exhibit building is open every day between 8:30 a. m. and 9 p. m. 
The public may inspect the displays free of charge and there is no obliga- 
tion to register or leave name and address unless a prospect is particularly 
interested in a certain item. Thousands come every week to see what 
is new in home building. They stay as long as they like, come and go 
as they please, inspect the displays alone or assisted by the hosts and 


hostesses who are always on the floor, ready to answer questions. Con-) 
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tractors and architects bring their clients here to discuss selections of] 


materials. 
The Building Arts & Crafts Exhibit is constantly being advertised by 
radio, newspaper space, search lights and direct mail, the expense being 


defrayed by space rentals paid by exhibitors. According to Bob Symonds, 


the manager, the real worth lies in educating the public to the advance- | 


ments made in home construction and equipment, rather than in actual | 


orders filed through the Exhibit office. 














The striking display of E. J. Stanton & Son features beautiful hard 
wood floors and artistic panelings 
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Saves $400 a Month 


DANVILLE, ILL., May 9.—Though I. C. Lamm 
& Co. is an old firm, and has been owned by 
one family for seventy-five years, it is not stag 
nated but is able and willing to change with the 
changing times, both in the retailing of lumber 
and the operation of its planing mill. 

When, a few years ago, some one discovered 
that this country was enjoying a depression 
which the building industry already had heard 
about, the company’s planing mill business de- 
creased to an uncomfortable point. There was 
still some work to be done, but hardly enough 
to justify the operation of the big steam engine 
which was used to supply power for the mill; 
but the steam pressure had to be maintained to 
keep the line shafting in operation for whatever 
machines might be needed during the day. If 
only the little rip saw was needed for some job, 
the whole line shafting had to be in operation. 
It was all right when there was plenty of work 
to be done, but these small jobs didn’t work 
that way. Even the wages paid the steam en 
gineer was an unjustifiable burden. 

So the line shafting was cut into four units, 
and an electric motor was fitted to each of these 
units. It is not quite direct motor drive, but 
there is a great difference between running one 
of these units and running the entire mass of 
shafting and belts, for one saw. To be exact, 
the difference is about $400 a month, an 
\MERICAN LUMBERMAN representative was told 
by Phil B. Hawes, general manager of the 
company. This, he said, is due partly to the 
fact that power is used only when and where 
it is needed, and partly to the elimination of 
the engineer as a full-time worker, for the boiler 
is used now only for heating the plant. Because 
there were only four electric motors to buy, 
the investment here was not excessive. “And 
we still have the steam power plant,” he added, 
as he led the way into the boiler room. “This 
engine is in good condition, ready to use at any 
time the work increases to a volume that will 
justify the steam power again,” 

A few minutes later, while the writer was 
snooping about the plant alone, he found Mr. 
Hawes and an attractive young woman inspect- 
ing a recently-arrived stock of Weyerhaeuser 
Guide-Line framing, with apparently much 
satisfaction. “This should sell at a time like 
this, when people are demanding real quality 
in their lumber,” commented Mr. Hawes, and 
then introduced his companion as Mrs. Kather- 
ine Mason Lamm, owner of the yard. She is 
the widow of Eugene Lamm, an aviator who 
was killed in an airplane crash in February, 

1931. It was his grandfather, William Lamm, 
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founded this busi 
1857 and left it 
to Ik, C. Lamm, who op- 
erated it for forty years, 
until nine 


who 
ness i 


years ago 
when Eugene Lamm be- 
came the owner. 

It must be a good 
place to work, for its 
employees stay a long 
time. Sam Fisher has 
been with the company 


for thirty-six years, and 
is now office manager. 
He is shown in one of 
the accompanying illus- 
trations wheeling the 
firm’s books into the vault on the “tea wagon” 
which Lamm workmen made especially for him. 
Two other old-timers are “Doc” Robinson, a 








A door mirror gives a two-side view of Sam 

Fisher, veteran employee of E. C. Lamm & 

Co., Danville, Ill., as he wheels the books into 

the vault preparatory to closing for the day. 

He has been with the firm 36 years, and is now 
office. manager 











This new house, for which the Lamm company furnished materials, is 
one of the results of Danville’s campaign against unemployment; there 
are plenty of other results 


bench worker, who has been in the firm’s em- 
ploy thirty years, and a yard man who has been 
with the company twenty-five years. 

Mel Johnson, mill foreman and estimator, has 
been with the company twenty-five years, and 
because of his experience and his sketching 
ability he is a very valuable man in the selling 
of remodeling and modernization. He can go 
to a customer’s home, find out what changes 
are wanted, and draw them up a sketch of what 
could be done; then, right on tMe spot, he can 
also tell them what the job will cost. Customers 
take kindly indeed to this speedy service. 

Mr. Hawes is a vigorous worker, not only 
for the Lamm company but also for the com- 
munity, and is a leader in local American Legion 
activities. When the writer arrived in Dan 
ville the other evening he had to go to the 
police station to find Mr. Hawes, for the latter 
was one of several Legionnaires who have been 
standing guard over the public buildings of 
Danville, protecting them against communistic 
outrages. As a Legionnaire, too, he was an 
enthusiastic worker in the recent campaign 
against the troubles of unemployment. The 
new house under construction, shown in_ the 
accompanying illustration, is only one of nu- 
merous jobs, resulting from this campaign, that 
directly interested the Lamm company, for the 
lumberman led the writer to several of the 
places where work was being done. [ven then, 
before the results of the campaign had a really 
good chance to show, because of the March 
weather set-back, there were all sorts of jobs 
under way. There were some new store fronts 
scheduled, and it is of interest to note that two 
of the city’s older hotels were being modernized 
to put them in a position to compete with hotels 
of more recent design; this would seem to offer 
an opportunity to lumbermen in almost any city. 








{t left—Phil B. Hawes, general manager, and Mrs. Katherine Mason Lamm, head of the company, have just been looking over the new stock of 
Guide-Line framing, and as may be suspected, they were well pleased. At right—“Quitting time” Saturday noon in the planing mill where $400 
a month is saved by the use of four electric motors instead of one steam engine for power; the man furthest to the left is Mel Johnson, mill foreman 
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Paint Store Is Opened 


MINNEAPOLIS, MINN., May 9.—Paul Bunyan 
has moved into his new downtown home in the 
Minneapolis loop, and thousands of his friends 
already have dropped in on the old lumberjack 
for friendly chats and business visits. Paul, of 
course, represents the Red River Lumber Co. 
and that company’s retail subsidiary here, the 
l‘oote Lumber & Coal Co. 

Paul’s new home is a complete five-room 
house, with a cabin built of Paul Bunyan’s log 
cabin siding thrown in for good measure. As 
Harry M. McNeil, president of the Foote com- 
pany, points out, it’s truly a new departure in 
downtown retail lumber stores—“ a place that is 
really different, where you can consult Bunyan’s 
co-workers about anything, exterior or interior, 
relative to your home.” 

The idea germinated some time ago, when 
Devoe & Raynolds (Inc.) paint manufacturers 
and merchandisers, decided to move from their 
Marquette avenue site over to Hennepin ave- 
nue. Both Mr. McNeil and officers of the paint 
company believed it would be a good idea to 
operate a retail paint store in conjunction with 
an up-to-date retail lumber store, in the shop- 
ping center of the city. The result of their 
conferences was a carefully planned display, de- 
signed not only for the utilitarian purpose of 
showing wares but with a view to attractive- 
ness as well. After the plans had been worked 
out in detail and the project was well under 
way, a publicity campaign was mapped which 
was justified by the results that followed. 

Large display “ads” appeared in the daily 
papers, captioned “An Invitation From Old 
Paul Bunyan Himself,” and carrying pictures 
of the genial woodsman. 

“He invites you to come and visit his idea- 
home, under his new roof at 819 Hennepin 
Avenue—the most unique of its kind anywhere!” 
the ads continued. “Here you will find his 
model ‘Home Within.’ Open House to the 
Public This Week, starting Tuesday, March 29, 
from 9 a. m. to 10 p, m.” 

Then followed some details about what was 
to be found at the store, with an inset adver- 
tisement for the paint firm. 

The result was very satisfactory to Mr. Mc- 
Neil and his associates. Throngs viewed Paul’s 
idea-home during open house week, and now 
that the preliminary excitement is over it is 
even more encouraging to those in charge of 
the project that bona-fide customers and pros- 
pects are still coming in such numbers as to 
assure the success of the undertaking. 

Upon entering, the customer is immediately 








aware of a sense of compact coziness, such as 
is achieved only by stores that stress personal 
attention. There is plenty of space for the 
full-sized rooms and the cabin that make up 
the display, but the space is so utilized that the 
customer never wanders far from attendants 
who are eager to offer advice and suggestions. 

It is not the store’s policy, by the way, to 
practice “high power” salesmanship. Visitors 
are encouraged to look about as much as they 
please. But someone always is at hand to make 
sales, talk over modernizing ideas, detail the 
advantages of lawn furniture, or even suggest 
a cabin site on the shore of a good fishing lake. 

“We want people to leave with a friendly 
feeling for the place,” Mr. McNeil remarked. 
“Even if no immediate sale is made every visi- 














Entrance to the log cabin, interior of which 
is shown on opposite page 


tor is almost sure to want something in our line 
sooner or later, and of course every friendly 
contact means a potential customer.” 

The visitor is likely to be impressed by the 
absence of the conventional counter. He is 
first confronted by a large table, upon which 
is a model cabin, built of Paul Bunyan’s log 
cabin siding. On the table, too, are booklets 
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Entrance to new downtown lumber and paint 
store of Foote Lumber & Coal Co. 


detailing the merits of the siding and other Red 
River products. 

The walls of this street entrance portion of 
the store are lined with paint displays, all bear- 
ing price and color cards. Then beyond this 
first compartment, which is really a little store 
in itself, extends, on the left, the row of demon- 
stration rooms. The right side of the wide 
corridor is given over to the display of lawn 
furniture, trellises, wall plaques, ironing boards 
and other Red River specialties. 

The store proper, aside from the demonstra- 
tion rooms, has an interior ceiling of sky effect, 
and the walls are done in vari-colored panels 
finished in colors obtainable in flat wall finishes. 
Gold and aluminum blends furnish a_ back- 
ground. 

The exterior of the “house within” is of early 
American colonial design, finished in pure 
white. Its windows are enhanced by typical 
colonial shutters in blind green. The lighting 
effects afford the observer a realistic outside 
exposure. 

The first of the demonstration rooms is a 
living room, finished in California white pine, 
in white. The open fireplace is set off with 
wood panels, and built-in book cases and case- 
ment windows are pleasing features. This room, 
like all the others, is suitably furnished, even 
to window curtains and a few books. Like the 
dining room and bedroom, it has Bruce Cellized 
flooring. The dining room affords an oppor- 
tunity for the display of some excellent mill- 
work. China closets are of the built-in type. 
Wallpaper of an unusual scenic design has been 
used. 

A feature of the kitchen, which is finished in 
apple green and jonquil, is a kitchen cabinet, 
equipped with a large sink, extending along one 
entire side of the room, with casement windows 
in the middle, over the sink. The interior finish 
of the room is of wood paneling, done in green. 




















Showing the lumber and paint stocks in the new downtown store of Foote Lumber & Coal Co., Minneapolis, Minn. 
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California sugar pine has been used in the 
bedroom, sand blasted and finished in silver 
gray. The room is completely equipped with 
bed, vanity, rugs, lamps and chairs. The bath- 
room is a triumph of the plumber‘s art, with 
alcove tub and complete equipment, even to a 
vanity of abundant drawer space. 

One of the most interesting units 
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ber is stocked, prepared and graded. If a cus- 
tomer wishes to make a small purchase he can 
pick out just what he wants, load it into his car 
and take it home, or have it delivered. If he 
wants a large quantity of material, he can see 
exactly what he is ordering. 

“And not only men are interested,” says Mr. 





in the “layout” is the cabin, of 
knotty pine log siding, inside and 
out, fitted with huge knotty pine 
doors, and finished in the natural 
wood color. A huge stone fireplace 
faces the entrance door. The ceil- 
ing is fitted with large, rough-hewn 
beams. A deer head is mounted 
over the mantel. There is a table, 
piled with Red River literature, 
comfortable chairs and a_ built-in 
window seat. 

This cabin demonstrates not only 
how Paul Bunyan siding can be 
utilized in building similar struc- 
tures, but suggests basement amuse- 
ment rooms and dens of the same. 

Irom the merchandising view- 
point, perhaps the most unique and 
valuable feature of the entire store 
is the large stock room at the rear 
of the cabin, under the same roof 
as the rest of the store and easily 
accessible to visitors. This room 
is in reality a miniature !umber 
vard, where all sizes and grades 








are not only on display but are 
available to purchasers. In_ this 
room visitors can learn how lum- 


Inside the store is this log cabin, of knotty pine log siding, the door- 


way of which is shown on opposite page 
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McNeil. “You'd be surprised at the number of 
women who linger about our ‘miniature lumber 
yard.’ In fact it was largely to attract women 
customers that we have arranged the stock 
room with an eye to cleanliness and easy ac- 
cessibility to the lumber. It isn’t necessary to 
unpile any stock to uncover the particular item 
you're looking for; there’s no grop- 
ing about in dark corners, and 
very little neck-stretching is re- 
quired for thorough examination of 
any of the lumber. It’s proving a 
great lure to the ‘handy man about 
the house.’ If he has building some 
shelves or something similar in 
mind, he can select just the ma- 
terial he needs with no trouble.” 

Mr. McNeil is enthusiastic over 
the Red River lawn furniture. 

“We're emphasizing the desira- 
bility of wood as compared with 
concrete for use in making lawns 
and gardens attractive,” he says. 
“If you don’t like the location of a 
chair, you can move it—if it is of 
wood. Then too, I believe the ap- 
pearance of wood is all in its favor. 
We sell chairs, trellises and similar 
products either finished or un- 
finished. When they are not fin- 
ished by us a sale of paint usually 
follows.” 

So we come to the end of the 
“tour,” and are quite ready to 
agree that this most modern of 
downtown lumber stores is worthy 
of the Paul Bunyan traditions. 


Arrangement of Lumber Shed Is Unusual 


Los ANGELES, Catir., May 7.—When J. K. 
Sine started up his retail lumber business in 
Culver City several months ago, it was planned 
to construct a shed that would house a maxi- 
inum of lumber in a minimum of space and yet 
provide ample room for handling of materials. 
The unusual arrangement shown in the accom- 
panying photo tells the story, while the sketch 
gives a detail of the plan. 

The shed is 20 feet high, thus accommo- 
dating the usual lengths, which are all piled on 
end. Sleepers are made of heavy timbers, that 
rest on cement blocks, and the floor upon which 
the lumber rests is given plenty of ventilation. 

Each section of the shed wall is shaped to 
the racks, that run nearly to the top of the 
building, which permits easy handling of wav- 
ering pieces of lumber being brought through 
the doors. Each door is of sufficient width to 
cover the upper, or broader, space at the top, 
whereas at the bottom it overlaps somewhat, as 
shown in the sketch. Each door works inde- 
pendently of the rest, all of them being on the 
same track, however; and can be shoved to one 
side or the other or all to one end, as the opera- 
tions at the shed require. Each one is locked 
independently. 

At the end of each rack, the inverted V is 
utilized to the utmost advantage by having a 
small door opening to the outside. Here, cross bars 
contain various special items, such as molding, 
trim, blind stop etc. The ground space in each 
section is given to storing the better grades of 
heavy dimension and timbers. 

Each small door leading to these six sections 
is always securely bolted by means of a long 
bar that operates at the place where the large 
door is locked, thus making it convenient and 
safe, as the small door is fastened at the same 
time as the large ones. ‘These openings, too, 
are slanted on the one side, making for easier 
handling of materials. 

Builders’ hardware and paints are handled in 
the office section, where ample shelving is pro- 
vided around the salesroom, and the items are 
so exhibited as to attract the attention. Roof- 
ing is also given prominent display, both on 
the floor and along the wall. 

Mr. Sine handles many of the smaller items, 


and as a matter of bringing in business even 
has on display along the sidewalk, racks con- 
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taining garden tools. At intervals large black- 
board signs along the front of the premises 
contain suggestions and prices, such as floor- 
ing, siding etc. No more than two items are 
advertised on a sign, and some are for ordinary 
small bits like, “Pickets 5 cents,” “Lath 5 
cents,” and so on. Asked if these bring in 
trade, Mr. Sine said they do bring in many per- 
sons who are in the market for some item 
of stock, which gives him opportunity to talk 
about remodeling and repair work. So, if he 
does not make immediate sales, he has 
them as future prospects. 

This idea has been found to work well in 
communities such as the one where the new 
yard is located, on Washington boulevard, one 
of the main arteries of Los Angeles. It is near 
the business section of Culver City, although 
the surrounding community is residential, where 
considerable building has been done in the 
past, and where it can be expected to show 
progress in the near future. 

A second yard under the same name is lo- 
cated in Montebello, east of Los Angeles, in a 
similar community. 

At the front of the office building, which is 
provided with large display windows, a strik- 
ing neon electric sign in the form of a star 
and the name J. K. Sine adds much to the 
general appearance of the premises. The name 
likewise appears in large lettering and also on 
the front of the unique shed here described. 
Finally, the excellent use made of the win- 
dows for displaying timely items, and the neat- 
ness of the yard itself have done much to at- 
tract the neighborhood customer. This is espe- 
cially valuable to bring in the small purchaser, 
for at the present time Mr. Sine limits his 
business almost entirely to cash transactions, 
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ONE SOUTHWESTERN dealer has a store meet- 
ing at least once a month, always announced 
ahead of time on the blackboard over the door 
to the private office of the president. One of 
the employees presides, and all employees are 
present; they understand that attendance at 
these meetings is part of their jobs. Lunch 
usually is served, and the meetings are real 
business sessions. 
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Retailers Round Table 











Self Service for Small Items 


Notice this idea of W. R. Bard, manager 
Moore & Richter Lumber Co., LaPorte, Ind. By 
it Mr. Bard sells more small orders of cement, 
lime and wood fibre than he ever did before, 
with very little work in dealing them out. 

“We thought of something like a self serve 
proposition,” said Mr. Bard, “and so built this 
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“Silent salesman” of small orders 


common cabinet, with a shelf for each of the 
items, put signs on, and put up the ten-cent 
orders when we wanted to. The result has 
been more than a step-saver. These little sacks, 
in plain sight right where farmers and others 
drive in, remind the folks of their needs for the 
little repair jobs. ‘O, yes, there’s something | 
need,’ a customer will say, and he picks up the 
sack himself and pays for it.” 

This rack for the little 
building suggested racks for 


has since its 
sacks of the 


Sac ks 


full 


samme building materials, and now lime and 
cement especially are tiered up on the other 
side of the drive way. Those racks are merely 
small platforms with board backs sloped slightly 
backward so that the piles of sacks can not 
topple. By the plan of the racks considerably 
more is sold than if the materials were merchan- 
dised in the old way. “And this is the clean 
way,” says Mr. Bard, “while the old way used 
to get the yard man mussed up because it was 
necessary to deal out portions at any old time.” 


Open New Retail Yard 


PHILADELPHIA, PaA., May 10.—A new yard 
with widely known retailers as owners is buzz- 
ing with activity at 20th and Glenwood ave- 
nue. John H. Derr and Thomas FE, Gibbons 
are the proprietors. 

Early this year they decided to open a retail 
yard and to specialize in hardwood flooring. It 
is generally known that they are making the 
business one of the best in the city, and they 
are getting their percentage of all jobs which 
require either oak or maple flooring. 

Mr. Gibbons has been in the lumber business 
for a number of years, and John H. Derr has 
a record of thirty years in commercial and 
association work. He is a former president of 
the Pennsylvania Lumbermen’s Association. 

They sell to contractors and direct to the 
consumer. They are running their business 
on a strictly cash basis. The new retail yard 
is one of the few in this territory which sells 
flooring direct to the consumer and installs the 
work as part of the service. This idea seems 
to be gaining popularity and where it was just 
a theory a few months ago at the conventions 
it is becoming a fact under the direct-to-con- 
sumer plan in effect at the Derr and Gibbons 
yard. 











Doe Dealers 





Lumber Co. 


gallon of paint free. 





Stunt for Attracting Home Owners 


A good advertising stunt, worth remembering for use at some op- 
portune time, was recently put into effect by the Albuquerque (N. M.) 
In connection with the recent observance of Better 
Homes Week this company displayed in its show-room twenty-four 
selected photographs of Albuquerque homes; and advertised that any 
owner who could identify his home in the display would receive one 
This offer was good only for Better Homes 
Week. The twenty-four photographs were mounted on a panel, em- 
bellished with sample paint strips of all colors. 
every section of the city and every type of architecture, although 
frame houses predominated. The theory was that this announce- 
ment and display would attract a good many home owners to the 
company’s store, to see if their homes were among those on display; 
also that the awarding of a gallon of paint to each of the successful 
ones would tend to stimulate sales, as they naturally would want to 
make early use of the paint and probably would need to buy more to 
complete the jobs, especially if they decided to paint their houses. 


They represented 











Stages Spring Fashion Show of 
Lawn Furniture 


[Continued from front page| 

Here is a new idea, and a good one. 

Turn back to the front page of this issue for 
a visualization of the idea, which was originated 
and put into effect by E. FE. LeValley, manager 
Columbia Valley Lumber Co., Bellingham, 
Wash. 

The thought recently occurred to Mr. LeVal- 
ley that many progressive mercantile establish 
ments put on spring fashion shows to attract 
people to their places of business. 

Why should not the lumber dealer do like- 
wise? This progressive dealer saw no reason 
why this idea could not be successfully carried 
out by a lumber concern, particularly as regards 
such attractive and seasonable merchandise as 
lawn furniture. 

Accordingly a large display advertisement 
was inserted in the local newspaper, announcing 
a “spring opening,” featuring attractive designs 
and unusual savings on garden furniture, to be 
held on Thursday, Friday and Saturday of a 
recent week. Large show windows on two of 
the most prominent corners in town were 
rented, and in them were displayed lawn furni- 














This sand box was a feature of the Spring 
Fashion Show of lawn furniture 


ture, with placards announcing that the various 
features shown would be given away as prizes 
at the spring fashion show. 

“During the three days and nights of our 
show,” said Mr. LeValley, “hundreds of peo 
ple attended, and everyone seemed to be much 
interested in the lawn furniture. We found that 
by putting three prices on each article a cus- 
tomer could readily select the price he wanted 
to pay, and the one that best fitted his needs. 
The lowest price, of course, was on the article 
in knocked-down form, cut and ready to assem 
ble, and packed in an attractive package; the 
next highest price was for the article set up, 
but not painted; while the third and highest 
price was for the article set up and painted. 

“The lawn furniture attracted the crowds, 
and we took care to see that we had enough 
salesmen to take the customers around the 
plant and let them see the merchandise which 
we carry in stock. 

“We surely would recommend to dealers who 
want to stimulate a little interest at this time 
of the year that they put on a spring fashion 
show, and display lawn furniture, trellises and 
similar articles. 

“One of the lawn chairs which we have de- 
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yeloped has an adjustable back, with a magazine 
rack, and this, as well as the other items, have 
proved so popular that we are now manufactur- 
ing ‘Redycut’ furniture for national distribution 
under the ‘Diamond B’ brand.” 

The articles especially featured at the show 
included garden and camp furniture of wood 
tables, chairs, settees, swings, trellises, window 
boxes, garden seats, bird houses, children’s play 
furniture, teeter-totters, sand boxes etc. 





. 

New Company Is Organized 

NortH ToNnawanpa, N. Y., May 9.— The 
H. J. Mye Lumber Corporation has been or- 
ganized, with Homer J. Mye as presidert. It 
will conduct a general lumber business on the 
property at 401-407 Main Street, formerly oc- 
cupied by Brady Brothers, who were in the 
wholesale lumber business. 

Mr. Mye is well known to both the retail and 
wholesale trade in this area. His connection 
with the lumber business dates back to 1907, 
when he was tally boy for A. Weston & Son, 
here. Later he became an inspector, and after 
severing his connection with the above com- 
pany, entered the employ of the Smith-Fassett 
Co., here. Later he was assistant sales man- 
ager for the Eastern Lumber Co., Tonawanda, 
a Weyerhaeuser sales subsidiary. After his dis- 
charge from the service at the close of the war, 
he resumed his work at the Eastern Lumber Co., 
and in 1920 became manager of the Dealers’ 
Lumber Corporation, being later elected secre- 
tary and a director. 


Well Planned Oklahoma Yard 


May 9.—The 
Lumber Co., here, is di- 
units. Practically all of the 
lumber is under cover, and two broad drive- 
ways, extending the entire length of the lum- 
ber sheds, make unloading by the gravity sys- 
tem an easy matter. The big red structures, 
with white letters “Chickasaw Lumber Co.” 
six feet high, can not fail to be seen by all who 
drive down the main street. 

Aside from the purely lumber line, handle 
sheet iron, concrete blocks and cement, com- 
position shingles, wall boarding and paint are 
stock. Manager John P. Lawrence says that in 
the fall the biggest lines are roofing and wall- 
board, while in the spring, paints move most 
readily. Stuffers sent out with the monthly 
bills are a method of advertising used to reach 
the home builder and repairer. 

The company has provided benches at street 
corners where people wait for the cars. These 
are painted white, and in red letters appear 
the firm’s name and slogan, “Everything in 
Building Materials.” In the spring trellises 
and arbors are displayed on a vacant lot next 
to the yard, surrounded by trees, shrubbery 
and flowers, making a most effective setting. 
On the corner is a filling station, and there 
have been placed two of the firm’s benches, so 
that people waiting for service can occupy them 
and at the same time have a good view of the 
display of garden furniture. 
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MR. AD V. TISING GETS 
PLUMB LOQUACIOUS 
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Dear Ep: 

A good slogan fer the Democrats er Re- 
publicans down at Washington would be: “We 
cut out haggling and useless expenditures and 
balanced the budget.” The lumber fellers who 
aint committeed suicide yet trying to sell 
cheaper lumber and lumber cheaper than the 
other feller could use this one: “By selling you 
guaranteed lumber and better construction we 
are saving you the money with which to pay 
your taxes.” Ed, the word comfort in the dicks- 
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struck out for himself, getting a job in a plan- 
ing mill at Jamesburg on April 1, 1888. Since 
that time he has stuck closely to the lumber 
business, his next job being in a box factory, 
and then in the Jamesburg lumber yard of Mc- 
Gee & Davison. After eight years with that 
concern he purchased the old lumber yard of 
George B. Miller, in South River, from which 
start has evolved the Clayton Lumber Co. 

The Clayton plant, one of the most modern 
and best equipped in the State, has grown from 
the .early days when Mr. Clayton and one 
helper did everything to a present force of 
fourteen men in the yard and woodworking 
shop. 

Mr. Clayton also helped to organize the 
First National Bank, of which he is now presi- 








This illustration shows 
how the MacKay Lum- 
ber Co., Ocala, Fla., is 
pushing the slogan, “Put 
Your Home First — 
Spend For The Home 
In 1932,” by attractive 
billboards. This com- 
pany also is using the 
campaign stickers on its 
outgoing mail 
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hunary has this meaning: “Strengthening aid; 
a feeling of having relief; freedom from want 
or anxiety.” I see fellers floundering around 
in this here lumber business trying to sell lum- 
ber cheaper and cheaper lumber and it makes 
me think of a great big ocean liner being torn 
to pieces in a storm without even havin’ any 
life boats. I believe some good life boats fer 
us lumber fellers would be: A definite decision 
to sell quality, grade and trade marked lumber ; 
set up a definite sales policy and campaign; a 
definite and progressive advertising campaign. 
I just read where a chain soda fountain, in- 
stead of cutting prices on coffee, reduced the 
size of their cups so one pot would make two 
cupsful now instead of one and one-half as be- 
fore. Maybe they are smart, but I venture the 
prophecy that they'll go broke—the consuming 
public may be dumb some of the time, some of 
them all of the time, but not all of them all of 
the time. I give my feller lumber men credit 
for being too honest and intelligent to mer- 
chandise on this basis. Business is gettin’ 
better. \s ever, 
AD 





Fifty Years a Lumberman 


SoutH River, N. J., May 9.—Fifty years 
ago N. W. Clayton, president Clayton Lumber 
Co., made his start in the lumber business. The 
anniversary was recently observed by a small 
party of friends at his home. 

At the age of eighteen tlhe future lumberman 
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A partial view of the extensive yard of the Chickasaw Lumber Co., Ardmore, Okla. 


dent; and founded the Lawrence Brook Golf 
Club, of which he also is president. 

Thus, at 68 years of age, Mr. Clayton looks 
back over an active and successful career, which 
his many friends trust may be extended for 
many years more. 





Organize Inter-Yard and Inter- 
Industry Groups 


Two cities in lowa have organized inter-yard 
and inter-industry groups for the purpose of 
dealing jointly with local problems such as trade 
promotion, dealing with labor and the like. 

The Joint Industries Committee of Des 
Moines is giving most of its attention to adver- 
tising by means of bill boards and through the 
press the fact that 1932 is a golden opportunity 
for building and modernizing. It is calling at- 
tention to low prices of materials and labor and 
to the fact that probably never again in the ex- 
perience of people now in adult life will so little 
money buy so much. This Joint Industries 
Committee has representatives from most of the 
trades and crafts interested in house construc- 
tion. Des Moines, the “City of Homes,” is a 
particularly fruitful field for such publicity, be- 
cause of the fact that many years of prior adver- 
tising and promotion have made the people of 
the city home conscious. 


Cedar Rapids, under the auspices of the 
Chamber of Commerce, has created “Allied 
Construction Interests (Inc.),” a name sug- 


gested by D. S. Barry, of the Hawkeye Lumber 
& Coal Co. This corporation was organized for 
the general purpose of promoting proper build- 
ing and of improving general relationships 
within the trade; not only among dealers in ma- 
terials but also with the building crafts and the 
public. 

More than a hundred men attended the first 
meeting. -There are twelve groups represented, 
and each group elects a member of the board 
of directors. 

One of the first matters dealt with was that 
of mechanics’ wages. It seemed clear to all 
the material men and to members of the crafts 
that the scale of wages was in general higher 
than the average level of prices and customers’ 
incomes and that this high level was discourag- 
ing building. A good many men, even members 
of the unions, felt this so strongly and were so 
anxious for work that they were arranging to 
work for wages that were too low and thus 
were demoralizing local construction. A person 
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desiring to build had the helpless feeling that 
unless he bargained at great length and with 
great shrewdness with mechanics he would 
probably pay a higher sum for labor than did 
some of his neighbors; and the prospect of this 
bargaining and the possibility of being unsuc- 
cessful in doing it probably discouraged many. 
Allied Interests found that it had to put out 
quite a bit of publicity to counteract the impres- 
sion that its one purpose was to grind down 
labor. This is not true. Cedar Rapids is a 
union city, and so far as could be learned not 
a single lumberman wants to go on the open- 
shop basis. The desire is to standardize labor 
charges upon a fair level, in keeping with the 
general level of prices and customer incomes. 
But Allied Industries has much wider func- 
tions than the regulation of wages. It found 
that only by directing the many interests in- 
volved in building to a common end could it 
best serve the Iocal public. It seems to be hav- 
ing considerable success in doing this. 
Apparently these two progressive Iowa cities 
are supplying examples of co-operation that may 
suggest something similar to other communities. 





Promotion of Fir Plywood Gains 
Momentum 


SeatrLe, WasH., May 7.— Without doubt 
one of the most outstanding trade promotion 
efforts in the building material field is that of 
the Douglas Fir Plywood Manufacturers. Care- 
fully conceived and excellently executed the 
trade promotion plan of Douglas Fir Plywood 
Manufacturers is making ever-increasing head- 
way. From week to week, and from month to 
month, new and_ interesting features are 
launched in this campaign. The latest of these 
is the very practical and convincing sales-port- 
folio which has just been supplied to all jobbers 
and salesmen for use in calling upon retailers. 
It is light and compact, and contains complete 
reference material on Douglas fir plywood char- 
acteristics, with instructions for its use, together 
with a sample of the new %-inch Douglas fir 
plywood wallboard, and has a pocket for all 
new literature which will be helpful to the 
dealer. The pocket contains two pre-prints 
showing plywood advertising which is appear- 
ing and will appear in the magazines. 

An important new market for Douglas Fir 
plywood retailers is predicted by the industry’s 
co-operative association as a result of its adver- 
tising to the retail store display field, begun this 
year. 

This will be the first time that Douglas Fir 
Plywood’s advantages have been called to 
the attention of the display market as a 
whole, explained A. R. Wuest, chairman of 
the industry’s executive committee. How- 
ever, a good many displaymen located in 
scattered sections have of course discovered 
it for themselves, and on the Pacific Coast it 
has been in general use for several years. 

In brief, the selling advantages of our pro- 
duct for this fleld are its greater permanence 
and its wide variety of use. Since it can’t 
be cracked or split, and is highly resistant 
to warping or surface damage, it is excep- 
tionally useful for any display purpose in 
which long wear is desirable—for window 
and counter fixtures, decorative paneling, 
partitioning, signs, sign frames, screens, dis- 
play shelving, and other uses of the kind. 
Yet it is light enough and workable enough 
to be suitable for practically any display 
unit—from giant signs or display bracing, 
requiring great strength, to fine cut-out or 
filigree work, in which it combines good 
appearance with an ability to be sawed with 
hand or power saws without breaking. 


Moves General Offices 


SrorM Lake, Iowa, May 9.—On May 1 the 
general offices of the Lane-Moore Lumber Co., 
line-yard concern, were removed from Webster 
City, Iowa, to this city. The company re- 
quests that hereafter all mail be addressed to 
the Lane-Moore Lumber Co., Storm Lake, Iowa. 





AMERICAN LUMBERMAN 


A Subscriber for Fifty-Six 


Years Passes Away 


In the recent death of Charles Grosse, presi- 
dent Charles Grosse & Son, Waterloo, IIl., the 
AMERICAN LUMBERMAN loses a valued friend 
and possibly its oldest subscriber—although 
there may be one or two others whose original 
subscriptions antedated his. Mr. Grosse, who 
passed away on April 24, had been a subscriber 
and regular reader of this paper since Feb. 1, 
1876, a period of slightly more than fifty-six 
years. 

In 1911 the AMERICAN LUMBERMAN con- 
ducted an “oldest subscriber” contest, in which 
Mr. Grosse was awarded 
a life subscription as 
one of the five oldest 
subscribers to the paper 
at that time. The ac- 
companying photograph, 
taken about twenty 





The Late 
CHARLES GROSSE, 
Waterloo, Ill. 





years ago, is the only 
likeness available. 

Mr. Grosse was born 
in Columbia, IIl., in 
1852. In 1873 he en- 
gaged in business in 
Waterloo with his 
brother Richard, under 
the firm name R. & C. 
Grosse. Upon the death 
of Richard, in 1915, William Grosse entered the 
business with his father, with firm style 
Charles Grosse & Son, which was incorporated 
in 1927, Charles Grosse serving as president 
until his death. 

He also served as president of the Dupo 
Lumber & Hardware Co., Dupo, Ill. He was 
a director of the State Bank of Waterloo since 
its origin, and held the office of vice president 
for many years until his failing health forced 
him to retire from that position about three 
years ago. He remained active in business, 
however, until the end. His civic activities 
included service on the board of education for 
many years. 

His first wife was Miss Ida Stroh, who 
passed away eleven years after their marriage. 
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Business is Better 
April 1932 
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April 1931 














Ask us, there is a reason 





Vivian Lumber Co. 


Phone 4 Vivian, La. 


One plank or a carload, get our price on 
mill delivery, Short and Long Leaf Pine. 


Reduced reproduction of a Louisiana retailer’s 
newspaper advertisement 
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Three years later he was married to Miss 
Sophia M. Gauch, who survives him. Sur- 
viving, also, are two sons, Richard and Wil- 
liam Grosse, born of his first union; and a 
daughter, Miss Bertha Grosse, born of the 
second union. 

The universal esteem and respect in which 
Mr. Grosse was held is perhaps best attested 
by a retail lumberman in a neighboring town, 
who writes: 

“Mr. Grosse was one of those hard-working 
Christian men whose death is a real loss to 
business and to his community. I knew him 
as a competitor and regarded him very highly, 
both as a man and neighbor. lle was a great 
admirer of the AMERICAN LUMBERMAN.,” 


Specialties That Spell Added 
Volume and Profits 


In a year like the present one, when moderni- 
zation and repair work constitutes the bulk of 
the volume of sales of the average dealer, it is 
sound merchandising policy for him so to round 
out his stock of specialties, as well as of staple 
materials, as to be able to “sell the job right 
up to the handle.” That is, not only to sell the 
customer the items he asks for, but also those 
that logically go with the job, though the cus- 
tomer may not even know that such items exist, 
much less know their specific uses and advan- 
tages. That is where real salesmanship enters 
into the transaction, with the result of adding 
to the customer’s satisfaction as well as to the 
dealer’s profits. 

Take the item of fibreboard, used so exten- 
sively in modernizing and remodeling jobs— 
why stop with the sale of the board alone, when 
there is on the market a product that “goes 
with” fibreboard, just like ham goes with eggs? 
That product is Casco Wall Sealer—for sizing 
and sealing all interior wall surfaces, fibreboard, 
plaster etc. It is a great saver of paint, mixes 
easily in cold water and can be readily applied 
by any painter or householder. 

Casco Wall Sealer is a product of the Casein 
Manufacturing Company of America (Inc.), 
205 East 42nd Street, New York, which com- 
pany will send free to any dealer requesting 
same a full-size, one-pound package of the 
Sealer, for test purposes; feeling sure that any 
dealer who will accept this free can and make 
a test of the Sealer in accordance with the 
directions will be thoroughly sold on the prod- 
uct, and have no hesitancy in recommending it 
to his customers. It costs nothing to get a can 
of the Sealer and see just what it will do. With 
this product in stock, the dealer is in position 
to make every sale of fibreboard a three-way 
sale, selling the fibreboard, the wall sealer and 
the paint. 

The above company also manufactures Casco 
Waterproof Glue, for use of carpenters, cabinet- 
makers, householders, manual training depart- 
ments of schools etc.—this being another prod- 
uct that many retailers can stock to excellent 
advantage, as a thoroughly dependable glue is an 
item for which there is constant demand. 








Co-aperation end Confidence} 
Shortest Road to Profit 


LAFAYETTE, IND., May 9.— Asked by the 
AMERICAN LUMBERMAN to state some of the 
things that the retail business needs for its im- 
provement, Wallace D. Wolfe, president of the 
LaFayette Lumber Co. said: 

“In our judgment, the crying need today 1s 
the elimination of government interference 10} 
business ; an effort to decentralize the control of 
wealth, permitting it to circulate in the commu- 
nity where the profit originated; a sincere andy 
definite conclusion on the part of the retailf 
lumber industry that friendly co-operation an 
confidence in one another is the shortest road 
to profit; and, finally, a reversal of the attitude] 
that seems to be universal that we must beat] 
down the prices of the manufacturer and the dis- 
tributer of all commodities to a point below 
that of safety.” 


: 
; 
t 


OT ee ‘, - SS : i. ae a —_., 










Mai 





Ir 
BER 


west 


The 
Are 
Gar 


class 
of b 
is in 
lots 
conc 
towr 
othe 
up z 
who 
judg 
deni 
see < 
four 
All « 
runn 
anno 
office 
Evid 
the 

the | 
folks 
publ. 


Fr 
town 
discu 


Tell 
It te 
Con, 


Amo 
us a 
draw 
duty 
Wask 
forei; 
ing, 

petiti 
tax i 
ing p 
mighi 
at th 
ing F 
sale , 
confu 
nuisa 
doing 
memtk 
will b 


again 


Al 
outstz 
discus 


Raise 
Dang 
Signe 


One ¢t] 
tant < 
ment 
from 
ute a 
think, 
man | 
in a | 















AMERICAN LUMBERMAN 


45 








OBSERVATIONS BY THE WAY 








1932 Moy 14, 1988 
Miss 
Sur- 
Wil- 
nd a 
the 
which 
tested 
town, 

; In a chatty letter to the AMERICAN LUM- 
rking BERMAN, a retail lumber dealer in the South- 
SS to west gives this picture of conditions in his 
y him immediate neighborhood: “I 
ighly, The Women have taken long drives in the 
great { i country recently and have 

ave om found the farmers all busy, 
Gardeners but in passing through the 


small towns one will see all 
classes of people standing on the sunny sides 
of buildings and resting on soap boxes. It 
is interesting to note the number of vacant 
lots that are being used for gardens. This 
condition is spotted, though, for in some 
towns you will see nothing of this kind. In 
other towns every vacant lot has been dug 
up and planted. From the number of men 
who are standing around, however, I would 
judge that they are leaving most of the gar- 
dening to their wives. Occasionally you do 
see a man working the garden, but there are 
four women to every man doing this work. 
All of the men and some of the women are 
running for office. From five to twenty have 
announced themselves as candidates for every 
| office in township, city, ccunty and State.” 
' Evidently those good women who are doing 
the gardening are going to see to it that 
the larder is filled, whether or not their men 
folks succeed in their aspirations to serve the 
public in official positions. 
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From a retail lumber dealer in a small 
town in Indiana comes an interesting letter 
discussing some phases of the present eco- 

nomic situation, giving his 
Telling views as to some of the trou- 
It to bles and what we ought to do 
Congress 


» Casein 
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about them, and advising that 
he is writing to his congress- 
man along the same line. 
Among other things he says: “France owes 
us a billion or more dollars. Why let France 
draw out gold from our treasury? The first 
duty of our high salaried representatives at 
Washington should be to warn our people of 
foreign investments which are now not pay- 
ing, instead of going into business in com- 
petition with our own merchants. A sales 
tax is the best tax, but only at the originat- 
ing point, the same as cigarets and gas. You 
might include lumber at the sawmill, leather 
at the tannery etc., but only at the originat- 
ing point. To put a sales tax on the final 
_ sale or at the retail point would only mean 
excellent) confusion worse confounded, a_ provoking 
xlue is al) nuisance etc.” The “folks back home” are 
nd. | doing a lot of thinking these days, and 

[ members of the national Congress probably 
| _ will have a lot of explaining to do when they 
dence| 


again begin mingling with their constituents. 
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A letter received recently from one of the 
outstanding men in the hardwood industry 


or its im-) discussed several features of the economic 
ent of the situation and pointed out a 

_& Raises condition that will have to be 
| today 1s Danger handled carefully when the 
ference i) ., 8 lumber industry again starts 
control of Signal on the upgrade. In this con- 
ie commu- © nection, he said: ‘There is 
incere andj) one thing which I think is extremely impor- 
the retail} tant at this time; that is, to preach curtail- 
ration andj} ment to the mills and to try to prevent them 


test road from beginning to overproduce just the min- 
he attitude vte a few orders start floating. There, | 
must beat think, is one serious danger."’ This lumber- 
nd the dis} man believes that the industry probably is 
oint below™ in a better position than its current statis- 











tics indicate, attributing his belief to the fact 
that “the small mills which do not report 
to statistical organizations and which usually 
have in the aggregate a large stock of lum- 
ber, at this time, have practically none. Fur- 
thermore, there is a tremendous amount of 
lumber appearing in the statistics, which is 
damaged to a point where it is not market- 
able for the better class of trade, such as 
the automobile industry. For these reasons, 
I believe that we really are in a much better 
position than is generally supposed.” There 
is no doubt that much of the hardwood lum- 
ber, particularly in the South, reported in 
the statistics as stocks on hand, probably 
never will be marketed because of deteriora- 
tion. It certainly is to be hoped that, profit- 
ing by the sad experiences of the last two 
years, lumber manufacturers will be slow to 
throw their mills into full production as soon 
as the market begins to show some activity. 
Maintaining a reasonable balance between 
supply and demand is the best way to assure 
market stability. 
* * * 


Discussing the difficulty encountered by 
dealers and prospective home owners in 
financing homes, a correspondent in lowa, 

who maintains close contact 
New Houses with the retail ae ae 

- ness, in a letter to the - 
Would Give 1CAN LUMBERMAN says: “I 
Confidence believe there is enough unem- 

ployed local money to finance 
a few good risks, and it seems to me that 
nothing would create confidence more quickly 
than the sight of a few new houses under 
construction. Everybody would ask the 
owner questions, and since he would be con- 
vinced of his own wisdom before he began, 
he'd say something like this: ‘Of course I 
am building. I never expect to see prices 
as low as they are now. It’s a hundred to 
one that five years from now this house will 
be worth from 50 to 100 percent more than 
it is costing.’ "’ Continuing, the writer said: 
“I hear often of good prospects turned away 
because a loan of a few hundred dollars can 
not be secured.” It seems certain that the 
quickest way to get a building movement 
started will be through local effort and local 
financing, at least until such time as Con- 
gress may see fit to enact the proposed home 
loan bank legislation, and there is an eas- 
ing up in the general home financing situa- 
tion. This subject is discussed at some length 
in another section of this issue of the AMER- 
ICAN LUMBERMAN. 


* * * 


It is encouraging to receive letters from 
in the lumber business who are 


concerns 
viewing the situation philosophically and 
who feel that things have not 
Worthwhile altogether gone to the dem- 
. nition bowwows. From a 
Business wholesale lumber concern 


Philosophy down in the Carolinas comes 
this interesting statement: “In 
our opinion, if we could all make up our 
minds that the country is not going to afford 
the volume of business previously enjoyed 
and then adjust ourselves accordingly, we 
will be just as well off. During the last week 
or so we have been selling a little more 
lumber than we had been for the last several 
months. Some days we have right good busi- 
ness. The best part of our business is that 
it is indeed satisfactory. We have a good 
line of mills and a good line of customers, 


and they are very co-operative and delight- 
ful to do business with. With our small 
organization we feel that we are getting a 
fair share of the business, and as soon as the 
volume is increased we will be able to show 
a little profit over and above our operating 
expenses. Instead of being discouraged, we 
are trying constantly to readjust ourselves 
to prevailing conditions, and we believe that 
if everyone will do this we will be in fine 
shape.” This is fine philosophy and this con- 
cern is setting an example that could well be 
followed throughout the industry. 


*- * *€ 


Passengers on some of the transcontinental 
trains of that line are very pleasantly being 
advised that “‘it’s tulip time on the Burling- 

ton.”” Several years ago as a 


Tulip Time part of its plan to beautify its 


station grounds all along the 
“ the main line the Burlington Rail- 
Burlington road imported from Holland 


and planted many thousands 
of tulip bulbs, as a result of which the early 
spring brings a scene of gorgeous beauty to 
the eyes of passengers as the trains pass 
many of the stations. At some of the 
principal points, when the transcontinental 
trains stop they are boarded by a _ bevy 
of attractive girls who present to each 
passenger a lovely tulip with a card at- 
tached advising that “‘it’s tulip time on 
the Burlington"’ and wishing each a pleasant 
journey. From a bed of 22,000 on the sta- 
tion grounds at Burlington, lowa, 35 dozen 
tulips are daily being cut to be placed in the 
dining cars of these trains. From a coldly 
practical standpoint all this might appear an 
unnecessary extravagance, but there are few 
people so blase that a beautiful flower does 
not appeal to them and “tulip time on the 
Burlington” offers a pleasant way in which 
to create good will, attract the traveling 
public, and turn the thoughts of passengers 
from the sordid things of life to the esthetic. 


* * * 


The question of how to profitably utilize 
cut-over timberlands and other waste areas 
is being at least partially solved in a good 

many sections of the South, if 
Tung Oil one may judge from the mul- 

d tiplied hundreds of acres of 
- tung oil trees that may be 
Waste Land seen in Mississippi, Louisiana 

and Florida, and no doubt in 
other southern States. A prominent south- 
ern pine manufacturer, who is devoting con- 
siderable attention to the development of 
tung oil groves, discussing this subject with 
this observer expressed the belief that the 
production of tung oil in the South will prove 
to be a profitable industry and will be de- 
veloped on a large scale. A favorable fea- 
ture of this development is that the tung oil 
trees begin bearing in three years, the nut 
crop growing larger each year from that 
time on until the trees have gained their full 
maturity. Like every other development of 
this kind, however, there are a good many 
problems to be overcome, and no doubt there 
will be enthusiasts who will be disappointed 
in the results of their efforts to get rich 
quickly in this new enterprise. With pa- 
tience and good judgment, however, there is 
no question but that the production of tung 
oil will become one of the important indus- 
tries in the South and will go far toward an- 
swering the question of what to do with 
many areas of cut-over and otherwise waste 
lands. 
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Appalachian Oak Imparts Tudor 
Touch to Notable Structure 


An interesting example of the manner in 
which woodwork can be used to impart both 
beauty and the correct architectural atmosphere 
to the interiors of buildings of the monumental 
type is furnished by the Folger Shakespeare 
Library in Washington, D. C. This beautiful 
building actually typifies two distinct periods. 
Outwardly a marble structure of classic de- 
sign, once the door is passed, the modern touch 
gives way to a strong Tudor influence. To 
achieve this transition and to produce an atmos 
phere of Shakespeare’s time, the architects 


its shape. The millwork and cabinet work 
were executed by [rik Jansson, of Philadelphia. 
The general contractor was the James Baird 
Co., of Washington. 

The exhibition hall, a long narrow room 
(22’x130'x30’ 6” high), is paneled in Appala- 
chian oak practically from floor to ceiling, with 
the exception of the space occupied by door and 
window openings. At each end is a monu- 
mental doorway which imparts a formal dig- 
nity to the room and relieves the severity of 
the unusual expanse of paneling. These door- 
ways reflect such metic- 
ulous regard for details 
in design and such mar- 
velous skill in execution 
that they deserve more 
than brief mention. [ach 
doorway contains sev- 
eral gems of the wood 
carver’s art, among these 
being classic Corinthian 
columns, surmounted by 
capitals of exquisitely 
carved acanthus leaves, 
carved cornices and 
friezes, all blended into 
a beautiful and harmon 
ious whole. In a center 
position above each door- 
way is a huge hand 
carved Appalachian 
white oak plaque, six 
feet square. One of 
these plaques contains 
the coat-of-arms of 
Ilizabethan England 
and the other the great 
seal of the United States. 


May 14, 1932 
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The reading room or library. The Gothic ceil- 
ing, balcony and bookcase sections typify Ap- 
palachian white oak at its best 


palachian white oak of fine texture and beauti- 
ful grain. 

Probably the most interesting part of the 
building is the auditorium or lecture room. This 
is modeled after an Elizabethan theater, but is 
not a copy of any particular playhouse. The 
suggestion of an open air pit is carried out, 
with the illusion of sunlight furnished by the 
illumination of a blue ceiling. In the construc- 
tion of the lecture room, not only were the 
building materials of Shakespeare’s time used § 
but also the manner of their application insofar 
as modern building practices permit. The 
benches, balconies, floor of the stage, and posts 
that support the superstructure were made of 
Appalachian white oak. The columns which 
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End view of exhibition hall, showing unusual expanse of rift and plain 
sawn Appalachian white oak, with a hand-carved monumental doorway 


as the center-piece 


chose the building materials of the Elizabethan 
era, which involved a lavish use of oak in 
various forms. 

In exterior appearance, the building harmon- 
izes with the classic structures of Washington. 
It is rectangular in shape with the main floor 
divided into four major units. These are the 
exhibition hall, the library or reading room, 
occupying respectively the front and rear central 
portions; the administrative offices and foun 
der’s room in the west wing and a lecture room 
modeled after an Elizabethan theater in the 
east wing. 

The interior of the building is a revelation of 
Elizabethan architecture with oak woodwork 
the dominating feature. Because of its ele- 
ments of beauty, suitability for hand carving 
and properties associated with English oak of 
Tudor days, the architect, Paul P. Cret, and 
Alexander Trowbridge, consultant, chose Ap- 
palachian white oak as the variety best suited 
to the exacting requirements. Appalachian 
chestnut was selected for the cores and unex- 
posed portions of the woodwork as were built 
up because of its ability to hold glue and retain 


The reading room, a 
typical English hall of 
Tudor days, has as an 
outstanding feature a 
Gothic roof supported 
by Appalachian oak tim- 
The arrangement 
of exposed_ beams, 
trusses and_ brackets 
gives a highly artistic 
effect and also conveys 
the impression of the 
strength and permanence 
that is associated with 
oak. Opposite the main 
entrance to this room is 
a wall of hand-carved 
paneling. The room is 
surrounded by a_ bal- 
cony, protected by a bal- 
ustrade with posts and 
rails of hand-carved oak. 
All the shelving, which 


bers. 





can accommodate 20,000 
volumes, is made of Ap- 


of Elizabethan Theater looking across stage 
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flank the stage, surround the pit and support 
the balconies, as well as the exposed beams and 
half timbering are attractively carved and deco- 
rated, 

In carrying out the Tudor motif that fea- 
tures the interior of the entire building, the 
founder’s room, administrative offices and work 
rooms are paneled in Appalachian oak in an- 
tique finish. The furniture and equipment also 
are made of Appalachian oak, thus providing a 
harmonious and crowning touch to a building 
that is to become a Mecca for Shakespearean 
scholars no less than for those who are in- 
trigued by the charm of woodwork at its best. 

The Folger Shakespeare Library building was 
dedicated April 23, on the 368th anniversary 
of the poet’s birth. The presence of President 
and Mrs. Hoover and the ambassadors of Great 
Britain, France and Germany imparted an in- 
ternational aspect to the ceremony. This was 
heightened by the receipt of a message of feli- 
citations and congratulations from King George 
of England who termed the library another link 
in the bond of friendship between his country 
and the United States. The array of notables 
who attended the dedication indicates wide- 
spread appreciation of the cultural importance 
of the library, and in this feeling of universal 
esteem the building shares equal honors with 
the priceless collection. 





Must Pay License Tax at Each 
Operation 


MoNnTGOMERY, ALA., May 9.—Attorney-Gen- 
eral Knight gave a ruling last week in which 
he held that portable sawmills moving from 
one place to another in the same county will 
be liable for a license tax at each place of 
operation. The ruling was handed down in 
response to a request from Probate Judge G. 
L. Malone of DeKalb County. 





Prosperity to Come Through 
American Homes 


CLEVELAND, Ou10, May 9.—‘Let’s All Go to 
Work” was the subject of an interesting and 
forceful address delivered by L. R. Putman, of 
Chicago, before a joint luncheon meeting of 
lumbermen and allied interests in this city, on 
April 26. After referring briefly to some of the 
ill advised building during the boom years, that 
in many cases brought lumber into disrepute, 
Mr. Putman said: “Business isn’t coming back 
except for those who make up their minds that 
the Golden Rule is the best rule. Before people 
take much interest in home owning, they will 
have to be assured a better deal in taxes and see 
a more intelligent and honest lot of public offi- 
clals spending their tax money.” 

Mr. Putman told of visiting an all-steel house 
under construction near his home in Evanston, 
Ill., which will be floored and roofed with steel, 
will be insulated, have cork floors, will be 
heated, cooled and air conditioned. He said: 
“The chances are that this type of house will 
not be distributed through retail lumber deal- 
ers.” He further said: “Yes, untreated wood 
will rot, but the steel people themselves say 
that the annual loss to steel from rust is a bil- 
lion dollars. We should be able to meet steel 
competition.” Continuing, he said: 

That many retailers realize the necessity 
for giving the public a square deal in lumber 
Is evidenced by the New England dealers who 


are trying to work out a plan to force the 
sale of standard, dry lumber. We are going 
to have to go further than that. We've got 
to adopt a full #et of specifications for the 
small home builder and then give him a low 
cost inspection to see that he gets good 


construction and workmanship. In addition 


to that, we've got to find some easy payment 


money for him and see that he gets it ata 
reasonable rate of interest and pays a rea- 
sonable tax on his property. 


Mr. Putman expressed considerable faith in 
the ability of dealers to develop a lot of busi- 
ness through systematic promotion of repairing 
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and remodeling campaigns, and complimented 
the Cleveland dealers on their use of a word 
coined by them, which fits the situation admir- 
ably. This is “renovizing.” In closing, Mr. 
Putman said: “I am firmly convinced that when 
American prosperity comes back it will come 
through the American homes. To bring it back 
we will all have to go to work.” 





Longevity of Yellow Pine. Dem- 
onstrated on 191-Year- 


Old Church 


RicHMonpD, Va., May 9.—An outstanding ex- 
ample of the longevity of longleaf yellow pine 
is shown on the old St. John’s Church located 
at Broad and Twenty-fifth Streets in this city. 
This is where Patrick Henry delivered his fam- 
ous oration, in which he expressed the immortal 
sentiment “Give me libe1ty or give me death.” 
The siding on the main part of this old church 
building is the original heart longleaf yellow 
pine, hand sawn lumber, put on when the church 
was built 191 years ago, or in 1741. 

On a recent visit to this city, O. H. Campbell, 
assistant sales manager of the Great Southern 
Lumber Co., Bogalusa, La., took occasion to 
inspect this siding and found it to be perfectly 
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Believes Lumbermen Can Turn 


the Trick 


No subject probably is agitating the minds 
of the public, and especially business men, more 
than that of tax reform. Staggering under a 
burden of taxation, people at last have begun 
to awaken to the absolute necessity of bringing 
about reforms in tax methods and economies in 
government. A well known Michigan lumber- 
man believes that the lumber industry itself has 
sufficient power and influence, if properly 
directed, to bring about some needed reforms. 
In a letter to the AMERICAN LUMBERMAN, he 
Says: 

We believe the present clamor on the sub- 
ject of new forms of taxation presents an 
opportune time for every lumberman in the 
United States to get back of a plan for the 
eliminaticn of the real estate tax and sub- 
stitute for it a sales and income tax. 

We have talked with a number of leading 
retailers in this territory. All are in favor 
of a sales tax and income tax, eliminating 
the real estate tax, with a State board of 
control on real estate valuations. 

It seems to us that lumbermen 
back of this idea and work to that end. 
With the elimination of the real estate tax, 
the wage earner could own a home, every 
American family could own a home, and av- 
erage families that now own their homes 


should get 

















St. John’s Church in Richmond, Va., with original siding intact after 191 years 


sound and as good as when it was first put on 
the building. 

At the time the original structure was com- 
pleted, the Old Dominion owed allegiance to 
George III and the Protestant Episcopal church 
of Virginia was in the jurisdiction of the Bishop 
of London. It has been altered and enlarged, 
but part of the original building remains as it 
was when first constructed. 





Fellowships Permit Studies of 
Forestry Subjects 


To enable them to obtain advanced training 
for forest industries, three Americans and two 
Canadians have been awarded fellowships up to 
$1500 a year by the Charles Lathrop Pack 
lorest Education Board, Washington, D. C., 
the successful candidates and the subjects they 
will investigate being: 

W. Donehower, Cornell University—man- 
agement of red spruce for pulpwood produc- 
tion in the Northeast. 

J. KE. Liersch, British Columbia Forest Serv- 
ice—economic selection in the Douglas fir 
region. 

R. M. Lindgren, University of Wisconsin— 
initial infection of deteriorating fungi. 

H. J. Lutz, Yale University—soil study in 
the southern New Jersey “Plains” area. 

L. E. Scheult, University of Toronto—motor 
trucks in woods operations, especially in 
eastern Canada. 





could improve these homes. The possibility 
is unlimited. 

We believe every thinking lumberman 
would rally to the support of this plan if 
urged to do so. Get every lumberman in this 
wonderful America of ours working and we 
can effect a change that would place the 
lumber business in its rightful place. 

We are not tax experts, but we honestly 
believe that the elimination of the real 
tate tax, with the substitution of the gen- 
eral sales tax and income tax, would work 
wonders for our country. We believe 
the time is ripe, and all we need is to start 
the ball rolling, and lumbermen turn 
the trick. 


es- 


also 


can 





Los Angeles Receipts 
[Special telegram to AMERICAN LUMBERMAN] 
ANGELES, CALIF., May 11.—Cargo 
arrivals at Los Angeles harbor during the two 
weeks ended May 7 amounted to a total of 15,- 
504,000 feet, there having been twenty-one car- 
goes of fir with 14,799,000 feet, and three of 
redwood with 705,000 feet. Arrivals the pre- 
ceding two weeks amounted to 16,041,000 feet, 
consisting of twenty-one cargoes of fir with 
14,370,000 feet, and five of redwood, with 1,671,- 
000 feet. Unsold lumber on the harbor totaled 
4,046,000 feet on May 7, compared with 4,285,- 
000 feet on April 23. Sixty-four vessels were 
reported laid up and forty-eight operating on 
May 7, compared with sixty-three laid up and 
forty-nine operating on April 23. 


Los 
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/ A New Way 
to Extract Plastic 

Cement and 
Fibred Roof Coating 


Learn how to remove all of 
the contents quickly and easily 
without removing the head 
of the drum. Send your name 
and address for circular des- 
cribing a new type 


Forced Feed Faucet 


It is positive in action; never 
clogs; needs no priming; and 
is unlike other devices intend- 
ed for this purpose. 


No obligation whatever when you 


Address ‘‘L 53"’, 
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BURTON -SWARTZ 
CYPRESS CO. 
PERRY, FLA. 


Tidewater Red Cypress 


THE BEST 
OBTAINABLE 








The Largest Stock in the 
Entire Industry 























No Weights-No Cords-No Pulleys 


I LE NT ITC 
GH Pre. Fit— c 





FQAME- WIN 


Curtis Companies Service Bureau 
522 Curtis Bidg., Clinton, lowa 








EMPORIUM FORESTRY CO. 
General Office: Conifer, N. Y. 
Mills: Conifer, N. ¥Y., Cranberry Lake, N. Y. 


New York Ojfice New Engiand Ojfice 
5635 Grand Central Term. 161 Devonshire St., Boston, Mass. 
Phone, Murray Hil16514 Phone, Hancock 6789 


Manufacturers of Band Sawn 
HARDWOODS, SPRUCE 
HEMLOCK, WHITE PINE 
HARDWOOD FLOORING 











LUMBERMEN! 


Write now for our catalog telling 
about our books that’ 


HELP YOU MAKE MONEY 


AMERICAN 431 S. Dearborn St. 
LUMBERMAN Chicago, Iil. 
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Here’s Yard That Sells Horsesh 


Hor Springs, N. M., May 9.—Though it 
has grown faster relatively in the last five 
years than any other city in the State, Hot 
Springs is not on a railroad. Commerce in- 
volves trucking from Engle, 16 miles distant, 
on the Santa Fe Railroad, or by a regular 
truck line; or by a truck line from Albu- 
querque or El Paso. Four miles of additional 
track would have reached Hot Springs at the 
time a spur was constructed from Engle to 
build the Elephant Butte dam, but Hot Springs 
was not then as important a point for freight 
and passengers as now, and the rails and ties 














Partial view of the Love Lumber Co.’s store, 

Hot Springs, N. M., in which horseshoes by the 

keg and similar ranch hardware are sold to 
western New Mexico stockmen 


‘Spring Festivals’ Staged by 


By actual count, 763 persons over school age 
registered at the yard of the Osborn Lumber 
Co., Osborn, Ohio, on the afternoon and even- 
ing of Friday, April 29, the occasion being the 
annual spring festival and building show staged 
by that concern. Something of the set-up was 
told the AMERICAN LUMBERMAN by Paul D. 
Carlisle, manager of the lumber company, as 
follows : 

“In the first place, will say that this was a 
wonderful success. In our two towns here (Os- 
born-Fairfield) there are about 2,800 people. 
We were told that we might expect 10 percent, 
or about 300, of them to visit our exhibit, but 
to our surprise more than 1,000 people passed 
through our doors, 763 of these being over 
school age. So you may see why we feel rather 
enthusiastic over the success of our show. 

“We try to keep our yard clean and orderly 
at all times, but for this occasion we made a 
special effort to have everything as neat as 
possible before the day of the show, so on that 
morning all we had to do was to set up the 
booths and take care of a few minor details. 

“We had eight special booths built up, each 
allotted to one of the several manufacturers 
who put on special exhibits, these including 
cement, roofing, insulation, flooring, fence paint, 
posts and plaster; each booth being in charge 
of a special representative of the manufacturer 
who furnished the exhibit. These men were in- 
structed to give all information that was asked 
for, but not to use any high-pressure salesman- 
ship, our main idea being to get the people in 
and let them see what we had to sell, and secure 
their good will so that when they are in the 
market they will think of us first. 

“At night we had a drawing and gave away 


about forty prizes, these being mostly small 
articles such as medicine cabinets, mail boxes, 
hall-trees, ironing boards and many other 


articles, most of which were made in our own 
mill. Music was furnished by the High School 
band. 

“Now that several days have passed since our 
festival, we feel that we shall be repaid many 
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of the branch line were permitted to be taken 
up. A growing resort town of 2,000 population, 
Hot Springs attracts transitory and permanent 
residents for health reasons; and fishermen and 
bathing and boating parties, drawn by the larg- 
est artificial lake in the United States. 

Two years ago the Love Lumber Co., of 
which J, E, Love is president and C. I. Speight 
manager, bought a small lumber yard here, and 
immediately enlarged it, providing adequate 
housing, and adding paints and hardware with 
numerous specialties. They enjoyed a most 
satisfactory business until the retarded pros- 
perity prevailing generally made itself unmis- 
takably felt here a few months ago. To serve 
ranchers adequately it is necessary to carry 
some items not usually kept in a builders’ sup- 
ply store—for example, horseshoes—which are 
sold to them by the keg. Another peculiarity 
is the relatively large cement trade, much con- 
crete being used for residence and resort pur- 
poses as well as for bathhouse construction. 

Cash sales are more general here than else- 
where. It may be that cash basis is a con- 
comitant of resort trade. But again, it may 
be influenced by concerted effort on the part 
of the merchants in all lines, and, if so, the 
Hot Springs cash sales plan is worth more than 
a passing thought. 

Cotton growing extends southward from 
Hatch, N. M., which, like Hot Springs, has 
grown since the completion of the Elephant 
Butte dam, though at Hatch and below it is 
the use of the water on the fields. While the 
development of irrigated farms and corre- 


times over for the trouble and expense of put- 
ting this project on, and we would not hesi- 
tate to try it again.” 





The Murphy Lumber Co., Covington, Ohio, 
staged a successful spring festival and educa- 
tional exhibit at its yard on Wednesday, April 
27. There was a hearty response to the invita- 
tions sent out by Russell Armstrong, local 
manager. 

On entering, the guests registered and were 
presented a good pencil, while the first fifty 
ladies received a special present in the form of 
a pancake turner. On a long table were various 
articles, mostly of wood, which were given out 
later as prizes in the contests. 

As the guests passed through the several de- 
partments, practically the entire stock of ma- 
terials and specialties were on display. There 
were present a number of representatives of 
manufacturing concerns whose products the 
Murphy company handles. 

In the evening there was music by a string 
sextet. Altogether, this was one of the largest 
and most successful demonstrations ever staged 
here, and Mr. Armstrong was much pleased 
with the turnout and interest manifested. 





The spring festival staged by the Miami 
County Lumber Co., Tippecanoe, Ohio, on 
Thursday, April 28, was a “wonderful success,” 
according to report of IE. H. Timmer, man- 
ager. More than 1,200 persons inspected the 
displays made by fifteen manufacturers, whose 
products were exhibited in decorated booths. 
“On the whole,” said Mr. Timmer, “it was an 
instructive and educational display, as well as a 
spectacular one; and we can say that the festival 
has increased our business.” 





About 2,000 persons attended the spring fes- 
tival at the yard of the George H. Worch Lum- 
ber Co. (Inc.), Versailles, Ohio, held on a 
recent Wednesday, nearly 1,100 of these visitors 
registering. FE tach visitor entered the plant 
through the main office, where several ladies 
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sh} oes by the Keg 


sponding growth of Hatch were at their height 
the Burton-Lingo and Hallowell & Brownlee 
lumber companies both enjoyed good business. 
When the volume of business seemed to require 
but one yard, both sold, four years ago, to the 
Porter Lumber Co., of Las Cruces, which in- 
stalled C. B. Woodward as manager and H. M. 
Black as his assistant. Flour, feed, and coal 
are carried also, the combined office and ware- 
house building midway the main street provid- 
ing good merchandising facilities. 








C. B. Woodward, manager, standing in the main 
doorway of the modern plant housing the 
Porter Lumber Co.’s lumber, coal, and feed 


business at Hatch, N. M. 
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assisted Manager Homer F. Prekel and Secre- 
tary Loren Gephart in greeting them. 

The displays of building materials and special- 
ties were numerous and very interesting. Rep- 
resentatives of the various manufacturers were 
on hand to give information concerning their 
products. A number of models of houses were 
shown, also models of farm buildings such as 
hog houses, brooder houses etc. During the 
evening the American Legion Band provided 
fine music. 

The St. Paris Lumber & Supply Co., St. 
Paris, Ohio, recently held a successful spring 
festival at its plant, featured by interesting ex- 
hibits, prizes and presents, and music by an 
orchestra. 

Exhibits of building materials and specialties, 
latest designs in chicken and hog houses etc., 
were shown, while the well arranged buildings 
and grounds of the plant and their well-kept 
condition furnished an effective background to 
the show. Manager Wallace Smith was much 
pleased with the response of the people of the 
community. 





Screen Purchases Near Normal 


Detroit, Micu., May 9.—“While screen 
purchases by jobbers and dealers have been 
somewhat delayed this year, orders are now 
coming in in comparatively good volume for 
immediate delivery so that if the present vol- 
ume continues the season’s total may closely 
approach what is usually ordered,” says W. D. 
Biggers, secretary of the Continental Screen 
Co., with headquarters here and five factories 
located at strategic points over the country. 
Mr. Biggers says that most orders call for 
rush shipment and that his company is filling 
orders from warehouse stock the day they are 
received so that the dealer usually has the 
goods the next day. 

lhe Continental Screen Co. maintains fac- 
tories and warehouses at five points through- 
out the country, making a specialty of full 
length screens and combination doors. 














During 1932 the biggest end 
of the Building Supply business 
will come from reconstruction and 
maintenance work, “Smaller orders and 
more of them” will be the order of the day 
. . . materials for new sun-parlors, that attic 
spare-room, the basement play-room, or the 
summer cottage. This will mean cash pur- 


chases of tools, lumber, paint, and fibreboard 
. . . particularly fibreboard. 


Jo". FIBREBOARD MUST BE PAINTED 
Fibreboard is useful but not ornamental. It must be 
D painted. Because of its open, fibrous, insulating nature, 
paint simply runs into it—the low first cost is greatly 
increased by high paint cost. And, too, loading fibre- 
board with paint increases fire hazards and decreases 


insulating values. 


CASCO 
WALL SEALER SAVE PAINT WITH CASCO WALL SEALER 


as Cie wt ts Here’s where CASCO Wall SEALER comes in. It’s a 


sendites eal extn, Ges marvelous paint saver. Mixes easily in cold water. 

board, plaster, etc. Anyone, painter or householder, can brush or spray it 

quickly—it dries fast—it saves one or even two coats 

CASCO of high-cost paint. THE COST? Four hundred square 
Waterproof feet coverage for 50c.! PROOF? Read this letter: 


GLUE 


“One pound of CASCO Wall SEALER covered approximately 
for Carpenters, Cabinetmak- 


350 square feet of Masonite plus 50 square feet of plaster. 





ers, Schools, Householders, Our customer tells us that it ig his honest opinion that this 
etc. GLUES EVERYTHING Fa SEALER goes farther and does a better job per gallon than 4 
PERMANENTLY + gallons of varnish size which he had used on part of the job.” 


LUMBER ond oe DEALERS/ 


Make Every Sale a Triple Sale— 


Now you can really merchandise your fibreboard. Quote your customer on a 
complete job—fibreboard, CASCO Wall SEALER, and the paint. Because of the 

low cost of this new size and sealer your price for the complete job will sell not 
J only the fibreboard, but everything else needed. Send the coupon’ now for full 


’ information and full size test package of CASCO Wall SEALER. 





an) 4 = The Casein Manufacturing Company of America, Inc. 
TE ST 205 E. 42nd St., New York, N. Y. AL 5-14-32 

Gentlemen: You may send me, FREE, one pound package of your new 

PACKAGE CASCO Wall SEALER for test purposes. I will report results to you. 
Name 

A 1 Ib. package, retail 

value 50c., free if you Street 

mail this coupon. Test a 

CASCO Wall SEALER City. an noone wenn SEALE naa 

yourself. Ask your Jobber’s Name 

toughest customer to try * ¥ 4 

it. See for yourself the | I handle CASCO Waterproof GLUE. 

real profitable business . 

that awaits you in a I do not handle CASCO Waterproof GLUE. Please Send Information. 

CASCO Wall SEALER. 
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Buy REDWOOD 


Lawn Chairs 
and Benches 






IN LOCAL 

LOTS = 
LAWN 
CHAIR 
(Patent No. 84602) 

Artistic; light in weight; designed for 

comfort; fitted, bored and furnished 

with brass screws and washers; PUT 


UP IN CARTONS. Furnished natural 


color, varnished, or painted. 


Seidel “Totem” Line Lawn Furniture 
is a good seller for dealers. 


WRITE NOW FOR LITERATURE 
AND PRICES 


ci 


LUMBER 
St. Louis, 


2, 


Oo. 











Richard Shipping Corp. 


Established 1847 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collection of invoices. 


Special department handling export lumber shipments 








CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Red Cypress 


: Ge yo Lath 
S and Shingles 
OY nar ’ Also Tupelo Pane ail eles Compote 





Dibert, Stark & Brown Cypress Co. Ltd. 


Manufacturers DONNER, LOUISIANA 








White Pine 
LONG and SHORT LEAF 


ALSO) Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh. Pa. New York, N. Y. 


IDAHO 
MINNESOTA 
WESTMONT 
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Northern Lumber Manufacturers 
Hold Spring Meeting 


MILWAUKEE, Wis., May 9.- 
spring meeting of the Northern 
Hardwood Manufacturers’ 
at the Schroeder Hotel, 
thirty present. 

Al. Klass, of the Holt Lumber Co., Oconto, 
analyzed the conclusions reached by the recent 
national conference of sales managers in Chi- 
cago. These recommendations dealt largely 
with trade extension work, inspection service to 
consumers and architects, lumber standards and 
improved methods of merchandising. He said 
that the full proceedings would shortly be avail- 
able through the National association. He re- 
ported that the conference was very construc- 
tive, and that it should bring about some useful 
developments at the time of the National meet- 
ing to be held June 2-4. Those present ap- 
proved the recommendations reported, but in 
two or three items revisions were made which 
will be taken up at the time of the National 
meeting. 

President J. S. Weidman, jr. said that a num- 
ber of the members had contracts for the rental 
of steel rail from railroads, and that in view 
of the present price of rail, it appears that the 
valuations on which current rentals are adjusted 
are entirely too high. The following committee 
was appointed to take the matter up rg: the 
several railroads a FF. K. Bissell, E, 
Good, C. J. Kinzel, M. J. Fox, W. A. Holt, and 
5. Myirea. 


Committee on Tax Valuations 


Harold Collins said that the Wisconsin com- 
mittee on local taxation had visited with the 
Wisconsin Tax Commission on the matter of 
valuations for lumber and forest products to be 
used by assessors on May 1. The meeting with 
the commission developed that there is a dif- 
ference of ideas as to values and methods of 
arriving at values, and accordingly the com- 
mittee is preparing a special brief. M. P. Mc- 
Cullough said that there had been a difference 
in assessment values last year in different dis- 
tricts running up to more than 40 percent. He 
did not think that much could be accomplished 
by individuals, as local taxing officers seem in- 
directly bound to follow instructions from Madi- 
son. A. L. Osborn read from a special memor- 
andum detailing costs of selling lumber, show- 
ing that the present tax values as used by the 
commission are far out of line when applied to 
stocks of lumber in the manufacturers’ yards. 
It was decided that a special committee of 
manufacturers should confer with the tax com- 
mission to discuss methods of determining 
values, and the values which ought to be recom- 
mended to the boards of review. President 
Weidman appointed the following on the com- 
mittee: Harold Collins, R. B. Goodman, W. A. 
Holt, F. K. Bissell, M. P. McCullough, J. F. 
Sisley, and O. T. Swan. 

During the luncheon which was served in an 
adjoining room, Howard F. Weiss of the Bur- 
gess Laboratories, of Madison, gave an inter- 
esting address on “Lumber Substitutes and 
Trends.” 


Discussion on Tariff Matters 


Upon reassembling after luncheon, the subject 
of a tariff or import tax on lumber was dis- 
cussed. Telegrams from Washington received 
during the meeting indicated that it is likely 
that the finance committee of the Senate will 
approve a small import tax on lumber. The 
committee has given favorable consideration to 
a tax on coal, oil and copper. The Northern 
Hemlock & Hardwood association has always 
favored a tariff on hardwoods, but has never 
taken action with respect to softwoods. It was 
pointed out that lumber is moving so slowly at 
present, that most of the mills are closed, and 
unless there is an increase in the hardwood busi- 


~The regular 
Hemlock & 
Association was held 
here, May 4, about 


ness, the employment problem in the Lake 
States will be at a crisis this coming winter. 


An analysis of the time required for producing 
hardwood lumber shows that each 200 feet of 
hardwood lumber imported displaces the em- 
ployment of one man one day, and also displaces 
$1.50 in State and local taxes. One member 
reported that he had quotations on Russian 
lumber that would place spruce in Chicago at 
ruinous prices. Mr. Winton of the Brunswick 
Lumber Co. reported on a recent visit to Cali- 
fornia points where he found Japanese hard- 
wood imports displacing American hardwoods 
in no small measure. 

A resolution was then passed favoring a tariff 
or import tax on hardwoods, including Japanese 
birch, maple, and oak, all Russian lumber, with 
a recommendation that some provision be 
worked out to adjust the matter of depreciated 
currency as a factor in foreign lumber imports. 


Reports on Stabilization Plan 


W. A. Holt reported upon the stabilization 
plan which has been followed since last July. 
He said that production was somewhat less than 
the plan contemplated, and that production and 
shipments were in fair balance at present. There 
was a discussion of the bill recently before the 
State legislature which would issue a charter 
to trade associations to proceed in stabilization 
work for the purpose of keeping labor employed 
at all points so far as the shipment of the prod- 
ucts of industry permitted. In general, the 
manufacturers felt that this gave too much 
power to the State to interfere in private in- 
dustry. But, it was felt that the general plan 
ought to be worked over to see if some modi- 
fication might not be really helpful. 

Secretary O. T. Swan reported on conditions 
of stocks and production in the South and on 
the West Coast. 

Following this analysis of the national and 
local situation, it was voted to request the 
present stabilization committee to continue to 
function and to submit some plan to be recom- 
mended to producers to follow after July 1 when 
the present program ends. 

There was considerable discussion as to what 
might be done to take care of labor this summer 
and next winter. At present, it is unprofitable 
to clear land. A number of members reported 
that they have prepared gardens which can be 
used by their men on a large or small scale. 
In Michigan it appears that road workers are 
paid $3.50 a day, and some thought that this 
rate ought to be reduced to the rate now. pre- 
vailing for common labor so that more men 
could be employed with the same State money. 

R. B. Goodman, chairman of the finance com- 
mittee, told of the economies which were being 
made in the association office, and reported that 
the board of directors had canvassed the as- 
sociation finances very carefully, had worked out 
and provided for every economy possible, and 
had adopted a plan which would keep expenses 
within revenues. Secretary Swan analyzed the 
new budget, pointing out that it provided for 
a maintenance of all of the association’s chief 
activities, but that necessarily a number of them 
would be reduced in scope. For example, the 
statistical reports will be issued less frequently, 
and the inspection service at the mills during the 
period of low shipments will be reduced. 

T. R. Kerr told of the field trade extension 
work of the last two months, especially his suc- 
cess in having many specifications changed to 
northern birch and northern brown ash. 

Traffic Manager F. M. Ducker told of the 
recent proposals for changes in freight rates 
which would threaten the status of northern 
producers, and of the measures which are being 
taken by his office to compile data to present at 
appropriate hearings. 
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AMERICAN LUMBERMAN 


Southern Piners Take Steps 
Toward Adjusted Production 


[Special telegram to AMERICAN LUMBERMAN] 

New OrLEANS, La., May 10.—Effective steps 
toward carrying into execution the recom- 
mendation of the United States Timber Con- 
servation Board that southern pine stocks be 
reduced and production adjusted to probable 
demand were originated in a mass meeting here 
today of representative manufacturers, which 
culminated in acceptance of a committee report 
recommending a _ sixty-consecutive-day shut 
down of every mill during the next four months. 
This principal feature of a conservation pro- 
gram along with other steps in harmony with 
the timber board’s views will be taken to dis- 
trict mass meetings to be held within the pro- 
ducing belt within the next two weeks. 

The meeting today followed a canvass by 
mail of 174 manufacturers and 284 prominent 
retail lumber dealers, in which their views were 
sought as to proper steps to rectify conditions 
within the industry. The session was marked 
by repeated declarations by outstanding manu- 
facturers that continuation of presently experi- 
enced conditions will inevitably result in gen- 
eral bankruptcy. Possible allocation of pro- 
duction quotas by districts in a proration of 
anticipated demand in proportion to normal 
operations was intimated as an avenue of re- 
lief, and the suggestion even advanced that 
recourse be taken to the same methods followed 
by the oil industry in controlling excess pro- 
duction and corresponding waste of natural re- 
sources, 

C. C. Sheppard, of the Louisiana Central 
Lumber Co., Clarks, La., presided over the 
meeting. He opened with a report summariz- 
ing the replies received from manufacturers and 
retailers relative to conditions. The retailers 
(with about 150 letters received) from Texas 
to New England had stated that their buying 
now is about one-third of normal because there 
is no business and little prospect of improve- 
ment this year. This situation was blamed 
largely on inability of home mortgage interests 
to furnish funds to those who desire to build 
or remodel. Declines in inventory values due 
to falling prices were declared of serious conse- 
quence to retailers. Another suggestion was 
that mills discontinue ripping off low grades 
as there is no demand for uppers. 


Statistics quoted showed upper grade stocks 
as 0.5 percent higher and lower grades as 32.1 
percent lower as of March 31, 1932, compared 
with May 31, 1931. Unsold stocks of higher 
grades changed from 41 percent of the total in 
1931 to 51 percent in 1932, the timber board 
declared. Mr. Sheppard placed the 1931 de- 
mand at 5,260,000,000 feet and records for 17 
weeks of 1932 showed orders 33 percent below 
the same period in 1931. While the timber 
board placed the stock reduction necessary for 
southern pine at three quarters of a billion 
leet Mr. Sheppard said the lower demand since 
experienced necessitates reducing stocks a bil- 
lion feet. 

After some discussion the meeting endorsed 
the view expressed by M. J. Hale, Central 
Lumber Co., Brookhaven, Miss., who said in 
part: 

Without regulated, controlled production 
by mills generally, West and South, there is 
In my opinion no remedy available for the 
present distress in our industry. I can’t im- 
agine why lumbermen should believe they 
can force unlimited quantities of their prod- 
uct on the public at arbitrary prices when 
it is well known that the public lacks buy- 
ing power. Until there can be found rea- 
Sonably healthy consumers with desire to 
buy and ability to pay, my judgment is that 
no price, however determined, can be held 
so long as manufacturers persist in produc- 
‘ng lumber in excess of probable consump- 
tion. I fail to understand why lumbermen 


should expect to accomplish what others have 
found impossible. Producers of cotton, cof- 
fee, corn and wheat have had Government 
aid; production of copper, steel and diamonds 
is much more closely controlled than lumber, 
yet all have failed to keep up production and 
at the same time maintain prices, 

Mr. Hale further declared consumers have 
not rushed in to build because those in financial 
condition are well aware that construction costs 
should be lower. Very few sane people who 
have money may be expected to build anything 
beyond immediate necessary requirements until 
the final cost is adjusted to a new basis. 

The meeting decided to take the message to 
district groups convenient of attendance for all 
manufacturers, large or small, naming a com- 
mittee of three for each. Those named were: 

Florida Peninsula—M. L. Fleishel, Harold 
Foley and W. B. Paterson; west Florida and 
south Alabama—G. R. Swift, E. A. House 
and Fred Snoddy; central Alabama—Earl 
McGowin, W. H. Field and L. W. Horgan; 
south Mississippi and east Louisiana—D. T. 
Cushing, Charles Green and L. O. Crosby; 
central and north Mississippi and north Ala- 
bama—Frank L. Adams, Walter Legg and 
Fred Reimers; central and southwest Louisi- 
ana—P. A. Bloomer, A. J. Peavy, and W. T. 
Murray; southeast Texas—W. N. Sangster, 
P. T. Sanderson and Frank Womack; north- 
east Texas and north Louisiana—E, L. Kurth, 
Arthur Temple and Worth Whited; Arkansas 
and Oklahoma—Herman Dierks, J. L. Wil- 
liams and Frank Scott; the Carolinas, be 
named later. 














Tentative meetings scheduled are: Shreve- 
port, La., for districts 6, 7 and 8, May 14; for 
New Orleans, district 4, May 17; for district 
5, latter part of next week; for central Ala- 
bama, May 24. Meetings are to be scheduled 
as rapidly as possible. 

The meeting also went on record as vigor- 
ously advocating adoption of the $3 impost on 
lumber and its products and recognizing the 
freight surcharge as a part of transportation 
costs and hence payable by the buyer. 





Resigns as Head of Overseas 
Company 


MEMPHIS, TENN., May 10.—At a special 
meeting of the board of directors of the Ameri- 
can Overseas Forwardinge Co., held in offices 
here last Friday, J. H. Townshend, one of the 
organizers of the company, resigned as presi- 
dent, and sold all of his interest to R. E. 
O’Rourke, New Orleans, who was elected 
president in Mr. Townshend’s place. Mr. 
O’Rourke has been general manager of the 
company with offices in New Orleans, and will 
continue to direct the company business from 
his New Orleans office. C. A. New continues 
as secretary-treasurer of the company, with 
offices in Memphis. Walter Kessler, for many 
years Mr. O’Rourke’s assistant at New Orleans, 
is now managing the Memphis office of the 
company. 

Mr. Townshend organized the American 
Overseas Forwarding Co. about 14 years ago 
and has been head of it since that time. He 
resigns to devote his time exclusively to the 
activities of the Hardwood Manufacturers’ In- 
stitute, of which organization he is secretary- 
manager. 

Frank R. Gadd, field man of the Hardwood 
Manufacturers’ Institute, will leave shortly for 
a trip through the southeastern territory. He 
will attend a meeting of the Southeastern Hard- 
wood Manufacturers’ Club at the Mayflower 
Hotel, Jacksonville, Fla., on May 17, and a 
meeting of the Carolina Hardwood Manufac- 
turers’ Club at the Columbia Hotel, Columbia, 
S. C., on May 19. 
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What a 
“Bang-up 

time~’ 
for us to get 

acquainted! 











tory of the lumber business for 

us to get acquainted than right 
now. Not much new building going on 
—as you know. But you need business 
just the same. What you want to know 
is how to get it — not next week, next 
month or a week from some Tuesday 
next summer — but NOW. That’s why 
you andI should get acquainted at once. 


N EVER was a better time in the his- 


Your best chance for a profitable vol- 
ume of business today is selling the 
Renovating market, remodeling jobs, 
etc. The kitchen is the easiest part of 
that field to sell—if you have the right 
ammunition. You can’t make much 
headway with two-by-fours and talk of 
lumber. But you can reach a market— 
and sell it—with Sellers Built-In Kit- 
chen Units, because with this line you 
can show the woman of the house a 
completed picture of something she 
wants—and needs. 


And that’s not all. You can sell your 
customers Sellers for the same or less 
than a comparable mill work kitchen 
would cost installed. For remember, 
Sellers units come enameled and fitted 
with hardware ready to install; just 
tighten a few bolts and the job is done. 
Furthermore, you make more profit on 
a Sellers kitchen than on a mill work 
job. Only a small investment in one set 
of floor samples. You order what you 
need from the factory as you need it. 
Every job you sell is an advertisement 
for you, as the exclusive Sellers repre- 
sentative in your town. And with Sel- 
lers you can offer your customers some- 
thing that competition cannot offer— 
a product known to every woman in 
the land, due to years of national 
advertising. 


Make no mistake about it—your best 
profits today are coming from the ren- 
ovating market—and Sellers is the one 
best bet with which to get them. You'll 
say so too when all of the facts con- 
cerning the franchise are before you. 
Drop me a line and [ll see that you get 
them promptly. 


What say? 


‘ President 


G. I. Sellers & Sons Company 
Elwood, Indiana 


ELLER 


KITCHEN FURNITURE 


——— 














Build Sales and Increase 
Your Profits with 


BROWN'S 
SUPERCEDAR 
CLOSET 
LINING 


*90% or more red 
heartwood 


*100% Oil Content 


*Thoroughly moth 
repelling 

*A big repeat line 

*Send today for Free 


Sample box and 
quotations 


GEO. C. BROWN Co. 
Memphis 


Largest manufacturers of Aromatic 
Red Cedar Lumber in the world 




















PUBLIC 
STENOGRAPHER 


CAROLYN E. JONES, Inc. 


DESKS, PRIVATE OFFICES, TELEPHONE AND 

MAILING ADDRESSES FOR RENT AT ALL 

OUR OFFICES. NO LEASES REQUIRED 
420 LEXINGTON AVENUE 


NEW YORK CITY 
3634 GRAND CENTRAL TERMINAL 580 FIFTH AVENUE 


MULTIGRAPHING 
and MIMEOGRAPHING 








North Carolina Pine and 
West Virginia Hardwood 














—— - CASING, 
go oy BASE AND 
Capacity, 20,000 feet MOULDINGS 
Bn. - Mixed Cars Our Specialty. 
WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bidg., PITTSBURGH, PA. 
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Von PLATEN-FOX 
COMPANY 


Iron Mountain, Mich. 


Manufacturers of 17 
Different Species of 


NORTHERN 
HARDWOODS 
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SEATTLE, WaSH., May 7.—Freight rate re- 
ductions into the Central Freight Association 
territory on shipments from the North Pacific 
group, ranging from 2% cents to 5% cents a 
hundred pounds, to typical points, and of 134 
cents a hundred pounds to points east of this 
area—Buffalo, New York, Pittsburgh, Pennsyl- 
vania, Wheeling, West Virginia, and points 
common therewith—to be effective on or be- 
fore July 14, 1932, are contained in a decision 
of the Interstate Commerce Commission, just 
received by the West Coast Lumbermen’s As- 
sociation at Seattle. 

The decision covers the complaint filed jointly 
by .the West Coast Lumbermen’s Association 
and the Western Pine Association on lumber 
rates from the Pacific Northwest to Indiana, 
southern Michigan, Ohio, western Pennsylvania, 
New York and West Virginia, otherwise known 
as the Central Freight Association territory. 
The case was decided on March 28 by division 
4 of the commission, of which Commissioners 
Meyer, Eastman and Mahaffie are members. 


Shippers Object to Abrupt Gradation 


The crux of the complaint of the two western 
lumber associations was directed to the exist- 
ing sharp increase in lumber freight rates east 
of the Illinois-Indiana State line. To points 
throughout Illinois and Wisconsin, the north 
Pacific Coast rate on lumber is 72 cents a hun- 
dred pounds. Just across the IIlinois-Indiana 
line, this rate rises to 8214 cents, which is the 
most abrupt gradation to be found in the entire 
lumber rate structure from the Pacific North- 


west. 
Finds Rates Unduly Prejudicial 


The commission’s decision finds that the ex- 
isting rates to Central Freight Association terri- 
tory are unduly prejudicial to the consumers 
and dealers located in that territory, to the ex- 
tent that they exceed 5 cents over the 72-cent 
rate of the Illinois-Wisconsin group to a narrow 
strip of territory in western southern Michigan, 


Lower Rates From Coast to East of 
Illinois-Indiana Line 


May 14, 1932 


also that part of western Indiana characterized 
as the Grand Rapids-Evansville group; that to 
the remainder of southern Michigan and In- 
diana, also western Ohio points, rates free from 
undue prejudice should not exceed 10 cents over 
the Illinois-Wisconsin group. To the remainder 
of the destination territory described, rates free 
from undue prejudice should not exceed 15 
cents. 

No relief to North Pacific lumber shippers 
will be gained from the decision in the limited 
area in the central part of Ohio, of which the 
cities of Columbus and Cleveland are repre- 
sentative; otherwise the rates now in force, the 
reductions ordered, and the rates to be sched- 
uled on or before July 14, are as follows: 


Average 
Reduction Reduction 
New Per M Feet Per Car 


Pres. Rates B.M. from from 
Grand Rates 7-14-32 No. Pac, No. Pac. 
Rapids ...82% 77 $1.50 $37.50 
Evansville ..82% 77 1.50 37.50 
Indianapolis 84% 82 75 18.75 
Lansing ....84% 82 -75 18.75 
eee 85 82 .75 18.75 
Cincinnati ..85 82 -75 18.75 
Columbus ..87 87 on ons 
Cleveland ..87 87 sents 
Buffalo ..... 88% 87 50 12.50 
Pittsburgh .88% 87 50 12.50 


Public Interest Governed Decision 


This decision differs from any heretofore 
made concerning West Coast lumber, in that 
the rate reductions ordered by the commission 
are based on conclusions that undue prejudice 
in lumber freight charges exist and affect retail 
lumber dealers and consumers in the Central 
Freight Association territory. It was the in- 
terests of the public—to give local relief and 
place the dealers and consumers on a relative 
parity with other dealers and consumers in other 
States — which furnished the reason for the 
commission’s decision. This plea was advanced 
by the West Coast Lumbermen’s Association as 
a part of its case, and witnesses from the area 
testified of the prejudice at the Chicago hearing. 


Business Organizations Approve Motor 
Truck Regulation 


New York, May 9.—Judging from the num- 
ber of commendatory letters being received 
from railroad, lumber and other business or- 
ganizations, as reported by Secretary W. W. 
Schupner, the resolution passed by the National- 
American Wholesale Lumber Association at its 
recent annual meeting in Atlantic City, favor- 
ing legislation placing motor truck, bus and 
waterborne transportation under reasonable 
Federal and State regulations, has been received 
with warm approval. The resolution on this 
subject was as follows: 


WHEREAS, During recent years there has 
been a continued process of hard surface 
road construction replacing the old dirt road 
which has encouraged a large increase in the 
use of motor trucks and busses, and 


WHEREAS, This marvelous increase in the 
number of motor vehicles on our highways 
has created a new form of transportation, 
both as to passenger and to freight, and 


WHEREAS, There has been continued im- 
provement in the canal and water channels 
for the free use of waterborne freight car- 
riers without any charge for taxes, interest 
and upkeep (except a locking charge on the 
Panama Canal), and 


WHEREAS, These methods of transportation, 
which are not now regulated as to rates, 
charges and service, are creating a difficult 
and unfair competition for the rail carriers 
of the United States who are under regula- 
tions, both by State and Federal authority, 
and 


WHEREAS, All of the cost of these various 
projects has been paid by the Government 
with money collected in taxes from the 
people and corporations, and the railroads 
have been and are one of the largest con- 
tributors toward such tax, but are at the 
same time totally barred from using the 
water channels because of laws now stand- 
ing on our statutes, therefore be it 

Resolved, That the National-American 
Wholesale Lumber Association go on record 
as favoring legislation placing motor truck, 
bus and waterborne transportation under 
such reasonable charges and regulations by 
Federal and State authority as may be neces- 
sary to have them bear their proportionate 
share of the cost of public improvements, 
necessary to their operation; and be it 
further 


Resolved, That this organization take steps 
toward interesting our members in urging 
their representatives to prepare and pass 
such new laws, or to modify the present 
drastic regulations, so as to enable the rail- 
roads adequately to meet the rates and effect 
such economies as may be necessary to meet 
the competition of other agencies; and be it 
further 

Resolved, That a copy of this resolution be 
sent to every known lumber organization in 
the United States urging their support of this 
cause, and asking that they pass this or 
some similar resolution in the interest of 
such legislation. 


The letters received indicate that considerable 
pressure is being brought to bear on members 
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have also found their way 
into logging camps and 
tion = 5 ppt gd ted : are proving very effective. 
aad z . BLS poe Under such operating 
conditions as were consi- 
dered favorable to the use 
of animal power, equip- 
ment of this sort is very 
satisfactory, the Caterpillars 
J — “snaking” logs down the 
; i, == :" 7 ‘ , mountain sides just as 
50 3 Ee, = ¥ yokes of oxen formerly 
did, and the motor trucks 
hauling them away very 
much after the fashion of 
the old time horse and 
mule teams. 
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Long teams of horses or mules were once used for hauling logs. 





At the present time, however, 
most operators are securing their 
5 ; i) = logs from deep canyons and precipi- 
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of high powered steam, electric, and 
gasoline equipment is essential to 
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“ We're supplying the needs of exact- 
ing buyers for furniture factories, sash 
and door plants, retail yards, etc. 

We'll satisfy you, too, because we specialize 
in Northern Veneers and Plywood. 








Members We also invite orders for Northern Pine, Spruce, 
+ wer od Hemlock, Cedar Posts and Poles, Lath, Shingles, and 
Amociation 


“Peerless Brand” Rock Maple, Beech and Birch flooring. 
Order in straight or mixed cars. 


THE NORTHWESTERN COOPERAGE 
& LUMBER COMPANY 
GLADSTONE, MICHIGAN 
Chicago Office: N. J Clears Lumber Co., 1331 Monadnock Block 
Minneapolis Office: G. W Critten, 516 Lumber Exchange 








J. W. WELLS 


Lumber Company 
Manufacturers of 


“DIAMOND HARD” 
MAPLE and BIRCH 
FLOORING 


Manufactured from the finest 
Northern Hard Maple trees by 
the newest machinery and latest 
methods. We would appreciate an 
opportunity of furnishing your 
requirements. 











Gotowdh urider 


LAKE_LUMBER CO-/ 
Rr 


LOG 
CABIN 


BUN eae ae 
SX 


SIDING 
Norway Spruce, 
Hemlock, White Pine 
Ask for descriptive circular. 


Thunder Lake Lumber Co. y 


Manufacturers 
RHINELANDER, 
WISCONSIN 








Resawed Fables 


is a collection of the funniest 
prosewritings of “the lumber- 
man poet. 

It is the everyday experi- 
ences of the lumberman, told 
with a smile. Every lumber- 
man owes it to himself. 


Price postpaid, $1.00. 
AMERICAN LUMBERMAN, Publisher 
431 Se. Dearborn St.. CHICAGO 
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of Congress, urging prompt action in the way 
of Federal regulation of truck, bus and water- 
borne transportation. 

The Interstate Commerce Commission has 
recommended what it calls a first step—truck 
permits with compulsory insurance. One com- 
missioner suggests going further immediately 
with a $10 license fee to finance the administra- 
tion of uniform accounting and of rate regula- 
tion, including prevention of rebates. 

It is reported from Washington that an effort 
is being made to prevent Federal legislation 
with reference to motor trucks and busses by 
those who believe that this regulation should be 
left to the States. However, it is the opinion 
that Federal legislation will promote uniformity 
among the States and influence conformity to 
State requirements. 





New Wholesaling Concern in 
Portland 


PortTLAND, Ore., May 7.—The Pacific Woods 
Co. is a new lumber wholesaling concern in 
Portland, with offices in the Board of: Trade 
Building. Officers of the new company are J. R. 
Kenny, president; G. E. MacRae, vice presi- 
dent; John E. MacNaught, secretary and treas- 
urer. Mr. Kenny has been engaged in the 
wholesale lumber business in Portland for sev- 
eral years and was formerly connected with the 


Intrinsic Soundness 
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Griswold Lumber Co., of this city. The com- 
pany has selling arrangements with a large 
number of sawmill companies. Mr. MacNaught 
is an officer of the Portland Machinery Co. 





Celebrates 56th Anniversary of 
Business He Founded 


ATHOL, Mass., May 9.—One of the oldest and 
most respected members of the lumber fraternity 
here is Arthur F. Tyler, of the Arthur F. Tyler 
Co., manufacturer of sash, blinds, window 
frames etc. Mr. Tyler is 80 years old, and the 
business of which he is the head, on April 1 
observed its fifty-sixth anniversary. In 1876 
Mr. Tyler began business in the old Cheney mill 
which stood on the present site of the Union 
Twist Drill Co., and began manufacturing win- 
dow blinds by water power. Seven years later 
he purchased the present site of Arthur F. 
Tyler Co., where he built an up-to-date factory, 
operated by steam power, and added the manu- 
facture of sash and window frames. In 1905 
the company was incorporated, with Arthur F. 
Tyler president and treasurer; Charles E. Wor- 
rick, secretary, and Edward L. Tyler, superin- 
tendent. This company always has produced 
quality products and under that policy has ex- 
perienced a steatly increase in sales year after 
year. 


of Lumber Industry 


ls Shown 


Some heartening facts indicating the intrinsic 
soundness of the lumber industry are set forth 
in an editorial appearing in a recent issue of the 
Seattle Times. How the future of the industry 
may be made more secure through well directed 
research also is shown. The editorial follows: 


Statistics compiled by the West Coast 
Lumbermen’s Association establish the inter- 
esting facts that while this industry has not 
deflated to the same extent as steel in the 
matter of sales with relation to capacity of 
production, it has cut costs much more dras- 
tically. Out of this latter situation arises 
the very cheerful suggestion that whenever 
building again hits its stride, lumber will be 
in an admirable position to command not 
only the fields in which it was preeminent in 
1928 and 1929, but also will be able to under- 
bid and undersell substitutes which pre- 
viously had been making steady inroads into 
its market over a period of many years. 

All of which, trade authorities insist, con- 
stitutes the brightest phase of the lumber 
outlook at the present time, although they 
add the proviso that West Coast leaders 
should encourage aggressive sales campaigns 
directed at these new outlets, and should 
back up their drives by continuous research. 


How Substitute Won Its Foothold 


Specially, they 
stances that the 
stances, has won 


lay stress on the circum- 
substitute, in many in- 
a foothold in its battle 
against lumber by intelligent prefabricating 
designed to cut down the cost on the job. 
In other words, when the substitute has been 
delivered to the contractor the work of in- 
stalling it has been simplified that the 


SO 


labor expense at point of use has been re- 
duced to a minimum, 
Lumber, on the other hand, has been run 


through the mill, in many instances, just as 
it was twenty years ago. Then the buyer 
or user has been invited to come in, purchase 
what his needs required, and use his own 
ingenuity in the matter of cutting costs of 
installation. 

Basing their opinions on the prospect of 
constructive work along the lines of modern 
sales research, many West Coast leaders feel 
the future outlook for the industry may be 
decidedly better than now appears possible 
at a time when sales and production both 
have fallen to an uncomfortably low figure 
and when continued restriction of output is 
demanded by the necessity for further reduc- 
ing mill inventories, 





Statistics on price decline and new busi- 
ness deflation in the steel and lumber indus- 
tries reveal some surprising comparisons. 
Figures for January and February show that 
the latter industry on the West Coast had 
bookings averaging 28 percent of capacity. 
Fabricated steel in the same period had 
bookings of only 13.9 percent of capacity. 

Steel billets at Pittsburgh were quoted at 
$35 per ton in October, 1929, and at $27 per 


ton on March 16, 1932. No. 1 common lumber 
ranged between $37.50 and $50 a thousand 


Atlantic cities in 1928. The 
same grade now is retailing at $26 at New- 
ark, N. J.; $30 at Cambridge, Mass., and $34 
at Buffalo, N. Y. These latter figures are fur- 
nished by the United States Department of 
Commerce in a new survey recently inaugu- 
rated and covering retail costs on single 
house bills paid to retailers. 

In other words, steel prices deflated about 
25 percent during the period mentioned, 
while lumber prices dropped from 40 to 50 
percent. One is entitled to speculate on the 
probability that the sharper cut in lumber 
prices may have been one important reason 
why bookings were less drastically reduced 
than were those of the steel industry. 

The thought is advanced, somewhat hesi- 
tantly because of the unpleasant circum- 
stances prevailing during the recent many 
months of unrelenting retrenchment, that 
the lumber industry’s experiences in that 
period ultimately may prove of incalculable 
and enduring benefit. 


An Outstanding Factor in Revival 
There is decidedly more disposition 
assert that the drastic nature of its 
trenchment occurring since 1928 should and 
probably will prove to be one of the out- 
standing factors in bringing about a building 
revival. Certain it is, as many authorities 
now are indicating, that residential construc- 
tion in particular can be undertaken at this 
time with every assurance that costs will be 
lower than they are likely to be at any 
period in the next decade. 

The necessity for continued voluntary re- 
striction of production to bring down mill 
inventory continues to be stressed as the 
most pressing policy of the hour, but a dis- 
position is becoming increasingly evident, 
West Coast Association advices indicate, to 
look beyond the present emergency and to 
plan for a future sales volume measuring up 
to the maximum that improved systems of 
manufacture and merchandising of lumber 
will make possible. 
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Creosote Oil Prevents Decay 
and Termite Damage 





FOUNDATION 
TIMBERS 


LUMBER 
POLES 


TERMITES 


Write for booklet telling how Termites destroy foun- 
dation timbers. For permanent prevention, use A & L 
Timber, Pressure Treated with Pure Creosote Oil. 





AYER & LORD TIE Co 


CHICAGO, ILLINOIS 






FENCE POSTS 
PILING 


RAILROAD 
CROSS TIES 











Plants—Carbondale, Ill., Grenada, Miss., Louisville, Ky., 
North Little Rock, Ark., Montgomery, Ala. 


Marine Ways—Paducah, Ky. 












Judges Selected for Plywood 
Prize Design Contest 


SEATTLE, WASH., May 7.—The Douglas Fir 
Plywood Manufacturers have announced that 
three architects of established reputation have 
been appointed to act as judges in the $1,500 
fir plywood prize design competition. The 
judges named are Arthur L. Loveless and 
David J. Myers of Seattle, who will collaborate 
with Charles H. Alden, professional advisor, 
in selecting the winning entries. This $1,500 
contest is open to architects, draftsmen and 
architectural students, and closes at midnight 
June 15. In addition, there is a $5,000 con- 
test for builders, carpenters, woodworkers etc., 
which contest closes Aug. 15. Rules and de- 
tails of the two competitions may be secured 
from the Douglas Fir Plywood Manufacturers, 
655 Skinner Building, Seattle. 


Labor Accepts Wage Cut 


LouisviLLE, Ky., May 10.—Agreement was 
reached last week between the contractors, en- 
gineers, architects, builders, and material 
houses on the one side, and organized labor 
on the other, whereby labor agreed to a volun- 
tary reduction of 20 percent in wages, in an 
effort to stimulate local building. Plumbers 
and some others had previously accepted wage 
reductions. With labor lower and materials at 
present levels, building outlook may prove 
brighter, 








Home Construction Manager 


for Mail Order House 


Boston, Mass., May 10.—V. M. Hawkins, 
of the Hawkins Companies (Inc.), lumber re- 
tailers, and W. R. Chester & Co., lumber 
wholesalers, a prominent member of the Massa- 
chusetts Retail Lumber Dealers’ Association, 


} the Northeastern Retail Lumbermen’s Associa- 


tion and the National Retail Lumber Dealers’ 
Association, and a former president of the 
Massachusetts Wholesale Lumber Association, 
issued a statement to the newspapers a few 
days ago identifying himself as New England 


district sales manager of the home construc- 
tion division of Sears, Roebuck & Co., of Chi- 


cago, Reports that Mr. Hawkins had identified 
himself with the Chicago mail order house were 
heard last winter about the time that local of- 
fices for an intensive New England drive were 
opened at 89 State Street, where for many 


» years W. R. Chester & Co. were located, but 


he declined to make any statement for pub- 
Considerable feeling was manifested 


lished the reputation among lumbermen of be- 
ing a “hard-boiled” business man more inter- 
ested in profits than in what other folks may 
think or Say. 


In his announcement identifying himself as 


New England district sales manager of the home 
construction division of Sears, Roebuck & Co., 
Mr. Hawkins makes some statements of prac- 
tical interest to the lumber trade and eulogizes 
the amortized, single mortgage plan now being 
featured by his mail order employers. 


Completing Well Rounded Cy- 


press Sales Organization 


Perry, FLa., May 9.—John A. Bruce, general 
sales manager of the Burton-Swartz Cypress 
Co., who recently returned to that position after 
an absence of several years, is rapidly getting 
a well rounded out sales organization lined up 
at strategic points throughout the country, to 
contact retail lumber dealers and other large 
buyers of cypress. Mr. Bruce recently made 
a trip through a large part of northern and 
eastern territory for the purpose of completing 
an organization of this sales force, and he be- 
lieves that in the seven salesmen who will form 
the nucleus of the Burton-Swartz field organi- 
zation, he has secured experts whose years of 
experience have familiarized them with the un- 
excelled qualities of genuine tidewater red cy- 
press. These salesmen are J. W. Ball, Chi- 
cago; H. T. Ford, Indianapolis; A. A. Hossel- 
man, Richmond, Va.; R. M. Bardin, Scotia, 
N. Y.; R. D. Budd, Cincinnati, Ohio; O. E. 
Gearhard, Peoria, I[ll.; and O. McCormick, 
whose home is in Perry and who will cover 
Florida territory. As assistant sales manager, 
Charles W. Gallagher will relieve Mr. Bruce 
of many of the details of the sales department. 

The Burton-Swartz Cypress Co. of Florida 
is one of the leading producers of tidewater 
red cypress, at its head being E. G. Swartz, 
than whom there is not a more highly respected 
man in the lumber industry. 

—7"e_ooooooCo- 


Takes Teachers’ Warrants in 


Exchange for Lumber 


Atmore, ALA., May 9.—Helping to speed up 
business and at the same time proving a friend 
to the teachers of the county, who have been 
receiving their paychecks in State warrants, 
the Swift-Hunter Lumber Co. recently adver- 
tised that it would take these warrants at 100 
cents on the dollar in exchange for lumber sold 
to any teacher of Baldwin County. No discount 
or interest charge will be added. 


Sells 300,000 Feet of Pine 


OKLAHOMA City, OKLA., May 10.—Purchase 
of 300,000 feet of No. 2 pine lumber for use in 
building temporary barracks at the new branch 
penitentiary at Stringtown, Okla., has been 
made by the State board of affairs. The lum- 
ber was bought from the Stringtown Lumber 
Co. for $5,088, or a little more than $16 per 
1,000 feet, delivered. Construction work is to 
begin at once, it is said, 











Railroad to Place Substantial 
Lumber Orders 


[Special telegram to AMERICAN LUMBERMAN] 

PorTLAND, OreE., May 10.—Ralph Budd, 
president Chicago, Burlington & Quincy Rail- 
road, here, states that the line is to place 
substantial orders for lumber in the Pacific 
Northwest, for its own use, and indications are 
that this section will come into the market to a 
more encouraging extent as a result of promis- 
ing crop prospects in Illinois, Iowa and Ne- 
braska particularly. The psychological effect 
of the prospect of a higher lumber duty is re- 
ported already noticed here, and all expect a 
material improvement in the situation if the 
tariff is made effective. 





Cabinet Company Resumes 


Wasash Inp., May 9.—The Wabash Cabinet 
Co., which has been closed for several months, 
has started operations and will give work to 
150 men. The company makes radio cabinets. 





Oregon Plant Remodeling Kilns 


Datias, OreE., May 7.—Four of the old type 
natural draft kilns at the plant of the Willa- 
mette Valley Lumber Co. are being remodeled 
and extended into the Moore reversible cross 
circulation system, and when completed the 
Wiliamette company will have one of the most 
modern batteries of dry kilns in the valley, 
with a daily drying capacity of over 100,000 
board feet. These kilns are being equipped 
with a Moore variable speed circulation feature. 


Deal Puts Him Actively Back 


Into Retail Business 


Nevapa City, Cair., May 7.—A deal re- 
cently consummated here brings actively back 
into the lumber business a man who for many 
years was outstanding among the retail lumber 
dealers of California. This is Fred E. Connor, 
of Sacramento, who, with his associates, has 
purchased the pioneer lumber concern of M. L. 
& D. Marsh Lumber Co. This company has 
been in existence more than 70 years. It was 
organized originally by two brothers, M. L. 
and Dan Marsh, and under its present name 
has been doing business constantly during all 
those years and has built up a splendid reputa- 
tion for fair dealing and community develop- 
ment. F. FE. Connor, who will be manager of 
the business under the new ownership, formerly 
was part owner and manager of the Sacramento 
Lumber Co., at Sacramento. In announcing 
plans for a continuance of the business, Mr. 
Connor said that Luther Marsh; a grandson of 
M. L. Marsh, who has managed the business 
for a number of years, will continue this con- 
nection, as will some others of the old em- 
ployees. 
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It’s the 
FIBER 
That Counts 
WIER Long Leaf Yellow Pine 


is genuine Pinus palustris — 
the strongest, most durable 
structural wood obtainable. 

Recommend it for all building 
jobs from sills to roof boards. 
Write Long Leaf into fu- 
ture specifications. 


WIER LONG LEAF LUMBER CO 


HOUSTON. TEXAS. | 
MILLS: WIERGATE. TEXAS || 























YELLOW PINE 


Timbers 
Lumber 
Lath and 
Shingles 


For our high grade dressed stock— 
“Ask the Wholesaler" 


The Alger-Sullivan 


Lumber Co. 
CENTURY, FLORIDA 
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Shipments Exceed Output 1! Percent 


[Special telegram to AMERICAN LUMBERMAN] 
Wasuincton, D. C., May 12.—Six associations for the two weeks ended May 7 reported as 








follows: 
Week No of 
Softwoods ended Mills Production Shipments Orders 
Southern Pine Association (North Carolina April 30 118 23,367,000 27,972,000 26,691,000 
EE I Sr a ad wh any aerate ae bie May 7 112 22,627,000 22,512,000 23,016,000 
West Coast Lumbermen’s Association....... April 30 216 59,924,000 72,376,000 58,733,000 
May 7 216 59,278,000 62,000,000 60,316,000 
Western Pine Association (Inland Empire April 30 121 25,836,000 35,193,000 36,535,000 
EO aaa May 7 120 27,036,000 31,565,000 29,136,000 
Northern Pine Manufacturers.............. April 30 7 1,537,000 1,783,000 1,466,000 
May 7 7 1,630,000 1,592,000 1,250,000 
Northern Hemlock & Hardwood Manufac- April 30 17 52,000 606,000 685,000 
Ee S's sy ge ait Can ace alae May 7 16 112,000 764,000 708,000 
SE “grisea rstean es baekeseswiceneseaee oe April 30 479 110,716,000 137,930,000 124,110,000 
- 29 ¢ 9 

Warawoods May 7 471 110,683, 000 118,433,000 114,426,000 
Hardwood Manufacturers’ Institute......... April 30 180 10,303,000 11,155,000 10,241,000 
May 7 156 8,787,000 11,083,000 9,107,000 
Northern Hemlock & Hardwood Manufac- April 30 17 546,000 1,174,000 635,000 
Se SE Sc ccegeaheoneebaaeaaeake -»May 7 16 608,000 910,000 773,000 
a April 30 197 10,849,000 12,329,000 10,876,000 
May 7 172 9,395,000 11,993,000 9,880,000 





Delivered Prices 


being selected from the complete list: 


on Lumber at Retail 


Wasurncton, D. C., May 9.—The Department of Commerce has secured through the bureau 
of the census the following prices per thousand for lumber items and per hundred square feet 
for shingles, as the average paid April 1, by contractors for material delivered on the job, these 





Flooring, 1x4” Shingles, Extra 
No.1 Dimension, Common 10 to 16 Clear,16”, 5/2 
S1S1E,2x4—16 Boards Southern Douglas 
Southern Douglas 1x6” pine fir Red 
pine fir No. 1 “C’ eg. No.2v.g. Cedar Cypress 
BeOW BOR, CORResicccccecsese $37.00 $28.00 a nh ee $5.50 nae 
New Bedford, Mass.........+.0. 33.00 30.00 $78.00 $63.00 5.10 sriifaal 
i 3 aaa waiaa 40.00 30.00 we 75.00 4.50 oa 
TS Mak a a oe ee ataeeere $38.00 40.00 37.00 70.00 75.00 4.25 ceca 
CE Me cobb dee hee eeeae 36.00 aes 34.00 85.00 — 5.25 taal 
& eer 40.00 37.50 35.00 75.00 70 1.00 6.40 ioe 
DP CU vecvanekess wes 35.00 39.00 35.00 73.00 72.50 6.60 $7.75 
i eee 36.00 40.00 33.00 75.00 i 00 6.50 7.50 
Lansing Mich 35.00 35.00 ewes 75.00 65.00 5.00 5.00 
ten glial aide ta 32.00 36.00 45.00 68.00 50.00 3.60 jimall 
Youngstown, Ohio ............. 39.00 39.00 35.00 5.00 7 
Terre Haute, Ind........cceeeee ye 40.00 tee 70.00 60.00 a. 5.00 
0 ecee eece fale core a. eee 
Sera ee sceescocersccess GREE cts 36.00 7000 70.00 550 5.50 
Milwaukee, Wis. ...........++-. +s 30.00 25.00 tens wets 6.00 4.00 
St. Louis "Mo 0 AE AILS 32.00 36.00 34.00 51.00 55.00 §.25 Re 
Kansas City, Mo............... 36.00 36.00 47.50 65.00 65.00 4.20 
) = * SREP peas tee 47.00 45.00 iors 75.00 4.00 
eee nme 35.00 29.00 ities 60.00 3.80 
ih ee ie ll 45.00 35.00 45.00 50.00 4.50 
a ee BOE. cc ccoencescee 34.00 nian re ewe oases 4.50 
San Francisco, Calif........... eet 20.00 20.00 41.00 4.50 
° ° Representing retailers—Robert F. Chapell, 
Directors of Home Finance Cor- Capitol City Lumber Co., Hartford, Conn. 
° Representing manufacturers—Robert 4G. 
poration Meet Wallace, Masonite Corporation; George W. 
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GOLDSBORO 


N. C. PINE 


Our “Jiffy Service,” by rail 
and water, will keep you 
supplied with all items in 


YARD STOCK 
SHED STOCK 


Let us prove it on your next order 


JOHNSON & WIMSATT 








Washington, D. C. 





At a meeting of the board of directors of 
the National Homes Finance Corporation, held 
in Chicago on April 22, Donald H. McNeal, 
general manager, reported on activities during 
the last three months, showing a fair volume of 
loans already made and a much larger volume 
in the form of applications upon which commit- 
ments were being issued. He also reported that 
the company’s position with respect to both 
first and second mortgages was excellent, with 
result that loan commitments can now be made 
on a forty-eight to seventy-two hour basis. 

Within the last ninety days about thirty new 
dealer members have been added to the list of 
stockholders, and about fifty manufacturers to 
the list of preferred stockholders. 

Treasurer Fred J. Robinson of Detroit asked 
to be relieved of that office and Robert G. Wal- 
lace, Chicago, was elected in his place. 

It was stated that the plan of selective dis- 
tribution, announced at the Associated Leaders’ 
convention last December, has been rigidly fol- 
lowed in expansion of the program, with result 
that larger markets are being adequately served 
by several dealers. 

The company’s policy relating to monthly 
payment financing of modernizing and repair 
jobs was altered to limit such service to par- 
ticipating dealers only. 

It was decided to increase the number of 
ee ra and the following were elected to the 
yoard: 


Dulaney, jr.; Sheppard, Louisiana Long- 
Leaf Lumber Co., Fisher, La.; E. D. Peck, 
vice president DeVoe & Raynolds Co. 
Other directors are—John Dower, John 
Dower Lumber Co., Tacoma, Wash.; Marshall 
Forrest, Ames, Emerich & Co. (Inc.), Chi- 
cago; Davis W. Glass, Keystone Lumber Co., 
Pittsburgh, Pa.; Alton J. Hager, Hager & 
Cove Lumber Co., Lansing, Mich.; Arthur A. 
Hood, Associated Leaders of Lumber & Fuel 
Dealers of America, Chicago; I. B. McFar- 
land, Temple Lumber Co., Houston, Tex.; 
Fred J. Robinson, Fred J. Robinson Lumber 
Co., Detroit, Mich.; Fred Wehrenberg, Stand- 
ard Lumber & Supply Co., Ft. Wayne, Ind. | 
The next regular meeting of the board will 
be held the first Monday in December. 


To Build Shingle Mill 


SPOKANE, WASH., May 7.—Announcement has 
been made that a shingle mill, the first unit of 
which will have a capacity of 20,000 shingles a 
day, is to be built at Priest River. 
start as soon as material and equipment arrive 
from the Coast. The plans contemplate the 
addition of two other units making a capacity 
of 60,000 shingles a day when business condi- 
tions justify. The men interested in the pro- 
ject are W. A. Ross, Ione, Wash. W. D.§ 
Raven, Aberdeen, 
Hoquiam, Wash. 
in the initial unit. 
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j, 1982 


it National Production, Shipments and Orders 


Wasuincton, D. C., May 9.—Following is the National Lumber Manufacturers’ Association report for two weeks ended April 23, and for. 


seventeen weeks ended that date, covering mills whose statistics for both 1932 and 1931 are available, and percentage comparison with statistics ot 
ted as identical mills for the corresponding period of 1931: ; 
























































Two WEEKS Average No. of Production Percent Shipments Percent Ord . 
Softwoods: — , Mills 1932 of 1931 1932 of 1931 1932 eeroeet 
rders Seuthers Pine | ppeecemvampen (Including North 
Cr SONOS fevctieavecscusesvassacesceoes 109 44,145,000 70 50,295,000 — 69 50,1 
691,000 West Coast Lumbermen’s Association 2 "078. "959. eeaee = 
are eer 201 117,978,000 53 137,959,000 h 
meet. Western Fine fesetaiion (Inland Empire and vec bene amed = 
000 i UE ocspcespaceks's nandoeeeee se 101 50,535,000 49 68,016,000 65 69,046,000 
316,000 Northern Pine Manufacturers.......... dighan 7 2,267,000 2h 3,977,000 me 3'052'000 te 
535,000 Northern Hemlock & Hardwood Mfrs.’ Assn.. 17 147,000 4 1,354,000 48 1,378,000 38 
136,000 = ae a — "ae ~— 
466,000 le DE s'ncin cine aesbareuesiceeseaee 435 215,072,000 53 261,601,000 61 240,697,000 58 
250,000 Hard woods: 
685,000 | Hardwood Manufacturers’ Institute.......... 143 16,481,000 59 18,020,000 58 17,973,000 65 
708,000 Northern Hemlock & Hardwood Mfrs.’ Assn.. 17 1,142,000 24 2,035,000 52 1,333,000 45 
110,000 INE ina cnisedao sch enwcureaues 160 17,623,000 54 20,055,000 58 19,306,000 “63 
426,000 I irae cere dw oce's era o em Wiha 578 232,695,000 5b 281,656,000 61 260,003,000 59 
SEVENTEEN WEEKS 
241,000 Softwoods: 
107,000 Southern Pine Association (Including North 
635,000 IN MND i ni ai cial wane eect ate aoa stele ieee See 331,381,000 59 402,780,000 66 411,453,000 67 
773,000 West Coast Lumbermen’s Association........ 201 950,865,000 56 1,095,700,000 62 1,034,769,000 57 
—_—_—_—. Western Pine Association (Inland Empire and 
876,000 ee OE ae are 101 288,601,000 46 602,040,000 71 607,329,000 72 
880,000 Northern Pine Manufacturers..... AEE Sa 7 2,267,000 6 32,719,000 68 28,891,000 60 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 19 10,737,000 33 14,418,000 65 15,327,000 67 
ee ES ca pac miee game bameowedas 437 1,583,851,000 54 2,147,657,000 65 2,097,769,000 63 
Hardwoods: 
Hardwood Manufacturers’ Institute.......... 160 136,757,000 56 193,865,000 69 184,589,000 63 
bureau Northern Hemlock & Hardwood Mfrs.’ Assn.. 19 17,714,000 30 27,624,000 71 25,569,000 62 
re feet IE oo, oc pecunudcwnecbianvnn 179 154,471,000 Bi 221,489,000 "69 210,158,000 "68 
,, these PE CUED vaiicnateacrssreiasehaneeenseens 597 1,738,322,000 53 2,369,146,000 65 2,307,927,000 63 
, Extra ° A f ills, wl d f + | 
6”,5/2 © W C R A group of 216 mills, whose production for W Pp S 
est oast eview the two weeks ended May 7 was 119,202,000 estern rine ummary 
‘ypress | [Special telegram to AMERICAN LuMBERMAN] feet, reported distribution as follows: Unfilled [Special telegram to AMERICAN LumBERMAN] 
oe SEATTLE, WASH., May 11.— The 216 West Shipments Orders Orders PORTLAND, Ore., May 11.—The Western Pine 
) Coast Lumbermen’s Association mills giving — coceee 53,121,000 46,296,000 60,957,000 ae rhscgocke c — pO gp te: ming = 
. - : : ; < stic nlan mpire an alifornia mills during the 
cs production, shipments and orders during the two ae 7 : . 
rs Seager ig mageeglnensalo g cargo .. 47,739,000 45,078,000 78,391,000 | two weeks ended May 7: 
weeks ended May 7 reported: Export ... 20,064,000 14,223,000 38,060,000 
a s LoeGnl 20+ 2RGROO TS BEROOD once cucess Average number of mills reporting 121: 
$7.38 » Production 119,202,000 a — Total production for two weeks 53,412,000 
7.50 @ Shipments 134,276,000 12.6% over production ; sai 3 
ye) i sre eek eee Gist vole ee 134,376,000 119,049,000 177,408,000 | Shipments ..............0.0eeee0ee 67,132,000 
ca ‘ : i oe £ 201 identical mill " t CPPGION PONTE. 66.0.0 0:0.00-0:02000ex bon 65,808,000 
iil A group of 321 mills whose production re- 5° 8 oe Ae ee a ag id nae 2ose TEPOrts | Report of average of 99% mills: 
5.00 J ports for 1932 to date are complete, reported as “ ag — See ae eee ee en | Avera weekty eopacity......... 122,165,000 
re follows : plete for 1931 and 1932 to date, reported as fol- | Weekly aver. for 3 previous years 77,295,000 
r ties - i silica lows: Actual production, weekly average 24,433,500 
4. yerage weekly operating capaci 5, ‘ rag 
waa Average weekly cut for 18 le 2 Averene at Sve A for 18 k Rapest of ave jo amt eaaiae 
DE eke Wak we ek a ee BH ares ace 108,072,000 . = — oo Average weekly production....... 62,004,500 
Sie cicecatetaneiheaascne $7:993-000  proquetion ea%st, 1882 ,, 1982 1881 | Unfilled orders—May T-......0... 150,784,000 
auction Od,« ’ ov, ’ ’ ’ 
ene cut for two weeks ended Shipments 66,140,000 64,261,000 104,751,000 wee eee of Ss Ended, 
MS hice aadaie elaedweeacwse 2 7 ? . 
Ly 68,742,000 Orders 58,662,000 60,704,000 106,943,000 May 7,1932 May 8, 1931 
ProGuction ...sccee 24,256,000 53,888,000 
SRIPMONS 2. .ccccce 31,586,500 51,774,000 
R | Orders received .... 31,154,000 50,823,000 
inal elation of Unfilled Orders to Stocks Sanaa Sie caplaeiag, ancetinn. ten SAN 
onn. ; Production, weekly average for 3 
srt G.— | Wasuincton, D. C., May 9.—Following is a statement for five associations of the gross stock previous years ....++++eeeseeeees 61,791,000 
ge W. footage April 30, and the percentage relationship of unfilled orders to stocks: KC 193) etsy 
| Peck, No. of iii Uesties Codmnat Unfilled orders ...... 150,077,000 186,234,000 
O. —Association— Mills Stocks Orders Percent aera 
John Sen Sine Association...» .-.. ++: Seeeeeee - 106 595,675,000 55,650,000 9 New ZEALAND lumber market possibilities, 
“i OGEREIONR s cv ccccesce 2,288 i 
arshall Western Pine Association (Inland Empire and ssn phi tie wiceopaeuncas - trade methods and port charges are outlined 
Be SC — GRUNONED, SUED vo sccnevapvcccesacncuccesens 121 1,563,754,000 161,128,000 10 briefly in a new bulletin, “American Lumber 
er -— 5 aes. Pine Manufacturers’ Association...... q 216,346,000 14,199,000 7 in New Zealand,” just issued by the lumber di- 
_— z ' 00 anufacturers’ Institute.........cee- 154 779,001,000 85,636,000 11 vision, Department of Commerce, Washington. 
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There’s 
Satisfaction 


In Every Foot of 
BUDE QUALITY 


Shortleaf Pine 


Satisfaction for contractors, carpenters and 
builders to whom you sell lumber, because 
Bude Quality stock is manufactured from 
soft textured, straight grained logs like 
those shown above. It has the easy work- 
ing qualities and good manufacture they 
demand. 

Satisfaction for you because Bude Qual. 
ity finish, casing, base, ceiling, siding, 
mouldings, shiplap, boards, lath, etc., will 
hold your trade and make good profits for 
you. Let us quote you on a mixed car. 


We also have an accumulation of short 
length lumber which offers some attractive 
values. Write for full information 
prices on this stock. 


Grade Marked—Trade Marked 
Specie Marked 


and 


Homochitto Lumber Co. 


BROOKHAVEN, MISS. 


Eastern Sales Offices 
Scranton, Pa. 









SOUTHERN HARDWOODS 


We have a separate hardwood plant 
at Bude, Miss., in which we are 
manufacturing Poplar, Red and 
Sap Gum, Cypress, Red and 
White plain and quar- 
tered Oak, Ash, 
Beech; Hickory, Soft 
Maple, plain and 
quartered Tu- 
pelo and Syc- 
amore. 


A, 


if 








ye 


Also 
Selling 
“NEWMAN” 
Original Growth 
Longleaf Products 
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Nothing to Do 


Folks aren’t buying anything, 

And so I sit and wait for Spring, 
When, if I’d look, my eyes would see 
A lot of things that wait for me. 
These office windows haven't had 

A washing since the times got bad. 
The alleys, too, are full of trash, 

My stock of millwork looks like hash. 


I have the time at last to go 

Through my old files. They’re full, I know, 
Of letters of another day 

From folks who’ve died or moved away. 

A little paint and varnish might 

Make things around a bit more bright, 

But here I sit all day and wait, 

With broken pickets on my gate. 


I'd like to sell the farmers pine 

To fix their sheds, but don’t fix mine. 

I'd like to sell some shingles, too, 

Sut my own roof the rain beats through. 
I wish conditions would improve, 

But | am making not a move. 

I wish that folks would make repairs; 

I don’t make mine, so why make theirs? 


Perhaps if people passing near 

Could hear the saw and hammer here, 
If I were glad the chance had come 
To fix things up, there might be some 
Who'd drop around for two-by-fours 
Or posts or shingles or new floors, 
But here I sit the whole day through 
Without a single thing to do. 


Between Trains 


MANISTEE, MicH.—As we are railroaded 
around, from city to city, or chased, we occa- 
sionally come upon a town where the depres- 
sion is a dip in the road, and not a shell-hole. 
We have no desire to arouse a rush of the un- 
employed to Manistee (both for the sake of 
Manistee and the unemployed), but it is worthy 
of note that there are only 181 men out of 
work in this city of 10,000. All of the city’s 
plants are running, several of them on reduced 
time, it is true, but enough to support the 
population. Until the present year, after two 
years of depression, the ordinary machinery 
of the city’s relief department has been able 
to take care of all the needy cases that arose. 
Not until this year has there had to be an 
appeal for public subscriptions; and, as for a 
dole or a bond issue, they, of course, have not 
been thought of. 

In other words, Manistee is giving the finan- 
cial ha-ha to New York, Chicago, Detroit and 
other metropolitan centers who may have re- 
ferred to it in the past as “a played-out saw- 
mill town.” When other cities were spending 
like the well known drunken sailor, Manistee 
appears to have lived within its means. This 
proves two things, and a couple more. While 
real estate values mount much more rapidly in 
a metropolis than they do in a city, so does 
the stick come down almost as fast as the 
rocket goes up. A small industrial city is also 
a city of homes, while a metropolis is a city of 
flats and such. The people of a small town 
are in a position to stand by when a depres- 
sion appears. The house may have to go with- 
out a coat of paint, but there are almost no 
“poor,” for most men own the roofs over their 
heads and are in better position to weather 
the storm with but little help. 

One of the amusing things about relief work 
in the larger cities, if anything about such a 
catastrophe can be said to be amusing, is that 
there is some objection in the cities to af- 
fording relief to those who own their homes. 
The argument is that, if a man has enough 
money to own his home, then he ought to be 
able to look out for himself. In other words, 


relief should be only for the flat dweller who 
squandered his money in riotous living in easy 
times, not for the fellow who had an eye to 
windward and an ear to the future. When the 
city of Detroit began handing out millions it 
didn’t have, the town was the mecca of floaters 
from here and there and everywhere. The 
home owners of the future will be asked to pay 
the bills, if the city is able to float the bonds, 
There is something wrong with this picture. 

The objectors say, “Let the home owner go 
to the bank: and borrow money on his place, to 
get along.” Evidently the objectors have not 
gone to the banks in the banks’ present state 
of mind. Not that the banks are to blame: 
it is the hoarder who is hanging on to the 
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money, and the depositor who is producing the | 
runs, that must be guarded against by excessive | 


liquidity. But the home owner cannot 
row much on his place just now. 

There is a good old saying by Ben Frank- 
lin, “The Lord helps them that help them- 
selves.” By the same token, the city should 
help those who help themselves, especially since 
by helping themselves they have made the 
amount of help they need that much less. 

But, to get back to the small town, and espe- 
cially “the played-out sawmill town,” there is 
another thing worth noting. Many of the 
“pnlayed-out sawmill towns” are in better shape 
today than those who used to jeer at them. 
As the timber approached its end (and the end 
came years after the prophets of gloom pre- 
dicted), the good lumberman became a good 
something else. So many of the sawmill towns 
have gone merrily on, for years after the last 
sawmill whistle blew for the last shutdown. 
By the time the sawdust days were over, a 
city had been built up, a farming community 
created, and a trading center evolved that has 
carried on to the Manistee, for example, of 
today. Tonight we were the city’s guest at 
the seventeenth annual dinner of its Chamber 
of Commerce, and we are pleased to report as 
above. 


First the June weddings, 
then the fireworks. 


My Parish 
The preacher called the other day. 
He just dropped in the usual way 
And talked about the church a spell, 
For that’s what preachers have to sell. 
Some think that preachers aren’t much 
As far as salesmanship and such, 
Sut I contributed a ten 
To fix the furnace up again. 


And when the preacher took his hat 
And took his leave, awhile I sat 

And got an inspiration then, 

A thought that well was worth the ten. 
Here I’ve been sitting at the yard 

And telling how the times are hard, 
While, all the while the dealer bawls, 
The preacher’s busy making calls. 


So I put on my hat and smile, 

Said I’d be gone a little while, 

Quit sitting on my cockle-burrs 

To call on my parishioners. 

I called on Brown, who needs a shed, 
And Smith, whose roof leaks overhead, 
And got so good I even sold 

A new front porch to Widow Gold. 


I even saw the Reverend, 

And found the church would have to spend 
To fix the basement up a bit 

When furnacemen got through with it. 

I got the ten back, and some more— 

But that’s not what I’m thankful for: 

For it’s through him it happens how 

I’m calling on my parish now. 
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Urge Action on Home Loan 


Bank Bill 


At the closing session of the regular quar- 














LIGNASAN GIVING 





; terly meeting of the board of directors of the NATALBAN Y LI IVIBER ( ‘Oo 
r who | National Association of Real Estate Boards, % 
n easy § held in Chicago April 29 and 30, a telegram 
eye to é was sent to President Hoover, urging him to 
en the J again bring to the attention of Congress the 
ons it | great need for immediate passage of the home 
loaters ‘ loan bank bill. Attention was ¢ called to the 
The § fact that every day’s delay in the passage of 
to pay | this legislation is increasing the loss of homes 
bonds, § by foreclosure due to the present abnormal lack 
icture. | of money for the refinancing of urban mort- 
ner go © gages. The thirty-seven officers and directors 
ace, to & present, representing cities ol every section ol 
ve not the country and backed by familiarity with 
t state conditions in every State, were unanimous in 
blame: their action. 
to the Among the important activities of the Na- 
ing the tional association reviewed in detail by the 
cessive board were a proposed national conference on 
‘t bor- | housing to be held in Cincinnati June 29 and 
30 and July 1; proposed local housing con- 
Frank- ® ferences, and other measures to advance a 
them- wider home ownership; work for a better tax 
should situation for real estate. 
ly since 
de the 
_ © H. J. HARVEY 
“bg 5 LUMBER CLU BS fFWXHE Natalbany Lumber Co., Hammond, 
of the Louisiana, produces some of the highest 
SNe « F 
4 —_ Cincinnati Club Elects grades of Semmes for both domestic and export 
~ be Cincinnati, Oni, May 9—Thomas  C. The picture tells trade. This alert mill was one of the first to 
o aoel Matthews, sales manager of the Mowbray & int gnead that ie adopt Lignasan for the control of sap stain. 
1 towns Robinson Lumber Co. for the last nine years nasan kills sap 


the last 
utdown, 


and for the last year member of the program 
and entertainment committee of the Cincinnati 
Lumbermen’s Club, was elected president of the 


stain fungi. Tops 
of boards did not 
receive Lignasan 





A letter dated March 4, 1932, written by 
their General Manager, F. W. Reimers, says in 


over, a ‘ . . a . ° ee . 
ciel club at its annual meeting May 2. He suc- ode tives part (referring to their Norfield, Mississippi, 
‘hat has ceeded Edward H. Ward, sales manager of the yout Gall plant), ‘has been using Lignasan for more than 
nple, of Dwight Hinckley Lumber Co., who retired ; Seth siakhal Its.” 

ruest at alter serving three terms as president. a year with satisfactory results. 

~hamber T. Conneighton, of the Emerald Lumber 


eport as 


Co. was elected first vice president; G. H. 
Rodefeld second vice president; Carl J. Edel- 
mann, secretary; J. Watt Graham, treasurer ; 
and Al J. Boehm, Harry Brock, Murat H. 
Davidson and Ed H. Ward, the retiring presi- 
dent, directors. 





Memphis Club Activities 





REG. U. 5. PAT. OFF. 


LIGNASAN 


REG. U. S. PAT. OFF. 
Prevents Sap Stain Keeps Lumber Bright 























Every week we receive just such reports 
from satisfied users of Lignasan. Already over 
150 lumber inanufacturers are getting bright 
air-dried pine and sap gum with this DU 
PONT product. In numerous U. S. Dept. of 
Agriculture tests Lignasan has proved again 

















and again to be the most effective chemical 
MEMPHIS, TENN., May 9.—Past President's : : - 
l Day was observed by the I esheets Club of EB. I. DU PONT DE NEMOURS & CO.. Inc. tried Cor both gine and cortetn bantwents. 
’ “ ae - pe . : Organic Chemicals Dept., Wilmington, Del. 
1 Memphis at its regular meeting held May 5, at i i i 
ell. = pnis at ts regular meeting neid May 9, a Gentlemen: I should like to know the easy, And, best of all, Lignasan is economical. 
nuch the Hotel Gayoso. Erskine Williams, presi- inexpensive way to get Bright Lumber. With- nner? as il 12 oo 
dent, presided at the meeting and called upon out obligation please send me full details and Average dipping cost is about 12c per Oar 
. the past presidents in attendance - tell just ata eaceia feet users report. It is used by most mills in 
what was the outstanding accomplishment of _— ; . : 
their administration, which brought forth much Jf oo 00° cold solution. Mail coupon for prices and fur- 
t bragging. Past presidents present were: George RI in sinsarnhnesacceneaponusensebnciereaven ther information on Lignasan. It’s the first 
C. Eheman, Frank B. Robertson, S. M. Nickey, + 1s : : 
J. D. Allen, Ralph May, Joe Thompson, K. L. vente step toward licking sap stain, and saving 
e ten. Emmons, Paul Rush, J. R. McFadden, and A. money while you do. 
& DeMoutcourt. 
d, J. D. Huffman, secretary of the club, read a 
wls, letter from the National Cigar Box Manufac- 
tre Avattinn mn eserene tote wes || COLLECTIONS CAN BE BETTER 
cardboard and fibre iene ioe the packing of 
cigars. The letter was referred to the trade 2 ‘ 
extension committee for farther action. You can obtain better results on your collections through per- 
»|- AW + > 7 2 2 ¢ y f 5 j , i 
Plans have been completed for the annual golf sonal contact. The Blue Book has 65 adjusters traveling 
tournament of the club, which will be held over z Eats ee ‘ 
shed, the course of the Colonial Country Club on from offices in 30 principal cities who will personally contact 
1ead, May 19, and will be eighteen holes medal play. vour debtors for vou. 
d. . 7 ~—<_nent *: ~ , oJ a] ’ To 
{ a AUKEE, WIs., May 9.—The Milwaukee ° 
> to spen 00-Hoo Club is about to blow the lid off of Th * m b m Bl B k I 
7 og 1932 lumbermen’s golf tournament season. e u er en s ue Ooo ’ nc. 
th it. le CX ittee ~e > nine ° ° ° 
ee tote ittce_has announced the opening The Lumber Industry’s own credit and collection service. 
- urnament for Tuesday, May 17, at the Racine . 
or: Ountry Club, Racine, Wis. Monthly tourna- e ° e e 
how —— then will follow at Burlington, Waukesha, 323 South Franklin Street + Chicago, Illinois 
ieboygan, Milwaukee and Janesville, 
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Armstrong features 


“PROTECTED 
PROFITS” 





“C\INGLE schedule of prices’—each 

authorized Temlok dealer pays the 
same price, quantity considered, for the 
new, improved Armstrong fibreboard 
insulation. 


“Recognized territory’’—each author- 
ized Temlok dealer is protected in his own 
sales area for agreed periods of time. 

* * * 


These are outstanding advantages in 
the dealer franchise agreement governing 
the sale of Armstrong’s Temlok, sold 
exclusively through retail lumber dealers. 
Armstrong stands solidly and rigidly 
behind this plan. 


We suggest that you let an Armstrong’s 
Temlok salesman visit you. He will give 
you all the details of the Temlok Dealer 
Franchise Agreement. He will also explain 
the important improvements made in the 
manufacture of Temlok. Increasedstrength, 
improved appearance, and a pleasing 
texture are easily recognized new features 
of Improved Temlok. The things you 
cannot see—high insulating value and high 
resistance to moisture—are essential qual- 
ities, too. Made from the heartwood fibres 
of southern pine, Temlok is a rich warm 
buff in color. 


Just write to us for complete informa- 
tion and for a free sample. Armstrong Cork 
& Insulation Co., 962 Concord St., 
Lancaster, Pennsylvania. 


ARMSTRONG'S TEMLOK 


Building Insulation 





arker "Ss cy 
rimerless No Primer of any kind is 


u t+ ¢ bare wood and works just 
y> as well on bare wood as if 


primed. 







Is Just Whatthe Name Implies ALSO USE AND SELL= 


“*Parker’s’’ Calking Patty. ‘‘Parker’s’’ Steel Sash Patty. 
*“*Parker’s’’ End Wood Sealer Keeps Out Moisture. 


Write for Prices and Information. 


IRA PARKER & SONS CO.., Oshkosh, Wis. 
ES 





“The Heart Content’’ 


Have you delayed giving your wife this 
new book by “‘the lumberman poet’’? Let 
us send it to you—take it home te her— 
how it will cheer her up! $1.50 postpaid 


Address the Publisher 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 
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What the Associations Are 
Planning and Doing 


May 17-18—National Association of Railroad Tie 
Producers, Hotel Peabody, Memphis, Tenn. 
Annual. 

May 17-20—Chamber of Commerce of the U, S&S. A., 
San Francisco, Calif. Annual, 


May 17—-Arkansas Association of Lumber Dealers, 
Little Rock, Ark. Annual. 
May 18—Southern Cypress Manufacturers’ Asso- 


ciation, Jacksonville. Fla. Annual, 


May 19-20—Northwestern Retail Coal Dealers’ As 
sociation, Radisson Hotel, Minneapolis, Minn. 
Annual. 

May 20—Northern Wholesale Hardwood Lumber 
Association, Milwaukee Athletic Club, Milwau- 
kee, Wis. Spring quarterly meeting. 

May 26-27—American Forestry Association, Balti- 
more, Md. Annual. 

June 2-4—National Lumber Manufacturers’ Asso- 
ciation, Congress Hotel, Chicago. Annual, 
July 14-15—Carolina Retail Lumber & Building 
Material Dealers’ Association, Seaside Hotel, 

Myrtle Beach, S. C. Summer meeting. 


Northern Wholesale Hardwood 
Spring Meeting 
MINNEAPOLIS, MInN., May 9.—Announce- 
ment is made by J. F. Hayden, secretary of 
the Northern Wholesale Hardwood Lumber 
Association, that the spring quarterly meeting 
of the organization will be held on the fore- 
noon of May 20 at the Milwaukee Athletic 

Club, Milwaukee, Wis. 





Southern Cypress Manufacturers 
Set Date 


JACKSONVILLE, FLA., May 9.—T. M. True, 
secretary of the Southern Cypress Manufac- 
turers’ Assoc.ation, with headquarters here, an- 
nounces that the annual meeting of the organ- 
ization will be held on May 18 at the Hotel 
Mayflower in Jacksonville. Committee meet- 
ings are scheduled for May 17. A feature of 
the annual will be an address on termites by 
Dr. Thomas —. Snyder, of the bureau of ento- 
mology, United States Department of Agri- 
culture. 





Speakers for Arkansas Convention 

LittLe Rock, Ark., May 9.—The annual con- 
vention of the Arkansas Association of Lumber 
Dealers will be held at the Hotel Marion in 


Little Rock on Tuesday, May 17, according to. 


announcement by L. P. Biggs, secretary. Fea- 
tured speakers on the program will be E. A. 
Duensing, of Duensing Lumber Co., Concordia, 
Mo., president of the Southwestern Lumber- 
men’s Association; William Johnson, of the 
Arkansas Democrat, Little Rock, and K. E. N. 
Cole, director, Municipal Employment Commit- 
tee, Little Rock. According to Secretary 
this is to be a “poor man’s convention,” and 
“no one wearing a white collar will be allowed 
to attend. Everyone will wear a dress suit— 
overalls or unionalls. Any person with more 
than two bits in his pocket will be required to 
divide with the others.” 


2 . 
1gegs 





Carolina Plans for Summer 
Convention 


Cuartotte, N. C., May 9.—D. A. Spivey, of 
Conway, S. C., former State senator, will be 
one of the principal speakers at the summer 
convention of the Carolina Retail Lumber & 
3uilding Material Dealers’ Association to be 
held at the Seaside Hotel, Myrtle Beach, S. C. 
July 14 and 15, Victor W. Wheeler, execu- 
tive secretary, has announced. 

Other speakers will be Marion A. Wright, of 
Conway, S. C.; James B. Murphy, of Co- 
lumbia, S. C., who will talk on the uniform 
mechanics lien the association will 


act which 
try to have adopted; A. L. M. Wiggins, of 





Hartsville, S. C., president of the South Caro- 
lina Bankers’ Association, who will discuss 
“Our Economic Situation,” and C. C. Sheppard, 
of New Orleans, president of the Southern Pine 
\ssociation, whose topic will be “Educating 
the Public Regarding the Use of Lumber.” 


Western Piners to Meet May 20 


PorRTLAND, OrkE., May 7.—The board of direc- 
tors of the Western Pine Association will meet 
in San Irancisco on May 20 at the Palace 
according to announcement f the 





| lotel, from 
headquarters here. 


Rhode Island Dealers Elect 


ProvipENCE, R. I., May 10.—Albert S. East- 
wood, of the Albert S. Eastwood Lumber Co., 
was elected president of the Rhode Island Lum- 
ber Dealers’ Association at a meeting recently 
held in the Hotel Narragansett. The old asso- 
ciation was revived about two years ago but 
thereafter lapsed into a more or less dormant 
condition, and Mr. Eastwood, who is a live- 
wire lumberman as well as a real golf player, 
intends to keep things alive from now on and 
to demonstrate some of the profitable possi- 
bilities of association co-operation. Other offi- 
cers chosen were: 


Vice president—Frederick B. Brooks, New- 
ell Coal & Lumber Co., Pawtucket. 
Secretary—L. T. Chase, Burrows & Kenyon 


(Inec.), Providence. 

Treasurer—Benjamin W. McKendall, F. D. 
McKendall Lumber Co., Providence. 

Directors—George F. Smith, E. E. Smith Co., 
Providence; Edwin O. Chase, Burrows & Ken- 
yon (Inec.), Providence; William Harris, Har- 
ris Lumber Co. (Ine.), Providence; Frank E, 
McDuff, McDuff Coal & Lumber Co., Paw- 
tucket: Albert C. Coutu, Coutu Lumber Co.,, 
West Warwick, and Harry C. Woodbury, H. 
Cc. MeDuff Estate, Pawtucket. 


Mountain States Dealers Outline 
Statement of Policy 


Denver, Coto., May 9.—A meeting of direc- 
tors of the Mountain States Lumber Dealers’ 
Association was held here last Saturday and 
during an all-day session policies and activities 
were outlined for the remainder of the year. 
Upon invitation, representatives of the Denver 
Wholesale Lumbermen’s Exchange attended the 
afternoon session to receive and discuss a state- 
ment of policy and to cement the good feeling 
that exists between the wholesalers and retailers 
in the Rocky Mountain area. 

President R. C. Todd, of La Junta, presided. 
In addressing the wholesale group, he outlined 
the desire of the retailers for recognition and 
strict adherence to the following general prin- 
ciples : 

1. State, highway, county, and similar pur- 
not to be considered open business, 
local dealer to be considered as en- 
consultation and full consideration. 

2. The matter of opening stocks for new 
vards to be referred though the secretary’s 
office to committees appointed from each dis- 
trict in the association, before any such or- 
ders are accepted for delivery by exchange 
members. 

3. Unethical conduct of any wholesaler in 
any given district to serve as cause for dis- 
approval by members of the association in 
all other districts. 

4. A strict adherence 
of the West Coast Lumbermen’s Association 
to be observed, and preference to be given 
by association members to members of this 
and similar co-ordinate groups. 


chases 
but the 
titled to 


to the code of ethics 


5. Special attention to be given by whole- 
salers to the prevention of legitimate but 
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unethical dealers diverting cars of 
and materials to non-legitimate outlets. 
Dave Geddes, president of the exchange, re- 
sponding, assured the dealers of hearty approval 
by his organization of the increased activity on 
the part of the Mountain States association and 
of the principles outlined by President Todd. 
In return, he asked for full co-operation from 
retailers with members of the Denver exchange 
and predicted for the remainder of the year 
increasing activity by unethical cut-price 
wholesalers from outside the exchange. 
There was a full discussion of the policies of 
the two organizations, and it was generally felt 
that the aims and efforts of both the retail and 
wholesale groups are and should be identical. 





Familiarizing Himself With Secre- 
tarial Duties 


Denver, CoLo., May 9.—Following his re- 
cent selection as secretary of the Mountain 
States Lumber Dealers’ Association, Allan T. 
Flint is rapidly familiarizing himself with the 
duties of the office and getting a constructive 
program of activity lined up. Mr. Flint was 
selected as secretary by a special committee 
from the board of directors, composed of 
President R. C. Todd, vice presidents W. F. 
Marker and R. S. Grier, and directors J. C. 
Counter and J. E. Hackstaff. This committee 
gave considerable attention to making a care- 
_ ful selection from a 





large group of appli- 
cants At the final 


meeting of the commit- 
tee, Mr. Flint outlined 
a program of activities 
for the association that 
demonstrated an under- 





ALLAN T. FLINT, 
Denver, Colo.;: 
New Secretary Moun- 


tain States Association 





standing of local and 
general problems of the 
dealers and a_ knowl- 
edge of how a regional 
association might move 
to meet these problems. 
Mr. Flint has had a 
varied experience that 
peculiarly fits him for the work he has under- 





taken. This experience includes a debater and 
public speaker, a newspaper correspondent, 
high school principal, school superintendent, 


special instructor of yard managers in specialty 
sales work, specialty salesman for McPhee & 
McGinnity Co. at Denver, and sales represen- 
tative of the Upson Co. Mr. Flint left the 
teaching profession in 1923, since which time 
he has been “covering territory” in Colorado, 
Wyoming and New Mexico. Mr. Flint, 38 
years old, is a native of Missouri and was 
educated at Iowa State College at Ames, 
lowa. He is married and has three children of 
junior high school age. 


Fewer Operating Yards in South- 
western Territory 


Kansas City, Mo., May 9.—In a recent bulle- 
tin to members of the Southwestern Lumber- 
men’s Association, E. E. Woods, secretary, ad- 
vised that there are 186 fewer yards operating 
in Southwestern territory than on Jan. 1, 1931. 
During 1931, 126 yards were discontinued, and 
so tar this year 60 yards have been taken out. 
In one Kansas county, five small town yards 
have been abandoned, two two-yard towns re- 
duced to one yard each, and the fifth yard sold 
to competitors in the county seat. 

As an evidence of assistance being given small 
businesses through the National Reconstruction 
Finance board, Mr. Woods recounts the experi- 
ence of a lumberman who sold a considerable 





lumber 
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bill to the Wabash Railroad for use at the stock- 
yards in his town. Before the account was 
paid, the railway went into a_ receivership. 
Within the last 30 days, this lumberman has 
received his money through funds advanced by 
the Reconstruction Finance Corporation to the 
Wabash Railroad. 


American Foresters Plan Annual 
Conference 


3ALTIMORE, Mp., May 9.—This city has been 
selected for the fifty-seventh annual confer- 
ence of the American Forestry Association, 
which will be held jointly with the conference 
of the Maryland Forestry Association on May 
26 and 27. Important phases of the country’s 
water situation will be discussed, along with 
suggestions which are expected to focus atten- 
tion and public opinion upon the importance of 
watersheds, Arthur N. Hyde, secretary of ag- 
riculture, is scheduled to speak on the cost and 
cure of soil erosion. Among other speakers will 
be W. S. Conant, chairman of the water re- 
sources committee, American Engineering Coun- 
cil, and N. G. Grover, hydraulic engineer of 
the United States geological survey, who will 
discourse on water as a national asset. 





Ontario District Association Elects 


Port Hore, Ont., May 9.—The Lake Ontario 
and Trent Valley branch of the Ontario Re- 
tail Lumber Dealers’ Association held a fine 
meeting here April 29, with an attendance rep- 
resentative of nearly all of the district. R. P. 
White, of Belleville, was elected chairman, and 
W. M. Gilbert, of Oshawa, secretary. 

James Govan delivered an illustrated talk 
on “fire-safe” frame construction. The remain- 
der of the meeting was in the nature of an 
informal discussion of the dealers’ individual 
problems, and the general business situation. It 
was apparent, from this discussion, that a fairly 
satisfactory volume of trade is developing for 
the coming summer. No one is looking for 
extensive business activity, but apparently, the 
fear of an entire absence of building operations 
is without foundation. 

The next meeting of the association is to be 
held May 20 at Trenton, Ont. 











Long Island Salesmen's Association 
News 


Freeport, (L. I.) N. Y., May 9.—At the 
\pril meeting the Long Island Salesmen’s As- 
sociation, held at the Freeport Elks Club on 
April 26, Charlie Lutz, the new president, pre- 
sided. George M. Stevens, chairman of the 
Long Island Dealers’ Association, was the guest 
of the evening and addressed the salesmen on 
a wide and varied number of topics. A novel 
feature, started two years ago, will be con- 
tinued by Chairman Lutz. This consists of the 
appointment at each meeting, of two 10-minute 
speakers from the membership. William Dam- 
mann and Roland Delano were appointed to 
address the May meeting. 





Activities of Pennsylvania Associa- 
tions 


PHILADELPHIA, PaA., May 10.—At the April 
meeting of the board of directors of the Penn- 
sylvania Lumbermen’s Association the following 
directors representing county units in Maryland, 
Delaware, New Jersey and Eastern Pennsyl- 
vania, were present: President, James T. Elia- 
son, jr., J. E. Smith, jr., Alfred Hagen, Samuel 
C. Clark, J. E. Wall, William C. Corddry, C. J. 
Schilbe, J. Fred Sener, R. T. Barnes, S. L. 
Shanaman, Carlton Hughes, David Broscious, 
and Joseph Broscious. 

Reports from the delegates representing the 
units in these States indicate that business for 
the first three months of 1932 fell between 15 
and 20 percent below last year. The directors 
approved a trust fund bill which is being intro- 
duced in the legislatures of Maryland, Pennsyl- 
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Co PACIFIC COAST Co 





Have You Ever 
Been West of the 
Cascade Mountains 


from British Columbia and Vancouver Island to 
Southern Oregon? 


You know that’s the territory known as the Fir 
Belt where hundreds of sawmills are cutting all 
lumber items in Douglas Fir. 


Are you familiar enough with these mills to 
know exactly where to place your orders and 
receive just the stock you want? 


Take Guesswork Out 
of Lumber Buying 


We have our own personal representative-buyer 
traveling CONSTANTLY among these mills. He 
knows where to place your orders mest advan- 
tageously and how to satisfactorily fill your 
orders. 


Avail yourself now of our service and let us 
prove that here is a source of supply you can 
depend upon all the time. 


M.A.Wyman Lumber Co. 


907-8 White Bldg. Seattle, Wash. 


MEMBER NATIONAL - AMERICAN 
WHOLESALE LUMBER ASSOCIATION 











Willamette 





for lumber, pulp, 
steel, pipe, tile, etc. 


Willamette-Ersted C 


Portland, Oregon Seattle, Wash. Peorix New York City, 





K. D.Window and Door Frames 
Also Frame parts 
Garage Doors House Doors 
Cut Door Stock 
Plywood or Veneer Panels. 


Porch Columns 
Porch Newels Porch Rails 
Balusters and Baluster Stock. 


Straight cars or mixed with 
yard stock. 
John D. Collins Lumber Co. 
White Bidg., SEATTLE, WASH. 


We Can 











BOOKS—BOOKS—B0O0KS—Here’s theplace 


to get them. Write now for catalog. 
American Lumberman, 431 S. Dearborn St., Chicago 
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vania, Delaware and New Jersey. The plan to 
have a statistical bureau for the association was 
also approved. 

It was decided to hold the semi-annual meet- 
ing at Skytop Lodge, in the Poconos of Penn- 
sylvania on July 15, 16 and 17, 


The Lumbermen’s Exchange of Philadelphia 
at its May meeting adopted three resolutions 
favoring legislation placing motor trucks, bus 


and waterborne traffic under such reasonable 
charge and regulations by [lederal and State 
authority as may be necessary to have them 


bear their proportionate share of the cost of 
public improvements; and endorsed a_ similar 
resolution of the National-American Wholesale 
Lumber Association. 





Loadings of Revenue Freight 


\ report of the 
\merican Railway 
revenue freight 
ended April 30, 


the 
the 
weeks 


car service division of 
Association shows that 
loadings for the two 
1932, totaled 1,116,392 
follows: Forest products, 39,747 
crease of 156 cars above the 
two weeks ended April 16): 
livestock, 39,879 cars: coal. 


6,618 ¢ ore, 7,942 


cars as 
cars (an in 
amount for the 
grain, 64,000 cars; 
184,123 cars; coke, 
ars; cars; merchandise, 370,- 
142 cars and miscellaneous, 403,941 cars. The 
total loadings for the two weeks ended April 
30 show an increase of 4,857 cars above the 
amount for the two weeks ended April 16. 


Co PACIFIC COAST Co 


The Polleys 
Lumber Co. 


Manufacturers of 
Ponderosa 
Pine 








Dry Selects 


General Offices and Mills: 
Missoula, Mont. 


Shipments via N. P. 
and Milwaukee Rys. 














Our Main Lumber Business 
Our Real Lumber Business is 


LONG TIMBERS! 


and it always has been! We know our 
business, yet we charge no more! 


OSTRANDER Bisrets 


TIMBER CO. 
OSTRANDER, WASH. 
“The original long timber mill.” 
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BUSINESS CHANGES, INCORPORATIONS, ETC. 








Incorporations 


\LABAMA Birmingham—Oden-Elliott Lumber 
Co incorporated. 

CALIFORNIA Los Angeles—Herzog Lumber & 
Door Co., capital, $100,000; old concern 

Los Angeles—Community Lumber Co.; $75,000; 
J M. Swope interested 

Los Angeles—Yellow Pine Holding Co.; 200,000 
shares, no par S. E. Yount interested 

FLORIDA Perry—Suwanee River Cypress Co., 


incorporated; F. J 
MARYLAND 


Shippen interested 


Colonial Hardwood 


Hagerstown 


Corporation; 350 shares, $100 par; Stewart Detrick 
intereste: 

Hebbville Laure! Lumber Co.,; 00 shares no 
pat Albert Bush, et al 

MASSACHUSETTS Boston—Northeastern Lum 
bye Service, 1,000 shares; George R. Ross, 16 Car 
uth St., interested 

MICHIGAN Detroit Lumber Dealers Sales Cor- 
oration, incorporated 

Detroit Package Improvement C« capital, 2,000 
shares, $7 and 8,000 shares at 12a to manu 
facture packing boxes et 1700 Penobscot Bldg. 
Jackson—Gunnison Lum er Co $26,000; old con 

Mulliken—cC. J. McNaughton & Co.; $50,000; lum- 
er ind grain; old concern. 

Pliymouth—Plymouth Lumber & Coal Co. de 

ising from $75,000 to $40,000 

MINNESOTA St. Paul—Endgrain F'loor Co., in 

porated under Delaware laws 

NEW YORK. Buffalo—Hans Lumber & Millwork, 
incorporated; timber and lumber yards; $26,000 
Peter Hans, 32 Gladstone Dr 

Jamaica—Ellston Millwork Co $20,000 Morris 


Bloomgarden, 120 Jamaica 
New York Crescent Box 
reasing fron $10,000 to $ 

MeMillen Co 


Ave, interested 

Mfg. Corporation in- 
‘Oooo 

oche incorporated; 


( coneern, milly 





R 
| 
Ss d Prolucts, incorporated; 


gon OOO 





NORTH CAROLINA Columbia—Roof Lumber 
& Supply Co 2° 000 general lumber and building 
upply business; D. W R president 

OKLAHOMA Tulsa—Tyler Cabinet & Mill 
Works, incorporated 

“vville Deaton & 





OREGON Che Brandes Lum- 








rT Co.; capital, $25,000; tumber and sawmill; O. ¢ 
Brandes, et al 

La Grande Bowman-Hicks Lumber Co capital 
$9 200.000; old concern 1ieadquarters in Kansas 
cC 

Lak ew Lakeview Pine Lumber Co.; capital, 
$1] oo old concern 

Portland nry D. Da Lu er Co capital, 
$10,000; old concern 

PENNSYLVANIA Philadelphia D'Angelo Bros 
neo! ted $5,000 old concern, lumber and 
building materials 55 E. Bringhurst 

VIRGINIA Abingdon—Consolidated Sales Cor- 
poration; lumber; Samuel I iaffer Hagerstow! 


Mad interested 


WASHINGTON Granite Fall Ozark Lumber 
Co $5,000; S$ W Barker ¢ i sawmill and 
logging 

WEST VIRGINIA Bluefield—Bailey Lumber Co., 
i West Virginia corporation, granted certificate of 


building 
Dunn as 
interested 


manufacture, buy and sell 
Wytheville, Va... with W B 
yney, of Bluefield 


authority to 
iterials at 

igent; C. I 

WISCTONSIN Glenw 


(fo. ; $30,000; 


Che , 
od (‘ity Gle 
old concern, 


nwood City 
L, 


miber 


New Ventures 


ALABAMA Mobile- 


wholesale 


Stewart-Smith Lumber Co., 


ARKANSAS Kingsland A B. Robertson and 
A. M. Davis have started a sawmill. 

CALIFORNIA Pico teliable Lumber Co.; re- 
tail: L. W. and M. W. Read 

Venice—Pioneer Hardwood Floor Co.; 757 Brooks 
Ave.; Edw. B. Hansen, mer. 


KANSAS 
Neosho 


Lyndon—Lyndon Lumber Co.; 
tapids—Branch lumber yard 


new. 
opened hy 


Thomas Lumber Co., of Emporia; also handles 
cement, glass, paint etc.: Claude Lytle, mer. 

KENTUCKY. Louisville—Yost-Sullivan Lumber 
Co.; hardwoods and white pine; Sixth and Hill 
sts.; Jack Yost and William P. Sullivan. 


LOUISIANA New Orleans—Standard Export 


Lumber Co. adding hardwood dept. 

MINNESOTA. International Falls—Rainy Lake 
Lumber Co. will open yard. 

Isle—-Builders Lumber Co.; new. 

MISSISSIPPI. Magee—Floyd Harrington, for- 
merly with Elton Lumber Co., Piney Woods, open- 
ing yard in Magee. : 

Carrollton—Cousins Lumber Co., paints and lum- 
ber. 


Jameson—J. R. Somerville opening yard; building 
sheds 


Thayer—South Missouri Lumber Co, opening yard 


NEW MEXICO. Tucumeari-—-Pearson Lumber 
Co.; new yard, 

NORTH CAROLINA. Asheville—Atkinson-Smith 
Lumber Co, (Inc.) opening lumber and hardwood 


business; 49 E, College 
OREGON, Coquille—Henry 
in logging business. 
Grants Pass—George L. 
tail. 
Portland—Wes bE. 


St. 


Adolphsen engaging 


Jantzer Lumber Co.; re- 


Verd Lumber Service Co,; 


wholesale 
Portland 


Sales 
1408 


and commission; Terminal 
Acme Box Mfg. Co.; 


Bldg 
Killings- 


worth Ave.; E. Reinhart, J. H,. Dunkin and 
EK. T. Bolen 

Portland—J. W Copeland Yards; lumber and 
building materials; E, 2nd and Main Sts.; re- 


modeling buildings. 
Portland—A. E. Peterson 

ing business at 52nd 
PENNSYLVANIA. 

Supply Co.; 5 


engaged in woodwork- 


and Sandy Blvd. 
Philadelphia Derr-Gibbons 
Glenwood Ave.; John H. Derr. 


SOUTH CAROLINA. Kingstree Veneer plant to 
be installed by Drexell Furniture Co., of Drexell, 
N. C.; plant to be erected 


WASHINGTON 
Lumber Co.; retail 
WISCONSIN Necedah—F. M 
idding builders’ hardware and 


Aberdeen—Anderson- Middleton 
Reed 


paint. 


Lumber Co 


New Mills and Equipment 


IDAHO 
and C, E, 


Priest River W. A. Ross, W. D. Raven 
Douglass will erect a shingle mill 


MISSISSIPPI Hattiesburg—United Box Co., S.I 
Rund, mer., installing machinery for making 
crates, hampers and baskets 


NORTH CAROLINA Burlington—J. F. Thomp- 


son plans addition of machinery for manufacture 
of small items from short lengths 

OREGON Banks—Dixon & Howitt are estab- 
lishing a new sawmill. 

Lakeview W. D. Starbird and R. S. Adams will 
erect a sawmill near here 

Oregon City Q. E Gwynne will open sawmill in 
Clarks district near here, 

PENNSYLVANIA New Castle—Citizens Lum 
ber Co. will reduild plant recently destroyed by 
fire planing mill machinery to be installed 

SOUTH CAROLINA Conway—wW. A. Stilley and 
son are erecting plywood plant; machinery or- 
dered 

Georgetown—Rankin & Ryson will rebuild burned 
lumber mill 

Ridgeland—Langford & Ellis Lumber Co. will 
rebuild mill recently burned. 

WASHINGTON Tacoma—Puget Sound Manu- 


Co., woodworking, 100x125 ft 


Paul Ave. 


facturing 
plant at 1123 St 


rebuilding 


Business Changes 


CALIFORNIA. 
Wrecking 
Sons Co 


Lumber & 
Lincoln & 


United 
name to H 


Berkeley 
Market changing 


Long Beach—Atlas Lumber Co, (Ltd.) succeeded 
by M. E. Downey Lumber Co, 
Oakland—P. R. Duner sold interest in Duner- 


Matheny Sash & Door Co. to C. B. Matheny. 

San Francisco—Fruit Growers Supply Co. moving 
umber and package business from 1 Montgomery 
St. to 111 Sutter St. 


Steamboat 
purchased 


COLORADO. 
Lumber Co. has 


Steamboat 
building 


Springs 
the business, 


and stock of the Stukey Lumber Co. 
FLORIDA Leesburg—Leesburg Lumber Co. suc- 
ceeded by Wilson Lumber Co 
Lakeland—Sneed-McGinnes Lumber Co, changing 
name to The McGinnis Lumber & Supply Co 
Midway Midway Hardwood Co. moving to 
Blountstown, Fla. 


ILLINOIS Stonington—Owen-Huff Lumber Co 


succeeded by Stonington Lumber Co, 
INDIANA. Huntertown—Huntertown 
changing name to Huntertown Grain & 


Grain Co 
Lumber Co 


KANSAS. LeRoy—Finley Lumber Co, headquar- 
ters being moved from LeRoy to Moran, Kan 
Plains—Star Lumber Co. sold local yard to Home 


Lumber & Supply Co. 

LOUISIANA. Jocalusa—General Box Co. sold 
local plant to J. H. Switzer. 

MINNESOTA, Buffalo Lake 3uffalo Lake Hard- 


ware & Lumber Co. succeeded by Stearns Lumber 
Co. 

Minneapolis—Canton Lumber Sales Co, moving 
to 4637 lith Ave. S&S. 

Minneapolis—Central Cabinet Co. succeeded by 


607 S. 5th St. 
Lumber Co. 


Chas. Arano Co., 
Stewart—Stearns 
Stewart Lumber Co. 

MISSOURI. Kansas City—Burd-Johnson-Miles J 


succeeded by 


Lumber Co.; Mark Miles sold interest. : 4 
Mosby—Mosby Lumber Co, sold to Riner Lumber 
Co, 
NEBRASKA. Holdredge — Perry-Sheets _ local 


been sold as reported. The company, 
Holdredge, has sold | 

yards, 

owner of 


yard has not 
which has its headquarters in 
its Beaver City and Lebanon 

Oshkosh—Marley Brown, 


the Platte 


Valley Lumber Co., has purchased the business of 

the Oshkosh Hardware Co, i 
NEW YORK. New York—Frost V. Davis Lum-§ 

ber Co. moving to 30 Church St. b 
OHIO. Mogadore—Franklin Bros., lumber and 


builders’ supply dealers of Akron, have purchased 


at receiver's sale the entire stocks of lumber. § 
building supplies, paints etc. of Mogadore Lumber 
& Supply Co. 

Sebring—The Peoples Lumber Co. has announced | 
its retirement from business. The entire stock of 
building materials, hardware, paints, lumber etc § 
is being disposed of at a cash and free delivery 
sale. 

OKLAHOMA. Shawnee—Taylor Lumber 


taken over by T. J. Stewart Lumber Co. 
Tryon—Lynch Davidson & Co. succeeded Dy 

Southland Lumber Co. 
Tulsa—Kiowa Lumber Co., 


Co., E 


of Oklahoma City, 
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has purchased the yard and stock of Tulsa Lum- 


per Co., 415 E, 13th St., making 12 yards in its 
line. a se 4 , 

Tulsa The old Robinson Planing Mill, 13th Place 
and Lewis Ave., has been reopened under name of 


Marvin Planing Mill, Ira Marvin, manager and 
owner. 

OREGON. Portland—E. T. Bolen has retired 
from the St. Johns Mfg. Co., wood products, 50 


N. Bradford St. 
Portland Henry D. 
Bidg., nas changed 
ducts Co 
Rainier—A. E,. Veatch 
on Clatskanie River 
PENNSYLVANIA. 
Shearer & Son will 
on July 1 
SOUTH DAKOTA, 
succeeded by J. F. 
TENNESSEE. 


Davis 
its name 


Lumber Co., Failing 
to Davis Forest Pro- 
has sold 
to Grant Girt. 

Philadelphia — Samuel H, 
move to Atlantic City, N. J., 


his shingle mill 


Corsica—Corsica 
Anderson Lumber 
Memphis—R. F. Carr Lumber Co. 


Lumber Co, 
Co. 


moving to Jasper, Ala 
Troy—Troy Lumber Co.; Thel Taylor has sold 
his interest to Maxey Moffatt, of Louisville, Ky., 


Homer Clark, of Troy, and P. W. Moffatt, jr., of 
Charleston, W. Va., and will be connected with the 


Union City Lumber Co., Union City, Tenn. P. W. 
Moffatt, jr., will be manager of the Troy yard, 

TEXAS Aubrey Leeper & Baldwin (Inc.) sold 
to Leeper Lumber Co, 

Houston—Citizens Lunber & Building Co. chang- 
ing name to T, . Spencer Lumber Co, 

Luling—Pickering Lumber Sales Co. sold local 
vard to J. W. Buchanan, formerly manager of the 
Lynch Davidson yard, 

Sweetwater—C. H. Alston Lumber Co, sold to 
Burton-Lingo Co, 

VERMONT. Bellows Falls—A. M. Bragg Lum- 


Bragg Lumber 
Seattle—M. R. 


ber Co. succeeded by 

WASHINGTON. 
& Shingle Co. moving 
Bldg. 


Corporation. 


Smith Lumber 


to 55 17 White-Henry-Stuart 




















Tacoma Northwest Woodworking Co. 
changed name to Northwest Door Co, 
Vancouver Evergreen Lumber Co. 
Parr Lumber Co, 
WISCONSIN. 
ceeded by Kain-Lampert 
Twin Lakes 
sin (Ine,) 
ber Co. 


CANADA. BRITISH COLUMBIA. New West- 
iinster—Hammond Cedar Co. (Ltd.) moving head- 
quarters and sales office to Hammond, B. C, 


has 
succeeded by 
Augusta—O,. & N. Lumber Co. 
Lumber Co. 

Harbaugh Lumber Co. of Wiscon- 
succeeded by Chas. N. Harbaugh Lum- 


suc- 


Casualti 

asualties 

_ALABAMA., Montgomery—Montgomery Stave & 
Cooperage Co., loss by fire between $80,000 and 
$90,000 Plant destroyed. 


ARKANSAS. Nashville—Nashville Mfg. Co., box 
factory destroyed; loss, $10,000; no insurance. V. 
Farrar, mer. 
GEORGIA 
$10,000; yard 
Valdosta 


Blakely—Hall 
destroyed. 
: Georgia Lumber & Supply Co., 
fire; dry kilns and lumber destroyed. 
IOWA. Hornick—J. F. 
loss by fire, $20,000. 
Reinbeck—Hettler Lumber Co., loss by fire, $8,500. 
MASSACHUSETTS. Reading—Otis P. 
& Son, loss by fire in box factory, $30,000. 


Lumber Co.,  1oss, 


loss by 


Anderson Lumber Co., 





Symonds 


MICHIGAN. Menominee—Crawford Mfg. Co., 
loss by fire in box plant, $10,000. 

,5t. Clair—John Katzler & Son, loss by fire, 
25,000. 

NEW JERSRY. 


g Englewood—Northern Valley 
Supply Co., loss by fire, $25,000. 

_ Pine Brook—Pine Brook Lumber Co., loss by 
fire, $60,000. 





The Classified Ads Offer 
Biggest “Coverage” in the 
Lumber World 
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NEW YORK. Brooklyn—New Lots Sash & Door 


Co., loss by fire, $50,000. 
OHIO. Piqua—Piqua Handle & Mfg. Co., loss 
by fire, $30,000. 


OKLAHOMA, Woodville—Lingo-Leeper Lumber 


Co., loss by fire, $20,000. 

ORBGON. Eugene—Eugene Excelsior Co., loss 
by fire, $10,000; C. O. Peterson, mer. 

Medford—Rogue River Lumber Co., loss by fire, 
$40,000. 

PENNSYLVANIA. LGiglerville—Lawver Lumber 


Mill destroyed by 
Lawver, 


fire; 
will rebuild. 


loss, $30,000; owner, E. L. 


Ridzgeway—Hyde-Murymhy Co., loss by fire, 
$100,000; yard destroyed, 

YORK—John H. Meyers & Son, loss by fire, 
$100,000; mill and yard destroyed. 

SOUTH CAROLINA. St. Stephens—Brooklyn 
Cooperage Co., loss by fire, $75,000. 








New Device Shuts Any Case- 
ment Sash Very Tightly 


A considerable experience with weatherproof- 
ing homes has led the Southern Weatherstrip 
Co., of Orlando, Fla., to see the need for some 
means of so closing casement windows that they 
will give full protection, such means _ being 
especially desirable in cases where the sash has 
become badly warped. 

It has been successful in developing a device 
for closing such casement sash tightly, this 
being covered by patent already granted and 
others pending. This device exerts a 
pull of from one to thirty pounds, and 
will therefore close any casement sash, 
or pair of casement sash, regardless of 
how badly they are warped. 

A nice thing about this casement top 
closer is that it is inconspicuous, as it 
operates between the sash and the inside 
screen, and so does not interfere with 
drapes or shades. A pair of sash that 
interlock require only one such closer. 

The size of the device is of course 
much exaggerated, in proportion to the 
size of the window, in the sketch repro- 
duced herewith, of a casement hinged 
on the right, which is intended to show 
clearly the way in which it operates. 
The mechanism attached to the sill of 
the opening in this sketch is the usual 
form of casement hardware, which oper- 
ates through the screen to open the 
casement or close it. When the case- 
ment has been pulled to, the patented 
top closer is operated to give an abso- 
lutely weatherproof fit. 

The handle F exerts a pull (through 
E, D and C) on the part B (all these 
parts being attached to the frame), and B has 
a horizontally pivoted finger, which finger enters 
into an opening in A (which is attached to the 
sash), so that an upward pull of the handle I 
is translated into entrance of the finger into A 
and a pull on A that draws the sash tight. This 
device is receiving a hearty welcome from re- 
tail lumber and building material dealers and 
from builders, as it easily and effectively over- 
comes a troublesome feature frequently in- 
countered in casement windows, especially in the 
South. This device is being manufactured in 
the plant of the Atlas Manufacturing Co. in 
Orlando, 


Tells of New Rounded Belt 


In an attractively printed folder, J. E. Rhoads 
& Sons, with factory at Wilmington, Del., and 
offices in various cities, call attention to their 
new Tannate special rounded belt. This belt, 
which the manufacturers claim lowers power 
transmission costs, has been developed after 
two years of intensive tests in the laboratory, 
and is said to have an average life of 20 per- 
cent longer in running hours than the average 
life of the nearest competing belt. The new 
product is made from carefully selected hides 
and with a special tannage recently developed. 
Twenty-five different materials go into its pro- 
duction. This Tannate special belt is packaged 
in a specially designed container from which 
it can be unwound without removing the spool 
from the box. Thus the belt is kept clean and 
yet is easily accessible. 
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Co PACIFIC COAST CH 


Klamath 


Ponderosa 
Pine 











Quality Timber From 
Famous Klamath District 


Note the size of the logs shown aboveand you'll 
readily understand why we offer buyers such 
high quality, soft-textured lumber. We can guar- 
antee you a dependable source of supply for 
years to come and supply anything you need in 


SELECTS AND COMMON 
S4S OR ROUGH 
SHOP and BOX 


Get our quotations now. 


Crater Lake = 
Lumber Co. 


SPRAGUE RIVER, ORE. 
Huntington Taylor 


GENERAL MANAGER 

















SURETY BOND BRAND 
“PROTECT-WRAPT” 

Red Cedar Bevel and Bungalow Siding 
and Surety Bond Brand Shingles are 
SUPERLATIVE QUALITY 
NATIONALLY ADVERTISED 
EASIEST TO RESELL 
Anything in Cedar, and—through our 
Coast connections—any mixture of Fir, 


Hemlock and Cedar 


BRATLIE BROS. MILL CO. 
RIDGEFIELD, WASH. 














Feather River Lumber Co. 


Delleker, Plumas Co., Calif. 


Manufacturers of 


Feather River Canyon 

Soft California 
Pine 

White Fir 


Incense Cedar 





Annual Capacity 60,000,000 Feet. 
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Co PORTLAND, ORE. C3 





STRAIGHT OR MIXED 
CAR SERVICE 


Order anything you need in: 


CEDAR SIDING 
SHINGLES 
CAR MATERIAL 





Send us your orders and inquiries. 


THE GRISWOLD LUMBER CO. 
Portland, Ore. 
MILLS AT: Carlton and Philomath, Oregon 











YELLOW FIR 


Flooring Siding Ceiling 
Finish Mouldings 
Thick Clears 


Factory and Industrial Stock 
Fir Plywood 


SPRUCE CEDAR 


WESTERN PINE 


and HEMLOCK 


Sullivan 


Lumber©. 
PORTLAND, 
OREGON 


Portland, Ore. 


WE believe 
that there is 
no other hote! in 


the entire United 
States more hand- 


Se.) 


somely furnishedor 
that offers more to 
the traveler. 


2 ONS OF" OE 


i ees. Yeas Se 8 


Sos 


Keller and Boyd 
Owner: and 


Operz.tors 














Baughman’s Buyer 
and Seller 


A well known calculator for standard lumber sizes 
to which is appended a considerable number of use- 
ful miscellaneous tables. All editions have full cut- 
in index. Desk size, 300 pages, 5x7 inches, red water- 
grained flexible leather, $4.00; black seal grain, $5.00; 

lue morocco leather, gilt edges, $6.00; brown imita- 
tion leather, $3.00. Pocket edition, 3x6 inches, 
with cut-in indexes. 


dn Silk Cloth, $1.50; Red Leather, $2.00 
Blue Morocco with Gilt Edge, $3.00 


FOR SALE BY 


American Lumberman 
431 So. Dearborn St., Chicago, III. 
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Market News from Anjet 


Portland, Ore. 


Tariff—The lumber industry here was much 
interested in the progress of the proposed 
lumber tariff, at the nation’s capital, expect- 
ing that a $3 differential in favor of the 
home product will insure a heavier domestic 
business. 


West Coast Woods—The consensus of lum- 
bermen here is that April was a better busi- 
ness month than March, and better than 
April of a year ago. It is expected that as 


soon as the middle States have more favor- 


able weather, there will be more orders. 
Douglas Fir—The market is quiet, with 
foreign buyers only slightly interested. This 


is the rainy season in Japan, when lumber 
purchases are restricted. South America is 
buying parcels now and then and Europe is 
in the market for some clears. Atlantic 
coast business is quiet. California business 
is dull, 


Western Pines business is 
satisfactory than fir and spruce, 
the volume is light compared with 
but holding fairly steady. 


probably more 
although 
normal, 


Spruce markets are quiet, after a short 
spurt. France and Scotland are the two best 
foreign markets, each taking a certain quan- 
tity at fairly regular intervals. Domestic 
business is off. 


Aberdeen-Hoquiam, Wash. 


West Coast Woods.—The Donovan Lumber 
Co.’s mill No. 2 will resume operations May 2, 
after a year of idleness, and 150 men, prac- 


tically all former employees, will be given 
work; the mill will operate on a one-shift 
basis. Other mills operating are: In Aber- 
deen, the Michigan Lumber Co., the BEB K. 
Bishop Mill Co., E. C. Miller Cedar Lumber 
Co. and Sehafer Bros. mill No. 4. In 


Hoquiam, the Robert Grays Shingle Co. has 
been operating to fill a few orders, employ- 


ing 75 men. The Clemons Logging Co.'s 
camp, near Elbourne, is putting on 150 men, 
and it is planned to operate two camps to 


capacity until about July 4. 


Seattle, Wash. 


West Coast Woods—There has been no im- 
provement in business. The industry is pre- 
paring to continue the curtailment in effect 
for many months. Progress of efforts to in- 
clude a $3 tariff on lumber, now at issue in 
Congress, is being watched both closely and 
hopefully here. Inclusion of this tariff, it is 
felt, undoubtedly will help revive business. 


Rail—Shippers say only a small amount of 
business is trickling in from scattered points. 
Some declare the volume is about the same 
as it was two weeks ago; some report less. 
One wholesaler reported evidence of business 
opening up in northern New York State. An 
inquiry from this source sought all-rail ship- 
ment price. As this came from back-haul 
territory, it indicates very low stocks, and 
immediate need of lumber. Mixed cars of 
uppers for all-rail shipment are sought. 


Intercoastal—The Atlantic coast is worried 
as to whether the $10 rate will be main- 
tained. Its maintenance will depend upon 
the action of three lines, it is declared here. 
So far, no tramp tonnage has been available 
here. Volume of lumber moving to the At- 
lanta coast is less. Prices on uppers here 
are practically unchanged, but common lum- 
ber is weaker. Mill stocks, except of dimen- 
sion, are pretty badly broken. 


Export—Japanese buying is less than it 
was two weeks ago. Practically no cargo is 
being offered, so that there is a large sur- 
plus of tonnage. oxpectation of a change in 
the duty is somewhat responsible for buyers 
holding off. Baby squares are being shipped 
on a rate of $3.75, and large squares for $4. 
Lumber consigned to China and held up dur- 
ing the recent hostilities at Shanghai, is now 
being moved and slowly absorbed, Some busi- 


ness has been placed from northern Chinese 
ports. A few inquiries have come from 
Australia for clear fir and hemlock. The east 
coast of South America is ordering small 
quantities of lumber. The markets of Great 
Britain and the Continent continue quiet, as 
is normal at this time of year. A great deal 
of space is available for European shipments, 





Shingles—Stocks continue 
improved a little. There is 
for XXXXX. In spite of a big reduction in 
stocks, prices are slightly weaker. About 
fifty shingle machines are starting up. 


low, with sales 
a good demand 


Logs—A May 1 inventory of logs in Puget 
Sound reveals a gain over March of 57,000,- 
000 feet. In round numbers, stocks available 
were: Fir—108,000,000 feet; cedar—20,000,000 
feet; hemlock—31,000,000 feet; spruce—1l,- 
000,000 feet, a total of 170,000,000 feet. Mill 
log requirements are, if anything, growing 
less, and a number of loggers now operating 
have taken off their buckers and fallers, and 
will close their camps as fast as down tim- 
ber is cleaned up. The gain in inventory 
will meet log requirements during the dry 
seasons of July and August, when it is un- 
likely that many logs will be produced, be- 
cause of fire hazard. Log prices have eased 
off slightly. Top for fir appears to be $8, $12, 
and $16, with $7, $11, and $14 being the figure 
for most sales. Hemlock logs bring $9 and 
$11. Cedar top prices are $10 and $20. Low 
grade shingle logs bring around $9, and some 
sales of lumber cedar logs are believed to 
have been made at $19. 


Los Angeles, Calif. 


Receipts of 
California ports 


Cargo lumber at southern 
showed a marked increase 
during April, but the unsold stock at 
Pedro harbor has not increased. The 
shipments totaled but half of those for 
corresponding month of 1931. Buying is still 
light, and items in surplus are listed as 
1x6-inch No. 2, worked; 2x4-inch common, 
worked; 2x4-inch No. 2, worked; 2x4-inch 
No. 3, worked; 2x12-inch common, rough, and 
fir lath. 

Building is very quiet. Permits for April 
were far short of the preceding month's, and 
less than half those for the corresponding 
month of 1931. The month's total of $1,55 
814 is the lowest recorded for several years 


San Francisco, Calif. 


Receipts for the two weeks ending 
were: Fir, by boat from Oregon 
ington, 8,450,000 feet; pine, from 
California, 2,700,000 feet; redwood, by 
5,210,000 feet; total, 16,360,000 feet. 


May 9 


interior 
boat, 


Intercoastal Rate remains at $10 for June, 
no rate having yet been set for July. 


California Pine inquiries are coming in 
slowly, and prices remain steady. Mills are 
slowing down their operations, and there is 
no definite date being set for openings. If 
the mills do not open and there is a shortage 


Se OTR A 


RIT. 


San J 
April z 
the 


> 


and Wash- | 


i 


of lumber, foreign buyers will have to meet 
the prices set by American manufacturers.) 
English interests are slow to realize the 


change in the price situation, and have been 


making counter-offers that can not be ac- 
cepted. Australia is now buying in larger 
quantities, and the market there is in much 


better shape. South Africa is buying only 
small parcels, and inquiries have been slow. 
Argentina is now buying in larger quanti- 
ties, and this market is showing an _ up- 
ward turn. The mines of Chile have prac- 
tically stopped, so exportation of lumber to 
this territory is materially reduced. 
the west coast of South America is now at 
24 cents a hundred pounds on carload lots. 


Redwood continues to move slowly, but 
there have been several encouraging in- 
quiries of late. Mills are still running slowl, 
and are not setting any date for full opera- 
tion. Exporters report that some markets 
are beginning to make offers that 
turned into actual orders in the near future. 
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Australia still buys in large orders. For the 
first time in many months, Argentina is mak- 
ing inquiries. Chile is buying small quanti- 
ties for railway use, but this is the only 
business from the west coast. 

Hemlock shook material is moving in large 
quantities to Talara, where the International 
Petroleum Co. is now active in the shipment 


of alcohol, 
Buffalo, N. Y. 
Retail lumber trade has been unusually 
quiet G@uring the last month, showing little 


over the 
Building 


months immediately 
permit total was only 


improvement 
preceding. 





NEW DEVELOPMENTS AFFECTING 
THE LUMBER MARKETS 


New rail rates from Pacific Northwest 
to east of Illinois-Indiana line are effec- 
tive July 14.—See story page 52. 

Atlantic coast pool for unsold western 
stocks expires this week; stocks held 
have been reduced 60 percent since for- 
mation in February.—Boston, Mass. 

Only a few tramp-steamer cargoes of 
West Coast are arriving on Atlantic sea- 
board, and intercoastal rate holds firm at 
$10.—New York City. 

Stocks in what is normally back-haul 
territory are getting so low that yards 
inquire for quick transcontinental rail 
shipment.—Seattle, Wash. 

West Coast log stocks have increased, 
but camps are closing and surplus will be 


absorbed during fire-hazard shutdown, 
July-August.—Seattle, Wash. 
Pacifie Northwest supports, and Nia- 


gara area opposes, projected tariff in- 
crease.—Buffalo, N. Y., Portland, Ore., 
and Seattle and Tacoma, Wash. 


Rainy weather has held up southern 
pine shipments.—Kansas City, Mo. 

Georgia air dried roofers have sold, 
Georgia main line, for as low as $7.— 
Norfolk, Va. 

Improved western pine inquiry finds 
many items scarce and mill operation 
will be necessary to fill in stocks.— 
Spokane, Wash., Portland, Ore., New 
York City and Kansas City, Mo. 

Western pines are moving to East ex- 
clusively by rail, following withdrawal 
of mill-to-Pacifie rate—New York City. 

Foreign buyers offer unacceptably low 
prices for western pines.—San Francisco, 
Calif. 

Many items of Arkansas soft pine 
boards and dimension are scarce.—War- 
ren, Ark. 

Retail lumber sales in March, Minne- 
apolis and Kansas City districts, were off 
respectively 55 and 45 percent compared 
with last year’s.—Minneapolis, Minn., and 
Kansas City, Mo. 

_ Yards show more interest in buying.— 
Kansas City and St. Louis, Mo. 


Southern hardwood sellers encounter 
much low-priced competition from weak 
sellers—Louisville, Ky., and Cincinnati, 
Ohio. 

Light-hardwood rates across the At- 
lantic have been reduced 4 and 214 cents, 
to a basis 25 percent above rate on heavy. 
Present trans-atlantic rates on heavy 
hardwoods are continued through July.— 
Memphis, Tenn. 

Rough material rail rates in southern 
hardwood territory changed from weight 
to flat earload basis. Log-to-lumber re- 
shipping ratio revised.—Memphis, Tenn. 











$176,059, the smallest for any month in a 
number of years, 


Tariff—The prospects of a $3 duty on 
foreign lumber are not relished by members 
of the local lumber trade, who would be 
sorry to see such increased handicap placed 
against Canada. It would be a serious blow, 
it is said, to the mills in the northern pine 
trade, and would also be detrimental to the 
box industry hereabouts. Such an _ action 
would probably lead to retaliation on lumber 


from the United States, of which a large 
amount is used in Canada, including south- 
ern pine and hardwoods, 


Hardwood demand has not shown any espe- 


cial improvement, and most buyers are not 
interested beyond their immediate require- 
ments. Activity at woodworking plants has 
not picked up. There is very little buying 
for the needs of the automobile manufac- 
turers. Hardwoods from farmers’ woodlots 
are causing a good deal of competition in 


the market. 


Western Pines demand is on about the same 
scale as for several weeks. Dealers are hesi- 
tant about adding to their stocks. Prices 
are low enough to be attractive in ordinary 
times, but little interest is displayed. 


Northern Pine trade is slower than usual 
at this time of year. Industrial concerns are 
not operating at a rate that requires them to 
purchase much stock. Building is on a small 


_— Cincinnati, Ohio 


Hardwoods—Considerable complaint is still 
heard on the score of direct selling from 
southern hardwood mills to the consumer and 
retail customers of hardwood wholesalers, 
who say the market is flooded with circular 
listings, quoting $5@10 under local whole- 
sale prices. yeneral buying is in hand-to- 
mouth lots, and mostly of mixed carlot, fill-in 
orders from yards. 


Southern Pine—Prices are reported to be 
demoralized, with mills quoting direct to the 
trade almost without regard for values. 
Sales are few, as buyers are apparently hold- 
ing off until building shows more signs of 
starting. 

Cypress is very dull, with price conditions 
unimproved. Dealers report occasional or- 
ders for small lots of factory lumber, and a 
few lots of finish. Cornice lumber sales are 
much curtailed, 


Louisville, Ky. 


Southern Hardwood.—Inquiries have been 


much better over the last ten days. There 
have been some sales made, but business 
continues rather draggy, especially where 


the seller is making any effort toward price 
maintenance. Prices are weak. Some con- 
cerns are holding, but run into a lot of low- 
priced competition. Some operators contend 
that a lot of low-priced stuff in weak hands 
has been disposed of, and that there is an 
indication that better prices may prevail, al- 
though stumpage and labor are weak, and 
prices paid for country logs are the lowest 
in many years. There has been somewhat 
better release reported on old orders, includ- 
ing some that had been held for periods up 


to one year. Automobile demand remains 
dull, and radio plants are taking little. Ash, 
4/ to 10/4, is in better inquiry. Red oak is 


chiefly in FAS and No. 1 common. 
Sap gum in Nos. 1 and 2 common has been 
a trifle more active. There have been some 
inquiries for Nos. 1 and 2 common cottton- 
wood, but top grades are very quiet. Walnut 
is not selling well. Feelers for poplar have 
been better. Inquiry has continued fair for 
export woods, chiefly ash and red oak, inch 
stock, common and better, while some busi- 
ness has been booked. Veneers and plywoods 
have been rather quiet, and most plants are 
running only a little now and then. Cypress 
4/ and 6/4 stock, in select, shop and common, 
has been inquired for. 


wanted 


Prices f. 0. b. Louisville on inch stock re- 
main: White oak, FAS, $80@85 for Kentucky, 
$65 for southern; common, $40; quartered 
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You 
Can 
Increase Sales With 
CERTIFIED LUMBER 


Your customers are ''sold'"’ on trade 
marked, identified, guaranteed prod- 
ucts of all kinds. Then, why not also 
sell them trade marked lumber? 





Booth-Kelly Douglas Fir lumber is 
TRIPLY CERTIFIED for quality and 
grading — the trade mark of the 
West Coast Lumbermen's Associa- 
tion, the ''Tree-Mark'’ of the Na- 
tional Lumber Manufacturers Asso- 
ciation, and the figure ''20" which 
identifies the products of our mills. 
Put Booth-Kelly CERTIFIED lumber 
to work. It will build good will and 
increase your sales and profits. 


We are headquarters for Association Trade-Marked and 
Grade-Marked Douglas Fir Lumber. 


BeoctliAtell 
“LUMBER C 
EUGENE.O RE- 


TWO MILLS—SPRINGFIELD and WENDLING, ORE. 
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proven by its years 
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Dependable Wire a 


The one red-strand in Hercules 
Wire Rope is our guarantee that 
it isa product of the highest qual- 
ity. That it is a dependable and 
economical logging rope has been 


Established 1857. 


A. Leschen & Sons Rope Co. 
ST. LOUIS 


Denver 


AK 








of service in 






























































f A Little 
Gave Its Name to 


TAXICAB 


and was applied 













Taxicab is an abbreviation of taximeter-cab- 
riolet —avehicle carrying an instrument for 
automatically registering the tare. The name 
cabriolet is the diminutive of the French cab- 
riole, meaning “‘a leap” like that of a goat, 


because of its light, bounding motion. 
Cabriole came from the Italian capriola 
meaning “‘a somersaulr,"’ from Latin caper 
“a he-goat,”’ capra ‘‘a she-goat."’ There are 
thousands of such stories about the origins 
of English words in 


WEBSTER’S NEW 
INTERNATIONAL 
DICTIONARY 


“The Supreme Authority” 


Write for Free Booklet, which 
suggests how you may obtain a 
command of English through 
the knowledge of word 


WARREN AXE & TOOL CO. 
WARREN, PA. 
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white oak, FAS, Kentucky, $115; southern, 
$110; common, $55@57. Red oak, FAS, $60; 
common, $37@40. Poplar, FAS, northern, $75; 
southern, $60; saps and selects, northern, $60; 
southern, $40; No. 1 common, northern, $35@ 
40; southern, $28@30; 2-A, $23@25; 2-B, $17. 


Walnut, FAS, $160; select, $105; No. 1 com- 
mon, $65; No. 2, $32. Gum, FAS, sap, $32; 
common, $24; quartered sap, $36 and $26; 
plain red, $60 and $33. Ash, $55 and $30. 


Cottonwood, FAS, 6- to 12-inch, $28@30; 13- 
inch and wider, $39@40; common, $25. Mag- 
nolia, $40 and $30. Beech, log run, $30. 


Baltimore, Md. 


Southern Pine.—The market is quiet, and 
few inquiries are coming in. Stocks in the 
yards here are small and no efforts are being 
made to effect additions. North Carolina 
pine demand has not shown any marked im- 
provement, Curtailment in production is not 


reflected in a firmer price tone. Quotations 
are down to low levels. Stocks on the 
wharves here are very much reduced. 

Douglas Fir.—Demand is still very back- 
ward, and prices show no real improvement, 
There has been no change in ocean freight 
rates, 

Cypress.—The needs of users are held 





down to nominal proportions. Inquiry is con- 
fined entirely to imperative needs, with even 
high grade Gulf stocks in much restricted 
request. Mills are holding down production. 

Hardwoods.—Buyers are seemingly able to 
name virtually their own figures, and, despite 
curtailment in production, no difficulty is ex- 


perienced in filling orders. Foreign demand 
is dull, 
. 
St. Louis, Mo. 

Southern Pine volume continues to _ in- 
crease gradually, with country yard pur- 
chases considerably better. Some railroad 
business is likewise reported. Prices, how- 
ever, remain unchanged. No. 2 boards and 


shiplap, 8- and 10-inch, small-mill, are $16.50; 
large-mill, $18.50@19.50 for random loadings; 
$1 additional for specified loadings. No. 1 
dimension, 2x4-inch, 10- to 20-foot, small- 
mill stock, is $17.50@18.50; large-mill stock, 


$20.50@21.50; 8-, 9- and 10-foot, $16@17. 
Flooring, 1x4-inch, B&better flat grain, 
small-mill stock, is $24; large-mill stock, 
$25.50 @ 26.50 for random loading, with 


straight cars of 10- and 12-foot, $22@23; 16- 
foot and longer, $28.50@29.50. B&better car 
siding, 1x4-inch, 9-foot, is $27; 10-foot, $26. 
No. 1 common car lining, 1x6-inch, 16-foot, is 
$23@24; 18-foot, $26.50@27.50 for air dried 


stock; kiln dried stock, $2 additional. All 
above prices are f. o. b. St. Louis. 
West Coast representatives report. in- 


creased sales, particularly to country yards 
in mixed cars of fir, and increased city yard 
volume. Planing mill demand for Ponderosa 
pine items is larger. 

Hardwood volume is still reported at very 
low mark, with railroad ties being the only 
item on which purchases are reported in vol- 
ume. Purchases by automobile plants, furni- 
ture manufacturers and oak flooring pro- 
ducers are being placed in very limited quan- 
tities, 


Minneapolis, Minn. 


-In March, 519 retail yards sold 
2,379,000 board feet of lumber, the latest re- 
port of the ninth Federal Reserve district 
shows, as compared with 1,723,000 in Febru- 
ary, and 5,236,000 feet in March, 1931. At 492 
yards, stocks March 31 totaled 68,575,000 feet, 
as compared with 66,638,000 Feb. 29 and 81,- 
158,000 feet March 31, 1931. Total sales at 519 
retail yards in March amounted to $657,500, 
as compared with $626,700 in February. and 
$985,200 in March last year. Accounts and 
notes outstanding March 31 totaled $2,451,000, 
as compared with 2,848,600 Feb. 29, and 
$3,064,200 on March 31 last year. Cash col- 
lections at 323 yards amounted to $288,900 in 
March, $293,700 in February, and $418,700 in 
March, 1931. 


Northern Pine.—Although there has been a 
slight increase in actual orders, and a con- 
siderable increase in inquiries, no decided 
spurt in buying has been noted. Most orders 
are for filling out stocks in rural yards, al- 
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though the larger city yards in both St. Paul 
and Minnesota report more sales as spring 
building gains impetus. Little new construc- 
tion work is reported in smaller towns and 
in the country. At least one mill has re- 
sumed operations, but production is, and will 
continue to be, far below the figure for pre- 
vious years. Prices are fairly firm at quota- 
tions in effect for some months, although 
some special offerings are being made occa- 
sionally to meet competition in other sec- 
tions. Box and crating orders have shown a 
seasonal falling off, with other industrials 
buying only spasmodically. 

There has been considerable activity in 
the sash and door market recently, in the 
Twin Cities, but little rural building or mod- 
ernizing is in progress. 

The outstanding feature of the last two 
weeks has been the sharp upturn in northern 
white cedar sales. Farmers are purchasing 
many 33-inch posts, which for years have been 
considered a drug on the market. Low 
prices, combined with the necessity for re- 
pairs and new fencing, are cited as reasons 
for the sharp trade upturn. There has been 
little demand for poles and large posts. 


Macon, Ga. 


Georgia Roofers.—A marked increase _ in 
local construction has been some help to the 
roofer market. April building permits in this 


city alone were five times greater than in 
March. A better inquiry from the North, and 
the placing of some orders, is reported. The 
volume of orders is limited, and in many 
instances not up to expectations, but the 
trade appears to feel encouraged. 

Longleaf Pine manufacturers have been 
fighting forest fires and losses have been 


They are having a moderate 
their products. Railroads have 
most of the business, but 
beginning to dwindle. 


rather heavy. 
demand for 
been furnishing 
their orders are 


Southern Hardwoods.—Inquiries bear out 
previous reports that consumers’ stocks have 
been depleted. Orders continue in limited 
volume, notwithstanding the prevailing low 
prices. There has been considerable inquiry | 
for the gums and oak. Some buying has 
been made for export, though volume is far 
below seasonal, 


Kansas City, Mo. 


Retail.—Sales to yards have been pitifully 
small, as in most cases the retailers simply 
can’t move their stocks with any degree of 
regularity, and buy only as they are sold. 
Sales of lumber in board feet at 164 yards in 
the Southwest increased 31.3 percent in 
March, as compared to February, but were 
45.7 percent smaller than in March, 1931. 
Dollar sales of all materials increased 17.4 
percent for the month, but were 40.7 percent 
less than those of a year ago. From all re- 
ports, the current month will probably show 
a further shrinkage from last year’s figure. 
Stocks of lumber remain virtually unchanged 
since the early part of the year, although in 
most instances they are considerably lower 
than at the same time in 1931. 








Industrial demand is showing scant signs 
of revival. A few established customers con- 
tinue to buy on a hand-to-mouth scale, but 
the majority have curtailed production to 
such an extent that they are finding their 
old stocks sufficient to carry them. 


Seattered mills reported a better influx of 
orders, but volume is still far below normal, 
and even below the small volume sold last 
year. 

Southern pine mills report 
production, since 
insufficient in volume t0 


Southern Pine. 
no further increases in 
shipments were 
warrant it. 
the week over the entire Southwest was 47 
drawback to shipping. Most southern pine? 
mills, however, report improvement in book-7 
ings, although in many cases the increase 
was slight. Line yards displayed more inter 
est, and there is a possibility that some good 
bookings may result. Industrial demand i) 
still quiet, and there seems but little chanct) 
of any immediate improvement in this field. 





Western Pines.—Representatives of west 
ern pines mills have been advised that it has 





been necessary to increase production agail,— 
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due to an increase in orders and shortage of 
certain items. Nevertheless, prices are hold- 
ing firm. Yards are buying liberally, and 
there has been a persistently good railroad 
demand, 


Cypress.—Orders were received from widely 


scattered sources, but the total was very 
small. Supplies are liberal, and are a de- 
pressing influence on the market. 


Hardwoods.—Demand for hardwoods was 
not up to expectations. The motor car indus- 
try is buying modest amounts, but other in- 
dustrial consumers are showing scant in- 
terest. 

Douglas Fir.—Bookings were scattered and 
small last week. Supplies are quite liberal, 
and have a bearish effect upon the market. 
Prices have a weak undertone. 

Shingles and Lath.—There was very 
doing in shingles last week. Lath are 
Shipments of both items are small. 


little 
weak. 


Birmingham, Ala. 


Southern Pine.—Large mills continue to 
curtail production, and operators of small 
mills are now busy on farms, Reductions in 
operating time at large plants range from 
one hour a day to three days a week. Stocks 





in hands of mills are the lowest in twenty 
years. 

Prices of almost every item have slipped 
backward. Small-mill No. 2 and better 2x4- 


to 2x8-inch dimension went from $10 to $8@9, 





with $3 added for No. 1 common; and 2x10- 
and 2-12-inch were above $12, but now $10 
is high, and $11 for 2x12-inch. Shortleaf air 
dried is weakest. No. 2 flat grain flooring 
is $8 for 38-inch, and $9 for 4-inch in straight 
cars, and $1@2 is added for cars of more 
than five items; No. 3 is $4.50 for 1x3-inch 
and $5 for 1x4-inch; No. 1, 1x3- and 1x4- 
inch, suddenly dropped to $15.50 for straight 
cars, and $17.50 for mixed. B&better items 
in flooring, siding and ceiling are below $20. 
Finish, 1x6- and 1x8-inch, is $21; 1x10-inch 


is $23@30, and 1x12-inch, $25@40. 


tailroad demand is poor. Car siding and 
lining are within $1 of No. 1 flooring prices. 
Heart specification timbers, caps and guard 
rails are around $20 for 20-foot and under. 
Stringers, 7x16-inch and 8x16-inch, 27- to 30- 
foot, are $40 to $70. 


Yard Trade.—Birmingham building permits 
for April were the largest for the year, and 
exceeded those for any month of 1931. Yards 
as a rule have less than 5 percent of the 
amount of stock usually carried. Industrial 
and foundry plants are without stocks other 
than enough for immediate needs, and many 
former carlot buyers are placing piece orders 
with local dealers. Planing mills, sash and 
door plants, and pattern shops have bought 
pool cars of western pine, rather than try 
to use solid cars. 


Norfolk, Va. 


North Carolina Pine. 
slight turn for the better in 
All the buying done is from 
inquiries for mixed cars are very frequent. 
Prices continue weak. There is not a great 
deal of North Carolina pine being produced, 


and less will be produced in the future, for 
some 


has been a 
the market. 
necessity, and 


There 





more mills will have to close down 
before very long. 
There has been very little demand for 


4/4 edge B&better, either band or circular 
Sawn, although this item has been offered at 
very low prices. There is not very much 
difference in price between edge widths and 
mixed cars of stock widths. The wholesalers 
in the North and New England are not push- 


ing sales, but are trying to collect some old 
accounts. No interest has been shown re- 
cently in 4/4 No. 1 common boards, or 4/4 


B&better bark strips. Demand for rough and 
dressed bark strips may pick up, for prices 
should certainly attract. 

There has been a little better demand for 
4/4 edge box, air dried rough, as well as 
Stock box, and also for 6/4 edge box rough. 


Box makers do not show much interest in 
kiln dried lumber, because they can buy 
Pretty good air dried at less money. The 


total sales are light, and shipments are not 
Wanted quickly. There is very little demand 
for dressed and resawn pine, but some call 
for 5/ and 6/4 dressed poplar. Buyers look 
for exceptionally low prices. The retail 
yards are buying a little rough and dressed 
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stock box. 
low 


Prices on box lumber and other 


grade items are lower than they were 
thirty days ago. Crating stock has been 
moving slowly. 


Demand for mixed cars of flooring etc. has 
been far from heavy. Many inquiries call 
for kiln dried flooring, and air dried roofers 
or dressed framing, and this combination is 
hard to find. Demand for kiln dried and air 
dried roofers has been very light. Reports 
say that 6-inch air dried beaded roofers are 
being bought at $7 to $7.50 f. o. b. cars, 
Georgia Main Line. Most roofer mills prefer 
to sell on a delivered basis, to take advantage 
of light weights. 


Tacoma, Wash. 


West 


Coast Woods.—Inquiries from the 
middle West and along the Atlantic coast 
have picked up during the last week, lum- 
bermen here report. Buying for the rail 


trade continues to be in comparatively small 
quantities, and cars are badly mixed, indicat- 
ing that retail yards are reluctant to stock 
up heavily. Buying is largely for immediate 
delivery, too, but the volume has increased a 
little, lending some encouragement to manu- 
facturers, who believe they are in a strong 
position due to the low inventories at the 
mills. The West Coast association report in- 
dicates that inventories are about 19 percent 
below what they were at this time last year, 
and in many plants here the percentage of 
reduction is believed to be greater. 
At their regular meeting May 6, 
coma Lumbermen’s Club devoted all 
time for discussion to the lumber tariff 
question. Reports from Washington this 
week were very encouraging, and lumbermen 


the Ta- 
of the 


here feel confident that Congress will take 
some action to protect lumber and wood 
products 
7. 
Memphis, Tenn. 
Southern Hardwoods.— Demand has been 


running about 34 percent of normal for many 
weeks, and prices continue low. 


Domestic Market.—The 


best demand con- 
tinues to come from automobile manufac- 
turers, and body plants have been taking 


slightly more lumber, but on old orders, lit- 
tle new business being placed. Furniture 
manufacturers, who have been constantly in 


the market, are not taking as large a vol- 
ume. Box and crate manufacturers are tak- 
ing a fairly nice volume of low grades. 


There is slightly better demand from manu- 
facturers of sash and doors and interior trim. 
Demand from flooring manufacturers, for 





flooring oak, has shown a slight improve- 
ment. 
Export.—The best demand continues to 


come from overseas, with England leading in 
the buying. Sales to the United Kingdom 
during the last two weeks have been excep- 


tionally good, and vessels sailing for Eng- 
land are well filled for this season. Some 


vessels are booked full several days before 
sailing, particularly those going to London 
and Liverpool. Demand from continental 
Europe has shown some improvement. Prices 
are still low. Plain red oak is the item in 
best demand and is getting rather scarce. A 
slightly better demand for white oak is noted. 
Sales of ash are not as heavy as in previous 
weeks. There is a fairly good demand for 
dimension stock, particularly oak squares. 


Production continues about 25 percent of 


normal, and stocks are gradually being re- 
duced. Few mills are operating on regular 
schedule. 

Ocean Rates.— Extension through July, 
1932, of the present ocean rates on heavy 


hardwood lumber from all Gulf ports to the 
United Kingdom and principal continental 
ports, was announced last week by the 
United Kingdom and Continental conferences, 
according to the Phillips Forwarding Co., 
Memphis. On heavy hardwoods, the present 
rate to London, Liverpool, Manchester, Glas- 
gow, and Avonmouth is 25 cents; while to con- 
tinental ports such as Antwerp, Rotterdam, 
Amsterdam, Hamburg and Bremen rate is 30 
cents. On light hardwoods, however, the rate 
has been reduced, as a result of the efforts of 
the National Lumber Exporters’ Association, 
and will in the future be 25 percent over 
that on heavy hardwoods, as long as 25 per- 
cent of the rate does not exceed 10 cents a 
hundred pounds. To the United Kingdom 
ports mentioned above, rate on light hard- 
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Movement of Lumber 
From Yards Encouraging 


[By F. J. Caulkins] 

Boston, MAss., May 9.—Harking back to 
the period twelve years ago when Warren G. 
Harding was making his canvass for the Presi- 
dency, what might well be termed his campaign 
slogan “Back to Normalcy” was prophetic of a 
trend which is apparently coming to its final 
stages in the current year. The movement 
toward normalcy has been checked, first by an 
abnormal construction drive—1922 to 1926— 
which threw the lumber industry seriously out 
of line; and second by the stock market collapse 
in the fall of 1929, which has had an effect upon 
commercial and industrial activities without 
parallel in the records of the business life of 
the nation. Mr. Harding’s slogan stands today 
as the outstanding challenge to the business 
leaders of the country to adjust production and 
overhead costs to current normal requirements. 
The latest available figures covering building 
activity in Massachusetts, is for March, and 
shows the volume of permits issued in the 
39 cities and 16 larger towns in the State. 
These records relate almost wholly to muni- 
cipal and private construction and do not 


include State and Federal buildings, road 
construction or engineering contracts. They 


are significant therefore of the real trend of 
building activity. In March there was a drop 
of 17.5 percent when compared with Feb- 
ruary, and of 49.5 percent compared with 
March, 1931. <As to classes of construction 
represented by the March permits, 26.1 per- 
cent was for new residential buildings, 35.4 
percent non-residential, and 38.5 percent for 
remodelling and repairs. The big drop in 
March came from the rural districts, for 
19 of the 55 municipalities issued no permits, 
while 32 of the 55 showed an actual increase 


over February. The strikingly large per- 
centage of the total that is going into re- 
modelling and repairs is the joint answer 


to the remodelling campaign by the material 
dealers, and of the job-finding activities at 
all centers, in the interest of the jobless. 
This word “jobless” brings to mind the 
comment of a lumber operator from eastern 
Canada who was in Boston last week. He 
declared that the current wage scale for 
work in the woods was now down to $4 a 
week and board, as against a normal of $24 
to $30 a month in recent years. There was 
a real surplus of available labor for work 


in the woods, and he declared that it was 
not unusual for men to offer to join the 
woods crew without wage, as they were 


anxious to get under cover of the old bunk- 
house and be assured of three square meals 
each day. There is a big surplus of lumber- 
jacks in the woods sections of northern 
Maine and eastern Canada, due to heavy cur- 
tailment of current and prospective lumber 
production in those sections. 


Low Costs Encourage Building 

Current comment as to the movement of 
lumber from the yards is much more op- 
timistic than for many months, particularly 
at the large centers, for there has been a 
distinct gain in the volume of home construc- 
tion, due to the lower wage level of the 
building workers, and the very general feel- 
ing that building materials are at as low 
price range as will be reached in the next 
decade More than 200 delegates represent- 
ing twenty-seven crafts attended last week 
at Boston a semi-annual meeting of the 
Massachusetts Building Trades Council. Fol- 
lowing a two-day session, it was announced 
that the general feeling among the more 
conservative members was that a lower wage 
scale for building workers was inevitable. 
Eleven of the trades in Boston had already 
accepted a reduction, and most of the unions 
outside of the city have agreed to some form 
of wage modification. Some of the trades 
are dominated by radicals, who insist upon 
the retention of present scales and have or- 
dered strikes against reductions, but the 
feeling is that they will not secure material 
support for that position. The generally 
lower wage scale among building workers, 
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and the pressure to secure jobs for the job- 
less, coupled with easier money at the co- 
operative and savings banks for home loan- 
ing purposes, are the bright spots in the 
situation today. 


Loaning Agencies Form Pools 


Briefly, these two types of home loaning 
banks have each created a central bank at 
Boston. The latest is chartered as the Mu- 
tual Savings Central Fund (Inc.). Under the 
law approved March 2, each member bank 
is subject to a call by the Central Fund up 
to 3 percent of its total deposits. The initial 
call was for 5 percent of this 3 percent limit, 
which produced three million dollars in cash. 
This fund is now in this central “pool.” 
Should the entire 3 percent be called, it would 
produce a central fund of $65,000,000. This 
is not loaned direct to the home builder, but 
to the member bank upon adequate security, 
to enable the member bank to meet the call 
for mortgage money where its own free funds 
have been drawn down to the legal limit. 
The 227 co-operative banks in the State have 
a similar central organization in full opera- 
tion, bringing the potential resources of these 
two “funds” to approximately $130,000,000. 
These are classed as emergency laws, with a 
time limit of five years. Their value has 
already been demonstrated in many ways. 





The Doers and the Claimers 


When his son was entering Am- 
herst College, the late Dwight W. 
Morrow gave him this advice: 


Two kinds of people make up 
this world: One kind does things; 
the other kind claims credit for 
doing things. The second class is 
pretty well crowded, but there’s 
plenty of room for you in the first 
class. 





Recently a Massachusetts city had for many 
weeks failed to meet its payroll. When 
funds were secured and checks sent to all 
city employees, there was a persistent call 
upon a leading savings bank there to cash 
the checks. Rumors of a run on the bank 
spread and quickly caused an actual “run.” 
An emergency call upon the “Central Fund” 
resulted in rushing one million dollars in 
cash to the counters of the embarrassed bank 
and the run was promptly halted and order 
restored. 


All-New England Code Is for Big Cities 


That New England Conference of Building 
Commissioners, held at the Hotel Kenmore, 
Boston, on April 25-26 and 27, is now a mat- 
ter of history. In the matter of a standard 
building code for adoption in all cities and 
towns in New England, some progress was 
made. The interests of the lumber industry 
were closely followed by Frank Alcott, con- 
struction expert for the National Lumber 
Manufacturers’ Association, while Paul Col- 


lier, of Rochester, N. Y., manager of the 
Northeastern Retail Lumbermen’s Associa- 
tion, presented an excellent paper upon the 


present status of grade-marking, and the 
possibility of extending the practice to all 
corners of New England. He felt that the 
lumber industry approved the practice, and 
that its general adoption would lift lumber 
to a higher level in the esteem of the gen- 
eral public. The “code” was presented to 
the conference in the form of a 325-page 
“tentative draft,” upon which a formidable 
committee of experts has labored over a pe- 
riod of twenty months. There is no fine 
detail in the construction problems in a 
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class A city of the Boston type that has not 
received elaborate attention, but as _ very 
little lumber, and no wooden shingles on 
roofs, are used in Boston, the first reaction 
one gets from a casual reading of this tenta- 
tive draft is that it was designed exclusively 
for use in the fire zones of the larger cities, 
and in its present form has little or no 
application in the suburban cities, or the 
rural towns. 


Lumbermen Propose Amendments to Code 


On the day following adjournment of the 
conference, the Boston Lumber School held 
its April session in the evening in the Ken- 
dall Square Building, in Cambridge, at which 
Frank Alcott told the story of this new code 
from start to finish. It was patterned after 
the Pacific Coast Code, which had its first 
printing in 1927. Then came the Massachu- 
setts code in 1928, changed to an all-New 
England enterprise when the New England 
Building Officials Conference was formed a 
year later. At the conference in April every 
phase of modern construction methods was 
given a place in the program, and many of 
the technical lectures were illustrated by 
elaborate moving picture reels. Mr. Alcott 
was pleased to class this new proposed code 
as a “tentative Boston Code,” with little if 
any consideration for the great mass of home 
construction activities outside the large 
cities. There are many glaring errors in it 
that must be eliminated before it can be 
accepted as an all-New England code. He 
pointed out that no provision had been made 
for the so-called pre-fabricated house, now 
being delivered on the job ready to put to- 
gether. He declared that it would be a long 
time before the final draft of this New Eng- 
land code will be ready for adoption. Mr. 
Alcott, acting for the industry in general, 
and Granville Fuller, of Brighton, acting for 
the retail distributors of lumber, have filed 
with the code committee a series of sug- 
gested changes that will later be given con- 
sideration. 


Receipts from West Coast Are Restricted 

The status of West Coast cargo lumber in 
New England in general, and in the Boston 
area in particular, has undergone no _ im- 
portant changes within the last two weeks. 
Receipts at Boston terminals for April to- 
taled 5,098,357 feet, against 11,099,072 feet in 
March, 7,965,079 feet in April, 1931, and 
7,444,797 feet in April, 1930. In the first four 
months of the year receipts totaled 37,144,- 
216 feet, against 50,569,329 feet in the same 
period last year, and 51,626,040 feet in 1930. 
The first week in May there were no ar- 
rivals of lumber boats at _ Boston. The 
San Anselmo, the Norne and the Vermar will 
dock at Wiggin Terminal today, the former 
with 1,107,445 feet, and the latter two with 
liberal consignments. There are few ar- 
rivals listed for the rest of the month, and 
most of the lumber afloat for Boston is in 
the form of ordered lots, as there is little 
of promise in unsold lots while there is still 
in the socalled pool nearly three million feet 
awaiting an outlet. The pool started in Feb- 
ruary, and contained 7,686,000 feet, which has 
been reduced to 2,957,090 feet, and, until this 
is moved out, the wholesale distributors are 
not inclined to bring in more unsold parcels 
The intercoastal freight continues at $19. 
The yards are inclined to place orders for 
mill shipment for delivery in June or July, 
rather than pick up bargain lots from the 
pool at a lower level of prices. 

Many Retail Distributors Embarrassed 

Following numerous meetings of creditors, 
the Superior Court, at Providence, R. I., on 
April 22, appointed Edwin O. Chase as tem- 
porary receiver of the affairs of Burrows & 
Kenyon Co., one of the oldest and largest 
retail lumber dealers in that section. Mr. 
Chase is the principal owner and executive 
head of the company. This business had its 
origin about ninety-five years ago as Joseph 
Burrows & Son. James S. Kenyon became 


a partner upon finishing his academy studies, 
and with the death of Caleb Burrows, in 
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December, 1894, Mr. Kenyon became sole 
owner. Soon after Mr. Kenyon’s death, in 
1911, Mr. Chase, who entered the business 
as an office boy, became chief owner and 
executive head. As the old yard had neither 
rail or water facilities, Mr. Chase soon ne- 
gotiated for a large waterfront property on 
the Providence River, near the Dutton Ter- 
minal, where a large lumber and timber yard 
and modern lumber store had been developed. 
Persistent lack of a normal business over a 
period of years in the Providence section is 
assigned as the cause of the present em- 
barrassment. 

Following this announcement, there has 
peen a plethora of financial embarrassments 
among the larger, older and well rated retail 
distributors in New England territory. This 
list includes A. F. Leatherbee & Co., 100 
Cummings Street, Roxbury, Mass. Albert 
Leatherbee is a son of the late Andrew F. 
Leatherbee, who for many years operated a 
large yard in Albany Street. An assignment 
has been made by Burnham & Davis Lumber 


Co., of Lowell, Mass., one of the oldest retail 
concerns in that section; by Tracy Brothers 
Co., at Waterbury, Conn., builders, wood- 


workers and lumber dealers, and by New 
Britain Lumber Co., at New Britain, Conn, 
Martin Bros., contractors and lumber dealers, 
Holyoke, Mass., last week filed a voluntary 
petition in bankruptcy. Firm liabilities are 
listed at $62,035; assets, $31,116. Joseph 
Martin places his personal liabilities at $90,- 
592, and assets at $89,000, while Albert Martin 
reported liabilities of $150,487, and assets of 
$74,000. Secured accounts total $147,980. The 
latest surprise and shock came to the trade 
on Saturday when announcement was made 
by an attorney at Hartford, Conn., under 
date of May 5, that the Hartford Lumber Co., 
one of the oldest and largest yards in the 
city, was temporarily embarrassed, and urg- 
ing the appointment of the head of the com- 
pany, former Gov. Everett J. Lake, as tem- 
porary receiver. Gov. Lake was a Harvard 
football star in the late 80’s and succeeded 
his father, Thomas A. Lake, in the ownership 
and management of this important yard. He 
has been ill over a period of several years. 
An official of the company has stated that 
with careful handling there should be no loss 
to creditors. 

A bit of misinformation has been broad- 
east in the trade press which this column 
has been asked to correct. The Godfrey 
Lumber Co. is one of the older wholesale 
lumber concerns in the Boston district, with 
offices in the Statler Building. Following 
the death, in 1928, of the late L. N. Godfrey, 
the business was continued by his two sons, 
Frank and Arthur, until a few months ago, 
when they sold it to J. Edward Downes, of 
Downes Lumber Co., leading retail dealers. 
The Godfrey Lumber Co. was re-incorporated, 
but without change in title, and, to avoid 
confusion of accounts in liquidating the old 
company, the Maritime Lumber Co. was tem- 
porarily set up to take over these accounts. 
When the books are closed, the life of this 
company will end. The present Godfrey 
Lumber Co., with J. Edward Downes and 
George Fisher as executives, is functioning 
as in the past. 


Mahogany Sawmill Discontinued 


The mahogany sawmill of the Fuller- 
Thurber Co., on Albany Street, Boston, went 
out of commission on May 1, and Harold S. 
Fuller, executive head of the concern, has 
been installed as treasurer of the Bicknell & 
Fuller Paper Box Co., in Chardon Street, in 
the downtown section. While disposing of 
the stock of lumber and rare veneers at the 
Albany Street plant, Mr. Fuller will divide 
his time between the two offices. The Al- 
bany Street plant was operated many years 
as the L. S. Johnson Co., and was taken over 
by Fuller-Thurber Co. twelve years ago. Its 
product went chiefly to the piano concerns, 
which are now calling for little if any lum- 
ber. Mr. Fuller was invited to join the paper 
box company to take over its financial man- 
agement following the death of former ex- 
ecultives. The Mr. Fuller who founded the 
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company is not related to Harold Fuller. 

A welcome caller at the Boston office of 
AMERICAN LUMBERMAN on Wednesday, April 
27, was Arthur E. Lane, of New York, vet- 
eran wholesale distributor, by rail, of West 
Coast forest products, who recently stepped 
out of the wholesale picture to form Arthur 
EK. Lane, Mill Service, with head office in the 
Grand Central Terminal, New York. This 
will be the contact agency between a long 
list of specialty mills on the West Coast and 
the wholesale offices on the Atlantic Coast. 


Survey Indicates Shortage 
of Small Homes 


[AMERICAN LUMBERMAN Staff Correspondent] 

30ston, Mass., May 10.—Further evidence 
that the big present opportunity for lumber 
dealers, at least in this section, lies in the small 
single house, was observed at the recent Home 
3eautiful Exposition here, which followed the 
Modern Homes Exposition commented upon in 
the April 16 issue. With an innumerable ar- 
ray of colorful and interesting exhibits on every 
side, public attention was obviously centered 
upon the delightfully detailed plans of a 6-room 
single house costing only $3,800 above the 
ground. It was not a “mail order” home, either, 
but one which could be constructed by any 
capable builder with materials purchased at 
the local lumber yard. 

The best sign for early revival in sound home 
building is the present stagnation, leading archi- 
tects and contractors assured a representative 
of the AMERICAN LUMBERMAN who has been 
making a rather comprehensive survey of the 
situation in local territory during the last 
few days. An accumulated shortage in home 
construction is beginning to be felt very def- 
initely. <A little more gain in public confi- 
dence, a little improvement in the mortgage 
money situation, and residential construction 
will swing sharply upward. 

W. Mattheson, of the Fraser Companies, 
operating lumber, pulp and paper enterprises 
in the Maritime Provinces, when here re- 
cently, admitted that the trade in eastern 
spruce is opening up very slowly this season, 
both in the New York and New Jersey mar- 
kets and in New England. Many retail deal- 
ers have abnormally light stocks of soft- 
wood building lumber. Spruce mills now 
getting under way could supply any in- 
creased demand quickly by rail or water, 
whereas bringing fresh supplies here from 
the West Coast by water means a long wait. 

Spruce cargoes received from Nova Scotia 
during the last week of April and the first 
week of May aggregated only 1,314,652 super 
feet. Of this total, 489,000 feet was un- 
loaded at Lynn for the General Electric. 


Greenhouses and Tanks Ordered 


Some encouraging orders for wood tanks 
and greenhouses, also several nice orders for 
high grade interior finish to be used in 
higher priced private homes, are reported by 
E. A. Retzel, treasurer A. T. Stearns Lum- 
ber Co., Neponset. Cypress was used for a 
greenhouse 20 feet by 100 feet in Topsfield, 
and another 33 feet by 150 feet in Middle- 
boro. A number of cypress tanks have re- 
cently been built and shipped. Redwood was 
specified for two large vats at Woburn tan- 
neries, one 40 by 300 and the other 40 by 
200. Southern hard pine was used in the 
construction of two large tanks shipped to 
a paper mill in Bangor, Me. 

Stating to the AMERICAN LUMBERMAN repre- 
sentative that during the first quarter of this 
year the demand for mahogany has been 
barely 5 percent of that manufactured and 
shipped during the corresponding period a 
few years ago, Frank Sawyer, general man- 
ager Palmer & Parker Co., Charlestown, said 
that he has been running the plant three 


69 


Small Home Deficiency 
Sign of Revival 


days a week, and building up the stock of 
graded and sized mahogany and veneers, in 
readiness for the long-postponed but inevit- 
able recovery of the market. This concern 
has been building up log stocks of African 
mahogany. 

James W. Sewall, operating a consulting 
forestry service with headquarters offices in 
Old Town, Me., and a Canadian office at Port 
Arthur, Ont., states that the demand for 
timber cruising and forest valuation is very 
quiet. B. C. Marsh, of the Sewall organiza- 
tion, recently began extensive forest planta- 
tion work at Newcastle, Me. Joseph D. 
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Latno is now engaged on planning work for John M. Oliver, jr., has been appointed taking more than necessity compels 

a similar operation. manager of the Hampden Lumber Co., Spring- there is much duplication of inquiry. 
Marshall S. Siebold, son of the late Albert field, Mass., and also will continue as assist- automobile industry is buying a little more 

Siebold, general manager of the DeForest & ant treasurer. George S. Lewis has been freely. A little business is being done with 

Hotchkiss Co., New Haven, and an outstand- elected treasurer, succeeding the late Charles trans-Atlantic customers, but 

ing member of the Lumber Dealers Associa- S. Potter. come easily, and the prices are never really 

tion of Connecticut, was recently appointed The Andrews & Peck Co., Hartford, Conn., satisfactory. The increased English customs 

sales representative of the Camp Manufac- has moved to a new office at 1281 Huyshope duty of 20 percent does not help matters, 

turing Co., in exclusive charge of the Con- Avenue. Quotations, 4/4 FAS and No. 1 common: Ash, 

necticut territory. Hardwoods.—Hardwood buyers are not $63@66 and 39@40; basswood, 


AMERICAN LUMBERMAN May 1}, 1939 


it does 





Tl BOSTON AND NEW ENGLAND Ti 





HARRY C. PHILBRICK COMPANY = FERARSL,‘as"" | BOSTON 
Specialising in YELLOW PINE FINISH—MOULDINGS—TRIM 


ARKANSAS SOFT PINE MISSISSIPPI SOFT PINE 
SELECTED LONG LEAF AND SHORT LEAF RIFT FLOORING 


OAK FLOORING GUM TRIM 








PERRY WHITNEY LUMBER CO. 
148 STATE ST., BOSTON 


MANUFACTURERS LUMBER 


MAINE-CANADIAN-WEST COAST-SOUTHERN 





WHOLESALERS 








BOSTON 


wi min st, over Bs, = THE H,M,BICKFORD CQ, 1 S2Suren 


LUMBERMEN SINCE '76 


NORTH CAROLINA PINE AND CYPRESS 
BY CAR OR BY CARGO 





GALEN A. PARKER, Treasurer 


WESTERN PARKER & PAGE CO. 


) S ip P 0 i 
WHOLESALE AND RETAIL Direct Shipments from Mille or 


in Mixed Cars from our Large 


SOUTHERN HARDWOODS Kitn-Dried Lumber. 
OFFICE YARD and KILNS — FIRST STREET = FAST CAMBRIDGE 


MASS. 


FRANK W. PAGE, President 








BOSTON 














May 


and 
birch 
and | 
$52G 
56; | 
quar 
and 
and 
and 
$47@ 
plail 
$44 @ 
grad 
$45@ 
So 
are 
diat 
easy 
not 
sale 
mad 
Flo< 
long 
$404 
ter 
titic 
Den 
sion 


yiel 











14, 1939 


els and 
ry. The 
tle more 
ye with 
oes not 
or really 
customs 
matters, 
on: Ash, 
$55 @65 


ee 


= 








May 14, 1982 


and $36@40; beech, $50@65, and $35@38; 
birch, $60@65 and $40@45; maple, $60@65 
and $38@46; oak, plain hard red, $70@73 and 
$52@55; plain hard white, $80@83 and $53@ 
56; plain soft white, $95@100 and $60@62; 
quartered medium texture white, $105@110 
and $70@73; quartered soft white, $135@140 
and $78@82; poplar, medium texture, $70@75 
and $38@42 (saps, $47@50); soft, $87@95 and 
$47@51 (saps, $62@65). Flooring quotations: 
plain white oak, clear, $52.50@58.50; select, 


$44@47.50; No. 1 common, $35@40.50; first 
grade maple, $50@53; first grade birch, 
$45 @ 48. 





Southern Pine.—Southern pine wholesalers 
are finding a quite modest demand for imme- 
diate requirements. Prices have a generally 
easy tone, and even generous concessions do 
not stimulate forward buying. Some recent 
sales of 8-inch air dried roofers have been 
made at $18.50, and $19.50 is about top. 
Flooring quotations, 1x4-inch shortleaf and 
longleaf: B&better rift, $50@56.25; C rift, 
$40@45; B&better near rift, $40@43; B&bet- 
ter flat, $30@34.50. B&better 11/16-inch par- 
tition can be had at $29, and $30.25 is top. 
Demand for heavy timbers, plank and dimen- 
sion is sluggish and prices are inclined to 
yield. 

Douglas Fir—Demand is slow and some 
distributors are cutting prices to the quick. 
Mill shipment quotations are $16.50 and even 
$17 off page 11%, Atlantic differentials, Bos- 
ton dock. Pool quotations for transit and 
spot lumber, f. o. b. Boston G@ock: 2x3-, 2x4- 
inch, $15.75 off page 10%; 2x6-, 2x8-inch, 
$16.25 off; 2x10-, 2x12-inch, $14.25 off; 3x3- 
inch and thicker, $16.75 off. D4S boards on 
dock, No. 1, $17.50; No. 2, $16.50; No. 3, 10- 
and 12-inch, $14.50; 8-inch, $14.. The pool 
agreement expires at the end of the current 
week, 

Hemlock.—The hemlock market is 
and prices are weak, clipped boards 
$21, and random, $20. Virtually no business 
in northern and eastern hemlock is being 
done with city yards. Small country mills 
are finding a little local business. With the 
ending of the pool agreement on Pacific hem- 
lock next week, a further weakening of 
prices is feared. Pool price for transit and 
spot 2x3-inch is $15.75 off page 10%, Atlantic 


slow, 
being 
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differentials; 2x4-inch, $16.50 off, f. 0. b. Bos- 
ton dock. Mill shipment prices are very low. 


ctastern Spruce.—The eastern spruce mar- 
ket is still very quiet. Wholesale demand for 
random lengths is still slow, although sev- 
eral local retailers note a slight improve- 
ment. Boards are dull. Continued slow buy- 
ing of lath has weakened prices. Quotations: 
Dimension, 8- to 20-foot, 2x3-, 2x4-, 2x6-, 
3x4-, 4x4-inch, $23@25; 2x8-, 4x8-inch, $26@ 
28; 2x10-inch, $32@3 2x12-inch, $34@35; 
4x6-, 6x6-inch, $24@26; 6x8-, 8x8-inch, $30@ 
31; random lengths, 2x3-, 2x4,- 2x6,- 2x7-inch, 
$19@20; 2x8-inch, $23@24; 2x10-inch, $30@32; 
covering boards, 5-inch and up, 8-foot and 
up, D1S, $21@22; matched, random lengths, 
1x6-, 1x7-inch, $23@24; furring, 2-inch, $19@ 
20; lath, 1%-inch, $3.75@4; 15-inch, $4.65@ 
4.75. 

Western Pines.—Light consumption and 
hand-to-mouth buying of western pines are 
reported by wholesale distributors. Indus- 
trial demand is only about one-half normal. 
While mill prices are now steadier, there is 
much local price cutting. Idaho white pine 
is moving rather better than Ponderosa and 
California pines, Idaho prices are about as 
follows: D select, 1x4-inch, $46.50; 1x6-inch, 
$47.50; 1x8-inch, $50.50; 1xl10-inch, $55.50; 
1x12-inch, $91.50; No. 2 common, 1x4-, 1x8-, 
1x10-inch, $41.50; 1x6-inch, $42.50; 1x12-inch, 





$51.50. 
Cypress.—Wholesale orders are generally 
small. Retail yards have come into the mar- 


ket only to a very limited extent. Some fair 
business in tank stock and greenhouse mate- 
rial is reported. Quotations for yellow cy- 
press vary from $2 to $5, while the spread 
of Gulf Red cypress prices runs from $1.25 
on 4/4 shop to $30.25 on 10/4 and 12/4 FAS. 
North Carolina Pine.—North Carolina pine 
continues very quiet. Retailers are hesitant 
about buying and are not tempted by low 
prices. Quotations show some weakness. 
Clapboards.—The trading in clapboards is 
extremely limited. Offerings of eastern 
spruce and native white pine clapboards are 
still light enough to keep quotations about 
steady. Sellers of West Coast clapboards are 
inclined to be urgent and there is more or 
less conceding. It is likely that the bulk of 
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the trading will be in red cedars when the 
building industry really gets started. 

Boxboards.—The boxboard market con- 
tinues to be featured by urgent sellers and 
indifferent buyers, a combination that results 
in unprofitably low prices. Some box plants 
think business is showing signs of picking 
up a little. Mill stocks, which seem so large 
under current and recent conditions of the 
market, would appear decidedly light after 
a few weeks of normal consumption. 


Suburban Market Is Best 
in New York Area 


New York City, May 10.—Heavy lumber 
for building and construction is not being sold 
here, and, yards say that, if business continues 
at present volume, they will not be forced into 
ordering more heavy stock for eighteen months. 
Frames, trim, moldings and similar material 
for remodelling are showing more activity, es- 
pecially in the suburbs. 

It is the custom here for city people who can 
afford it to spend the very hottest three months 
of the year in the suburbs, where they rent a 
house. Since there will be no new houses avail- 
able this year, the people who ordinarily rent 
out their homes during the summer expect 
good business, but they realize that they will 
not get enough to pay their taxes without re- 
decorating. There is, therefore, a good market 
for the suburban yards, and will continue to 
be right up to the middle of June. 

In the city, yard men who specialize in large 
jobs are taking a perverse pleasure in the 
fact that some 35,000 workmen, most of them 
employed on the Rockefeller City job, have 
struck, and all building is halted temporarily. 
The lumbermen believe that the strike— 
which will probably be ended before this 
gets into print—will clear the air, eliminate 
“wage bootlegging” and generally improve 
the building business in the city. 

Nothing has been done about the mortgage 
situation in this part of the country, and it is 
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still fairly hard to get money for first or 
second mortgages It is searcity of this, 
more than anything else, that is holding up 
the building of new homes. 


Intercoastal Rate Holding Firm 


The new intercoastal lumber shipping con- 
ference is working to the satisfaction of 
both lumbermen and shipping companies. The 
rate holds firm at $10, and no violations are 
reported While this firmness gives a good 
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edge to lumber companies owning their own 
boats, competitors do not complain particu- 
larly, as they realize that there are so few 
proprietary lines that the competition will 
not be dangerous if business picks up. One 
or two lumber shipments on tramp steamers 
outside the cenference have been reported, 
but the use of them is by no means general. 

Douglas Fir.—The majority of mill repre- 
sentatives and commission men report the 
slowest Douglas fir market in thirty years. 
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There is some buying, but it is concentrated J 


in the hands of one firm owning its own J 
boats, and of a few other representatives 
who have accounts willing to sell fir at the 
present market level. No bottom can be 


found to prices, but bids of $18@18.50 off 
page 10% Atlantic differentials c. i. f. are 
getting business, and are being made by sey- 
eral companies. 


(Continued on Page 75) 
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| CHARLESTOWN, MASS. 








CHARLES HOLYOKE LUMBER CORP. 


HARDWOOD LUMBER 


Wholesale and Retail 
231 Medford St. (Charlestown Dist.), 


SPECIALIZING IN 


Boston, Mass. 





MUTUAL LUMBER FIRE INSURANCE 





FIRST CONSIDERATION OF 


LOW NET COST 
POLICY HOLDER 





PRESENT 
| RATE OF 








THE LUMBER MUTUAL 
FIRE INSURANCE CO. OF 


BOSTON, MASS. 


INTEREST OF POLICY HOLDER 
ou 
FIRST CONSIDERATION 








DIVIDEND 


40% 


PENNSYLVANIA LUMBERMENS 
MUTUAL FIRE INS. CO. 


PHILADELPHIA 








BROCK WAY-SMITH-HAIGH-LOVELL CO. 


Main Office & Warehouse—Charlestown Dist., Boston, Mass. 
Branches at Lynn & Springfield, Mass.; Portland, Me.; New Haven, Conn. 


DOORS, SASH, MILLWORK and PANELS 
WHITE PINE MOULDINGS, SOFT PINE TRIM in PACKAGES 
WEST COAST LUMBER in CARLOAD- LOTS 
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BOUT the first thing an owner of an old house who is a prospect for modernizing 

wants to know is, “How will it look after remodeling?’ These illustrations permit 
making a visual demonstration of the transformation that was effected in the case of the 
plain, ugly old house shown at the top. With a sharp knife, or scissors, cut out the bottom 
picture in outline; then place the cut-out part on the top picture, moving it about until it fits 
properly. Thus you can show your modernizing prospect the great improvement that can 
be made. 
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BLACK & YATES, Inc. 


Importers and Distributors of 


PHILIPPINE MAHOGANY 


Paramount Building 
New York 


Times Square 
29th Floor 


NEW TELEPHONE NUMBERS 
LONGACRE 5-1345-6-7 








We have a stock of 2,000,000 feet of Dry Philippine 
Mahogany at our Yard and Dock 


VARICK AVENUE AND STAGG ST. 
BROOKLYN, N. Y. 


Dry for Prompt Shipment 


54 to 4” thick. Guaranteed free of pin worm holes 
in grades of F. A. S., No. 1 Common and Clear 
Strips. Also Needle Wormy lumber in the same 
grades, if desired. 


ASK FOR PRICES 


W. M. CROMBIE 
& CO., Inc. 


551 Fifth Ave., Corner 45th Street 
New York City 


WHITE PINE 


Canadian — Idaho — Minnesota — Wisconsin 
California 


Oregon Pine Spruce N.C. Pine 





FOR RENT 
SASH AND TRIM MILL 


READY TO OPERATE 


Two-story brick building 85 x 100’, fully equipped 
with modern motor driven woodworking machinery, 
freight elevator, etc. 





"Phone EL 2-9800 


THE HEIDRITTER LUMBER CO. 
ELIZABETH, N. J. 





CANADIAN IDAHO 


WHITE PINE 


Specialists in 


KILN DRIED RED KNOTTED 
EASTERN WHITE PINE FOR 
COLONIAL FINISH 


a CG. PRENNEY CO. 166 Fifth St., Chelsea, Mass. 
MINNESOTA CALIFORNIA 





HATTEN LUMBER CO. 


New London, Wisconsin 


SAW MILL AND PLANING MILL 


Manufacturers of 








HARDWOODS SOFTWOODS 
Pensa ‘ Hemlock 
asswoo ; ; 
Rock and Soft Elm White Pine 
Birch 





J.C. TURNER LUMBER Co. 


Our Main Office now located in our own 
building at Irvington-On-Hudson, N. Y. 


Phone Irv. 4360 


or tf a N.Y. City 
call is cheaper use 
our leased wire— 


Marble 7-9478 


CYPRESS—WHITE PINE—HARDWOODS 


PACIFIC COAST 
LUMBER 


RAiL OR CARGO 








Power, Moir & Stocking 


INCORPORATED 


13 Ft.—SPRUCE—16 Ft. 


FLATIRON BUILDING, NEW YORK 


Telephone: Algonquin 8577-78 
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(Continued from Page 72) 


Southern Pine.—Southern pine business re- 
mains slack. A few carloads, straight or 
mixed with hardwoods and cypress, are 
booked, but they have usually been sold 
short, so that prices do not remain the same 
from day to day. Railroad business has de- 
clined below the month-to-month necessities 
of the roads, the explanation being that some 
of the representatives made contracts for 
their mills for delivery of a year’s supply 
of railroad lumber, deliverable in twelve in- 
stallments, and then offered the railroads an 
extra discount for accepting several months’ 
supply early in the year. The longleaf con- 
tracted for North River dock building and 
improvement has all been delivered, and there 
are rumors of more waterfront work being 
undertaken, 





Western Pines.—Ponderosa pine bookings 
ind inquiry are much brisker than they have 
been in some time, according to commission 
men. Mill representatives are having trou- 
ble getting business, because of their broken 
lines, but salesmen having several accounts 
ean get good business at the firm price or 
slightly below it Whether the price level 
will be able to withstand the opening of 
some of the mills and the ending of scarcity, 
is dubious. Orders are mostly for frames, 
molding, trim and other light items. Rail 
shipment is the rule, since the withdrawal 
of the mill-to-Pacific rate, and is having 
the expected beneficial effect. 


Hardwoods.—Yard orders for hardwoods do 
not appear on the books at all, but a few in- 
dustrial inquiries have been circulated, and 
there is every indication that these will re- 
sult in orders. Competiticn is very keen, and 
no reliable quotations can be obtained. Hard 
maple, oak and birch are getting the most of 
the little inquiry circulated. Export business 
is still quiet, but is beginning to show some 
signs of reviving. 


Summary of Questionnaire on 
Millwork Costs 


New York, May 9.—The Eastern Millwork 
Bureau has compiled the results of a mill ques- 
tionnaire for the twelve months ended Dec. 31, 
1931, and the report has been sent out to bureau 
members. Figures were given by 33 mills for 
the period named and are summarized by the 
bureau as follows: ; 

SUMMARY 


4 Total % 
Cost of lumber 


used by mill...$683,297.45 
Cost of other ma- 
terial used by 
WE nies ces 287,773,09 
————-$ 971,070.54 31.8 
Bench direct labor$324,744.00 
Machine direct 





WS esos cas 269,893.67 
————— 594,637.67 19.6 
Yard handling 
ee Ee 49,726.67 
Mill general ex- 
ee, Serre 438,289.41 
Mill machine ex- 
Rr 279,050.24 
Mill delivery ex- 
De a¢eadea ss 113,030.91 
Mill admn. & sell- 
ing expense,... 597,631.37 
nnn 9.497 72660 48.6 
TUNED ast eee se ee $3,043,436.81 100 


A further analysis of the total representing 
100 percent reflects: 


Lumt : 
4 RU Ne a al a hands sigs hare Snel wie Waade 22.4 
OSNOF MAEOPERIN, «oo oc ccc cccccseececencs 9.4 
Yard handling expense..............000. 1.6 
Direct bench labor...............-eceeee 10.6 
Direct machine labor............... woe 
Mill general expense.............---0005 14.4 
Mill machine expense................4+% 9.2 
Mill GOLIVORY OROTIB <6 occcccccccssoves 3.7 
Mill admn. and selling expense......... 19.7 
The average bench hour burden for the 

I, SU ee pig a ae te be $0.49 
The average machine hour burden for 

The POriod reMecls, <cccsccccscecsovess $1.17 


The average commercial burden for the 
ee NOD bcicainws booed do bn ce eweeee 31% 
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The commercial burden in relation to fac- 
tory cost, when subdivided, reflects as fol- 
lows: 


Delivery expense (including ware- 

NE a awe ween oe sceees 5 percent 
Administration and selling expense 26 percent 

Bench labor rate—High, $1.19 per hour; 
Low, $0.42 per hour. 

Machine labor rate—High, $1.29 per hour; 
Low, $0.50 per hour. 

Average purchase price of lumber used (28 
mills—5 did not report), $70.00 per thousand. 

Total feetage consumed (28 mills—5 did not 
report), 7,751,769 feet. 





Fireproof Kiln Door Saves 
Sawmill From Fire 


Ripceranp, S. C., May 9.—W. J. Ellis, 
president Langford & Ellis Lumber Co., this 
city, gives credit to the Moore asbestos-pro- 
tected-metal doors on his dry kilns for saving 
the sawmill from destruction in the recent fire 
which destroyed his yard, boiler house, planing 
mill and kiln. 

Mr. Ellis said the fire originated in his yard. 
containing over two million feet of lumber, 
spread to the boiler room, thence to the plan- 
ing mill and on to the dry kiln which was of 
wood construction. However, the Moore fire- 
proof doors on the dry kiln held the flames 
back and enabled the firemen to come close 
to the burning buildings with hose and other 
fire-fighting equipment, and play water on the 
sawmill to keep it from catching fire. This 
would have been impossible, according to Mr. 
llis, without the protection afforded by the 
doors. Several loads of lumber on the load- 
ing platform between the sawmill and the kiln 
doors—only a few feet from the fire—were not 
scorched, he said. 

In rebuilding his plant, Mr. Ellis said he 
will re-work the doors which went through 
the fire and use them on his steam box, and 
he has ordered a new set of Moore doors for 
the new kiln which he is now building. He 
is installing a Moore moist-air dry kiln. 
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JOHN A. MARGOLIS 
LUMBER CO., Inc. 


415 Lexington Ave., 
New York 


Tel.: MUrray Hill 2-1751 
MUrray Hill 2-1752 


WHOLESALE 
LUMBER and FOREST PRODUCTS 


WHITE PINE 


CALIFORNIA 
WHITE—SUGAR 


IDAHO 
CANADIAN 


APPALACHIAN HARDWOODS 
Storage Yard—Mt. Vernon, N. Y. 





CARTER LUMBER CO. 


Manufacturer’s and Wholesaler’s 
HARDWOOD LUMBER 
WHITE BIRCH SQUARES A SPECIALTY 
WOOD TURNINGS OF EVERY 
DESCRIPTION 


Bangor, Maine 





RICE & LOCKWOOD 
LUMBER COMPANY 


YELLOW PINE, WHITE PINE, 
FIR, SPRUCE, CEDAR, SHINGLES, 
OAK FLOORING. 


SPRINGFIELD, MASS. 











BOO KS—BOOKS—B00K$—Here’s the place 


to get them. Write now for catalog. 
American Lumberman, 431 S. Dearborn St., Chicago 








WHITE PINE 
BOX LUMBER HEEL STOCK 


100 MILK ST. 


BAILEY & DELANO LUMBER CO. 


ROCK MAPLE | WHITE BIRCH 
SQ 


PACIFIC COAST PRODUCTS 


SHINGLES 
UARES LATH 


BOSTON 





Telephone 
ASHLAND 2060 


S. WOOD McCLAVE LUMBER COMPANY 


O. W. McCLAVE, ATTY. 
WHOLESALE & RETAIL LUMBER 


1 MADISON AVENUE 
NEW YORK, N. Y. 





(PINUS STROBUS) 


WYMAN-ALLEN LUMBER CO. 


KILN DRIED CALIFORNIA PONDEROSA PINE rovucu 
KILN DRIED CALIFORNIA SUGAR PINE rovucu 


GENUINE WISCONSIN WHITE PINE 


4/4 TO 16/4 RANDOM LENGTHS 


CHARLESTOWN, 


| 325 MEDFORD ST. 
MASS. 





vee W.R. CREED & CO.°"""™ 





SOUTHERN PINE 


Telephones Chickering 4540-4541. 





OAK FLOORING 


We make a specialty of 
N. C. PINE ROOFERS & YELLOW PINE FLOORING 


108-110 W. 34th St., New York 


CYPRESS 
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| CHICAGO 


Try 








pisey 5 D0" 


Hardwood ieaniteae 
Owned and Operated by 


CISAR BROTHERS 


2357 South Loomis Street 


CHICAGO 


Telephone 
Canal 1830-1831-0118 








Klin Dried 


and Air Dried ENGELMANN SPRUCE 


We own and represent exceptional quality stocks in 
Engelmann Spruce, Sitka Spruce and Western Pine 


We represent Nicola Pine Mills, Ltd., Merritt, B. C. 


PAUL MILLER CO. 
LUMBER 
General Offices: 308 W. Washington St., CHICAGO 








GILBERT NELSON & CO. 


Public Accountants 
I! SOUTH LASALLE STREET 


CHICAGO 


TELEPHONE RANDOLPH 2220 

















Fix Your Credit Loss 


| in Advance 


You can state pretty accurately every 
item in your over-head expense but one 
—your credit loss. That you can only 
guess at. And how often you miss the 
mark, you, only, know! Because of pres- 
ent conditions, your credit loss is more 
of a problem than ever. 

If the year’s total eovered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your. credit 
months is determined 
nothing can increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 
The American Credit-Indemnity Co. 


OF NEW YORK 
511 Locust St. 220 So. State St. 4 Mer. Exch. Bldg, 


loss for twelve 
in advance and 





YARD, MILL 


Newsy Notes of Persons and Places 


AND OFFICE 









































{ St. Louis, Me. Chicago, Il) Francisco, Cal. 
SCRIBNER’S 
Lumber and Log Book 
Most complete book 


of its kind ever pub- 
lished. Gives measure- 
ments of all kinds of 
Lumber, Logs, Planks, 
Timber; Hints toLum- 
ber Dealers; Wood 
Measure; Speed of 
Srauter Saws; Care of 

aws; Cord Wood 
Paes: Felling Trees; 
Growthof Trees; Lan 
Measure; Wages, 
Rent, Board, Interest, 
Stave and Heading 
Bolts, etc. 


t rao United States 





Cz, A, d Book hb. 
pm Canad 


PAID FOR. 50 Cents 


S. E. FISHER, P.0. Box 197 


ROCHESTER, N. Y. 


W. R. Chamberlin & Co., of Los Angeles, 
Calif., have been appointed Southern California 
distributors for the Defiance Lumber Co., of 
Tacoma, Wash. 


Arthur Bevan, of Seattle, Wash., secretary- 
manager of the Red Cedar Shingle Bureau, is 
on a business trip to Chicago, New York, 
\tlantic City, N. J., and other important lum- 
ber centers. 


R. R. Leishman and E. W. Hemmings have 
received appointments as field representatives 
of the California Redwood Association. Their 
headquarters will be in the Architects’ Build- 
ing, Los Angeles. 


Thomas W. Mitchell, of the Elmwood Lum- 
ber & Shingle Co., Buffalo, N. Y., was captain 
of the lumber team which sought to collect 
$4,000 for the Joint Charities and Community 
Fund annual campaign. 


The A. H. Weaver Lumber Corporation, of 
Buffalo, N. Y., has become the representative, 
in New York west of Albany, of the Elliott 
Hardwood Co., which has bandmills at Pots- 
dam and Tupper Lake, N. Y. 


Arthur H. Zeigen has been appointed sales 
manager of the Polson Lumber & Shingle Co., 
Hoquiam, Wash. Mr. Zeigen, who has been 
in the lumber business since 1910, formerly was 
sales manager for the Charles Nelson Co.’s 
mills at Port Angeles and Mukilteo, Wash. 


of Chicago, head of Ray- 
mond Yates & Co., well known commission 
lumberman, is critically ill at St. Luke’s hos- 
pital, where he was taken last Monday suffer- 
ing with erysipelas. At latest reports he was 
showing some improvement, but was not out 
of danger. 


Raymond Yates, 


Justin Peters, of Philadelphia, Pa., president 
of the Pennsylvania Lumbermen’s Mutual Fire 
Insurance Co., has been proposed for the post 
of insurance director of the United States 
Chamber of Commerce; the election will be 
held next Monday at the organization’s meet- 
ing in San Francisco, Calif. 


Horace B. Wilgus, of Philadelphia, Pa., 
hardwood wholesaler who is treasurer of the 
Pennsylvania Lumbermen’s Association, has 
been appointed a member of the new Merchant 
Marine Committee of the Philadelphia Cham- 
ber of Commerce. The committee’s purpose is 
to stimulate the entry of new ship lines into 
that port. 


S. H. Bolinger, president of S. H. Bolinger 
Lumber Co., Shreveport, La., has been elected 
vice president of the Louisiana State Fair Asso- 
ciation, filling a vacancy caused by the death of 
Samuel Dreyfuss. Mr. Bolinger was among 
the founders of the State Fair more than a quar- 
ter of a century ago, and for a considerable 
period served as its president. 


The E. F. Magee Lumber Co. (Ltd.), promi- 
nent wholesaler of Philadelphia, Pa., has moved 
to larger quarters in 1300 Jefferson Building, 
and Edward F. Magee, head of the firm, also 
has announced the signing of two new members 
to his sales force. William J. Foley will cover 
the metropolitan district, and George Hamel 
will cover the eastern Pennsylvania territory. 


Donald Rumsey Holt, jr., is the name of a 
fine ten-pound boy who arrived April 30 at 
the home of Mr. and Mrs. Donald R. Holt, 
Oconto, Wis. His father is treasurer of the 


Holt Lumber Co., and the advent of the young 
some-day lumberman caused quite a bit of ex- 
citement, 
town generally. 
doing nicely. 


not only in the family but in the 
Both mother and child are 


B. C. Marsh, of the James W. Sewall con- 
sulting forestry office, Old Town, Me., and 
Port Arthur, Ont., has begun extensive forest 
plantation work at Newcastle, Me., where he 
is in charge of planting between 50,000 and 60,- 
000 spruce and pine. Joseph D. Latno, of 
the same office, is also engaged on other plant- 
ing work. Mr. Sewall reports that timber 
cruising and forest valuation remain quiet. 


"Hole-in-One-Club" 





Joins 

Boston, Mass., May 9.—Harry - Phil- 
brick, head of the Harry C. Philbrick Co, 
(Inc.) and veteran lumber wholesaler, has 
been a devotee of the old Scotch game for 
more than thirty years, and now he has his 
place in golfdom’s “hall of fame,” for on May 
1 at the Brae Burn 

Country Club’s § 150- 


yard sixth hole he, loft- 
ed the ball from tee to 
green, and saw it roll 
lazily into the cup for 





H. C. PHILBRICK, 
Boston, Mass.; 
Makes Lucky Golf Shot 








a hole in one. It takes 
him out of the class 
where he is mentioned 
merely as “Mrs. Phil- 
brick’s husband”; for 
his wife, who on May 
_ 21, 1917, was playing 


Massachusetts Women’s championship, 


in the 
turned in a solo shot on the then 145-yard six- 


teenth hole at the Woodland course. She is 
the only woman in New England, identified 
with the lumber industry, to have achieved 


this distinction; but Mr. Philbrick shares his 
new honors with a 1 large group of lumbermen. 


"Blue Book" Credit Analysis 


Business troubles reported to the Lumber- 
men’s Blue Book of Chicago during April 
were as follows: 


RET TRY 


ood 


1932 1931 
Basleruptcies oon. cccccscccccccccces 40 21 
PGE, cc ccsaccnccaccesnenss'’s 24 “i 
PEE cn ci ccs erp neeiwaecewnna 12 2 
EE, co cccnd ess nenwakewed ees 6 2 
Creditors’ committees appointed...... 7 5 | 
Composition settlement ............. 1 6 


Inquiries received for special credit reports 
decreased about 20 percent as compared with 
a year ago, undoubtedly due to the decreased 
number of orders placed during the month. The 
volume of collection business was approxi- 
mately the same as a year ago, with collections 
easier than for some months past. 








Predicts Big Construction Era 
Franklyn Hobbs, 


statistician, in an 


well known economist and 
address before the Landis 
Award Employers’ Association in Chicago this 
week, rather startled his audience with the 
statement that within the next twelve years, allé 
possibly the next ten, there will have beet 
erected in this country as many cubic feet 
building space, as many square feet of floot 
space, as many square yards of pavement, 
now exist in the United States. Remarking 
that it required a lot of courage with all the 
figures he had behind him to make that state 
ment, Mr. Hobbs further said: 

If we do not build more churches than art 
now standing we will make it up on school 
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houses or university buildings. If we do not 
pave more city streets we will lay more 
country highways; if we do not build more 
office buildings, or more hotels, we will build 


more warehouses 2nd more single family 
dwellings. 
You long experienced, hard-headed archi- 


tects, contractors and engineers are not ready 
to accept the statement from a mere statis- 
tician that, in the next ten to fifteen years, 


it is your job to build a country equal to 
what lies before us today. Yet you did it 
between 1887 and 1898; you did it again 


between 1899 and 1910; you did it again be- 
tween 1911 and 1922; and you have almost 
completed the job cf doing it again between 
1922 and 1933. It is going to be done again 
petween now and 1945 in the Chicago area, 
and in the New York area, and in the Detroit 
and in other 


area, many areas of concen- 
trated population. It is going to be done 
also in the small cities and in the medium 


sized cities. _— — 





Two Decades of Progress 


Most of the twenty-nine original Illinois 
lumbermen who on Nov. 25, 1912, organized 
the Lumbermen’s Mutual Casualty Co., of Chi- 
cago, are still policyholders of the organiza- 
tion, but along with them are some 200,000 
others, for today this company is one of the 
nation’s leaders in organizations of its kind. 
It was started when, after the Illinois legisla- 
ture enacted the workmen’s compensation law 
in 1912, most of the insurance companies then 
operating announced compensation coverage 
rates so high that many employers rebelled. 

The lumber industry protested vigorously, 
through the Illinois Lumber Merchants’ Asso- 
ciation (now the Illinois Lumber & Material 
Dealers’ Association), and instituted a sweep- 
ing investigation of insurance coverage and 
cost. Meanwhile James S. Kemper, manager 
of the western department of the Associated 
Lumber (Fire) Mutuals, at the request of pol- 
icyholders sponsored an inquiry into the tech- 
nical features of the insurance phase of com- 
pensation legislation, particularly in regard to 
probable cost and the experience of employers 
in the handling of this 
problem elsewhere. 

The  Lumbermen’s 
Mutual Casualty Co., 
under Mr. Kemper’s 
management, was. the 
final result of the in- 
vestigations; it is an 





f 


| 





JAMES S. KEMPER, 
Chicago; 
President Lumbermen’s 
Mutual Casualty Co. 





Illinois corporation. Or- 
ganized with assets of 
$25,000, the new com- 
pany received $29,000 in 
premiums during its 
first year. Today its 
cash assets are more 
than $15,500,000, and 
during 1931 it received more than $14,500,000 
Mm net premiums. 

While at first confining its activity to the 
lumber industry, it soon enlarged its service 
to include other fields, and now many of the 
country’s leading industrial firms protect their 
employees through this company; thousands of 
automobile fleet operators, along with tens of 
thousands of individual car owners, are in- 
sured by it against property damage and public 
liability. The company also insures plate 
glass, and issues policies covering elevator lia- 
bility, burglary, personal accident insurance, 
and fidelity bonds. Fire insurance and allied 
lines are insured associated mutual com- 
panies, 

lhis company pioneered in the field of au- 
tomobile insurance by mutuals, writing its first 
policies in that line in 1913. The increased use 
ot the automobile gave added importance to 
this line, and Mr. Kemper’s foresight in provid- 





in 
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ing proper facilities placed the L-M-C far in 
the lead among mutuals; its automobile pre- 
mium income exceeds that of every other mu- 
tual insurance company. It is the largest in 
the Kemper Insurance group of nationwide in- 
surance companies that last year wrote more 
than $20,000,000 in premiums. 

The Lumbermen’s Mutual leads all other 
Illinois insurance companies in premium in- 
come. Because, being a mutual, it has no 
stockholders, its profits at the end of the year 
are returned to policyholders after proper addi- 
tions are made to surplus and legal reserves. 
Since organization it has paid, for losses and 
in dividends, more than $50,000,000 to policy- 
holders. It has an excellent investment record, 
for it has never owned a bond that defaulted 
either as to principal or interest, and it has 
never lost a dollar of interest or principal on 
any mortgage loan. 





New York Office for Eastern Service 


Eastern subscribers of the Lumbermen’s Blue 
Book have received announcement that the New 
York office has been fully organized and that 
inquiries for special credit reports are to be 
sent there. This now provides Blue Book sub- 
scribers with fully equipped offices in Chicago, 
New York and Seattle, Wash., from which 
credit investigations and collections are handled 
and report inquiries serviced. 

In addition to these the Blue Book has in- 
formation-gathering and collection offices in 
about twenty-five additional cities. Each office 
maintains a staff of traveling investigators and 
adjusters, assuring prompt and efficient service 
within a large radius. Report files will be 
established in other offices as conditions justify 
such expansion. 

The New York office is located in the Grand 
Central Terminal Building, 15 Vanderbilt 
Avenue. 





Expands Business and Increases 
Personnel 


PortLAND, Ore., May 7.—Herbert A. Tem- 
pleton, prominent Portland lumber wholesaler, 
is in the East visiting points on the Atlantic 
coast and in the middle West. Mr. Templeton 
has recently expanded his business, entering in 
a larger way into the intercoastal trade and 
railroad and car material departments. He 
has enlarged his offices and taken over part of 
the personnel and business of the Henry D. 
Davis Lumber Co., the latter company being 
in process of liquidation. 

Graham A. Griswold, lumber manufacturer 
and wholesaler of this city, has been elected 
president of the Portland Club of “The Knights 
of the Round Table.” Mr. Griswold has been 
prominent in Pacific Coast lumber circles for 
many years. He has also been active in Port- 
land business, social and club activities, enjoy- 
ing an exceptionally wide circle of acquaintance. 


Experiment With Western Hem- 
lock Bark for Tanning Purposes 


LonGcview, WaASH., May 7.—Elaborate ex- 
perimentations with western hemlock bark, to 
determine if it can be successfully utilized for 
tanning purposes, are to be conducted at an 
extract station in California under direction of 
experts from the United States Department of 
Agriculture. The tanning technologist from 
that department recently has been in this sec- 
tion, arranging for shipments of hemlock bark 
for this purpose. A carload of the bark re- 
cently was brought to the Weyerhaeuser mill 
here to be dried and then shipped by vessel to 
California. Additional shipments will go from 
Grays Harbor and other points in this section. 
If these tests are successful, this will provide 
a profitable use for waste hemlock bark and 
add another by-product to the lumber industry 
in this section. 
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Business Name 


From All Parts 
of the Country 
Old and New Users Are 
Expressing Their 
Approval of the 


NEW STYLE 
Lumbermen’s 


Credit 
Rating 
Book 


(RED BOOK) 


You'll find it 


—The Most Convenient 
—Easiest to Read 
—Contains State Maps 
—Reliable As Ever 


The size and shape have been 
changed; the credit information 
is even more complete; the larger 
type face makes it easy to read; 
and up-to-date Rand - McNally 
state maps are used throughout 
the book. 


You can’t afford to take chances 
on credit today. The new RED 
BOOK, with its exclusive SEMI- 
WEEKLY supplements, and 
“trend” type special report 
service should be used by every 
lumberman. For a limited time 
you can 


Try This New “RED BOOK” 


and Service for 


60 Days Free 


of Cost or Obligation 





Use Convenient Coupon Below 





LUMBERMEN’S CREDIT 
ASSOCIATION 
608 SO. DEARBORN ST., CHICAGO 
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LUMBERMEN’S CREDIT ASSN., 
608 So. Dearborn St., Chicago, Ill. 


Send us your NEW STYLE Lumbermen’s Credit 
Rating Book (RED BOOK), start mailing the 
SEMI-weekly Supplements and send a few Inquiry 
Tickets so we can try your service for 60 days 
FREE. 


We'll either subscribe by the end of the Trial 
or return your book, on receipt of your request. 


(49) 


I icine sicnstiestinctenanssiccsininateliaia Date 


Street Address 


re ee i aiiicisnciennenicnceicicncnnicen ein State 
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Graves. Dr. Toumey was author of two 
widely known books on forestry and of nu- 


O BITU Y E D merous pamphlets and magazine articles. 
/ \ MRS. ALTA PRINCE MUNGER, wife of 
Ed Munger, retired lumber dealer of Lafay- 


ette, Ind., died on Sunday, May 8 at her home 
in that city after an extended illness. Mrs, 
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MRS. BESS KIRBY RAWCLIFFE, wife of lieutenant in the bombing squadron. Sur- Munger was born in Alpena, Mich. She was 
J. Frederick B. Raweliffe, and only child of viving are his widow and two brothers. married in 1894 to Charles Warwick and four c 
Mr.and Mrs. John Henry Kirby, of Houston, esaimamaaiaica an gg yng Ry RR —, War- Ih 
Tex., died at her home in Houston on April 22 4 . at te . vac , 90S ant is Ss widow mar- 
= ee ae 44. fhe in t _ lt - . ime IRVING S. BUTLER, one of the best known ried Ed Munger, who is well known as a 
at the age of 46. She had been ill for some time } se : 
e 1ardwood lumber salesmen in the New Eng veteran of the trade. Three of her child 
and death was momentarily expected. Her land territory and in New York State, died survive —— ee ae ee eee 
Seat: Sees Ge 5° Sany Fee Se — corty Sunday morning, May 8 at his home in ” — + 
ade 5 jas et} é Newburyport, Mass., in his 67th year. Funera i} r OND 
greatly loved and admired among them. She service ‘was held ‘sh the heme on bene mt years an employee of the Baiger Lumber Ge 1 
was a frequent attendant at ~ By os May 10. Mr. Butler had been ill several years Kansas City, Mo., died at his home there on E 
the Lumbermen’s Association o ZaSs. ane ai- and confined to his home. For 35 years he May 3. A widow, two sons, three brothers c 
ways brought with her a gayety,abrightness aq peen associated with his brother in the ; a ae = i . 
4 P rj sual beauty and 7 = cg ag Mag tty ocd and two sisters survive. L 
ee Sane So a ge a” ai business of W. R. Butler & Co. in Boston. A 
soclé cnar aadae é yrac oS é airs s 7 - } 
that will be sorely missed. The sympathy of “'70W Survives. __ MRS. ALEXANDER CWIKLINSKI, wife of S 
a host of friends in the lumber world goes EDWIN S. HANNA, aged 75, former mem- the president of the Sycamore Lumber & Mil] L 
out to the bereaved parents. Mrs. Rawcliffe ber of the Hanna & Todd Lumber Co., Aurora, Co. (Inc.), Buffalo, N. Y., died on May 3 after N 
had been very close to her father, his con- Ill., died on May 1 at his home in that city a brief illness. Mrs. Cwiklinski, who was 1 
stant companion, and was familiar with lum- __ foliowing a stroke of apoplexy. Mr. Hanna born in Poland, was 68 years old. She came 
bering in all its ramifications from earliest was a native and lifelong resident of Aurora. to America at the age of 18. Burial took 
girlhood. She was born in Woodville, Tex., He had retired from active business about place on May : from the family residence at B 
and was married in 1906 to James Schuyler ten years ago after several years of asso- Gardenville, N. Y. N 
Stewart, of New York. Three children were  ejation with Edward Todd. A daughter, Mrs. : pad ee eee N 
born of this union, Betty, Sarale and John Mary Hanna Kelley, and a granddaughter are Pb eae . a, age ot te 4 S. b 
the only survivors. iller Lumber Co., ulsa, a. died ata 
a local hospital on April 27 from a self-inflicted 3} 
MRS. JAMES COSTELLO, wife of James bullet wound in the head. Mr. Miller was 49 L 
Costello, president of the James Costello years old and had been in business in Tulsa N 
Lumber Co., Liberty, Mo., died on May 6 in 15 years. Burial took place at his boyhood SI} 
Los Angeles, Calif. 'Mrs. Costello had been home, Seneca, Mo. S 
in California since October. She was 63 years LN BUSHC eile ceeds 1) 
old. Besides her husband she leaves two . N. BUSHONG, president of the North- 
sisters. Mr. Costello is well known in the western Cooperage & Lumber Co., died in By 
lumber trade and is a member of the execu- St. Petersburg, Fla., Saturday, May 7. Serv- N 
tive committee of the Southwestern Lumber- ices were held in Gladstone, Mich., May 12, N 
men’s Association. with interment at Leipsic, Ohio. Further 
caieeittiiasien particulars will appear in the next issue. 
DR. JAMES WILLIAM TOUMEY, professor —_—_—_— 
of silviculture and former dean of the Yale PAUL EDWARD WILL aged 53, of the 
School of Forestry, and widely known_ to lumber retailing house of J. P. Will Co, Bé 
lumbermen throughout the country, died Louisville, Ky., died of a heart attack on Ni 
May 6 at New Haven, Conn. He had been a May 9 Mr. Will was born and reared in % 
member of the faculty since the school was Louisville and two years after the death of B 
established in 1900, and when he retired as his father, J. P. Will, entered the business 3A 
director in 1922 to devote his time to teach- with his brothers. A widow, a daughter and Ne 
ing and research, was succeeded by Henry S&S. ten brothers and sisters survive. _— 
Market News From Lumber Centers | , 
Dé 
(Continued from Page 67) none too plentiful. Log inventories in most _ 
woods is 31 cents, and to continental ports, pg are ye Bogie to —— more than E a 
37% cents, reductions of 4 cents, and 2% ireeé or y normal supply No 
WE 112 c ~ > 1" . et . > " - N 
THE LATE MRS. J. F. B,. RAWCLIFFE cents, respectively. Light woods include Seuthern Haréweeds. No 
: ; ; oplar, cottonwood, elm. The United King- ders are running ahead of current produc- No 
Henr Kirby, all of whom survive their Dp s : - ‘ . , ‘ 
mother. Mr. Stewart died in 1911 and in 1920 40m conference, at its meeting took up the tion at practically all of the larger mills. No 
Mrs. Stewart married J. F. B. Rawcliffe, of matter of conference contracts, but it was Some of the larger operators closed their foc 
Houston, vice president and treasurer of the decided to postpone any action until July, sawmills and woods operations the first of 8-f 
Kirby Lumber Co., who survives. She was and in the meantime ask shippers their this month for an indefinite period, but plan-| 5k 
my om ce eae ase famed ps aw Fag 5 opinion as to whether the contract system ing mills will continue to operate according D& 
many of ‘Houston's poor. ee ee ee should be continued. to orders booked. Stocks are fairly well as- No 
; Log Rates.—According to an announcement sorted as a whole, though some items are Ny 
VICTOR C. LEWIS, president of the Ilion by C. A. New, secretary-manager of the not available in quantity. Visible stocks at No 
Lumber Co., Ilion, N. Y., died at his home in Southern Hardwood Traffic Association, the the small hardwood mills are less than 5 No 
that place on May 6. Mr. Lewis was born in new reduced rates on rough material on percent normal. . 
pe a A nae 3 ane at a — the Southwestern lines will become effective ade 
work for the A. N. Russell & Sons Lumber 0M June 15, 1932. The new rates to apply Spokane, Wash. ing 
Cc and later with the C. C. Kellogg & Sons on the Missouri Pacific, Rock Island, Cotton I 
Co. of Utica. For a time he ene ge BA, the 3elt, Frisco, and Missouri & North Arkansas Inland Empire Pines.—Orders for last week anc 
West Canada Lumber Co., of which he was _ will be: 25 miles and less, $12 a car; 50 miles showed an improvement over those of the len 
MS gg A Rg. aan and over 25 miles, $15 a car; 75 miles and preceding week for practically all the dis-} , 
Pg ABE Ge eel ge tage ets Bhar yet over 50 miles, $17.50 a car; and 100 miles and trict. Nearly all mills are now operating oD a 
pay oe ee ae, Nhe ae meted over 75 miles, $22.50 a car, regardless of a one-shift basis, filling out ls, of their 
citizen and took active part in civic and weight. An additional charge of about $5 a scarce items. Shipments are not satisfac- pric 
charitable projects. A widow, one son and car will be made for Memphis delivery. The tory, however, being perhaps 50 percent of Bey 
one daughter survive. rates will be used in connection with the one-shift capacity. fi 
C. J. LaVALLEE, f a i ia present rough material rules. The Southern ois 
ve de 1st 4LEE, founder and president o Hardwood Traffic Association also advises | 
nee eS a ee ee that the Southwestern Freight Bureau has Shreveport, La. ‘. 
died’ at St. Joseph’s Hospital, Parkersburg, 4Pproved a revision in reshipping ratios for Southern Pine.—The market is extremely x 
April 12, at the age of 69. His death fol- rough material tariffs. The logs-to-rough- qull, and prices are weak. The immediate 
lowed an illness of three weeks and an op- lumber ratio will be 33% percent; for lum- outlook is anything but encouraging, becausé oo" 
eration on April 7. Mr. LaVallee was born per kiln dried and surfaced two sides, 25 June ;¢ cage tom <fienwanttn 8 mig 
at Bedford, Que., and entered _ business life srcent of inbound weight: and lumber kilr une and July —— usually dull months, = 
in Greenfield, Mass. He founded the Mari- Percent of inb® eo per Kiln though there is still hope for improvement 
etta company in 1898, in association with the ‘ried and surfaced two sides, and surfaced Shipping conditions have been ideal, but the F 
late Hon. Charles S. Dana, who died in 1918, two sides and resawed, or surfaced four sides, order files are getting so low that volume 0 No. 
— when Mr. gevuses nee been peeaseens is 20 percent of the inbound weight. shipments has been rather light. Prices ar ae 
eee week wane a me wilew and k all on a cut-throat basis, no one having an) Ix ¢ 
one son are the “only survivors. Warren, Ar ° — of what constitutes a market, and ever Ix § 
" ars . ~— ; Arkansas Soft Pine demand has been rela- rie on hoger = — ne > — ar 
Rg oy iat aancaiies ai ta Mc Frisee tively light, but shipments have been slightly nent wehsalar pont oa Ragen S} otty stat F 
old, formerly chief exec / _Morriso in auneen oll adants r+ etaaal i 2 esaler c ants > SD te F 
Lumber Co., of Kansas City, Mo., died at his oe ong Poa mtn aii . an 0p ne of demand, saying that not a single order i Pric 
farm home near that city on May 4 of pneu- en items are decidedly scare ’ coming from Texas and Oklahoma, and ver! No. 
monia. Mr. Morrison had retired from the and some items are decidedly scarce. In- few from other sources Another rs that 
lumber company about six weeks ago, fol- cluded among the scarce items are 2x4-inch, ” a ae say 2x 4 
eed he has to fight for the b ss, but hai 
lowing its reorganization, and had engaged 10-, 18- and 20-foot Nos. 1 and 2 and the . 1s or the business, bu , 2x 6 
in the dairy business. He was educated in game lengths in 2x10- and 2x12-inch. No. 1 maintained his sales volume, and notes a ful 2x 8 
Kansas City public schools, attended Vir- eee cares aD aa Me — ther downward trend of prices. 2x1( 
ginia Military Academy at’ Staunton, Va boards, 1x12-inch, are in limited supply in all 2x19 
and during the World War was in the avia- —- and stocks - oe boards have been Hardwoods.—The market is more steady Fy 
tion service, receiving his commission as reduced approximately 50 percent and are though competition is very keen. { of } 
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THIS WEEK’S LUMBER PRICES 


SOUTHERN PINE 















































East and west side mills have re . 
“yee S he sported the followin Vv , . : 
change, New Orleans, La., for sales made ir gz average f. o. b. mill sales prices on souther ine — . : 
! . 3 s ‘ tl A : > Ss 1iern pine to the Southe Pine L . Tye 
have been inserted and distinguis! ied by orth period May 2-7, but, where prices for this period were not oe adn hata caceuen aa 
Side’ Bast West East West East 7 | 
ide Side Side Side Side Side West East West East West East 
Flooring, Standard Partiti Side Side Side Side Side Ta. 
irtition, Standard Rough Fi 2 ide Side 
Lengths oug nish No. 2 Shiplap and . 
1x3” rift = 10-20 Boards, Std. Leth. “aa > ee 
= — — :nsio ; 
B& better B&better . 21.06 19.50 Inch thick — Shortleaf— sae n a Dimension 
ng Re as a ene 12.82 11.18|7; : , 
Shortleaf. 38.71 *47.75|Drop Siding, Standard); ‘"'"*** 27.50 *19.00 a papi a 12 & 14’ 6 3.08 
Longleaf .*39.79 50.00 ae “” Meer eet 17.75 #20.12|1*10” «.-- 12.75 11.23/16" ..... 1 EEG daze lt, & 14’.. 14.69 14.33 
No. 1— No. 117— .  dheke *20.77 *21.45 | Longleaf— 2x6” aes en 
Shortle: f .*32.50 B&bet 9.95 *9 it ye eee 24.00 24.00 ‘ 9 2& ’ 9 9or 9 ° . ‘ - 
pate roy BPS 01 ae | 7 aeeee . 3308 “ORAS -»---- #40.50 *35.00|1x8” ..... saan sania * **-- 2 ae: ae ae 
Konejeat 420.75 *39.60| Assorted patterns— | tag" “a6. 95 aogl 13.81 13.75] ox" wo wd aoe ae 
" 3&better.. 22.17 2 pe 25 £30.63 12 & 14’ 7 salsa & 46 
~~ No. . F vs “ie Ht ye 5&10 ss *36.50| No. 2 Boards, 1x12” +4 & 14 7 4 11.28)12 & 14 13.00 *13.29 
3& better 20 17 2 1¢ . EEE” 3 wacie me *61.75 *54.08 Standard Length 2x10” me ale i) 11.85 Io. eoeeces 16.00 17.00 
rw DE or. aV.i 23.10 2) P 
ee i879 19.24 Plaster Lath Casing & Base 10-20’ |Shortleaf. 14.48 11.51 | he Aare 18.00 14.28 co 19.0( 7 47 
No.2 ..... 1120 11.25 % x1 % 4’ s&better, Longleaf.. 21.67 *22.76 ! = ae 18.04 14.43 14’ acsntee ‘Sas coos 
Ix4” rift— No. 1 2.41 2.39|1x4 & 6”.. 29.38 29.68 Oe Sctcee) 15.94 16.70116’ ....°". 21.00 25.25 
B&better No. 2 118 1.65| Casing, Base &Jamb | C®™ Siding, Lining | 2x12" \2x12” Tae 
Shortleaf.. 39.78 45.00] Surfaced Finish 10-20’ and Roofing 12 & 14’.. 23.16 13.20/12, & 14'.. 23.50 24.00 
— .*41.00 *46.00 om 10-20" Sn, B&better, B&better ee «niwene 19.86 16.21 oe 2+sbee0 32.00 *23.92 
No. 1— 3&better Oe ene ie 31.57 32.00)1x4”" 10’ , No. 2 
onyitietd pec ine aa 1x5&10" _. 39:12 37/5 x4 Pn 18.00 No. 2 Shortleaf . 
nee. _ 29.29 7 . heaps ie cal iT. 39.1 7.50]4x6”" 98° 17.00 ena” Dimension we, 2 Seas 
Ol 6” Stolen 23°55 24,08 ae ge and No. 1— i2 & 14’ 12.06 11 op |2x4” s 
— [SP eee ees aa Gi... 1x6” 8’.... 19.00 16’ “+ Soar aa eats, & 16°.. 19.80 918.04 
B&better.. 20.65 19.48/10 poate 30.01 31.56 OY aa —— ee ee ee 12.95 11.57}1¢ 15.50 * 
co artes 18.73 18.48/12" ..°''" go'eg 4zion| 1X6" ----. 19.72 18.64 Timbers, 20° & 2x6” aa?" nee See 
es 95 10.9515 . & 0.0L x8” oo. oo 15.04 , 9 2 ’ a eae 
} 5&6/4 thick— semen 1x8, behets 20.36 20.43 Satin we. 2 12 & 14’.. 9.48 (9.75/12 & 14’. 11.00 15.25 
Gultie, Stamtent Foes 39.87 37.73] 52,9" Hey 25.28 Lonsienl Be win can 40:08 S0:S0ILO sicsicas 10.90 12.00 
’ & »g 24 ) e£ 4 y — » vA 
Lengths 12” 53 ee 14°6 3 ; 61 35.59 3x8" & , ae ia 2x8 2x8” 
%x4"— ee ee 6 4.00 No. 1 Shiplap, 10-20’ rm Awe Poenige 17.20 12 & 14’. 10.67 10.22 12 & 14’ 13.00 11.00 
3&better.. 19.39 18.83 ~ a thick— a ae ere 16.58 *18.27 aan eae aes oe 16 eee 11.12 10.58\1% --+-+-: 14.00 13.00 
iE eee eve 12.25/14, coerce *24.21 *23.78| BE cca | eee aEtS SO.0N = 95.00) os 2x10” 
5% x4" — ‘” reeeats 21.06 21.75|No. 2 Fencing, Stand- Shortleaf— 12 & 14’.. 11.39 9.50 12 & 14’..%12.67 14.50 
8 *96 24 #95 OF . 16’ 12.36 » 95 116’ *15.03 R 5 
3&better.. 16.92 17.20/10" .....: tat eseee ard ay 8x8” & und.15.02 14.48}9x19" °°" 86 12.25) vied “— we ee 
No. 1..... 15.71 16.20'12" 72:1: 41.38 ©42:71' 1x6” &CM. tity 1886 3x10-10x107#17.85 15.00/12 & 14°.. 1242 9.66/12 & 14°..#14.63 16.5 
° é M iL: 14 10.80] 3x12-12x12”20.86 15.00]16’ ....... S5e SOOO I6 assaces ; 17.00 20/50 
pee | a _ DOUGLAS FIR WESTERN PINES 
é riec ne ¢ Spec > yf. » all 
D&M, shipl: Sagelmann white sfoenee boards, pecia elegram to AMERICAN LUMBERMAN] [Special telegram to AMERICAN LUMBERMAN] 
mm g and ceiling: Portland, Ore., May 10.—F. 0. b. mill prices Portland, Ore., May 11.—Following f 
—— 4” 6” ” “ 9” en actual sales of fir, May 6, 7 and 9, direc mill prices on actual sales wer me S. . 5. 
D&bt 10 12 < : : , direct ] n actual sales were reported to 
No /_ = he 00 $46.00 $46.00 $56.00 $77.00 oy straight and mixed cars, reported by the Western Pine Association by members 
N » 4, 42.00 44.00 44.00 54.50 64.59 \ est Coast mills to the Davis Statist ical during the period May 3-9 inelusiv >» Ave 
NO. 2, 3. 16". - 37.00 37.00 36.00 Bureau, were as follows: ages include bi trect anc on ee 
No. 3° 8-20'.. 25.00 27°50 0 36.75 47.00 sees de both direct and w holesale sales, 
No. 4) 4-207, 21:00 23:00 24.00 24:00 35:00 a ee ae eee ee 
No. 4 od - To ¢ ) s : 
foot whieh oma 1x4-inch and wider, 4- to 20- Pe ssa cmanner nena $22.25 7 $14.75 Ponderosa Pine 
8-foot is $22 jnev contain 20 percent of 4- to B&bt . ” 5/ 4x8” 6/4x8” 
aaa s&btr. Cc ) SELECT, S2 or 4S— 1x8” & wdr & wd 
56/4 4"&wadr. 4, 6&8” - - SS 28.00 Rees a C Select RL $32.07 $39.96 S35 36 
D&btr.. 6-16’ $66.00 $6 &8” 10 12 WEE. wedincheremnewe 28.00 D Select RL...... °94.73 iy + $35.36 
1 ‘cee (ee oe ' 8.00 $71.00 $81.00 . OCT Eels s oe. 24.73 33.00 ..... 
Ma 1, 630 .....;.- 59:50 61.50 °64:50 °74.50 Fiat Grain Fiscring — of og 
7 ” 6” 8” 10” 12”, TES” gees sca Riwenwees 15.75 ie = . A eS Oo $25.83 $21.18 
No. 2, 8-16’..$43.00 $4 MN scnmunee 725 - Tee 24.26 19.41 
No, 3. 8-16’. ie 3 00 - 4 = ze + a — cee ee eee 17.49 15.00 c OMMONS, S2 or 4S— No. 2 No. 3 
No. 4° 4-20°.. 25:00 2700 2800 2800 29 ae - Mixed Grain Flooring aa ete oy Pata ai ara era aia aeeiaieteis $17.46 $11.92 
en a he < or XiLe ES AS eae ee > 999 
Specified lengths—In D&better and No.1,| Cel 910.25 No. 4, 4/4, RW, RI ae eet 
add for 16-foot $5; for other lengths, includ- Ceiling: _ AiR AREA Oa 
ing 18- and 20-foot, $2. wth 15.50 10.75 Idaho White Pine 
In No. 2, add for 18- GE éiSiscvsevesawens 7.25 "5 : 5&6 /4x8” 
é and 20-foot, WY Tian alah ik chart hd at hace {.69 10.50 SELECT, S2 or 4S— : Ww 
neue ooet, i. inch, add $4; pe Tag aM Drop Siding, 1x6” "C Select Rie err $10.78 « e.01 
: - ceascsmurdes connate 18.25 14.75 00 | aD Select RL. wc. sssceeaeeees "34.74 44.57 
tt ie & dae Bs Oe ond Rhee Cid aie Mi pabaeindaigchet aubiebsecat tye th 1: Commons S2 or 4S— No.1 No. 2 No. 3 
for 10- and 12-inch 10- and 12-f oe ix §” Ri $31.57 QOr F & re 
, é -foot, add $1. Finish, K ae ae ee Poteot 929.06 $14.76 
For 6-foot Nos. 1, 2 and 3, deduct $3 inish, Kiln Dried and Surfaced 1x12” RL ........ 69.57 35.6 19.7 
prices of 8- to 16- foot. , deduct $3 from a x6” 1x8” 1x12” We. & S75; Weg esc es aces ee ncaaves 10.19 
Bevel siding, %-inch, S&hetter wo... cece eee ed $31.00 $33.00 $49.00 Sugar Pine 
, odd lengths, 3- to 20- = ee pe 
me not over 20 percent shorter than Common Boards and Shiplap amas 2 a os an — 6/4x8” 
ge ” , eaten . eee ‘ _— “« “ far &w 
D&btr h 2 No, 1 $13.1 Ry te 1x12” B&Better RL . $77.83 $71.50 S710 
” e-- . + -$25.00 E, 4-inch...$17.00 | No. 2 (172777 $13.00 = $13.00 9 $12.50 $17.25 fF ME Bs nccce ennne 56.00 
Lath : inch... 28.00 66-inch... 96:06 | No. 3... ee 750 7 Eo 8.25 D Select Ri. ..... $6.50 39.00 9150 
Nn’ sitet and pine, 4-foot; No. 1, $6.50; | | sr hb 7.9 SHop, S2S— No. 1 No. 2 No. 3 
No. 2. $5.45. on —- Dimension 5/4 $34.60 $25.25 mines 
eee re ee $34.6 920.20 cevecc 
“wa wa 1 oe ee ee 34.78 24.52 $21.50 
No. 1, 2” thick 42 — OFS saecen case cee 43.42 Te ree 
vv ISCONSIN HEMLOCK :, ce aey $12.00 $12.00 $12.75 = : Lar ch- ee Fir 
Foll a ore 11.00 11.00 12.25 50 $15.25 | No. 1 Dimension, 2x4", 16’... sees eeeees $12.40 
a Pillowing are fo, Wausau, Wis, pees: [102 00 1233 Ha 12 es | Bed Bingen Ber icc a 
iS Cee ee ee ae yr 4s o 2.4 5.00 £100 £, rt. tr. &DUCUP., - 4 en 22.32 
miock Boards, a 10 : , | a 12.50 12.50 13.00 14:00 i a 
BE AF crncnsseseeeenes sanse “Reade” eenee | 2t*". © 998-50: 20, 912.28 $10.50 
ip aaepeesesereces: 23.00 24.00 25.50 Random— exa” 9x6" x12” WEST COAST LOGS 
De ahead ae waa e eleec 24.0¢ 25.00 26.5 he See $7.25 $6.75 $5 75 . 
) ere rer ree 3650 2780-2900 | No. B cress B75 5.25 yet: wacueas an tn a ee 
> Ee 27.5 98.5 20, . ortiand, Ore., May —Lor ark = 
pele or shiplap or ioving, att cui No. 1 Common Rough &/or Surfaced Timbers | tations: ee eee eee eee 
ot on No. 1 boards. he i . See $12.00 Fir, yellow: Ungraded, $10.50@12, 
o 1 Hemlock se §181E— corm te Been” Wee Oo cawcccoewwcawanians 11.25 Ao red: Ungraded, $8.50@9.50. 
2x 4” ar 12&14’ 16 Fir Lath ned Colaet Toca 4 pgp a 
eae neers $24.50 $24.50 $24.50 $25.50 | No. 1, 114”x4’, dry Bed Cedar: Depending on auatity, 2012. 
Sates oo b0 S356 “a400 26 , CP GI ois dics secs veteeginnd $3.00 Spruce: No. 1, $17; No. 2, $14; No. 3, $9. 
aeovadaioieral tate 23.50 24.50 2 r —_—_—— 
2x10” 24. 450 25.50 attle. Was ee ; 
= ere 23:50 29.50 28.50 28.50 : a oe oe prices of 
. s abal 23.50 30.00 29.00 29.50 W ant Something? —_ 
ot Gi, No 2 dimension, deduct $2.00 from price | Look in the Classified Secti eg Re Sg tee 
‘edar: Shingle logs, $10; lumber 1 g 20. 
assifie ection Hemlock: No. 2, $10.50; No. 3, $8 on™ $2 
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acks ille, i —— Fi i l 2 holesal rices idewater 

Jacksonville, Fla. May 9%—Follow ing is a # of new wholesale prices on tidew Seattle, Wath, May —Vollowing are 
red cypress, revised as of March 15, f. o mi 

Grades 1” 1%” 1%” 9” 2%” 3” 4” te A to the ‘ sarseee or part 
_, arades R- : carloa ots, f. o. b. mi all prices being 
FAS Tee TET ee rE Tr $58.00 $63.00 iy +4 3s et a 2328 e233. based on four bundies to the square, and 
ee. ceed hese ocean 49.00 49.00 59.00 81.00 81.00 91.00 | Shingles mixed with fir lumber being 10 cents 
DTM o: cincnsecesdnaciteaeael 27.00 40.00 46.00 52.00 _64.50_64.60__72.50 higher than these a itiasiiaeil 
site kee aa hets OPHERERSORERE COR RAD 16.0 17. 17. 16. re. Shingles ew Grades, Per Square 
Peck Rdm. widths..........eeceeee- 18.00 1800 18.00 19.00 |°7Pres* ou 5” Washington- British 
Clemp RORTE cccccccscccvceccsccecees 70.00 75.00 90.00 102.00 IBest ........ $4.75 $5.75 Royals 24”— Oregon Columbia 
A (R. W. 4” to 12"). cee eeeeeeeeeees ays Sy 67-00 75.00 IPrimes ..... 3.10 3.50 4 eee $2.50 
TE -cavecedhacesnseceedesererceseneens . ° 58. 4 Economy ... 3.20 3.60 , " oyu" 
 Riececedcapten alana prkcapenea tented 46.00 51.00 53.00 56.00 |Cypreas Lath Pee, Se 
het os pepe tenet se 45.00 60.00 52.00 55.00 No.1 No. 2 NO. 1 wees eeeeeeeene 1.70@1.90 1.80@1.90 
Me, 2 Com. CR. Wade cescscsvescccess 39.00 44.00 44.00 39.00 |3¢x1%x4” ...$3.00 $2.25 NO. 2 we eeeeeeeeeees 1.15@1.30 1.15 
ek 1 Ce, ca nckeawceontsneudeetoese 27.00 27.00 27.00 27.00 |$x1%x32” .. 1.00 “ea 16”— 
Me. 2, Teac cscs 1.50@1.86 1.60 @1.65 
No. 2, all clear..... 1.30@1.40 
WEST COAST SPRUCE NORTHERN PINE No. # Ug" cleat.<:< 1aggase — lga@ite 
me. 2, 3” ChOOE. 0 .ss 1.00@1,15 -90 
[Special Telegram to AMERICAN LUMBERMAN] Following are prices on northern white Dimensions, 5/2, 5x16” 
Portland, Ore., May 10.—The following are pine effective Feb. 15, f. 0. b. Chicago: RN rete 1.60 
are prices for mixed carlots prevailing today: Common Rough Boards and Fencing— 
Finish— Fé netery emo se 10-14 ft 16 ft. 18-20 tt. 
Bae 4.0 848 02 39.00  jj§ 3/3 ceececcces . i Be BS cinvcuws $42.°5 $49.7 $44.75 
1x4—10" 33.00 hy 18.00 | BE Os sinascus 42.75 47.15 42.75 WESTERN RED CEDAR 
. ’ 6/4 weeeeeees 20.00 Se A 43.75 48.75 48.75 
ban a SS, @errrer ee 22.00 | aa 51.75 54.75 51.75 Seattle, Wash., May 7.—Prices for red 
Bevel siding— 40/4 cvccesces 29.00 | SE oc wwean 86.25 $3.25 86.25 | cedar siding in mixed cars, new bundling, 8 
Wex4” ow cceees $17.00 12/4 wnseeeees wee) Ma. BR FS Mec cccvcn 35.50 37.50 37.50 to 18 foot, f. o. b. mill, are: 
%x6”",Flatgr. 18.00 Lath .......... 3.00 | > = arr 35.50 37.50 37.50 ; 
144x6”, Vert.gr. 22.00 Green box. 9.50@11.50 | BE BS ccawvese 37.50 35.50 37.50 Beveled Siding, %-ineh . 
ing . SR kewane ee 38.50 36.50 38.50 ; Clear “—_ “B 
BE cesaanes 53.00 48.00 Se 2 BOO ic vicavee owen $20.00 $18.00 $15.00 
D Pe Se awieeuas 22.25 23.25 22.25 DN seawenteneees 24.00 20.00 17.00 

NORTH CAROLINA PINE See Wr axvanaes ag as 24.75 ee ee errr 24.00 19.00 17.00 
| Ss ere 26.25 6.25 26.25 . 

Following are typical average f. o. b. Nor- | —— 28,95 28.25 28. 25 Clear Bungalow Siding - 
folk prices received during the two weeks 1x12”........ 34.25 32.25 34.25 ie rey ante 
ended May 6, as reported by the North Caro- | 4) an white pine (Pinus Strobus), add $1. | ,o-1cn ccccccccrircrrrr Foo | *3ac00 
Rough: | For ripping, add $1 per cut. For resawing SEE hwenccdsenenenecennes 60.00 awe 

Bdee 4/4— | rough, add $1; S2S and resawed, add $1.50 to Finish, B&better 
as $28.05 | price of S2S. For S1S or 82S, add 50 cents. S28 or S48 
Cg ere ree ree eer 21.80 For plain shiplap, S2S, CM, S4S, S1S1E or or Rough 
PM Ae nmamescweahamnweaadeb eee 14.60 well curbing, add 50 cents. For grooved roof- SO Atvindees see keactenekbonucanes $ 45.00 
Pe Ee Bukccdvancaeeeennes dxtheeerann 12.35 | ing, drop siding, O. G. shiplap, ceiling or De stgest ctcedbaetoarenenehweneeres 55.00 

No. 1 No.2 | Sheathing lath, add $1. Not to exceed 10 per- SELE, 1GRIS” .nccccccccversvveccsccsece 70.00 

B&better No.1 box box cent of degrade developed in running may be BEE Sear acevonnen tab enevsseeneeusee 100.00 
ix 4” 0.20 aie i mee included at grade price. For partition, all | 1X22&24” 1... ...cc eee ec ccc ecceceecees 105.00 
See: +38:90 ms rae "*** | grades, all $1.50 saliatiaen oni Sti 
Ix 6” 30.40 $22.85 $15.50 $12.95 | For stock 3-inch or less in width, S4S, add 7 5 s 
ix 7” 33.75 Lp RE = 56 | $3.50, product ot strip ripped and bundled. | 1X38&47 2.2... ee cece eee eee eee eeeeeene $ 30.00 
oS eee 21.20 25.45 16.40 13.2( All grades o -inch, $1 more than 10-inch; 
1x10 35.00 28.75 17.65 14.80 | 5-inch S4S, ade $1.50.’ For bundling, add $1.00. ie genteend a gaaeeeas 
1x12” o. aoe 25 60 0 95 15.25 r abbettin da $3 Made from 1x4” and under.......+.++e0- 64% 

. or F &, a . Made from other sizeS..........sseeeee: 54% 
aes ear $33.50 | NO 1 Piece Stuff, S1S1E or S4S— Additional discount for 10,000 feet or 
OS eben epernaieen re 6" 8’ 10-12-14" 16’ 18-20’ MOTE tO CAL esse ee eeeeeeeeeeeeeeees 5% 
5/4x12 RAD pn Set et Rap AAR AR - 49.60 2x 4”....$23.25 $28.25 $29.75 $29.75 $31.75 Clear Lattice 5/16” 4 to 16’ 

ES Seen ete ere ee OR ate cee 33.75 os ¢° 23.25 27.25 27.75 27.75 30.75 100 lin. ft. 

. orate ila tadaia aes 2x 8” 23.25 28.25 28.75 28.75 31.7 1%” $0.25 

B ark Striy ps— 20.85 2x10”... 92.25 27.25 30.25 30.25 31.25 1%” CRESS OHESEKS SESE HEOHERES OO SEOHOE SHOES 33 
36 ER ee ee ee at 7 9x12”.... 23.25 98.25 31.25 31.25 32.25 1%, wp TESST HS SOS Sees ererecessrececesorces “35 
PE ace ce cenesncererevatvesecereetuens sa No. 2 piece stuff, $3 less than No. 1. For SD” ceeh ROCHE DAUR ERRDERR REE ED Rew SOR ee : 
Dressed: 21%” 3” & Bistonie tine 50 —. is eee, add $1.50. 

Flooring— Wide Wider 31S only, more than rough, 

paeeter B “ig *  ladah elite Cote a SB tye Siding 4- and 6-inch, 4-foot and longer— END DRIED VV HITE MAPLE 

No. 2 common }}”....-... 16.10 16.30 Norway Prices on end dried white maple, f. o. b. 
B&better bark strip partition.......... $23.30 Bé&btr. Cc E C&btr. mills, lower Michigan: 
3ox bark strips dressed...........+se. ae | OS .wéeens $27.50 $24.50 $18, 50 $15.50 $21. 50 FAS No.1 &sel. 

No. 2. | 8” «sees. 28.50 26.50 23.50 19.50 29.50 | gy4q oo... eee cece ce eeee $100.00 $ 70.00 
Roofers: dressed Siding may contain 40 percent of 10-foot DE Giavcsvnnensaiaaaee be 105.00 75.00 
ee oe ce caked oa aie Bien $16.20 | and shorter. Beaded ceiling, %-inch $1 more SY idk vuaten Mane ae wa eta e eee 105.00 75.00 
DM, t2ckeckudevhe ead ame eh bance 16.60 than siding. Selected length, $2 extra. Sid- ME! ac esteld Cade e hanes kw ke 110.00 80.00 
Scenes a cet eMsKsee kent es new 17.80 ing run to OG, $2 extra; product of strip as | 10/4 ........c cece eeeeeees 130.00 100.00 ' 
PE eaiihicrnn svitaresversebiaeene 20.80 | it grades, BOE ccd dascocur sued eneaes 140.00 110.00 

Following were average sales prices received for southern hardwoods during the week ended May 3, Chicago basis: 

4/4 5/4 6/4 8/4 4/4 5/4 6/4 8/4 
Rep GumM— TUPELO— 
ws téncncwssess O76 (ss ataeeieiee anbeneaners Pe Se. |. (hn nehee meReeen Eubank eERRueee 
i Se eae } ‘igegdenkwhed girwh ree sews 48.25 a Sn, eee we 8 ae she eeAE ORE cules bh ewwaeel 
a ee Cee Pe sccees StkeCanenene “aadayeerenes Pe ak ea EOE DE cxraccvasbane. c6eNSeeweeaw” seeuaeaeneel 
Sap GumM— ReD OAK— 
sAG 9 ‘ 48 » 50.5 In. FAS... 58.25@ 62.50 64.25 66.25 70.25 

Qtd. FAS... 42.00 48.09 40.00 48.00@ 50.50 P . - ~? gy av. (V.a 

No. 1éisel. 28.00 sea aeeseseee seseeneeeers 30.50@ 34.00 Toe Se... 1 I 
Pin. FAS... 36.50 ——— = “(KRESS R EN 64S ON ee wROE 

No. 1&sel. 25.25@ 28.75 30.75 29.7 31.00 MIXED OAK— 

SS a Ee a rae een SUES SERS  ccccdsccsnes Sd. wormy. 39.75 ae =< tbclenbenaed Sarpwasin meus 

POoPLAR— 

; GumM— 
avery ne 11.75 44.75 $4.75 14 DP acai e aterat harmon 67.50 72.50 77.50 

Qtd. FAS... 41.79 soe —~ + a. 2 —§«—s ee Mabdeeekeees exuaasunenl 

No. 1&sel. 27.50% 1.75 t.75 Fide 26.75@ 34.75 a ee 31.75 38.50 
Pin. PAS... 28.758 $= =«-_—«=_—_—ccccvcvesvce cvecscsceres seesecvecece No. 2-A.. 25.75@ 28.00 29.50 "oc cece eecee : 
Bissak wradewenawaae evenatetoare 21.765@ 22.25 23.25 AsH— 
WHITE OAkK— oe eee Ge MEE: -Sicuriatesee «ewe aeannnes 0.00@ 65.15 

Qtd. FAS... 97.50 Cre eee meee ere ror No, l&esel... 36.25@ 39.25 0... .eeeeee cee eeeneenes : 

Me. 16001. 66.50 jq§($-—— ebededecerss eeerosoreere C888 eee er08 CoTTON Wwoop— 

ee ee éé#é<) 6d eeee “EOCMODCER OO. Dekeeabeeuen a eee re ere 

ee Seiiss STAG «ll kaw He RRS ES “Cede edewenas 4000 esendene MG Reveses seservedcioere 2 ee ee ee Te eee se i 
Pin. ,!) ae : Ae eeeeeee bag ere 83.75 MAGNOLIA— 

a See Te Se =—_—i—“ (Sate SOON Rhee RRs "ee — erm 

Me, B.cce B40G +§$§(—=—= = = 8 seterevedens eeessccccecs Ceserecssees No. 1&sel Sie Ry Rae a Ree RC eG 

No. 3-A.. 22. RR ere ry ee ape ey rere Be Basice as DEC  cckebewhaaks sa essueeense -osleuaee aie 


—— 
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12/4... 
16/4.. 

Harp } 


4/4 
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NORTHERN HARDWOODS 


Following are prices of northern hardwoods, 
f. o. b., Wausau, Wis.; 


AsH— 


FAS Sel. No.1 No.2 No.3 
4/4..e0% $47-49 $37-39 $28-29 $20-21 $15-16 
ee 55-57 45-47 33-35 22-23 15-16 
rr 60-62 50-52 38-40 25-26 15-16 
a 70-72 60-62 43-45 28-30 16-16 

H 

Wye ee 50-52 35-37 25-26 19-21 14-15 
7) ee 53-55 38-40 28-30 21-22 15-16 
C4. cscs 58-60 43-45 34-36 23-24 14-15 
Vere 65-67 50-52 40-42 30-32 14-15 
ere 73-75 58-60 53-55 45-47 cave 
T, 78-80 63-65 58-60 50-52 
4 er 128-133 113-118 98-103 ic Cia eee 
OS ee 3-44 33-34 23-24 17-18 
a 43-44 33-34 23-24 17-18 oe 
Thin4/4. 43-44 33-34 23-24 ‘itn ahd 


Price of No. 2 and better, 1x4 inch and 
wider, 4- and 6-foot lengths, $24-25. 


For select red, add $10. 


Rough birch, 6- to 16-foot, 1x4 inch, two 
face clear, $50-52; one and two face clear, 
$38-40; 1x5-inch, two face clear, $60-62, one 
and two face clear, $48-50. 

Sort MAPLE— 

YT ee 5-47 35-37 25-26 17-18 14-15 
) ee 50-52 40-42 30-32 21-22 15-16 
1 er 60-62 50-52 35-37 23-24 14-15 
|” Sane 60-62 50-52 35-37 28-30 14-15 
Sort ELM— 

FAS No. 1&sel No.2 No.3 

ae 40-42 8-30 20-21 17-18 
7 ae 47-49 35-37 22-23 19-20 
ee 47-49 35-37 22-23 20-21 
a) eee 50-52 35-37 25-26 20-21 
Rock ELM— 

FAS Sel No.1 No.2 No.3 

ae 80-82 55-57 25-26 16-17 
0 85-87 60-62 30-32 18-19 
ee 90-92 nies 65-67 30-32 19-20 
3S) ear 95-97 sary 75-77 38-40 25-26 
ee 105-107 aaa 85-87 52-54 tia 
ol 115-117 aes 95-97 57-59 30-32 
Bass woop— 
ee iwes 48-50 38-40 26-28 20-21 14-15 
7 51-53 41-43 30-32 22-23 15-16 
55-57 45-47 33-35 22-23 165-16 
| SSP 60-62 50-52 38-40 22-23 15-16 
68-70 58-60 48-50 35-37 ae 
io 78-80 68-70 58-60 40-42 - 

Keystock, 4/4 No. 1&better, $55-57; or on 
grades, FAS, $65-67; No. 1, $45-47; 5/4 No. 
1&better, $60-62; or on grades, FAS, $70-72; 
No. 1, $50-52. 


One and two face clear 6- to 16-foot, 1x4- 
inch or 1x4-5-inch, $45-47; 1x5-inch, $50-52. 
RED OAK— 


i 60-62 45-47 33-35 28-25 12-13 
. , 65-67 50-52 38-40 28-30 13-14 
| ee 70-72 55-57 45-47 30-32 13-14 
ee 80-82 §5-67 50-52 35-37 13-14 
Harp MAPLE— 
eee 48-50 38-40 28-30 20-22 11-12 
|, ae 58-60 43-45 30-32 22-24 13-14 
|, a 63-65 48-50 32-34 24-26 13-14 
|, 63-65 48-50 32-34 26-28 13-14 
, 78-80 63-65 48-50 35-37 nae 
, Sage 93-95 78-80 58-60 40-42 
ll er 143-145 128-130 108-110 ‘ 
HARD MAPLE RouGH FLoorina STtockx— 
No.1 No.2 No. 3A 
com, com. com. 
Se OOOO ee ee ere $28-30 $20-22 $14-15 
ME tietenewnsonondcaese 30-32 22-24 16-17 
WG aiknccunwdscuneeawaka pata 24-26 16-17 
BEecH— 
No. 2 and better 
ECC OO ee ott <eneewac $33-35 
BW kk's @praatn aceiecma eiaeleatcwniuceaias 38-40 
FAS Sel. No.1 No.2 No.3 
ae $60-62 $45-47 $35-37 $24-25 $14-15 


Additions for special widths of No. 1 and 
better in all hardwoods, standard lengths, are: 
8-inch and wider, $12; 10-inch and wider, $30; 
12-inch and wider, $35. 


CROSS TIES 


Louis, Mo., May 9.—The following cross 
prices prevail f. o. b. St. Louis: 


Untreated S’th’n 








St. 
tie 


White Southern Heart 
ee Oak SapPine Pine 
NO. 0, 7x9”, 8’, 9” face. .$1.10 $0.90 $1.75 
No. 4, 7x8”, 8’, 8” face.. 1.00 .80 1.45 
No. 3, 6x8”, 8’, 8” face.. .90 -70 1.23 
No. 2, 6x7” 8’, 7” face.. .80 60 1.07 
No. 1, 6x6”, 8’, 6” face.. .70 .50 .89 
: Red oak and heart cypress ties, 10 cents 
ess than white oak; tupelo and gum cross 
les, 15 cents less than white oak; sap cy- 
Press, 20 cents less than white oak. 

Switch Bridge 
Whi Ties Plank 
RN i ar te ha $34.00 $32.00 
RE a ne 31.0 ae 
outhern sap pine, untreated— 
to vey ee ya ee te ee ee ee 25.00 ee 
PORE binkiateadaxkowaens one meee 
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PHILADELPHIA PRICES 


Philadelphia, Pa., May 9.—Following are 
prices prevailing today in this market: 
LONGLEAF YELLOW PINE FLOORING, 1x3-inch— 
Bé&better, $31.00; No. 1 common, $28.00; No. 2 

droppings, $24.00. 

LONGLEAF YELLOW PINE TIMBERS, 

Rough merchantable grade, water delivery— 

6&8-inch 10-inch 12-inch 14-inch 16-inch 
$32.00 $38.00 $46.00 $53.00 $60.00 

GEORGIA AIR DRIED ROOFERS— 

Tongued and grooved, %-inch, 6-inch width, 
$18.00. 

KILN DRIED YELLOW PINE ROOFERS— 

Tongued and grooved, standard, 6-inch width, 
$22.00 

NorTH CAROLINA PINE RouGH Box, No, 1— 
10-inch, $23.00. 12-inch, $24.00. 

NorRTH CAROLINA PINE FINISH, 


pe Me eee $32.00 
NORTH CAROLINA PINE STEPPING, 
BaDetter, S/ERTEKIGGR occ ciccccccecees $49.00 


NorTH CAROLINA PINE DIMENSION, No. 2 & bet- 
ter— 

S4S, %-inch scant, 2x3-inch, 
2x3-inch, 16-foot, $19.00. 
10- to 16-foot, $20.00. 


9-foot, $17.50; 
Rough, 2x10-inch, 





APPALACHIAN WOODS 


Cineinnati, Ohio, May 9.—Average whole- 
sale prices, carloads, Cincinnati base on Ap- 
Ppalachian “soft texture” hardwoods: 


4/4 5&6/4 8/4 
PLAIN WHITE OAK— 
NE “sae aieon'e eh $90@ 95 $ 98@103 $105@11 
No. 1 com.&sel. 43@ 48 50@ 55 57@ 62 
m0, 3 COM. .a0+ 30@ 33 33@ 35 36@ 38 
No. 3 COM...-. 18@ 20 20@ 22 22@ 24 
Sd. wormy.... 33@ 35 36@ 40 40@ 45 
PLAIN RED OAK— 
2 rere 65@ 70 75@ 85 85@ 95 
No. 1 com.&sel. 42@ 47 48@ 53 50@ 55 
No. 2 com..... 28@ 30 32@ 34 36@ 40 
No. 3 com..... 18@ 20 20@ 22 22@ 24 
CHESTNUT— 
La: aw abi adele 60@ 65 65@ 7 75@ 80 
NO. 1 COM s.c0 42@ 45 45@ 48 47@ 50 
No. 3 COM...ss 16@ 18 17@ 19 18@ 20 
Sd. wormy & 

No. 2 com... 23@ 25 25@ 27 28@ 30 
No. 1 & btr. 

sd. wormy... 25@ 26 27@ 3 32@ 34 

POoPLAR— 
Panel & No. 1, 

18” & wdr..110@115 125@135 135@145 
ee ak bcnna wes 80@ 90 85@ 95 90@100 
Saps & sel.... 55@ 60 65@ 75 75@ 85 
i ao 37@ 42 43@ 48 50@ 55 
SS ee 26@ 28 33@ 35 36@ 40 
ee. ee 20@ 22 24@ 26 26@ 28 

MAPLE— 
EE. 65:4 sie dew 55@ 60 65@ 70 65@ 70 
No. 1 com.&sel. 43@ 45 45@ 50 45@ 50 
No. 2 com..... 28@ 30 30@ 32 83@ 35 





OAK FLOORING 


Following are carlot quotations, Memphis 
basis, on oak flooring: 


3$x21%4" 49x11" %x2” %x1%” 

Clr. qtd. wht....$80.00 $78.00 $72.00 $51.00 
a ee 69.00 58.00 52.00 47.00 
Sel qtd. wht..... 57.00 45.00 37.00 33.00 
Sel. qtd. red..... 43.00 39.00 37.00 36.00 
Clr. pln. wht..... 48.00 43.00 44.00 33.00 
Civ. DIR. TOG... 44.00 41.00 41.00 35.00 
Sel. pln. wht.... 38.00 30.00 34.00 24.00 
Sel. pln. red.... 37.00 32.00 34.00 26.00 
No. 1 com. wht.. 30.00 20.00 17.00 13.00 
No. 1 com. red.. 30.00 22.00 15.00 14.00 
MG... COM ccse 3.00 13.00 10.00 8.00 
Yx2" x1” fex2” 

Ci, Gt, WHE. cvcccveens $78.00 $78.00 $95.00 
a a a ee 70.00 70.00 90.00 
ek. GE Wilhe wk ccccviass 58.00 55.00 60.00 
et, GUE. POs ciscccvvene 58.00 55.00 60.00 
Cor, Wi. “Webckccccsneee 50.00 50.00 54.00 
Ce, WI. Dice vas c es neue 47.00 47.00 50.00 
ee; Wi: WE ck cciceses 42.00 42.00 45.00 
ee eee 42.00 42.00 42.00 
ek 5 GO; WEE crevasse 28.00 23.00 22.00 
WO. 1 COM TOGccccccrcss 26.00 23.00 22.00 
Mah, © GO ntsc vinasxs 12.00 12.00 10.00 


New York delivered prices may be obtained 
by adding to the above: For }-inch stock, 
$9; for %-inch, $4.50; for %-inch, $5.50. 

Chieago delivered prices may be obtained 
by adding to the above: For }2-inch, $6; for 
3%-inch, $3; for %-inch, $3.50. 


MAPLE FLOORING 


Michigan and Wisconsin flooring mills 
quote as follows on northern hard maple 
flooring, f. o. b. cars flooring mill basis: 

First Second Third 
ee $38.00 $23.00 





a§x2%” ...- 
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CHICAGO RECEIPTS, 
SHIPMENTS 


Chicago receipts and shipments of lumber 
and shingles, in thousands, were reported by 
L. C. West, statistician, of the Board of 
Trade, for the five weeks, March 28 to April 
30, 1932, inclusive, and for the year to date, 
Jan. 1 to April 30,1932, with comparative fig- 














ures for the corresponding periods of 1931: 
Receipts 

Ship- Above 
Lumber—— Receipts ments Shipments 
Mar. 28 to! 1932 75,420 31,219 44,201 
Apr. 30 § 1931 136,524 63,056 73,468 
Inc. or dec..... —61,104 —381,837 §—29,267 
Jan. 1 to 71932 264,890 103,560 161,330 
Apr. 30 $1931 462,073 197,732 264,341 
Inc. or dec..... —197,183 —4,172 §—103,011 
. Shipments 

Ship- Above 
Shingles Receipts ments Receipts 
Mar. 28 to] 1932 10,000 15,463 5,463 
Apr. 30 § 1931 18,067 *4,158 
Inc. or dec..... —12,225 — 2,604 §—9,621 
Jan. 1 to 11932 29,610 40,786 11,176 
Apr. 30 § 1931 67,016 73,314 6,298 
Inc. or dec..... —37,406 —32,528 §—4,878 


§Last figure in each group gives difference 
between 1932 and 1931 net receipts. 
*Receipts above shipments. 


ARKANSAS SOFT PINE 


Following are average sales prices, these 





f. o. b. mill figures being based on shortleaf 
weights, obtained by Arkansas soft pine 
mills during the week ended May 7: 
Flooring 

1x3” 1x4” 

Edge grain—B&better........ $43.00 $42.00 

Flat grain—Bé&better........ 23.00 22.50 

le ere ae a 18.50 18.00 

eG gear ey eae ae ea 15.00 15.00 
Partition and Siding 

Boston partition, B&better, 1x4”....... $23.00 

Drop sring, B&bettier, IG" «06. sceccce 23.00 
Finish and Moldings 

Pinish, Bébetter, 155410" ........0¢0. $38.00 

Finish, B&better, 5/4x5&10”........... 54.00 

Cee BE WOE, SI 66-6 56 06 0856080000 40.00 


Discount on moldings, 154” and under.. 57% 


ae Po eer rrr 48% 
Boards and Shiplap 
Boards and shiplap, No. 1, 1x8”........ $20.00 
Boards, Mo. 3, 10123", 16, ISBT" . 2... ccc 18.00 
GN. Os: Ey SU Abe saweeieaseceveces 13.00 
Dimension 

ae ae a ee Se OG errs $18.00 
oe ge A BD Pr rer ers 15.00 
i Se rr 26.00 

ee. 2; BE Sy Re ON TE ose ccccccances 15.00 
pr ly | 2 sre ere re a 18.00 

Lath 
ae E Se sc OS asks osinkés bs seeeneonee $2.75 





Timber Land Sales 


WINDSOR, N. C., May 10.—One of the larg- 
est deals in Bertie County timber lands for 
several years has been consummated here 
with the sale of 9,000 acres to the Gray Man- 
ufacturing Co. for $200,000 and other consid- 
erations. The land was bought from the 
Foreman-Blades Lumber Co. The purchaser 
is expected to erect a lumber mill near Wind- 
sor in the next few months. 





Hymeneal 


VAN ASSENDERP-JOHNSON. A cable- 
gram from The Hague, Holland, received in 


Bogalusa, La., announces the marriage of 
Miss Carol Johnson, daughter of Mr. and 
Mrs. J. K. Johnson of that city, to Andre L. 


Van Assenderp. The wedding took place on 
April 26, and the young couple left at once 
for Batavia, Java, where they will make 
their home. The bride’s father is the well 
known forester of the Great Southern Lum- 
ber Co. 





e,e . 
Trouble and Litigation 

TULSA, OKLA., May 9.—Involuntary peti- 
tion in bankruptcy has been filed in Federal 
court here against C. T. Sturner, doing busi- 
ness as the C. T. Sturner Lumber Co. C. P. 
Chandler, 718 Philcade Building, has been 
appointed receiver for the firm. 





LOS ANGELES, CALIF., May 7.—Petition in 
bankruptcy papers were filed for the Los An- 
geles Box & Veneer Co. which has been do- 
ing business at 5979 South St. Andrews Place. 
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| How to Figure Costs for Advertising [ 
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Ce OR 5s cc icaviccedecasnnncneas 30 cents a line POT eeeeree 
P ‘ . WAREHOUSE SUPERINTENDENT 
Two consecutive issues.......... 55 cents a line FIRST CLASS LBR. OFFICE STENOGRAPHER ™ ; 18 &D th bilit , i , 
hi ze : ee re : : c ; oxperienced S. & . man, with ability, broad an 
Three consecutive issues.......... 75 cents a line With general office experience, including bookkeep- complete knowledge all departments, can improve 
s . ing, wants position in South if possible. Can re- old plants, svstematize new, perhaps reduce your 
Four consecutive issues..........90 cents a line | — so oa E aay eae with —— warehouse, glazing, factory costs. Address 
; is : amily to support. Seven years’ experience, two “WAREHOUSE SUPT.,” American Lumberman. 
Thirteen consecutive issues...... .. $2.70 a line years in sales office, one year in wholesale office. nerican mberman 
; : = : [f'wenty-nine years of age and splendid personality. 
Twenty-six consecutive issues . -$5.40 a line Best of references. Have never been discharged HARDWOOD YARD FOREMAN 
: from any position. Inspector. Available immediately. Age 30. 15 
Count in the signature Heading Address “‘L. 51,’ care American Lumberman. years’ experience. References. Zone 
counts as two lines Address “K. 55,” care American Lumberman no P 
No display except the heading is AUDITOR—SUPERVISING ACCOUNTANT partie 
ce oe l | - factory, retail, wholesale and public experi- AN EXPERIENCED YARD FOREMAN i _ AG 
Ext! unilie O2 anae figured at line nee Employed. Firm retrenchments make Wishes a position with a reliable Lumber Co, } FC 
Xtra White — ee ies nge advisabl. Any reasonable offer solicited. Address “G. 60,” care American Lumberman. 
rate. ; , Address “L. 57,’ care American Lumberman. : Let 
One neh space idvertisement $ BAND SAW FILER e tion, 
equal to fourteen lines MANAGER—RETAIL LUMBER 25 years’ experience. Go anywhere at once. ' THE 
> ++ bon ympany the ordet ! large retail lumber company or group of B. F. WHITE, Leetsdale, Pa. 
Remittance » accompany | : smaller yards; capable and energetic general man 
No extra charge for copies of paper ger and buyer; good merchandiser, salesman and Block 
; - adverti nt Capy must sales Inanager Understand costs, accounting and L nb nd Dir a4 
containing advertisement apy mus 
d ¢ nomical operation Available soon piled 
be in this office not later than Wednes- S. R. STEVENS, 707 Roosevelt Ave., _— er an imension BAIL 
: » fy rd ‘ - in ’ Columbus, Ohio. 
Y in order to secure inser- 4 , i 
* departme nt. All adve r- ASSOCIATION MANAGER CRATING LUMBER 
ived later will be placed Capable and. efficient retail lumber association Yellow pine, hemlock or hardwoods sin Sotewis : Oak 
Too Late to Classify. worke! can organize and manage central office dimensions 1”x1". 1x 8 ft. .- x4" 4 x F every 
lumber dealers; fully conversant with ~ X5 4, 6 & § ft. lengths; also 1”x4", 1"x6"— sion : 
— ee ——— resent day needs Good personality; active; 6 & & ft. lengths, rough or E.R sod 
oe diligent * Address “‘L. 59,” care American Lumberman, 
J. A. SMITH, 26 E. 33rd St Indianapolis, 3 C. 
THREE CARS FIRST MAPLE FLOORING , Car 
#00 ate oO assi y YOUNG MAN 13/16’ 34%” Will discount invoices. Address Shop. 
Would like to make connection with live retail “RET Al ‘y ARD,” care American Lumberman, Mill. 
i iieatiiaas ee ae ee a ee umber yard with possibility of buying interest t ° 
ANNOUNCEMENT ite! Capable of developing specialty lines. f 
, , : tak tt anne wth the i. we Address “L. ©5,’" care <A ican Lumberman 
am ni connected in any } ith ie J. ‘ Y : 
Rose Lumber Co., of Cincinnati. I quit business _R t il L mb d 
there = January "19 "y J. W. ROSE. : hanuenent AND MOLDER MILL FOREMAN © al u er ar a 6 
Thirty-nine Exceptional record South and We ia . F -_ 
Accept immediately Lumber part pay. Re bee RETIRED LUMBERMAN { 
dienes “ee hele Sith st © eae peeeie Bee, Wishes to buy a good retail yard for cash. | 
WAN | ED a a Se Oe Se ee Address ‘‘Retired,” care American Lumberman. I 
Produ 
ED T RETAI BER YARD conne 
SALESMAN WANT D O BUY L LUMBER . nn 
, , : pare ee as In Missouri; give full details. ian 
Experienced in selling building materials, desires Address “LL. 61.’’ care American Lumberman. guaray 
connections with manufacturers desiring capable point 
a esmen representation on commission, in Long Island_ter- lowest 


ritor FRANK PARKER, 2840 31st St., Long | 21%e 
Is] nd City, N. Y¥ norma 
SALESMEN WANTED Business Opportunities | ©: 


SUPERINTENDENT AND DRAFTSMAN logged 


























We have an interesting Built-In Kitchen Equip- : on nn ntaiatatataatay ~~ pals ¢ 
ent proposition for ew salesmen who have an Biller, Estimator; 10 yrs. in charge lumber and mill- Ad 
ta List a pea : hay — ri] nel ce pat Moy work plant doing detailed millwork. Had contact CAPITAL WANTED BY EXPERIENCED PARTY Add 
Write “u fully about your clientele, territory cov- with many architects and contractors. Knows work, Wishes to organize sawdust, shavings and fuel 
é red and exper er ce. See Our Di play Advertise- 20 yrs. exp., age 37. Ref. wood company. $5,000 needed. 
ment "on PAGE 53 : ; ; j ; Address “K,. 50," care American Lumberman. Address ‘“‘L. 58,” care American Lumberman. 
EXPERIENCED SALESMAN WANTED MILLWORK DRAFTSMAN 
Oo n on ret lun er trad in Ken- 15 years’ experience, some estimating, age 36 years; A CLASSIFIED AD WILL MOVE SLOW STOCK 
1 lew 4 ¢ excelier ] ~ ) woods and do vat married, references. Go anywhere, 
yannge t ex asi eon cr - Address “‘K. 59,” care American Lumberman. ADVERTISE FOR WHAT YOU WANT 
\ J 56,” Ar in Lu rman 
—_—_ 
F 


* (OR LUMBER DEALERS Second Hand Machinery | 1s" 


Employees 












































Double your profits at only a very small invest- sand f 
ment. Give your window and door screens bridge- WANTED—ONE USED 5 H. P. DEWALT SAW Aan 
ENERGETIC, COMPETENT LUMBERMAN truss construction. See advertisement on Page 2 YOST BROS. LUMBER CO., Milford, Nebr. an Tn 
Between 30 and 40 years of age for an Eastern hi . Ol 2 N h ew space, 
yard. Must be above the average salesman, ¢ posared an 2 6 TS ae eS EXCELSIOR MANUFACTURING MACHINERY | tenn 
good collector, capable taking complete charge of | Specia ve Give full particulars, location and price. f able re 
all details. Plenty of good hard work. State Address “L. 50,” care American Lumberman. | a surp 
particulars fully in first letter 
Address “G, 64," care American Lumberman. JOB AS BAND FILER WANTED—SAW MILL CARRIAGE 
Twenty years’ experience. Work guaranteed. Strictly lila Rial 
- I -heavy oer. Block. Must be in A-1 shape —_—_ 
WANTED YARD FOREMAN sober. Report at once shez a . > 
Fo v6 one wi =» aetive Address “G. 56,” care American Lumberman. and cheap. HE, L. CAFLISCH, Clymer, N. Y. 
‘ ve nd sé r—mu —“e ave exe utiv ability. Moderr 
A ddre K. 56," care American L smnbermat. KILN OPERATOR . aissipp! 
Hardwood inspector and yard man. Practical and St | R | ' years ; 
WANTED—YARD AND STORE MANAGER += +l aia 20 years in the game. Go ee alls ; oe 
= sao anywhere. - of it 
Vho ce nvest 1,000.00 o nore, familie with _ “G ” P > ? an. 4 its 
\ bao on — oe id , a : a amiliar Address ‘“‘G. 57, care American Lumberman 900 TONS 60-LB. RAILS __Ada 
Address “‘L, 52,” care American Lumberman. POSITION WANTED MANAGER OR ASS’T. Also interested Buying & Selling all Sizes. 
Fifteen years’ experience Retail Lumber and Mill- ZELNICKER, INC., St. Louis. 





+ : Plane 
work, all phases, Age 35. Single. Can go any- Aner 


Employment where. ; WANT TO SELL YOUR TIMBEROR | *°2t 


Address “F. 56." care American Lumberman. 





ae 4 ; : ee Timber land? The best way to gad > buver is br — 
asa Sig eisai Als GRAD PA OS Tani alter advertise in the paper that reaches the buyers 
YARD FOREMAN AND HARDWOOD parecten DETAILER—BILLER timber and timber lands. THE AMERICAN LUM | 
15 vears’ experience, ag 6, good reference, 2 Experienced spec. millwork, cabinet-work, plans, BERMAN is the best paper to acivertise in whet / bie 
vears grading Southern pine. ‘Go anywhe oa, some construction. Knows work, advanced educ. you want to sell. Our readers are buyers. mag a's 
idress “INSPECTOR,” care American Lumber- A-1 draftsman. ICAN LUMBERMAN, 431 8S. Dearborn St. ad ar 








=. Address “G, 64," care American Lumberman. cago, Ill. One por 
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FOR SALE 





FOR SALE 











FOR SALE 











Lumber and Dimension 


HICKORY—SPECIAL ATTENTION 
100° 4/4 FAS 


125’ 4/4 Sel 

65° 4/4 No. 1 Com, 

5500" &/4 FAS 

5300° 10/4 FAS 

1000’ 10/4 Sel. 

S500’ 10/4 No. 1 Com. 

1000’ 12/4 FAS 

1400’ 12/4 No. 1 Com 
Zone dry, tough textured, nicely manufactured, 
no Pecan Any reasonable offer from responsible 
parties for the entire lot will not be refused. 


Address “LL. 60," care American Lumberman 





FOR SALE—HICKORY DIMENSION STOCK 


Let us 
tion 
THE N. C 


have your specifications for prompt quota- 


HICKORY MEG, CO., Reidsville, N. C. 





FOR SALE 
Block of 4/4, 5/4, 6/4, 8/4, 10/4, 12/4 Birch, 4/4, 
5/4, 6/4, 8/4 Maple, all sorted for grade and block 
piled Apply for stock list with particulars to 


BAILEY MARTIN LUMBER COMPANY, 


Baptiste, Ontario 


LIMITED, 





INQUIRIES WANTED 


Oak and gum furniture squares, bending stock 
everything in rough high grade hickory dimen 
sion stock : BRODE, Grenada, Miss. 





3 CARS 5/4 PINE No. 1 SHOP & No. 3 CLEAR 


1 Car 5/4 Pine C & Better 
3 cars 5/4 Pine D Select—5 Cars 6/4 Pine No. 2 
Shop From our Bly, Klamath County, Ore. Band 
Mill 

W. J. CAMPBELL LUMBER CO. LTD., 


Oshkosh, 


Wise 





Business Opportunities 





PONDEROSA PINE LUMBER—OREGON 


Producer de permanent, established Ez 
connection capable of handling annually 
than 10,000,000 feet, beginning with 1933 
guaranteed production cost of $13.00 f. o. b. 


sires istern 
not less 
cut, at 
cars at 


point having Rate East 2c under Coast and the 
lowest inter-coastal and export rate in Pine Belt, 
2l%e and 15%e, and dividing profits equally. The 
normal sale price of this very choice, soft, high- 
grade, privately owned, and, therefore, selectively 
logged, Blue Mountain Timber, is $25.00 Princi- 
pals only 
Address “K. 63," care American Lumberman 





WANTS SUPPLIED 


Large number of wants supplied each 
week through the classified section. 
We do it for others, why not for you? 
AMERICAN LUMBERMAN, 431 5S. 
Dearborn St., Chicago. 





LUMBER YARD SPACE AND SHED TO LEASE 


In St. Louis: Portion of our yard at 6901 Easton 
Avenue and one shed size fifty-five by one thou- 
sand feet on Wabash Railway, completely served 
by switch tracks. Here is an unusual opportunity 
for some hardwood manufacturer who wants to 
cater to St. Louis trade area. Can provide office 
space, truck delivery service and will work with 
tenant on local hardwood sales if desired. Reason- 
able rent. We are not ae business, but have 
a surplus of space at this yar« 

BOECKELER LUMBE 4 ‘COMPANY, 

“Lumbermen for nearly a Cetnury” 

6901 Easton Avenue, St. Louis, Mo. 





FOR SALE 


planing mill and dry kiln in Mis- 
abundant timber supply to last fifteen 
g00d stock of lumber on hand. Located 
railroads. Ideally equipped, all complete 
for small going concern, For sale at less than 40% 
of its normal value. 

Address “K. 58,” 


Modern sawmill, 
Sissippi, with 
years and 
on two 


care American Lumberman. 





FOR SALE COMPLETE SAWMILL 


Planer 


mill and equipment. Capacity 60,000 daily. 
Located at Mendenhall, Miss. Write 
D. A. McINTOSH, JR. 





GOOD SALES PROPOSITION 
FOR LUMBER DEALERS 
If you are going after 
read advertisement on 
one pound package 


remodelling jobs, 
page 47 and 
of Wall Sealer, 


you should 
then send for 
It’s free, 





Retail Lumber Yards 


THREE RETAIL YARDS 


-complete, well balanced lumber and hard- 





FIRST- 


ware stock, together with real estate, located 
modern town SW Nebraska. SECON D—lumber, 
hardware, coal and grain elevator. Small town 


SW Nebraska. Excellent point. Elevator handles 
300,000 bushels grain yearly. THIRD—lumber, 
coal, grain elevator and residence. New town on 


new railroad. Eastern Wyoming. All above prop- 
erties surrounded by large trade areas and located 
in good farm territories under process of develop- 
ment. Present and future possibilities all that can 
be desired. Cash for stock, terms on real estate. 
Will stand careful investigation. Excellent selling 
reasons. 
Address “G. 53,” 


care American Lumberman. 





A WINDOW SCREEN 
SPECIALTY 


Hold the corners snugly 
Make the frames stronger. 
See advertisement on Page 2 which offers de 


a FREE SAMPLE. 


and tightly together. 


alers 





YARD IN RICH FARMING DISTRICT 
Must be disposed of due to owner’s death. 
stock in good condition, easily 
HARRIS, Lennon, Michigan. 


Small 
handled. cS 





RETAIL LUMBER YARD FOR SALE 


10,000 Pop., Middle Tenn. Two-yard town. Thickly 


settled Diversified farming section. Not in trou- 
ble Owners have other interests, 
Address “L. 54,” care American Lumberman. 





FOR SALE LUMBER YARD 


Stock of lumber, paint, hardware, roof 
Can add coal to advantage. 
K 


Address “K, 62,” care Ame 


material. 


rican Lumberman., 





LUMBER AND BLDG. MATERIAL BUSINESS 


For sale in city of 15,000 in South. Fine loca- 


tion and fine climate the year round. Leased 
ground, low rental, small investment. Priced low 
for quick action. 


Address “G. 55,” care American Lumberman. 








Second Hand Machinery 


SPECIAL BARGAINS IN NEW MACHINES 


Would you be inte from 





rested in saving $100.00 


to $1,500.00 on A NEW WOODWORKING MA- 
CHINE-— 

Would you like to obtain A BRAND NEW 
MACHINE with full new machine guarantee at 
less than the price you would have to pay for a 
rebuilt machine? 

We have in stock right now, ready to ship, over 
100 new machines which we are selling at bargain 
prices WHILE THEY LAST, cleaning them out 


to make 
proved 


room for the 
line of newly 


building of 
designed 


our latest im- 
machines, 


Each machine is new, ready to ship, with full 
new machine guarantee offered at reductions of 
from $100.00 to $1,500.00, subject to prior sale, 
so quick action is necessary as many of them have 
already been disposed of during the last thirty 
days 

The Special Bargain List of NEW machines in- 
cludes: Surfacers, Planers and Matchers, Mold- 
ers, Hand Planers and Jointers, Box Board 
Matchers, Tenoners Gainers, Mortisers Borers, 
Shapers, Band Saws, Band Resaws, Band Rip 
Saws, Circular Cut-Off Saws, Circular Rip Saws, 


Sanders, Grinders, Lathes, Trimmers, Woodworkers 


and a number of other mise, machines. 
Write or telegraph at once if you would like 
to discuss these bargain list machines with our 


representative or 

them by mail. 
temember we 

machinery. 


receive information concerning 


build a full line of woodworking 


FAY & EGAN 


COMPANY, 
Robertson Ave 


J. A. 
2741-2841 Cincinnati, 


Ohio 





LUMBER AND PLANING MILL MACHINERY 


Heavy duty carriage; steam feed; steam log roller 
Steam nigger; Yates horizontal band resaw 

Four saw edger; two saw trimmer; live rolls 
Complete band and rotary filing equipment 
Billstrom glue clamp carrier 


Whitney two spindle motor driven shaper and 
frequency changer 

Yates American G-77 rip saw 

Yates American 30” single planer 

Log derrick with 60 ft. boom 


Coe veneer lathe 66” 

Log cut off machine with 64” 
24”x36” Corliss engine; 
Two 18 ft.. x 


saw 
Hope vacuum dry kiln 
72 in. horizontal steam boilers 


Complete shavings exhaust system with cyclone 
and 50” fan, 
Shafting, hangers, pulleys, saws, belting etc. 


PHOENIX PRODUCTS COMPANY, 


Box 486, 
Prairie du Chien, Wis. 





FOR SALE LUMBER YARD 


In town of 45,000 population in Central Ohio, 
located on Penna. R. R., private track in yard. 
Will make low price on Real Estate and Improve- 
ments. 


WOODS No. 404 PLANER AND MATCHER $950.00 
Woods No, 107 4 side Moulder $900.00. 


Berlin No. 177 12”x30” double Surfacer $400.00. 
Mershon Resaw $500.00. 


All in excellent condition. 








Address “G. 59,"" care American Lumberman. Address “‘G. 61,” care American Lumberman. 
FOR SALE—SMALL LUMBER AND COAL YARD 
Near Culver, Indiana. I mean _ business. 
JOSEPH A. HOLZBAUER FOR SALE 
Ply ut ian¢ 
lymouth, Indiana §—-8§0, 190 and 120 H. P. Waukesha Industrial Gaso- 
line Power Units, suitable for direct connection to 
GOOD RETAIL LUMBER YARD pumps, generators, saw mills ete. Guaranteed con- 
In Western Oregon town of 1200, surrounding coun- dition. Attractively priced. 
try adapted to farming and fruit raising, good MERTES MACHINERY COMPANY 


future 


Address “‘K. 60 American Lumberman, 


Timber and Timber Lands 


FOR SALE 


In Appallache Mountains 12,000 
growth timber and Anthracite coal 
Address “‘E. 60,’’ 


“ag care 











acres 
land. 
care American Lumberman. 


Original 





2300 ACRES TIMBERLAND 


Sell or trade for difference, near state highway. 
JOHN C. FAULKNER, Chaska, Tenn, 


Second Hand Machinery 


rw” 





“FOR SALE 

Sinker Davis 6’ R. H. band saw mill, shot gun 
feed with filing room equipment. 
Flory 6x8” steam four drum hoisting outfit, with- 
out boiler. 
Hill-Curtis 6x30" steam drag saw outfit. 
Mitts & Merrill No. 3-C right hand mill hog. 
72’’x18’ horiz. high pressure boiler, with fittings 
150 horse power. 
THE NOBLE MACHINE CO. 902 Hayden St., 

Fort Wayne, Ind. 





1622 So. First St. Milwaukee, Wis. 





BERRY & ORTON (4) HEAD PLANER 
Cap. 14” thick by 26” wide; used for heavy ship- 
timbers on the Ohio river along with 10” x12” 
Lane & Bodley eng., to run it with; belting & $200 


worth of Planer Bits, also (1) 16” x 24” Lane & 
Bodley slide-valve Eng. was used for operating 
sawmill; all can be purchased for $1,000 F. O. B. 


a district. Planer cost $5,000 when new, 
eighs 1600 lbs., in good condition. 
I OY ER-RADFORD COMPANY, Cincinnati, Ohio 





PLANING MILL MACHINERY 

2x48 

*x180 first class condition 
gluing machine 6 ft 


noider  ] 


150 h.p. Corliss engine 
leather belt, 3 ply, 
L, va rallies 

Hermance 4 side 
we 8 Fischer 
{-wheel heavy 





Resaw 


duty wagons 


In abiitien to the above, rip saws, cross cut 
saws, shafting, pulleys, cyclones and pipe. 
Will trade for lumber 
BISHOP LUMBER CoO., 2315 Elston Ave., Chicago. 





HAVE YOU SOMETHING TO SELL. 


Advertise in the Wanted and For Sale de- 
partment when you want to sell something 
in the lumber industry. AMERICAN LUM- 


BERMAN, 431 So. Dearborn St., Chicago, Ill. 
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| FOR SALE 





FOR SALE 








FOR SALE 














Second Hand Machinery 


CONVERT WASTE LUMBER INTO PROFIT 


Build hog and brooder houses, trap nests, dry 
mash hoppers, etc., out of waste lumber on Ever- 
Ready Combination Woodworker. 8 machines in 
one. A shop in itself at a moderate investment. 
Others are making money at odd times with our 
new 48-page booklet “You Can Make It For 
Profit.” Send 10e for your copy today—over 100 
plans of wooden articles. Porter- Cable- Hutchinson 
Corp., 1600 N. Salina St., Syracuse, Be 








1—SECOND- HAND HEAVY DUTY CARRIAGE 





Right hand 6” opening and 1 12” steam feed. 
Must be n A-l ondition and cheap. MIDWAY 
HARDWOOD CO., Midw FI 
YATES 64”, 60” BAND RESAWS 

Woods N » No. 45 24” Dbl. Surfacers: Woods 
No | a n No. 93 Pl. & Matchers; Molders, 12” 
Woods electric; St wr Rips, Diehl, Yates; 
Amer l Tirnber Sizer; Live Rolls 24”, 
GENER Al MAC HINE R Y & SUPPLY CORP., 136 
Liberty St., New York, N. Y. 





Locomotives and Cars 


BEFORE YOU BUY OR SELL CONSULT US 


Our 40 years’ experience is worth your attention. 








ZELNICKER, INC., St. Louis. 
FOR SALE 
One (1) 28-ton Lima Shay geared locomotive, re- 
built. TOMAHAWK STEEL & IRON WORKS, 


Tomahawk, Wis. 





Electric Machinery 


ELECTRIC MOTORS FOR SALE 
Hundreds of “Rockford Rebuilt’ machines, all 





makes, types and sizes available for immediate 
shipment. All thoroughly overhauled and recon- 
ditioned, fully covered by our “One Year Guaran- 
tee’’ against electrical or mechanical defects. Send 
for complete stock list. 
BULLETIN No, 38. 
Sixty illustrated pages of motors, generators, 


transformers etc., mailed free on request. 
ROCKFORD POWER MACHINERY COMPANY, 
620-622 Sixth Street, Rockford, Ill. 





ELECTRICAL MACHINERY 


Motors and Generators, A. C. and D. C. for sale 
at attractive prices. Large stock of New and 
Rebuilt motors on hand at all times. Write for 
Stock List and Prices. Expert Repair Service. 
Vv. M. NUSSBAUM & CO., Fort Wayne, Ind. 





A. C. 8 K.W. FT. WAYNE ELEC. GENERATOR 


Direct connected to 14”x20” Lane-Bodley auto- 
matic engine, 3 phase, 60 cyc. 225 R. P. M. com- 
plete with exciter i See Sears. In best of con- 
dition—price induci 

BOY ER-RADFOR D. ‘COMP ANY, 


Steel Rails 


RELAYING 40 LB. AND 60 LB. RAILS 
Also 30s, 35s, 56s, 70s, 80s, 85s. New rails, all 
weights. Switches, frogs, second-hand locomotives. 
ROBINSON & ORR, 248 4th Ave., Pittsburgh, Pa. 


Cincinnati, Ohio. 











Miscellaneous 


STRAIGHT LUMBER ON ANY EDGER FOR $15.0 


Two front two rear spur rollers that 





and leads 


every board straight. My 1932 Edgers are go 
ayeees, from $110 up, some clear its cost every 
30 day 


J. i. “MINER, Meridian, Miss. 





FOR SALE—WOOD AND WIRE FENCING 


Portable corn cribs, silos, and snow fence. Deliv- 
ered prices gladly quoted. 


STANDARD FENCE CoO., Lufkin, Texas, 





30,000 GAL. TANK ON 75 FT. TOWER 


All steel, heavy construction, first class. Low 
price. All sizes, new and used, rails, equipment, 
machinery, pipe, boilers, etc. 

ZIELNICKER, INC., St. Louis, Mo. 





A CLASSIFIED ADVERTISEMENT BRINGS 
BUYER AND SELLER TOGETHER 














FREIGHT ALLOWED 


on Saws to be changed to the SIMONDS inserted 
tooth, 2:, 3, B or F. They hold better in edger saws 
and up to 25,000 capacity. Freight is now quicker. 
We get saw back next day, ready for use. You will 
make more and better lumber. Prices are reduced. 
You can trade your old saw in on a NEW SIMONDS 


).H. MINER SAW MFG. CO., MERIDIAN, MISS. 











pleted; 


increase 


pair parts to make them 


THE 





Repair Your Logging 
Locomotives Now 


ITH lumber stocks in retail yards 
throughout the country almost de- 
with mortgage money becoming eas- 
ier, and with every promise of considerable 
late spring and summer construction work, 
the logging industry will find it necessary to 
the cut, bringing into use large 


numbers of logging locomotives. 


Many of these locomotives will need re- 
serviceable. 
specialize in that work, and advise ordering 


sarly to avoid delays in delivery. 


BALDWIN LOCOMOTIVE WORKS 


PHILADELPHIA 








lo 


BOSTON 
SPRINGFIELD 








Scovell, 


ACCOUNTANTS and AUDITORS 
MANAGEMENT ENGINEERS 
10 Eas 


CLEVELAND 
SYRACUSE 











Wellington & Co. 










r40TH Street, New York City 









PHILADELPHIA 
SAN FRANCISCO 


CHICAGO 
KANSAS CITY 















T 


We 


CATERPILLAR 


Reg. U. S. Pat. Off. 


R A C T O RI 








Caterpillar Tractor Co., Peoria, Illinois, U.S.A. 














Sawmill 


American 


























Operators e 


Books That’ll Increase Your Profits 
Write Now for Complete Catalog 


"BOOKS THAT YOU NEED | 


—Dozens of them—are quickly avail- 
able from our complete line. 
Learn More About These 


431 S. Dearborn Street 
CHICAGO, ILL. 
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Alger-Sullivan Lumber Co., The 
Allington & Curtis Mfg. Co., The 
Allis-Chalmers Mfg. Co. 
—_—- Company of Amer- 
American Credit-Indemnity Co. 
of N p\ 
American Logging Tool Co..... 
American Plywood Corporation 
American Steel & Wire Co..... 
Anaconda Copper Mining Co... 
Arkansas Soft Pine Bureau.... . 
Armstrong Cork & Insulating 
C 


Associated Lumber Mutuals. . . 
Ayer & Lord Tie Company. ... 


Babcock Company, W. W., The 
Bailey & Delano Lumber Co.. 
Baldwin Locomotive Works... . 
Barris Lumber Co........... 
Bate Co., J. Herbert......... 
BC Spruce Mills, Ltd. ....... 
ee eee 
Bickford Co., The H. M...... 
Biles-Coleman Lumber Co. ... 
Black & Yates, Inc.......... 
Blanchard Lumber Co....... 
Booth-Kelly Lumber Co., The... 
Bradley Lumber Co. of Ark.... 
Bratlie Bros. Mill Company... . 
Bretton Hall Hotel. ........ 
wr “geppnembnenniens 
Brown & Company, Geo. C.... 
yf eee 
Builders Commercial Agency.. . 
Burgess Bros. Co., The....... 
Burton-Swartz Cypress Co... . 


Cet fi Sugar & White Pine 
Camp Manufacturing Co.. 

Carey Company, The Philip. . 
Carter Lumber Co........... 
Casein Mfg .Co, of America,The 
Caterpillar Tractor Co... 
Certain-teed Products Corp.. 
Cherry River Boom & Lumber 
Cisar Brothers.......... .... 
Clover Valley Lumber Co.. 
Collins Lumber Co., John D... 
Compo-Board Co., The 
Continental Steel Corp. 
Crater Lake Lumber 
Creed & Co., W.R 


Curtin- eg Corp. Di ia ccaica 


vurtis Companies Service 
Bureau 


56 
89 
13 


76 
28 


10 
6 


60 
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Alphabetical Index to Advertisements 


lf page number does not appear opposite name, the display advertisement will be found in a previous issue 


Electric Wheel Company. ..... 


Elliott Hardwood Co......... 71 
Emporium Forestry Company.. 48 
Feather River Lumber Co...... 63 
Ferguson Lumber Co. W. T.... 
Firestone Tire & Rubber Co... 
, 3 4 Sa 76 
Flexible Steel Lacing Company 89 
Florida-Louisiana Red Cypress 
alias oe seuatwsk woe at Aa 4 
NE oa cakdewiencws 
Frants Mfg. Co............... 28 
Frost Lumber Industries, Inc... 3 
Fruit Growers Supply Company 3 
General Motors Truck Co.. 
Goodyear Tire & Rubber Co... 91 
Graham Hotel, The.......... 67 
Great Southern Lumber Co... . 
Griswold Lumber Company,The 64 
Guernsey-Westbrook Co...... 71 
H. M. C. Sales Corporation. . . 
Hammond Cedar Company, 

Disha tssiinncevkindewnes 
Hammond Co., Edw. J....... 72 
Hammond Lumber Co., Inc.... 6 
Hatten Lumber Co.......... 74 
Heidritter Lumber Co., The... 74 
Hines Hardwood & Hemlock 

OR EE 27 
Hines Lumber Company, Ed- 

ward, and Affiliated Interests 27 
Hines Western Pine Co.,Edward 
Holt Hardwood Company..... 24 
Holt Lumber Company.. 24 
Holyoke Lbr. Corp., Charles.. 72 
Homochitto Lumber Company. 58 
Indiana Quartered Oak Co.... 69 
Insulite Co., The............. 7 
Johns-Manville............ 18-19 
Johnson Lumber Co......... 69 
Johnson & Wimsatt.......... 56 
Jones, Inc., Carolyn E........ 52 
Kinzua Pine Mills Company... 
Leschen & Sons Rope Co., A... 66 
Libbey-Owens-Ford Glass Co... 
Lima Locomotive Works, Inc... 88 
Lindsey Wagon Company..... 88 
Long-Bell Lumber Sales Corp.. 25 
Lumbermen’s Blue Book, Inc.. 59 
Lumbermen’s Credit Association 77 
Lumbermen’s Mutual Casualty 
Lumber Mutual Fire Insurance 

oe 3 eee 72 


McClave Lumber Co.,S8. Wood 75 
—ae Lumber Co., Chas. 


ee) 


McGoldrick Lumber Company 


Madera Sugar Pine Co......... 53 
Maisey & Dion.... ........ 76 
Majestic Company, The...... 

Margolis Lumber Co., John A. 75 
Mathieu, Limited, J. A 24 
Meadow River LumberCo. The 16 
Menominee Indian Mills, The. 22 
Merriam Co.,G.& C........ 66 


Moteopoliten Building Com- 

Pil ike cholate anpenl acer Ga wiles 22 
Michivan-California Lumber Co. 
Micklin Mfg. Co............. 2 
ke 76 
Miner Saw Mfg. Co. J.H..... 84 
Monteath Co., J. H.......... 69 
Moore Dry Kiln Company..... 


Moore-Keppel & Co......... 16 
ee. | 
Mumby Lumber & Shingle Co. 4 


National Dry Kiln Co......... 
National Lumber & Creosoting 


NEESER RS ee 67 
National Cena Manufactur- 

ers Association.............. 
Nelson & Co., Gilbert......... 76 
Newman Lumber Co., J. J..... 58 
Northwestern Cooperage & 

es ES ae 54 
Northwest Spruce Co......... 


Oak Flooring Manufacturers 
Association of the U.S...... 
— Railway & Timber 


Pacific Mutual Door Co....... 21 
Pardee & Curtin Lumber Co.. 16 
Parker & Page Co........... 70 
Parker & Sons Co., Ira........ 60 
Peavy-Wilson Lumber Co...... 20 


Pennsylvania Lumbermens 
Mutual Fire Insurance Co.. 72 


Philbrick Co., Harry C....... 70 
Pioneer Lumber Company..... 10 
Polleys Lumber Co., The...... 62 
Power, Moir & Stocking...... 74 


Prenney Co., J. C 


IN TS ccc kccasecune 67 
Rankin-Benedict Underwriting 


ee 


(See following two pages for Directory of Products) 
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Rice & Lockwood Lumber Co.. 75 
Richard Shipping Corp........ 50 
Robbins Lumber Co 
Robinson Manufacturing Co.... 
Ross Carrier Company........ 
Ruggles Lumber Co., Carlos... 71 


Samson Cordage Works....... 89 
Schuette Co., Wm...........: 50 
Scovell, Wellington & Co....... 84 
Segelke & Kohlhaus Co...... 3 
Seidel Lumber Co., Julius... .. 50 
Sellers & Sons Co, G.I....... 51 
Sewall, James W.............. 

Shevlin Pine Sales Company.. 9 
Shimer & Sons, Samuel J....... 89 
Silver Lake Company........ 24 
Sinclair Refining Co.......... 11 
Sisalkraft Company, The...... 26 


Soule Steam Feed Works...... 
~—— Lumber & Supply 


is ct netic ig niga wareed 
Spain & Co., H. M............ 28 
Stewart Inso Board Corpora- 


Stone Lumber Co., The...... 70 
Stover Manufacturing Co...... 12 
Sullivan Lumber Co.......... 64 
Sumter Lumber Company, Inc. 10 
Taylor, Stiles & Company..... 88 
Thunder Lake Lumber Co..... 54 
Thurston-Flavelle, Ltd........ 28 


Tremont Lumber Company .. 57 
Truscon Steel Company....... 


Turner Lumber Co., J. C..... 74 
Von Platen-Fox Company..... 52 
re 28 
Warren Axe & Tool Co........ 66 


Washington Manufacturing Co 12 
Washington Veneer Company... 8 
——— Stained hingle 
Webster Lumber Co., H. E. 

Wells Lumber Co.,, J. | aes 54 
Weyerhaeuser Sales Company. . 
White River Lumber Company 
Whitney Lumber Co., Perry.. 70 
Wier Long Leaf Lumber Co.... 56 
Willamette-Ersted Company.. 61 
Williamsport Wire Rope Co.... 90 
Willson Brothers Lumber Co... 52 


Winton Lumber Sales Co...... 4 
Wisconsin Land & Lumber Co. 28 
Wood Conversion Company. . 5 
Wyman-Allen ny gg Co. 75 


Wyman Lumber Co., M. M.A... 61 
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For page number, refer to Advertisers’ Alphabetical Index on preceding page. If the page number 
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SOFTWOOD LUMBER 


A—Northern Pine 
B—Northern Spruce 
Bi—West Virginia Spruce 
C—Northern Hemlock 
Cil—West Virginia Hemlock 
D—Northern Cedar 


Bailey & Delano Lbr. Co. 
PPTTTTULITITT TT TTT ajlms 
Blanchard Lumber Co.bjklm 


Cherry River Boom 
Lumber Co. ...ssseee% bicl 
Crombie & Co., W. M.aikopt 
Emporium Forestry Co...abc 
Hammond Co., Edw. J...aet 
Hatten Lumber Co...... abc 
Hines Hardwood & Hem- 
lock Co., Edward....... ac 
Hines Lbr. Co., Edw. and 
Affiliated Interests..... acej 
Johnson Lumber Co........ a 
Mathieu, Ltd., J. A...... abk 
Menominee Indian Mills, 
ZOO cocecececvcacoeoses ac 


Lbr. Co., 
Power, Moir & "Giecking. -b 
Prenney Co., Cc 


CG ecesccecsnceceoes ‘aejkn 
Shevlin Pine Sales Co. --apt 
Von-Platen-Fox Co. ...... ac 


Weyerhaeuser Sales Co... 


Whitney Lumber Co., Perry 
Wisconsin Land & Lbr. Co. 
PTUTTTTTILILI TTT TTT TTT acd 


E—Southern Yellow Pine 
F—Cypress 


urton-Swartz Cypress Co..f 
Guan BEE, Cec ctccsvccees fi 
Creea & Ca.. W. Resovecs efi 
Dibert, Stark & Brown 

Cypress Co., Ltd......... ft 
Frost Lbr. Industries, Inc..¢e 
Ferguson Lumber Co., W. T. 
Florida Louisiana Red Cy- 

DOORE COR. vcckanecoen 
Great Southern Lbr. Co.. 
Hammond Co,, Edw. J. ‘nat 
Hines Lbr. Co., Edward 


and Affiliated Interests..e 
Homochitto Lbr. 
Long Bell Lbr. Sales Cor- 
poration 
Newman Lbr. Co., 
Peavy-Wilson Lbr. Co...... e 
Philbrick Co., Harry C...eg 
Pioneer Lumber Co........ 6 
Rice & Lockwood Lumber 
CL. wcacceseanedesees aejkn 
Ruggles Lbr. Co., Carlos. .efj 
Seidel Lbr. Co., "Julius.... 
nane ath bbhewennene efjlpqst 
Sumter Lumber Co., Inc....¢e 
Tremont Lumber Co...... ef 
Turner Lumber Co., 


Whitney Lumber Co., Perry | 
Wier Long Leaf Lbr. Co.. 


G—Arkansas Soft Pine 


Arkansas Soft Pine Bureau.g 
Bradley Lbr. Co. of Ark..gh 
Philbrick Co., Harry C....eg 
Southern Lumber & Supply 
Co. 


H—Aromatic Red Cedar 








I—North Carolina Pine 


Bickford Co., The H. M....fi 
Camp Mfg. Co......ceee0- fi 
Creed & Co., W. R....... efi 
Crombie & Co., 
Johnson & Wimaatt....... 
Schuette Co., Wm...... eee 
Willson Bros. Lumber Co...al 


J—Fir 

K—Spruce (Western) 
L—Western Red Cedar 
M—Western Hemlock 
N—Port Orford Cedar 


Anaconda Copper Mining 


OE. . ccecsandaecvadaees jtu 
Ayer & Lord Tie Co...... ej 
B C Spruce Mills, Ltd..... K 
Bailey & Delano Lbr. Co. 

etecececeseszecosace ajlms 
Blanchard Lumber Co.bjklm 
Booth-Kelly Lbr. Co........ J 
Bratlie Bros, Mill Co...... 1 


Brockway-Smith-Haigh- 
Lovell Co. . 
Collins Lbr. Co., John D.jlm 


Griswold Lbr. Co., The..... j 
Guernsey-Westbrook Co..jlq 
Hammond Cedar Co........ 1 
Hammond Lumber Co., Inc. 
iticetheeeeeseanner mopq 
Hines Lbr. Co., Edw., and 
Affiliated Interests -acej 
Long-Bell Lbr. Sales Cor- 
POTACION cccccccceccecs ejmt 
Mathieu, Ltd., J. A..... abk 
McCormick Lumber Co., C. 
Te. acacvcretescoedevee jlmo 
Miller Co., Paul ........+. k 
Mumby Lbr. & Shingle Co. 
PTeTTeTTT TTT TTT tit jlm 
Northwest Spruce Co...... k 


Homochitto Lbr. Co....... 
ceseecconccees acijmnopq 
India na Quartered Oak Co.kst 
Johnson Lumber Co.....cdm 
Long-Bell Lumber Sales 


Corporation .......+.- ilnoqg 
Maisey & Dion..... adhimnqg 
Meadow River Lumber Co. 

eeeeresecvcceesece bedfmno 
Menominee Indian Mills, 

TRO coscececeveses abdhmn 
Monteath Co., J. H....... st 


Moore-Keppel & Co.bcdefmno 
Newman Lumber Co., J. J. 
iventsinneeeuens acijmnopq 
Pardee & Curtin Lbr. Co...n 
Parker & Page Co........ 
Peavy-Wilson Lumber Co..in 
Philbrick Co., Harry C....§ 
Thunder Lake Lumber Co. 


Tremont Lumber Co..chijnqg 
Von-Platen-Fox Co....abhim 


Alger-Sullivan Lbr. Co..... e 
Ayer & Lord Tie Co...... ej Bradley Lbr. Co. of Ark..gh 
Bickford Co., The H. M...fi Brown & Co., Geo, C....... h 
MD. eneneautatescucbevecus a oo, eee re k 
DD véissedcnnuneseeeae b Magmellia .ccccccesecce coon 
Dt siebcbeecsokkceneunee c Maple (Hard and Soft) . --m 
GEE $#sbeeneeteteossdanene d GE desudecenrcceessssnens n 
DE «coedeveweseaesnacene e POP cccecceevesvesteeced o 
DE ccucvccsacedsuciaes ft BGMEROTO cc ccccccccccssces Dp 
CEO acesecvensucese 4 MED cvctvevecscoonvecess q 
PD ewneseseseeseensteones h WHE. ccccccdecnerscsenes r 
GOR ccccciaccesrcceceseases i Foreign Woods .......+++.+:. ~ 
|, BPP TETEETEE TTT B | TERROGE cocccccccecoceces t 
Alger-Sullivan Lumber Co.ino Elliott Hardwood Co....cdm 
Barris Lumber Co......... kt Emporium Forestry Co...... 
Black & Yates, Inc...... kt Frost Lumber Industries, 
Bradley Lbr. Co. of Ark.cin IMC. coeesecsecsees achijlng 
Brown & Co., Geo. C..ahjin Guernsey-Westbrook Co... 
Burgess Bros. Co., The... Hammond Co., Edw. J..... n 
Camp Mfg. Co.....see- aing Hatten Lumber Co...abdhn 
Carter Lumber Co......... a Hines Hardwood & Hem- 
Cherry River Boom & Lbr. lock Co., Edward ..abdhm 
Oe ccmsdedadaat abcdefmno Hines Lbr. Co., Edw., and 
Cisar Brothers...... adhimnq Affilated Interests..abdhm 
Dibert, Stark & Brown Holt Lumber Co...... bdhm 
Cypress Co., Ltd........- qa Holyoke Lumber Corp., Chas. 


MILLWORK, FRAMES, 


SASH, DOORS, COLUMNS, 
MILLWORK 


Brockway-Smith-Haigh- 
Lovell Co, 
Collins Lbr. Co., 
Curtis Companies 
Bureau 
Hammond Lumber Co., Inc. 
Long-Bell Lbr. Sales Corp. 
Pacific Mutual Door Co. 
Red River Lbr. Co. 
Robinson Manufacturing Co. 
Bullivan Lumber Co. 
Washington Manufacturing 
Company 


John D. 
Service 


TRELLIS, LAWN AND 


GARDEN FURNITURE 
Curtis Companies Service 
Bureau 





Hammond Lumber Co., Inc. 
Long-Bell Lbr. Sales Corp. 


WINDOW AND 
DOOR FRAMES 


Biles-Coleman Lbr. Co., 
Collins Lbr. Co., John D. 
Curtis Companies Service 
Bureau 
Hammond Lumber Co., 
Kinzua Pine Mills Co. 
Long-Bell Lbr. Sales Corp. 
Pacific Mutual Door Co. 
Red River Lbr. Co. 
Robinson Manufacturing 
Segelke & Kohlhaus Co. 
Washington Manufacturing 
Company 


Inc. 


Inc. 


Co. 





Willson Bros. Lbr. Co....mn 


Ostrander Railway & Tim- 
ber Co. 

Pacific Mutual Door Co....J 

Rice & Lockwood Lumber 


Co 
Robbins ‘Lumber Co..jkIlmstu 
Robinson Manufacturing Co.j 
Ruggles Lbr. Co., Carlos. .efj 
Seidel Lumber Co., Julius 
ever Tr rc rT tere efjlpqst 
Sullivan Lumber Co....jkimr 
Thurston-Flavelle, 
Turner Lumber Co., ’ 
re Pe a ee fjost 


ee 


Wesesbasuans Sales Co.. 
TUTT TCT eT Tere ere ajlmst 
White River Lumber Co.jkim 
Whitney Lumber Co., Perry 
Winton Lumber Sales Co..ks 
Wyman Lumber Co., M. 


O—California Pine 
P—California Sugar Pine 
Q—Redwood 


California Sugar & White 
Pine Co. 
Clover Valley Lbr. Co....... ° 
Feather River Lumber Co..o 
Fruit Growers Supply Co..pt 
Great Southern Lbr. Co...eq 
Guernsey-Westbrook Co..jlq 
Hammond Lbr. Co., Inc. 

Co vevescene Jmopq 
Madera Sugar. Pine Co....pt 
Margolis Lor. Co......crc- 
Michigan-California Lum- 

ber Co. 
Red River Lumber Co....op 
Seidel Lumber Co., Julius. 

PTT Te TOT CTE TT efjlpqst 
Shevlin Pine Sales Co....apt 


sewer eee 


Wyman-Allen Lbr. Co... .opt 
Wyman. Lumber Co., M. A 


R—Pondosa Pine 

S—Idaho White Pine 

T—Ponderosa Pine 

U—wWestern Larch 

Anaconda Copper Mining 
Ch «sesesee errr rrr. jtu 

Biles-Coleman Lbr. Co., Inc.t 


California Sugar & White 
eee GH. scvecssensaaets 


Crombie & Co., W. M.aikopt 
Fruit Growers Supply Co..pt 
Hammond Co., Edw. J...aet 


Hines Western Pine Com- 
pany, Edward 


Kinzua Pine Mills Co...... t 


Long-Bell Lbr. Sales Cor- 
PO ejmt 


Madera Sugar Pine Co....pt 
Margolis Lbr. Co., John A. 


Michigan-California Lum- 


BOE GE. ssacdcccscweness pt 
Polleys Lumber Co....... tu 
Prenney Co., J. C..ccces aops 
Robbins Lumber Co..jklmstu 
Schuette Co., Wm........ als 
Shevlin Pine Sales Co....apt 
Sullivan Lumber Co....jkimr 


Turner Lumber Co., J. C.fjost 


Weyerhaeuser Sales Co.... 
tkisedtieeecneteooae ajlmst 


Winton Lumber Sales Co..ks 
Wyman-Allen Lbr. Co...opt 


HARDWOOD 
FLOORING 





Meee cccccccccccccccccses a 
 PPrrrrerr rrr errr eT oa 
GEM ccccccecceevcevsrceees © 
BES noc scsenesecanseoees d 
GEE ostectksncesssevesaneees ° 





Bradley Lumber Co. of Ark.e 
Cherry River Boom & 


Lumber Co. ...ceeeesees de 
Creed & Co., W. R......-. e 
Holt Hardwood Co....... bde 
Long-Bell Lumber Sales 

Corporation ....-eeeeeee e 


Meadow River Lbr. Co..abde 


. 
Moratz, Paul O.....cceeees e 
Northwestern Cooperage & 
Lumber Co., The...... abd 


Oak Flooring Manufactur- 
ers Association of the U. 
8. 


Philbrick Co., Harry C..... 6 

Rice & Lockwood Lumber 
Co, 

Seidel Lumber Co., Julius.abd 


Southern Oak Flooring In- 
dustries e 


Tremont Lumber Co....... e 
Ward Bros. 
Webster Lumber Co., H. E..¢ 
Wells Lumber Co., J. W..bdd 


Wisconsin Land & Lbr. Co. 
abd 


eee eee eee eee ee ee 


eee eee ewww eee eeet 


SHINGLES, PACKAGE TRIM, ETC. 


WOOD FLOOR BLOCKS, 
FLOOR PLANKS 


Wisconsin Land & Lbr. Co. 


PACKAGE TRIM 


Biles-Coleman Lbr. Co. 
Bradley Lumber Co. of Ark. 
Brockway-Smith-Haigh- 
Lovell Co. 
Frost Lumber Industries, Inc. 
Kinzua Pine Mills Co. 
Long-Bell Lbr. Sales Corp. 
Weyerhaeuser Sales Co. 


SHINGLES 
Northern Cedar .........-.-. w 
Western Red Cedar........ b 
Redwood oeewene senvees © 
Bailey & Delano Lbr. Co..b 
Bratlie Bros. Mill Co...... b 
Collins Lbr. Co., John D...b 
Hammond Cedar Co., Ltd..b 
Hammond Lbr. Co., Inc....c 
Hines Lbr. Co., Edw., and 
Affiliated Interests ..... ab 
Holt Lumber Co........... a 


Mumby Lbr. & Shingle Co..b 

Northwestern Cooperage & 
Lumber Co., The........ a 

a ~ & Lockwood Lumber 


OO. sasseeees eee eee eenee 


Sullivan Lumber Co........D 


Thurston-Flavelle, Ltd..... b 
Weatherbest Stained ee 


BlO CO, ccccccccccccccess 
White River Lbr. Co.....- b 
Willson Bros. Lbr. Co.....-+ A 


Wisconsin Land & Lbr. Co.@ 


CEDAR POSTS AND POLES 


Holt Lumber Co. 

Long-Bell Lbr. Sales Corp. 

McCormick Lumber Co., C. RB. 

Northwestern Cooperage & 
Lbr. Co., The 

Robbins Lumber Co. 


YELLOW PINE POSTS 
AND POLES (Creosoted) 


Ayer & Lord Tie Co. 
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Directory of Products Advertised in the American Lumberman 


For page number, refer to Advertisers’ Alphabetical Index. If the page number does 
not appear in the Index, the display advertisement will be found in some previous issue. 


BUILDERS’ SPECIALTIES, ETC. 


ALUMINUM 
PAINTED LUMBER 


Stover Manufacturing Co. 
BUILDING PAPER 
Sisalkraft Co., The 

CEDAR CLOSET LINING 
Bradley Lbr. Co. of Ark. 
Brown & Co., Geo. C, 
FENCE AND FENCE POSTS 
American Steel & Wire Co. 
Continental Steel Corporation 
FINISHED FLOORING 
Moratz, Paul O, 

GARAGE DOORS 

Robinson Mfg. Co. 
GATES—-Steel 


American Steel & Wire Co. 
Continental Steel Corporation 


GLASS 
Libbey-Owens-Ford Glass Co. 


GLUE—Waterproof 


Casein Mfg. Co. of America, 
The 
HARDWARE—Builders’ 


Frantz Mfg. Co. 


AXES AND LOGGING 
TOOLS 


American Logging Tool Co. 
Warren Axe & Tool Co, 


BELTS AND ACCESSORIES 


Flexible Steel Lacing Co. 
Goodyear Tire & Rubber Co., 
The 


BELT LACINGS 
Flexible Steel Lacing Co. 


BLOWERS, FANS, DUST 

COLLECTING SYSTEMS 

Allington & Curtis Mfg. Co., 
The 


CONVEYING MACHINERY 
Allis-Chalmers Mfg. Co. 


CUTTER HEADS 
Shimer & Sons, 8S. J. 
DRY KILNS AND 


ACCESSORIES 


Moore Dry Kiln Co. 
National Dry Kiln Co. 


MISCELLANEOUS SUPPLIES 


ACCOUNTANTS 


Nelson & Co., Gilbert 
Scovell, Wellington & Co. 


APPRAISERS AND TIMBER 
ESTIMATORS 

Sewall, James W. 

Spain & Co., H. M. 


ASSOCIATIONS 


Arkansas Soft Pine Bureau 

Douglas Fir Plywood Mfrs. 

National Lumber Manufac- 
turers’ Association 

Oak Flooring Manufacturers’ 
Association of the U. S. 


BUSINESS 
OPPORTUNITIES 
Heldritter Lumber Co., The 


INSULATING BOARD 
Armstrong Cork & Insulation 
Co. 


Certain-teed Products Corp. 
Compo-Board Company, The 
Insulite Co., The 
Johns-Manville 

Stewart Inso Board Corp. 
Truscon Steel Company 
Wood Conversion Company 


INSULATION LATH 
Armstrong Cork & Insulation 
Co. 
Certain-teed Products Corp, 
Stewart Inso Board Corp. 
Truscon Steel Company 
KITCHEN UNTTS 
KITCHEN CABINETS 


H. M. C. Sales Corporation 
Sellers & Sons Company, G., I. 
LADDERS 


Babcock Co., W. W. 
LOG CABIN SIDING 


Hammond Lumber Co., Inc. 
Robbins Lumber Co. 

Shevlin Pine Sales Co. 
Thunder Lake Lumber Co, 


METAL CORNERS 
Micklin Mfg. Co, 


METAL LATH 

Continental Steel Corporation 
Truscon Steel Company 
NAILS 


American Steel & Wire Co. 
Continental Steel Corporation 


OVERHEAD GARAGE 
DOORS 


Frantz Mfg. Co. 
Majestic Company, The 
PAINT—Aluminum 
Aluminum Company of 
America 
PAINTS—ENAMELS 
VARNISHES 
Certain-teed Products Corp. 
PLASTER BOARD 
Certain-teed Products Corp. 
PLYWOOD AND VENEERS 


American Plywood Corp. 
Collins Lbr, Co., John D. 


Douglas Fir Plywood Mfrs. 
Indiana Quartered Oak Co. 
Northwestern Cooperage & 
Lbr. Co., The 
Pacific Mutual Door Co. 
Red River Lbr. po, 
Robinson Mfg. Gs 
Sullivan Lumber Co. 
Washington Veneer Co. 


POSTS—Steel 


American Steel & Wire Co. 
Continental Steel Corporation 


PUTTY, for Wood, Steel 
Sash, Calking 


Parker & Sons Co., Ira 


ROOFING, SHINGLES, 
WAINSCOTING—Asbestos 
Carey Company, The Philip 


Certain-teed Products Corp. 
Johns-Manville 


SASH CORD 


Samson Cordage Works 
Silver Lake Company 


MACHINERY AND EQUIPMENT 


DRY KILN CONTROL 
INSTRUMENTS 


Moore Dry Kiln Co. 
National Dry Kiln Co. 


ELECTRIC MOTORS AND 
GENERATORS 


Allis-Chalmers Mfg. Co. 


ELECTRICAL WIRE AND 
CABLE 


American Steel & Wire Co. 


ENGINES 


Allis-Chalmers Mfg. Co. 
Electric Wheel Co. 


INJECTORS, VALVES, 
STEAM PUMPS, PIPING 


Soule Steam Feed Works 


LOAD BINDERS 
American Logging Tool Co. 


LOCOMOTIVES, CARS, 
RAILS, ETC, 


Baldwin Locomotive Wks. 
Lima Loco, Works, Inc. 


CREOSOTE OILS, 
CREOSOTING, WOOD 
PRESERVATIVES, 
LUMBER PRESERVATIVES 


Ayer & Lord Tie Co. 
Curtin-Howe Corporation 


GASOLINE, GREASES, 
LUBRICATING OILS 


Sinclair Refining Company 


FINANCIAL 


American Credit Indemnity 
Co. of New York 

Builders Commercial Agency 

Lumbermen’s Credit Associa- 


Lumbermen’s Blue Book, Inc. 


LOGGING EQUIPMENT 


Allis-Chalmers Mfg. Co. 
American Logging Tool Co. 
Caterpillar Tractor Co, 
Electric Wheel Co. 
Lindsey Wagon Co. 
Warren Axe & Tool Co. 


LUMBER BUGGIES 
Electric Wheel Co. 


LUMBER CARRIERS 
Ross Carrier Co. 
Willamette-Ersted Co. 


LUMBER LIFTS 


Moore Dry Kiln Co. 
National Dry Kiln Co. 


LUMBER TRUCKS 
Electric Wheel Co. 


LUBRICATING OILS, 
GREASES AND 
GASOLINE 

Sinclair Refining Company 


MECHANICAL RUBBER 
GOODS, HOSB, PACKING, 
ETC, 


Goodyear Tire & Rubber Co., 
he 


FOREIGN BROKERS 
Richard Shipping Corp. 


HOTELS 


Benson 

Bretton Hall 
Davenport Hotel Co. 
Graham 


INSURANCE 


Associated Lbr. Mutuals 

Lumbermen’s Mutual Cas- 
ualty Co. 

Lumber Mutual Fire Ins. Co. 
of Boston 

Pennsylvania Lumbermen’s 
Mutual Fire Ins. Co, 

Rankin-Benedict Underwrit- 
ing Co. 


MOTOR TRUCKS, 
TRAILERS, TIRES AND 
ACCESSORIES 


Electric Wheel Co. 

Firestone Tire & Rubber Co., 
The 

Ford Motor Co. 

General Motors Truck Co, 


Goodyear Tire & Rubber Co., 
The 


SAWMILL MACHINERY 


Bands, Circulars, Gangs, etc. 
Lath and Shingle Machinery 


Allis-Chalmers Mfg. Co. 
Miner Saw Mfg. Co., J. H. 


SAWS, KNIVES, TOOLS 


Miner Saw Mfg. Co., J. H. 
Taylor, Stiles & Co. 
Warren Axe & Tool Co. 


STEAM FEEDS 


Allis-Chalmers Mfg. Co. 
Soule Steam Feed Works 


SOUND-DEADENING 
MATERIAL 

Insulte Co., The 

Stewart Inso Board Corp. 
Wood Conversion Company 


STAINED SHINGLES 


Weatherbest Stained Shingle 
Co. : 


STEEL SASH, 
COAL CHUTES 


Majestic Company, The 
Truscon Steel Company 


WALL BOARD 


Certain-teed Products Corp. 
Compo-Board Company, The 
Insulite Co., The 
Johns-Manville 

Stewart Inso Board Corp. 
Wood Conversion Co, 


WALL SEALER 
Casein Mfg. Co. of America, 


WINDOW SCREENS & 
DOOR METAL CORNERS 
Micklin Mfg. Co. 


WOOD FILLER 
Parker & Sons Co., Ira 


STOKERS 
Allington & Curtis Mfg. Co., 
The 


TRACTORS 
Caterpillar Tractor Co. 


VENEER DRYING 
MACHINERY 


Moore Dry Kiln Co. 


WAGONS—Log 


Electric Wheel Co, 
Lindsey Wagon Co, 


WAGONS—Lamber 


Electric Wheel Co. 
Lindsey Wagon Co. 


WELDING WIRE 
American Steel & Wire Co. 


WIRE ROPE—WIRE ROPE 
FITTINGS AND SLINGS 


American Steel & Wire Co. 
Leschen & Sons Rope Co., A. 
Williamsport Wire Rope Co. 


AND SERVICES 


OFFICE BUILDINGS 


Jones, Inc., Carolyn EB, 
Metropolitan Building Co. 


OFFICE SUPPLIES 
Buck & Co., Frank R, 
Fisher, 8S. E. 
Merriam Co., G. & C. 


SAP STAIN 
PREVENTATIVE 


DuPont de Nemours Co., Inc., 
~~ & 


CREOSOTED PRODUCTS— 
Blocks, Timber, Poles, Cross 
Arms, Ties, Piling, Lumber, 
Ete. 

Ayer & Lord Tie Co. 
Booth-Kelly Lumber Co, 


Long-Bell Lumber Sales Corp. 

McCormick Lumber Co., C. R, 

National Lumber & Creosot- 
ing Company 


TREATED PRODUOCTS— 


Railroad Ties, Poles, Piling, 
Timber Products, Lamber, 
Fence Posts 


Ayer & Lord Tie Co. 

Curtin-Howe Corporation 

Long-Bell Lbr. Sales Corp. 

National Lumber & Creosot- 
ing Company 


WOOD PRESERVATIVES 
Curtin-Howe Corporetion, 














Speed Up Your Haulage 


With Pacific Coast Type 
SHAY LOCOMOTIVES 


ACIFIC Coast Type Shay Locomotives give uninterrupted hauling 
service because of their design, rugged construction and great 
power. 
Whatever the service, whatever the conditions, these characteristics 
enable Pacific Coast Type Shay Locomotives to withstand abuse . . . to 
start heavy loads quickly and pull them up steep grades without slipping 
or stalling .. . to speed up car movement... and to render dependable, 


continuous and efficient hauling service. 


LIMA LOCOMOTIVE WORKS, Incorporated 
Lima, Ohio 60 East 42nd St., New York, N. Y. 


Southern Representative 
Woodward Wight & Co., Ltd., 
Howard Ave. at Constance St., 

New Orleans, Louisiana 


West Coast Representative 

Hofius Steel & Equipment Co., 

First Avenue South at Hudson, 
Seattle, Washington 








Planer Knives Are Made In These Tempers 


1. To file very easily 3. To file slowly 5. For grinding only 
2. To file easily 4. To file very slowly 6. Kiln Dried Oak 


[High Speed Steel Knives and Moulding Cutters for the Woodworking Industry.] 


TAYLOR, STILES & COMPANY, :: RIEGELSVILLE, N. J. 


WESTERN AGENTS: Hall & Brown W. W. Machine Co., St. Louis, Missouri 
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Wagons 


continue to do 
the job cheaper 
and better for 
the practical log- 


ger. 





For snaking and 

bunching use 

our Self-Loading 
Skidders. 





LINDSEY WAGON co. 


Sole Manufacturer 





Builders’ Commercial Agency 
ESTABLISHED 1890 
1350 Builders’ Bldg., 228 N. La Salle St., Chicago 
A rating guide to the Contracting trade of 
Cook County and Cook County dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 











Surface Measure 


ESTIMATOR 


By J. M. LEAVER 





This book covers in the most com- 
plete manner the whole field of 
surface measure as applied to rapid 
estimating of contents of fractional 
sizes of lumber, veneer, fibre board 
and stock used in the manufacture 
of interior and exterior finish, panels, 
doors, sash, blinds, door and win- 
dow frames, etc., etc. Send for 
circular containing sample pages. 


Pocket Size (4'1/2"x61/2") 
Postpaid $5.00 











American Lumberman 
431 S. Dearborn St., CHICAGO, ILL. 











Resawed Fables 


is a collection of the funniest 
prosewritingsof “the lumber- 
man poet. 

It is the everyday experi- 
ences of the lumberman, told 
with a smile. Every lumber- 
man owes it to himself. 


Price postpaid, $1.00. 
AMERICAN LUMBERMAN, Publisher 
431 So. Dearborn St., CHICAGO 
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